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™ Courtesy of the Metropolitan Museum of Art. 
Jade Plants and Pots of Chinese Workmanship in the Bishop Collection 
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Long-Life Silver Plate 


Prices on Alvin Long Lite 
Silver Plated Flatware have 
been reduced. 


Price lists are now ready and 
will be sent on request. 


ALVIN SILVER Co. 
Sag Harbor, N. Y. 


NEW YORK CHICAGO 
20 Maiden Lane 10 So. Wabash Ave 
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Jewels Scintillate at White House Reception 
By Eleanor Brodnax 








BRILLIANT display of jewels, ex- 

quisite gowns, and colorful uniforms 
were in evidence at the first State reception 
that has taken place at the White House 
since shortly before America’s entry into 
the World War. On Thursday evening, Jan- 
uary 12, President and Mrs. Harding en- 
tertained in honor of the members of the 
diplomatic corps and more than three 
thousand guests representative not only of 
the diplomatic corps but of official and 
social circles as well were presented. Many 
of the delegates and attendants at the arms 
conference were numbered among the 
guests. 


Mrs. Harding’s only jewels were an ex- 


quisite pendant of diamonds suspended from 
a black velvet band, which particularly 
suited her costume of white panne velvet 
heavily embroidered in silver and jet and 
trimmed with ermine. 

Diamonds ‘were the precious stones most 
in favor and tiaras and bandeaux of these 
flashing stones were very popular. 

Mrs. Frederick H. Gillette, wife of the 
Speaker of the House, wore a diamond 
hbandeau with her grey satin gown. 

Madame Jusserand, wife of the French 
Ambassador, wore with hgr gown of gold 
brocade a diamond tiara, a collar and ear- 
rings of the same jewels. 

Madame Riano, wife of the Spanish Am- 
bassador wore a diamond tiara as did 
Madame Cespedes, wife of the Minister of 
Cuba. Madame Grouitch, wife of the Min- 
ister of the Serbs, Croats and Slovenes, 
wore as her jewels a diamond tiara and 
necklace. Madame Wallenberg, wife of the 
Minister of Sweden had a diamond ban- 
deau in her hair. Princess Bibesco, wife 
of the Minister from Rumania, wore a dia- 
mond necklace and bandeau. 

Countess Szechenyi, wife of the new 
Hungarian Minister, wore diamond orna- 
ments on her bodice and a diamond tiara. 
«Mrs. Nicholas Longworth had a corsage 
of semi-precious jewels and wore a diamond 
tiara while Mrs. Peter Goelet Gerry wore 
a Grecian fillet of diamonds surrounding a 
large center stone of turquoise. Mrs. 
Cromwell Brooks’ head dress was of dia- 
monds; and Madame de Back, wife of the 
counsellor of the Russian embassy had a 
diamond head dress. 

Mrs. John Philip Hill, wife of Repre-. 
sentative Hill had as her jewels a diamond 
bandeau and diamond earrings Mrs. Her- 
bert Stabler and Mrs. Hampsen Gary wore 
diamond bandeaux. 

_ Mrs. Cornelius Vanderbilt’s jewels were 
unusually striking. They included a rose- 


shaped diamond corsage ornament, diamond 
chain, long pendant diamond earrings, and 
a diamond crown with a fringe of dia- 
monds, 

Mrs. George D. Hope wore a diamond 
bandeau in her hair and earrings and a 
necklace of diamonds and pearls. Mrs. 
Lawrence Townsend wore a diamond neck- 
lace and earrings. Mrs. U. S. Grant had a 
diamond tiara as did Mrs. Gifford Pinchot. 
Miss Mabel Boardman wore a diamond 
tiara and necklace and the wonderful Red 
Cross of rubies presented to her by the 
Italian Government. 

Mrs. Charles Keller, wife of the Com- 
missioner, wore a splendid Spanish comb of 
jade and silver. Madame Mathieu, wife of 
the Chilean Ambassador, wore a large sun- 
burst of pearls which was arranged at the 
left side of her bodice with strings of pearls 
falling to the hem of her skirt. 








Decline in Importation of Luxuries 





Even the importers of luxuries are re- 
ducing materially the sums of money which 
they are sending out of the country for the 
classes of articles which may be properly 
included under that term “luxuries.” Tak- 
ing 50 principal imported articles or groups 
of articles usually included under that gen- 
eral title, it appears that their value in 
1921 totals only $330,000,000 as against 
$525,000,000 in 1920, an apparent reduction 
of about 37 per cent in the amount of 
money sent out of the country for luxuries 
in 1921 when compared with 1920. 

This fall off in importation of luxuries, 
says the Trade Record of the National City 
Bank of New York, is due in part to 
smaller quantities of the articles brought in 
and in some cases to lower prices, though 
in this class of merchandise the reduction 
in price comes more slowly: than in many 
other classes of articles imported, especially 
manufacturing materials and foodstuffs, 
which show a much larger fall in prices 
than do the finished articles and especially 
those classed as luxuries. Jn automobiles 
imported, for example, the number brought 
into the country in the 11 months ending 
with November, 1921, is only 498 against 
853 in the same months of the preceding 
year; plushes and velvets of cotton 304,000 
yards against 955,000 in the same month oa 
last year; silk plushes and velvets, 226,000 
pounds against 354,000; tapestries 2,726,000 
square yards against 8,897,000; lace cur- 
tains 900,000 square yards against, 1,382,- 
000; crude meershaum for use in manufac- 


ture of pipes 1,731 pounds against 13,386; 
patent leather 56,408 pounds against 104,- 
908; silk: ribbons 6,508 yards against 10,762; 
marble and onyx 366,000 cubic feet against 
416,000; confections 768,000 pounds against 
1,084,000; undressed furs and fur skins 
67,670,000 against 127,980,000; feathers and 
downs 2,000,000 pounds against 3,500,000; 
leaf tobacco 47,979,000 pounds against 78,- 
848,000; platinum, unmanufactured, 41,000 
ounces against 56,000; mother of pearl 
shells 2,830,000 pounds against 7,468,000; 
buttons of pearl or shell 1,303,000 gross 
against 4,992,000; uncut diamonds 34,000 
carats against 119,000; and diamonds cut 
but not set 239,000 carats against 292,000 in 
the corresponding months of 1920. 

From the above statement showing the 
reduction in the quantities imported of cer- 
tain articles usually classed as luxuries in 
the eleven months of 1921 when compared 
with the corresponding months of 1920, it 
is apparent that the actual quantity of 
“luxuries” being brought into the United 
States has been in many cases very ma- 
terially reduced. In those articles in which 
it is not possible to state quantities, there is 
also an equally large reduction in the stated’ 
values of the imports. Taking the great 
group, art works, for example, the total for 
the 11 months of 1921 is $18,764,000 against 
$25,783,000 in the same months of last year; 
beads and bead ornaments $878,000 
against $11,983,000; cotton laces and em- 
broideries as a whole $15,011,000 against 
$23,379,000 in the same months of 1920; 
silk laces and embroideries $5,546,000 
against $7,146,000; manufactures of silk as 
a whole $45,006,000 against $72,566,000; 
tobacco and manufactures thereof $55,850,- 
000 against $93,750,000; pipes and smokers’ 
articles $4,125,000 against $4,840,000; per- 
fume and cosmetics $5,390,000 against $6,- 
360,000;. and ivory $1,225,000 against 
$4,714,000; perfume and cosmetics $5,390,- 
000 against $6,360,000; and ivory $1,225,000 
against $4,714,000 in the same months of 
1920. 

Of the 50 articles or groups of articles 
enumerated in the import statement and 
ordinarily classed as luxuries, only a half 
dozen show increases when comparing the 
11 months ending with November, 1921, 
with the same months of last year, while 
the value for the full year 1921 totals ap- 
proximately $330,000,000 against $525,000,- 
000 in the same months of 1920, the percent 
of reduction in luxuries being about 37 
per cent while the reduction in total im- 
ports is about 55 per cent. 








Three diamonds valued at $460 were 
taken from the Gladke Jewelry Store, 
Elmira, N. Y., recently, according to the 
report made by Mrs. Kladke to the police 
authorities. The loss was not discovered 
until Mrs. Gladke checked up the dia- 
monds the next morning. 
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Prominently 
displayed in the 
Special Exhibition 
of Manufacturers and 
Desiguers at the Metropoli- 
tan Musem of Art, will be seen 
a series of the Larter Period 
Rings for Men. 


These Rings were designed from 
data secured by and with the consent 
of the Miseum and are worthy of 
being carried in a series in every 
retail Jeweler’s stock. 


A DESCRIPTIVE BOOKLET 
OF EACH DESIGN UPON 
REQUEST 


January 25, 1922 
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How One Seller Gets Out of His Sales Contract 





By Elton J. Buckley 














LL over the country good contracts for 

the sale or purchase of merchandise 
are blowing up simply because the party 
who is seeking to enforce them failed to 
observe a legal requirement which I have 
discussed here, but apparently need to dis- 
cuss again. 

I mean the requirement which | believe 
to be the law of every State, in one form 
or another, that no contract for the sale of 
goods valued at more than a certain sum 
(the sums vary in different States ; under the 
uniform sales act, which is in force in many 
States, the amount is $500) shall be en- 
forceable unless a written memorandum 
of the sale is signed by the party to be 
charged, i. ¢., the party who is trying to 
avoid the contract. The law makes ex- 
ceptions to the rule, viz.: cases where some 
of the goods have been delivered, and cases 
where some of them have been paid for. 


The Uniform Sales Act, which is already’ 


in force in many States and will eventually 
be in force in all, provides as follows: 


First—A contract to sell or a sale of 
any goods * * * of the value of $500 
- or upwards shall not be enforceable by 
action unless the buyer shall accept part 
of the goods * * * so contracted to be 
sold; or sold and actually received the 
same, or give something in earnest to 
bind the contract or in part payment, 
or unless some note or memorandum in 
writing of the contract or sale be signed 
by the party to be charged or his agent 
in that behalf. 


Now even in States which have not yet 
passed the Uniform Sales Act, the above 
provision will be found in their law in some- 
what different form. Practically all 
cases which arise under it arise under the 
written memorandum clause, in this way: 
A buyer and a seller will agree to sell and 
buy certain merchandise. Perhaps the deal 
is verbal, or over the telephone, or in some 
way making, they think, a written contract 
unnecessary. Before delivery the market 
advances, or declines, and the party hit by 
the fluctuation refuses to keep his agree- 
ment. The other sues. The defaulter, 
casting about for a way of escape, remem- 
bers that he was not asked to sign any form 
of memorandum and did not sign any. Un- 
der very many cases this is a perfect de- 
fense, and he therefore violates his contract 
with entire impunity. 

A case has just transpired in Pennsyl- 
vania which shows what a hardship this 
rule of law imposes on the man who has 
failed to protect himself as to it. A buyer 
named Wexelblatt bought some _ cotton 
goods from Katman & Greenberg amount- 
ing to $1,776.31. The only memorandum 
which passed between them was this :— 





*Copyright, April, 1921, by Elton uckley. 


- liver. 


Boucut or K. & G.,, 
Whaelesale - - —— Goods, 
— §S. — St., Philadelphia, Pa. 

Folis No. Shrunk. Terms, 2 to date of Del. 
7/17/1917, 

We sess FE. Wexelblatt, 528 Market St. 

Pes Yds. Description Price Dollars Cents 

i05 9105 Blue wing 25 1,776 31 


The market advanced before delivery and 
the seller, after many stalls, failed to de- 
He did, however, repeatedly promise 
to deliver, which was of course an ac- 
knowledgment of the contract. 

Finally the buyer went out in the mar- 
ket and bought the goods covered by the 
contract, but at an advance of $600 over 
the contract price. To recover this he 
sued the seller. The seller did not attempt 
to defend on the merit of the case; he mere- 
ly filed a defense which said in substance: 
“T admit 1 laid down on my contract, but 
you can’t do anything to me because no 
written memorandum was. signed by me 
to cover the order.” 

The court gave the delinquent seller the 
decision, ruling that the law was inflexible, 
and that as none of the goods had been 
delivered or been paid for, the contract 
could not be enforced unless some written 
note or memorandum had been signed by 
the seller, as in this case he was the party 
sought to be charged. There was no evi- 
dence of such a memorandum, therefore the 
buyer, though he had lost $600 by the other 
man’s breach, had no case. The same rule 
would have governed the case had the con- 
ditions been reversed, i. ¢., if the market 
had declined, and it was the buyer who was 
trying to get out of it. In that case the 
inquiry would have been to see if the 
buyer had signed any memorandum. 

A contract for goods that is worth mak- 
ing is worth safeguarding. The only way 
to safeguard it, if it is for goods of more 
than the values prescribed by the law of 
your State, is to see that the other man, or 
his agent, signs a memorandum of the deal. 
This is good advice whether you are buyer 
or seller, if the contract is worth anything 
to you. 








Why the “Minor Aris”? 


66 PDERHAPS there is no more paradoxical 
situation in the vocabulary of art than 
this: that a public which can passionately 
admire the minor arts cannot give them a 
better name! To label them as ‘minor’ 
calls forth a protest from those who find 
in this field of art a nearer approach to 
perfection than in any other. ‘Industrial’ 
art is surely a misnomer, for many objects 
which fall within this classification are no 
more industrially useful than others which 
enjoy unquestioned rank among the fine 
arts. ‘Decorative’ art is hardly more sat- 
isfactory, since so much painting and 
sculnture of the best periods is decorative. 
“The nomenclature is certainly faulty, 
and yet there is, I believe, a certain justi- 
fication for the name minor arts, against 
which we cannot rebel if we understand it 
fully. What are the minor arts? We find 
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under this heading such diverse pr: ducts. 
as wood-carving and terra-cottas, coins and 
mosaics, glass- and metal-work, carved 
ivory and jewelry, bookbinding, pottery and 
textiles, and the question naturally arises, 
What is there in common among such a 
variety of materials and forms? “Surely a 
coin bears no more resemblance to an em- 
broidered scarf or a carved desk than does 
a picture to a statue—not so much in fact; 
and yet, according to some broad distinc- 
tion, they are all grouped together. To limit 
the field of sculpture is comparatively easy, 
since there is an almost complete uniform- 
ity in the materials of stone and metal. 
But in the minor arts obviously no one sub- 
stance can be the binding tie between prod- 
ucts of brass and leather, clay and silk; 
so we must look for some kinship in the 
ideas represented. Here again our search is. 
unrewarded, for now it is a Christ in ivory, 
and now a lily-like bowl in glass; here a 
bull delicately chased on a gold cup, and 
there a palmette on a shawl. * * * Is it 
not a paradox to label as ‘lesser’ the artist 
who produces the brocades and gold orna- 
ment, the furniture and gems, with which 
the painter decks his model, and which he 
is at so much pains to reproduce?”—F. 
Rowland,-in “The Significance of Art.” 








No Rigid Principles of Ornament 





cept might seem a simple thing to state 

broadly the principles that govern or- 
nament; and indeed it is easy enough for 
an experienced workman to give some 
working rules that may be of use to the 
beginner; but these are not to be con- 
founded with ‘principles’ even though they 
may be put forth on authority. The prin- 
ciples enunciated by Owen Jones in his 
‘Grammar of Ornament’ are, strictly speak- 
ing, only a description of the lines on which 
that tasteful artist himself worked, plus 
certain dogmas deduced from his own prac- 
tice. Now, the truths that appeal to us are 
not necessarily the highest, nor yet the only 
truths; not every good working rule is to 
be accepted as a principle of design. 

“Dogmas are two-edged tools to play 
with. One may go so far as to doubt if any 
good can come of dogmatism. When once 
a student has passed that first stage of art, 
where he has not to ask questions but to da 
what he is told and believe what he is 
taught, then the dicta of even the best 
teachers are useful only in proportion to 
their elasticity. They must fit emergencies. 
Rigid dogma is more likely to hinder than 
to help the impulse of imagination. 

“It is not difficult to lay down general 
rules, if they are so general as to be of 
comparatively little practical use. One 
might say, for example, that ornament may 
be so schemed as to either fill or to occupy 
the space it is designed to decorate, instanc- 
ing the Arabs and the Japanese as expert 
each in their own direction. When, how- 
ever, we presume to lay down definite rules 
concerning the lines on which all ornament 
should be based, we are in danger of be- 
coming ridiculous. It is one thing ta 
recognize the value of the lesson conveved 
to us in Moresque art, and another to de- 
duce from it principles on which, ever 
afterwards, ornaments must be designed.” 
—L. F. Day. 
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Davies Sees Danger in Beech-Nut Case 





Former Trade Commission Chairman Believes Legal Exercise of Right of 
Refusal to Sell Practically May Be Impossible Under Latest Supreme 
Court Ruling—Urges Enactment of the Stephens-Kelly Bill 














WasHincTON, D. C., Jan 19—Edmond 
A. Whittier, secretary-treasurer of the 
American Fair Trade League, has given 
out for publication a statement by Hon. 
Joseph E. Davies, former Commissioner 
of Corporations and, for several years, 
chairman of the Federal Trade Commis- 
sion, on the scope of the recent decision of 
the United States Supreme Court in the 
Beech-Nut case, concerning which there has 
arisen much controversy. Since his retire- 
ment: from public office Mr. Davies has 
been the General Counsel of the American 
Fair Trade League. The statement, which 
was prepared for the information of mem- 
bers of the organization, reads, in full, as 
tollows: 

“This decision holds that System of 
resale price maintenance, involving the Co- 
operation of dealers or others which has 


the effect of restricting the competition of’ 


dealers in the sale of the product of the 
manufacturer employing such a system, is 
an unfair method of competition in violation 
of the Federal Trade Commission Act, even 
though no agreement either express or 
implied between the manufacturer and his 
distributors is proved. Such a restriction 
of dealer competition is held contrary to 
the declaration of public policy embodied in 
the present Anti-Trust Acts. 

“But, on the other hand, the decision re- 
affirms the right of a manufacturer to 
refuse to sell to others who will not sell 
his goods at the prices he fixes for their 
resale if without any purpose to acquire a 
monopoly. While the individual right to 
refuse to sell is recognized by the court, its 
condemnation of any Co-operative means of 
accomplishing the maintenance of resale 
prices makes necessary the use of the 
utmost caution in following such a policy. 

The order as amended by the court 
enjoins the company from carrying into 
effect the Beech-Nut policy by Co-operative 
methods in which the respondents and its 
distributors, customers and agents under- 
take to prevent others from securing the 
company’s products at less than the price 
designated by it. It thus requires the com- 
pany to refrain from any co-operation with 
distributors, customers or even its own 
agents designed to prevent other distribut- 
ors or the ultimate consumer from securing 
the company’s products from any source or 
at whatever price they may be able to 
secure them. Such co-operative methods 
accomplished by the following means are 
condemned : 

“1, The practice of reporting the 
names of dealers not observing the re- 
sale prices. 

“2. The listing of dealers as unde- 
sirable customers not to be supplied 
until they give satisfactory assurance 
of their purpose to maintain the desig- 
nated prices in the future. 

“3. The employment of salesmen or 
agents to report dealers not observing 
resale prices and the diversion of 


orders of purchase secured by specialty 

salesmen from wholesalers and jobbers 

who fail to observe resale prices to 
those who do observe them. 

“4. The use of numbers and symbols 
on cases for the purpose of ascertaining 
the names of dealers who sell at less 
than the suggested price or who sell to 
others who sell at less than the sug- 
gested price in order to prevent such 
dealers from obtaining the products of 
the company, or 

“5. Any other equivalent Co-opera- 
tive method. 

“While this decision again recognizes the 
individual right of refusal to sell in the ab- 
sence of a monopolistic intent or effect, 
there has been injected into the situation a 
new factor so far as the exercise of a resale 
price policy is concerned, to wit: that even 
co-operative methods employed between 
manufacturers and dealers without any 
agreement may result in a violation of the 
law. To effectively conduct a resale price 
selling policy free from any element of 


co-operation with dealers, in the practical. 


conduct of the business would require the 
highest order of legal knowledge and dis- 
cernment and constant legal supervision 
over the sales department. Otherwise, even 
though projected with the best of inten- 
tions, there would be grave danger of un- 
consciously coming within the inhibitions 
of the law. : 

“This decision confirms not only my own 
opinion frequently expressed but the good 
judgment of the Directors of the American 
Fair Trade League who have based their 
policy upon the theory that what is required 
to protect this legitimate right of manufac- 
turers is modernized legislation; a posi- 
tion which is supported by the commenda- 
tion not only of the leading economists, 
publicists and statesmen of the United 
States but recommended as well by the 
Federal Trade Commission. 

“The constructive solution of this vexa- 
tious situation, so far as manufacturers are 
concerned, lies in the enactment of the 
Stephens-Kelly Bill protecting the man- 
ufacturer in the good-will established for 
his trade-marked articles and protecting the 
public against deception and depreciation of 
the high quality of trademarked merchan- 
dise. The law must be made responsive to 
modern business facts and the most pro- 
gressive thought of the country.” 








The annual meeting of the Hamilton, Ont., 
Jewelers’ Association was held January 20th. 
A resolution was adopted urging vigorous 
prosecution in cases of burglary. The. elec- 
tion of officers resulted as follows: Presi- 
dent, Howard Williams; vice-president, R. 
C. Inkster; secretary, Wallace Lees; treas- 
urer, A. H. Baker; executive committee, J. 
C. Diggins, W. J. C. Beck, A. Devine, A. 
G. Gaul, E. Wodehouse; and J. H. Young, 
of Brantford. 
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EXPORT STATISTICS 





Sales to Foreign Countries of Jewelry, 
Watches, Clocks and Kindred Lines in 
1921 as Compared to Sales of 1913 


WASHINGTON, Jan. 18—Exports of 
jewelry, etc., for the calendar year 1921, 
when compared with those for 1913, on the 
whole have held their ground, and where 
substantial changes have taken place, the 
cause can be readily traced as being due to 
a world-wide lack of activity in those com- 
modities, rather than to loss of business to 
competitors, the Specialties Division of 
the Department of Commerce announced 
today. This is shown by preliminary esti- 
mates of 1921 exports which have been 
compiled, with December totals estimated 
on the basis of the preceding five months’ 
figures. 

Taking up jewelry exports, the report 
says that while these have declined con- 
siderably, gold and silver manufactures 
show an increase since 1913. Other spe- 
cialties such as clocks and watches, have 
about held their own when considering the 
general increase in prices. 

In some cases, of course, it is pointed 
out, there has been an increase in quantity 
as well as in value, these instances offsetting 
losses, and warranting the statement that 
exports have held up well, when due con- 
sideration is given world conditions. 

The following figures are given in the 
report: 


Calendar Calendar 

Articles year 1913 year 1921 
Clicks: amd: -Pett@.:..cci cass. $1,704,411 $2,520,000 
Watches and parts........ 1,762,739 840,000 
FRWOED © <6: va coopeceeeex 1,196,103 297,000 
Gold and silver mfrs...... 430,137 666,000 
Celluloid and mfrs........ -,316,907 2,229,000 
Instruments, scientific, opti- 

OWN ccictiseeenimamant eres 770,280 808,000 
Cutlery, table cutlery..... 187,001 1,174,000 
Lamps, chandeliers, etc.... 3,065,410 3,915,000 
Phonographs, reccrds and 

WOE eesiciehuneee neuen 2,792,667 3,870,000 
CURETRO oi cik.c o-penie ks eutee 805,239 2,325,000 








Munger Wins Loving Cup 


BIRMINGHAM, Ala., Jan. 18—R. S. Mun- 
ger has been awarded the Birmingham 
News loving cup, offered to the man or 
woman who accomplished the most for 
Birmingham during the year 1921. The 
award was made by a committee repre- 
sentative citizens. 

The cup, which was on display for some 
time in the show window at Bromberg’s 
20th St. jewelry store, was made by a well 
known New York , manufacturing jewelry 
firm and was considered one of the hand- 
somest cups ever shown in Birmingham. 

It has been the custom of the Birming- 
ham News for a number of years to award 
a loving cup to the man or woman who, in 
the opinion of a committee selected, had 
accomplished the most during the year for 
the general public good of the city. As 
many names as desired may be entered in 
the contest, each candidate for the cup set- 
ting out what they have accomplished for 
the city. 

In the 1921 contest more than 25 names 
were entered. 








C H. Bowman & Co., Toronto, Canada. 
has sold out their business to George Gilroy. 
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Germany’s Regulations Affecting Prices for Export 


BscoKLYN, N. Y., January 18, 1922. 

Editor of THE JEWELERS’ CIRCULAR: 

I have just returned from a trip through 
Europe, and spent considerable time in 
Germany. I left there on December 10 and 
sauces act New York on the Adriatic. 

The last few weeks I was in Germany | 
learned of the recent institution of various 
export regulations by the German Govern- 
ment, which | believe should be made the 
subject of study and inquiry by all interested 
in the subject of the tariff. I feel it my 
duty to present to you my viewpoint and 
my observations on this subject. 

‘The German Government has just insti- 
tuted in each industry a schedule or ratio 
of prices for export, in every case higher, 
and in most cases considerably higher, than 
the German domestic price for the same mer- 
chandise, and it prohibits the exporation of 
any merchandise unless especially licensed 
for export. 

Each shipment therefore must be accom- 
panied by an export license, which is pro- 
cured only after the seller certifies to the 
sale price and the inland or domestic price. 

The ratio between the domestic price of 
the shipment and the higher price paid by 
the foreigner, must always be according to 
the rules made for that particular industry, 
and the difference, I am informed, is paid 
by the manufacturer to the Government, upon 
the issuance of the export permit. 

The German Government has officially 
and unofficially given many reasons for this 
set of regulations. It claims, among other 
things, that it is necessary in order to get 
revenue for the payment of reparations. It 
claims that this is a development. of the 
English demand that 26 per cent. of all ex- 
ports be paid into a reparation fund. It 
also claims that it makes these prices for 
export high, for the purpose of avoiding 
criticism as a country of cheap origin, 
against which high tariffs must be estab- 
lished as a protective measure by importing 
countries. It also makes the claim that 
economically the taxation of exports in this 
manner enables the domestic taxation to re- 
main at a more moderate level, and the 
foreigner desiring German goods thereby 
pays a big share of the German Govern- 
ment’s revenue. . 

It seems to me that no matter what the 
real purpose of this set of regulations may 
be, that the American Congress should take 
proper Measures to protect Americans from 
the necessity of paying a large share of 
German taxation; that if an American 
value for a given commodity is high enough 
to include such taxation on the part of any 
Government, that the payment of that tax 
should come to the United States Treasury, 
because it is a well established rule of 
economics that after a producer has been 
paid the price for production; that the con- 
sumer should*pay to his own Government all 
other duties, natural and legislative, to 
bring the article to the value of the cost in 
his own country, or use a product of his 
own country. 

It seems to me that the tariff law should 
contain some provision under which, in such 


a case, a surtax or extra duty is imposed 
on any article imported into this country 
upon which the country of origin imposes 
an export tax, or directly or indirectly 
causes or permits an export price to be made 
in excess of the domestic price for that 
article. 

For example, in the optical line the 
Government has made a requirement that 
the German manufacturer must charge the 
American importer $5.80 in American funds 
for merchandise to the domestic value of 
100 marks. This means that if an Ameri- 
can importer can find a market in this 
country for this merchandise, that he pays 
$5.80, of which only 100 marks is retained 
by the manufacturer, and some $5.30 goes 
to the German Government. Of course, in 
addition to this, he pays whatever duty our 
tariff imposes upon the merchandise. 

It seems to me that if we had a law 
such as I outline, providing for a surtax 
or extra duty, to be fixed at an amount 
equal to the difference between the normal 
domestic price in the country of origin and 
the regulated export price, our duty auto- 
matically on that article would be imposed 
as $5.30 in addition to the ad valorem rate 
regularly provided for. This would imme- 
diately, and practically automatically, cause 
the German Government to withdraw this 
export price, and give Americans their 
natural price for that article, upon the basis 
of which our Congress could make a 
proper computation of a compensating duty 
to protect our industries, or to provide our 
revenue, as the theory. may be. Or the 
German Government might cut in half the 
$5.30, imposing something like $2.65 extra 
on that article, whereupon under such a 
clause as I recommend, the Government of 
the United States would also collect $2.65 
in addition to the regular rates, and thereby 
at least participate in the “gravy.” 

It is my theory that the Government of 
the country of the consumer should collect 
any amount that the government is entitled 
to collect above the reasonable price in the 
country of origin of the article. 

You will please bear in mind that there 
is nothing to prevent the German Govern- 
ment from changing their entire schedule 
of export prices, and withdrawing this en- 
tire set of regulations, once the American 
tariff is passed; and that if the German 
Government should succeed in having our 
Congress make a tariff law upon the basis 
of present export prices, which are all arti- 
ficially high, that the German Government 
and the German trade can flood this country 
with merchandise the minute those restric- 
tions are modified or removed. 

I am sending this letter to members of 
the Committee of Ways and Means, and 
the Committee of Finance of the Senate: 
also to other members of Congress, to the 
Board of Appraisal of New York, the Tariff 
Commission, Secretary of the Treasury, the 
Collector of the Port of New York, the 
Merchants Association of New York, the 
Chamber of Commerce of Brooklyn, and 
IT wish you to understand that this matter 
is brought to vour attention by me _ indi- 
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vidually without regard to or reference to 
any organization, aud for no other purpose 
than to call to your attention a situation 
which may become serious, especially if the 
rates in the prcposed tariff should be based 
upon present export prices from Germany. 

If there is any further information I. may 
be able to give you, please do not hesitate 
to call upon me for it. 

| hope that this matter may occupy your 
attention, and be given whatever considera- 
tion may be necessary in order to enable you 
to decide whether or not such legislation 
is worthy of your support. 

So that you may know that my interest 
in the matter is not at all connected with 
my business, I call your attention to the 
fact that | am a manufacturer, and I also 
import merchandise from Germany, and 
that I would be affected to the same ex- 
tent as any other importer for those im- 
portations that I may make, and that I will 
be protected to the same extent as any 
other manufacturer in my line for whatever 
tariff or rates may be put into effect. 

Yours respectfully, 
E. BuEGELEISEN, 
of Strauss & Buegeleisen. 








Senator Hertzberg Entertains Employes of 
_&E. Hertzberg Jewelry Co. 


San ANTONIO, Tex., Jan. 18—A banquet 
in the new banquet hall of the Gunter 
Hotel was tendered the employes of the 
E. Hertzberg Jewelry Co. recently by Sena- 
tor Harry Hertzberg in honor of Max 
Goodman, manager and a stockholder of 
the company. Covers were set for 27 peo- 
ple In addition to the employes of the 
store were Senator’ Hertzberg’s two law 
partners, J. Ira Kercheville and George 
Thompson, also Mrs. Eli Hertzberg and 
Mr. and Mrs. Edward Sachs. 

The dinner was a complete surprise to 
the guest of honor, Mr. Goodman, who had 
been led to believe that he was to dine with 
the former governor of Texas. His abso- 
lute astonishment was very gratifying to 
Senator Hertzberg,- who had planned to 
stop plans in the entire affair if any word 
was passed to Mr. Goodman. 

Following the excellent menu came ap- 
propriate talks and remarks by a number 
of the guests, each giving his meed of 
praise to Mr. Goodman for his thoughtful 
consideration of all those connected with 
him in business and upon the ability which 
he has displayed in the management of the 
affairs of the company. 

After the speeches the evening was 
further enlivened by a musical program 
furnished by several of the musical guests 
present. 

The menus, engraved in black on a 
folder of white suede with a fancy initial 
G in gold in the upper left-hand corner, 
were very attractive. 

The affair was a complete success in 
every way and was thoroughly enjoyed. 








One of the Louisville newspapers a few 
days ago had a photo of. William C. 
Kendrick, president of Wm. Kendrick’s 
Sons, Inc., showing him with an apron, 
in the act of polishing silverware, and 
stating that he earned his first dollar many 
years ago polishing silverware in the store 
cf his late father. 
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The Sapphire, Most Talked of Stone 


HE Sapphire—predominant in fine jewelry, in 
i rings, bracelets, wrist watches, bar pins! The 
Sapphire—in combination with the finest dia- 
monds, in the windows on Rue de la Paix, on Fifth 
Avenue, on the main street of every big city! 
There are only two kinds of true blue Sapphires, 
the natural Sapphire and the Heller Hope Sapphire. 
The natural stone, because it is so expensive, only 
scratches the surface of your sales possibilities. The 
advertised Heller Hope Sapphire, which is identi- 
cal with the finest natural specimens but moderate 
in price, is your opportunity of selling to the 
“Hundred Million.” 
A Heller Guarantee Tag is attached to the setting 
which carries a genuine Heller Hope Sapphire. 


By the Producers of QMeltah The Royal Purple Line 


PEA RL 5S 


TRADE MARK REG.U.S. PAT. OFF. 








L Heller €S0n, ne. 


PARIS NEW YORK 
Established Over a Quarter of a Century 
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The News from England 





Clearance Sales Being Held by London Jewelers—Watches and Clocks Behave 
Mysteriously—Jewel Valued at £1,000 Found Buried in a Garden 
—Demand for Monocles 














Lonpon, Jan. 10.—This is the month of 
sales here, and already buyers are flocking 
to the metropolis to take advantage of 
retail reductions which affect every shop- 
keeping line in the country. The retail 
jewelers sold more goods Christmas week 
than they expected to, and they are now 
seeking to clear out the rest of their old 
stocks to make room for the newer nov- 
elties in the jewelry line. A lot of good 
jewelry lines are still being purchased as 
gifts since the expenditure of money on 
good jewelry seems to be considered a 
good investment this side. 
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Watches and clocks are behaving mys- 
teriously just now, and the repairing jewel- 
ers are being worked to death regulating, 
cleaning and overhauling watches—particu- 
larly the wristlet kind. The jeweler is un- 
able to account for the irregularity of the 
ordinary watch. He finds nothing really 
wrong with it. But it gains either half 
an hour in the 24, or loses that much. One 
suburban jeweler regulated a customer’s 
watch no. less than five times, and still it 
gains or loses—according to the choice of 
the moment. Messrs. Negretti and Zam- 
bra, of Holborn, say that this irregularity 
in timepieces is no coincidence since they 
and, the Kew Observatory people have 
noticed the same thing. The firm consid- 
ers that 90 per cent of timepieces just now 
are erratic. The manager at Negretti and 
Zambra says his watch has suddenly be- 
come unreliable. The suggestion has heen 
advanced by one watchmaking firm that 
timepieces are affected by magnetic dis- 
turbances, but Negretti and Zambra (who 
make high grade official chronometers and 
barometrical instruments), do not agree. 
A prominent jeweler thinks the health of 
the nation is below par and that watches 
are affected thereby. He suggests a na- 
tional tonic. 

* * x 

_ There is a man in London today who is 
sorry he dug up a £1,000 diamond in a 
North London garden. When he found 
’ the gem he thought it a bit of glass. Later 
he showed it to a local jeweler who threw 
it back, saying it was worth a few shillings. 
Then his wife took it to a pawnbroker, 
who declared it to be a very good diamond 
and placed on it a value of £1,000. The 
pawnbroker communicated with the police 
who are looking for an owner. If they 
do not find an owner in three months the 
stone becomes the property of the finder. 
But the finder (Arthur Watson), is so 
tired of the whole affair that he says he 
wishes he had never found the gem. Hun- 
dreds of persons armed with spades have 
turned ever every bit of the garden in 
which the precious stone was unearthed, 
hoping to find more, and everywhere Wat- 
son goes he is known as the man who 
found the £1,000 diamond. The police 
think the diamond was stolen and buried 
for safety. 


A trail of jewelry along the London- 
Epping road fashioned the clew to a jewelry 
store robbery near Epping forest the other 
day. The thieves forced an entry through 
a skylight, but were unsuccessful in their 
attempts to break open a safe, They ran- 
sacked the store of all small jewelry which 
they dropped either by accident or design 
along the road to London. A lot of the 
stuff has been recovered. 

* Oe Ox 


Retail jewelers who make a_ special 
department in optometry are finding quite 
a demand for monocles again. A lot of 
people with defective sight in one eye find 
the monocle just the thing they require. 
Fancy ornamentation is asked for, the 
jewelers say. The popular styles just now 
include the plain milled edge, tortoiseshell 
rimmed with milled edge, and the Oxford, 
with gold or platinum “gallery.” The lat- 
ter type allows of freer movement of the 
eyelashes. Glasses are still twice the pre- 
war price. Monocles are greatly favored 
by bridge players, an Oxford St. jeweler 
says, and are used largely by women for 
this purpose. Their cheapness as compared 
to pince-nez or spectacles proves a selling 
asset. 
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Latest advices from the Rand _ indicate 
that the position has got to be faced 
sooner or later that the majority of mines 
cannot be worked at their present cost with 
gold under £25 an ounce, and that all will 
be seriously affected if gold goes much 
lower, The saving in working costs so 
far effected as regards wages and stores 
is so small as to be practically negligible 
in result. The great increase in white la- 
bor wages brought about during the war 
is chiefly responsible for the present posi- 
tion, the companies say. Another wage re- 
duction comes into force with the new year 
so far as the white employes of the Trans- 
vaal mines are concerned, and the Chamber 
of Mines announces its intention of with- 
drawing from its position in which differ- 
entiation in white and colored labor has 
been the rule. 








Creditors Start Bankruptcy Proceedings 
Against Clayton G. Brenneman, 
Altoona, Pa. 


PirtspurcH, Pa., Jan. 18—A _ voluntary 
petition in bankruptcy was filed in the 
United States District Court here recently 
by Clayton Garfield Brenneman, Altoona, 
Pa., listing liabilities of $5,103 and assets 
of $1,500. The petition shows that eastern 
houses are his largest creditors. 

He has a stock in trade valued at $1,500 
which is the total amount of his assets and 
claims an exemption of $300 in accordance 
with Pennsyivartia laws. The largest credi- 


‘tors are New York houses, but the amounts 


appear to be well spread. None are for 


large amounts. 
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HOLD FIRST ANNUAL MEETING 


Members of Buffalo Jewelers’ Twenty-four 
Karat Club Hear Entertaining Ad- 
dresses and Reports—Member- 
ship Now 160 


BurFA.o, N. Y., Jan. 18.—The first annual 
meeting of the Twenty-Four Karat Club 
of Buffalo was held Monday evening at the 
Hotel Iroquois, with a large attendance. 

Arthur J. Block, president of ‘the club 
acted as chairman of the meeting. There 
were two speakers, George C. Lehmann, 
secretary of the Buffalo Chamber of Com- 
merce and James M. Smith of Haskins & 
Sells, public accountants. Reports were also 
heard from the various committees. 

One of the most important reports was 
that of the membership committee of which 








ARTHUR J. 


BLOCK, PRESIDENT 


H. N. Vandervoort is chairman. It showed 
that the club has grown rapidly sihce it was 
founded in the Fall. It has a membership 
of about 160. 

Another important report was that of the 
social relations committee of which Charles 
T. Evans is chairman. This committee had 
charge of the arrangements at the annual 
banquet of the club which was held at the 
Iroquois, Monday evening. 

Mr. Lehmann in his talk spoke on the 
work of the Chamber of Commerce here, 
and what it has accomplished for Buffalo. 
Jewelers have shown a great interest in the 
work of the chamber. They have a special 
group organization in it. 

Tax matters were taken up by Mr. Smith 
in his talk, which dealt with the changes 
in the 1921 revenue act. 








N. D. Randall has sold a one-half 
interest in his business at Sharon; Pa., 
to C. D. Price, and the firm name is 
again Randall & Price. Mr. Price, who 
was Mr. Randall’s partner until Nov. 1 
last, purchased the store of Paul Wentz. 
They have re-engaged in business as 
partners. Mr. Randall was in business 
alone until June, 1917, when he and Mr. 
Price formed the firm ‘of Randall & Price. 
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Revival of Interest in Heirloom Silver in South 





By Claire Giles 














OLLOWING a display of silverware at 

the Southeastern Fair held in Atlanta 
recently, which won the first prize for silver 
displays, a plan was carried out by Miss 
M. Walker Jordan, of the Gorham 
interests, to list all the old sterling of the 
south. The response brought out many old 
and rare and beautiful pieces of ancestral 
and heirloom silver, around much of which 
is woven history and romance and adventure, 
and almost all of which spent the entire 
four years of the Civil War in hiding. Par- 
ticularly in Georgia, where Sherman’s 
march to the sea left nothing that was not 
buried, it was the rule to hide the family 
valuables before a suspected invasion, In 
those days a large part of the family 
wealth was invested in sterling silver, and 
a family sideboard held something more 
than “a pair of brown plaster candle sticks 
and a bowl of imitation fruit.” 

A unique window display was effected 
by Maier & Berkele, where the silver was 
listed. One window was dressed with a 
collection of beautiful modern silver and in 
it a handpainted sign placed which read 
“Heirlooms of Tomorrow.” In the other 
window was displayed the most interesting 
pieces of ancestral and heirloom silver, 
with a brief history of each collection, under 
the caption ‘“Heirlooms of Today.” The 
windows were designed by Miss Marjorie 
Judy, designer for the Gorham interests. 

Among the more than 100 pieces of 
sterling catalogued, there was no silver of 
greater interest than that belonging to the 
Calhoun family, and which’ graced the ter- 
ritorial governor’s mansion in Santa Fe 
when His Excellency James S. Calhoun 
was Governor of Mexico. ‘The pieces in- 
cluded two teapots, a coffee urn, cream 
pitcher, sugar bowl, syrup pitcher, two fruit 
baskets, two plates, a castor, water pitcher, 
butter dish, and a round dozen of each of 
flat silver. His Excellency, so the story 
goes, carried the chest containing these and 
other pieces—together with his own coffin, 
in case of ill luck—by stage all the way 
from Sante Fe to Washington. The chest 
and contents are now owned by one of his 
great-granddaughters, living in, Atlanta. 

Because cf the extreme youth of our 
country, there is little heirloom silver in 
America compared with that in other coun- 
tries, and only from Revolutionary days 
dates our present standards of good living 
and dignified service. Practically all of the 
old sterling in America is found in New 
England or in the South. Much of that 
found in the South dates from colonial 
times, its authenticity being vouched for 
by the rare workmanship of early silver- 
smiths. A thread of romance is interwoven 
into the history of much of the old silver 
found in the south today. Among the in- 
teresting pieces catalogued and displayed was 
a tea set, the gift of a Russian Czar to 
the wife of an American ambassador dur- 
ing President Buchanan’s administration, 
highly prized by its present owners, the 
Pickens family of South Carolina. Some 


of this silver was displayed at the James- 
town Exposition, 

A set of “apostle” spoons attracted a 
great deal of interest. These small spoons 
occupied one window all to themselves, in 
the companion window being displayed the 
Maintenon and St. Dunstan chased services, 
which were a part of the Gorham exhibit 
at the Fair. These spoons, 12 in num- 
ber and short only the Master, are 
over 500 years old. They were made 
in 1300, and it is said that there are a few 
other sets in existence, one set having been 
purchased by the Waldorf-Astoria a few 
years ago for $24,000. The name “apostle” 
was given the spoons because each has a 
squat little figure of a saint affixed to 
the handle, and each has some particular 
insignia of the rank and station of the 
apostle. For instance, St. Peter has a key 
or a fish in his hand; St. James a fuller’s 
bat; St. Bartholomew a butcher’s knife; St. 
James the Great carries a pilgrim’s staff, 
and the Master carries a cross and wears 
a hat shaped halo. These sets were made 
in plenty it seems until after 1603, and after 
that it appears that few sets were made. 
The set owned by an Atlanta woman, minus 
only the Master, was brought over to 
America by Michael Pregory, who settled 
in Baltimore. They have been in the family 
since 1500, and probably even earlier, and 
have been given as christening presents, fol- 
lowing the ancient custom. 

Another interesting heirloom shown was 
a handsome old English tea set which has 
been in constant use for more than 200 
vears. It is of a flowered shell design, 
footed, and resembles some modern designs 
made in the past five years. English hall- 
marks show its age, it originally came 
from Annandale, Scotland. 

Another of equal interest was a priceless 
tea service purchased, so the story goes, 
by a belle of 1844 at Tiffany’s, then at 550 
Broadway. This young woman, who was 
a Miss Shepherd of Georgia, had gone with 
a friend by stage to New York to purchase 
a Parisian wardrobe. However, passing 
Tiffany’s and seeing the magnificent service 
displayed, she went in and bought it— 
spending her entire wardrobe allowance for 
it. Today one piece of this service is 
worth many times the original cost of the 
service. With this set and the large waiter 
on which it was displayed were shown an 
old fashioned silver dipper, and a number 
of pieces of flat silver made from coin sil- 
ver which have been in constant use for 
77 ‘years. 

Of romantic interest was a spoon made 
by Paul Revere which was carried in the 
pocket of a well known judge during the 
Civil War, was broken by the blow of a 
Yankee’s gun at Vicksburg, and is now 
owned by his granddaughter. 

A tea service of General Beauregard’s, 
which-had been in use for five generations 
was exhibited, and a spoon warmer made 
in the shape of a conch shell that came 
from England over 200 years ago. A cof- 
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fee urn, a rare specimen of old colonial 
silver, dated back to 1665. 

A beautiful old tea set purchased by John 
Routh and given to his daughter upon her 
marriage was placed, along with other fam- 
ily silver, in casks and buried in a well 
until the war was over. One lovely old 
tea set was secreted between the rafters of 
the ceiling. The ashes from a “smoke 
house” floor hid from view all the flat silver 
belonging to another family, and another 
chest of family plate was buried beneath a 
bed of blooming flowers. A tea service of 
hand wrought coin silver had been in use 
through five generations. Other interesting 
silver in daily use in an Atlanta family, 
and having on it a unique design in cotton 
and corn, was made in New Orleans in 
1860 from Mexican silver dollars, 

The cataloging of old sterling was not 
confined to Atlanta. Owners of silver from 
all over the South were asked to send in 
descriptions of their ancestral or heirloom 
silver. Some interesting pieces were found 
in Savannah and Augusta. The Llewellyn 
family of Columbus, Ga., owns a great deal 
of hand-hammered hollow-ware more than 
100 years old. From Marietta came a set 
of old silver candlesticks, originally be- 
longing to Chief Justice Marshall’s family, 
and spoons which belonged to Betty Wash- 
ington Lewis, an ancestor. In another fam- 
ily was found a silver ladle, the wedding 
gift of Adele de Pabigean, who married 
Mathurin de Verderey in 1794. 

The display of the Southeastern Fair, 
which resulted in the campaign to some 
interest on Salem heirlooms was one made 
of the products of the Gorham interests. 
through Maier & Berkele, M. E. Freeman 
& Bros., and Davis & Freeman, leading 
retail jewelers of Atlanta. 

The revival of interest in heirlooms 
brought out other priceless things other 
than silver—a genuine Chantilly lace shaw! 
over 200 years old, a genuine ivory back 
comb, a beautiful cameo 75 years old, and 
a quaint agate bracelet with 14 oblong 
flexible links, which was bought by the 
present owner’s great grandfather from 
Gorham in 1750. 

It is indeed true that “There’s romance 
in the history of silversmithing.” 








In Maiden Lane 


N Maiden Lane are precious stones, 
A rajah’s ransom here has lain; 
Bright gems from swooning tropic zones— 
In Maiden Lane. 
Rich rubies that some Queen of Spain 





Might well have worn or pledged for loans,. 


And diamonds from some stormy reign. 
But all these fade like overtones, 
We see New Amsterdam again, 
And strolling misses (far from drones) 
In Maiden Lane. 
Tuomas J. Murray, 
In the New York Sun. 








J E. Sigler, jeweler at Shelbyville, Ind., 


has leased the building formerly occupied’ 


by C. Steinhauser jewelry store, and will 
move his stock of jewelry from the corner 


of Broadway and Harrison Sts., to that place- 
within the next few days: Mr. Sigler will! 


install a new equipment in the store. 
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Gems of Standard Van Dam Cutting 


Fine small “Eight-Cuts” among our Specialties 
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Interstate Commerce Commission Considers Term 


“Sheffield Plate” 





Hearing at Washington, D. C., Attended by Many Manufacturers of Silver- 
Plated Ware Who Adopt Resolutions to Standardize the Term in Case 
Commission Does Not Decide to Recommend That It Be Discontinued 
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WasHINGTON, D. C., Jan. 21.—Manufac- 
turers of silver plated hollow ware at a 
trade practice hearing at the Federal Trade 
Commission on Thursday, Jan. 19, agreed 
that in the event the commission did not 
decide that the use of word “Sheffield” 
itself was inherently fraudulent as a mark 
of quality on such articles, it should be 
given a definite meaning. A resolution sub- 
sequently was adopted to the effect that when 
the word “Sheffield” is used on a product, 
it must be an article well plated on a base 
metal of nickel silver of not less than 10 per 
cent, nickel content; and that the same may 
have Brittania metal trimmings or mount- 
ings. 

The mark “Sheffield” is of no significance 
at present to the manufacturers of silver 
plated hollow ware as an indication of 
quality because of its indiscriminate use on 
inferior grades of plated hollow ware, while 
it at the same time conveys to the purchas- 
ing public the impression that it is an in- 
dication of a superior quality of silver plate. 
Its use followed a demand in this country 
for the antique pieces made in England by 
the Sheffield process although such articles 
never, were marked Sheffield but were 
designated by a hall-mark. As a result of 
this demand reproductions were made of 
the old English articles and these manu- 
factured in this country were the first articles 
of silver plated hollow ware that were 
marked “Sheffield.” 


Sheffield Reproductions 


Despite the fact that they were only imi- 
tations of the articles made by the original 
process they were of good quality and the 
word “Sheffield” became associated in the 
minds of certain people in this country with 
a superior quality of silver plate. The mark 
never has appeared on any plated ware of 
English manufacture. 

It was the consensus of opinion at the 
conference that the manufacturers should 
not abandon nor be compelled to cease and 
desist from using the word “Sheffield” as 
a mark provided that it was a definite in- 
dication of quality. Only two manufac- 
turers present opposed the resolution 
adopted. EE. N. Cornell, manager of the 
New York office, of the Middletown Sil- 
ver Co., Conn., held that its use should 
not be countenanced in the trade as under 
any circumstances it would tend to mislead 
and deceive the public. John J. Nichols, 2d, 
of the H. O. Rogers Silver Co., of Taunton, 
Mass., manufacturing silver plated hollow- 
ware entirely of Brittania metal, held that 
the articles produced by his company were 
of good quality and he opposed the rule 
that to be marked “Sheffield” the body of 
the article must be not less than 10 per 
cent nickel silver. 

The effect of this agreement would be to 
eliminate the word “Sheffield” as a mark 


on all articles of which the body is less 
than 10 per cent nickel, and on all articles 
in which the base metal is brass, copper, or 
Brittania metal. It was pointed out that two 
important buyers, viz., Marshall Field & 
Co. and John Wanamaker refuse to purchase 
any articles marked “Sheffield” on the 
ground that it has degenerated into a symbol 
of doubtful quality. 

The hearing was granted by the commis- 
sion on the petition of the manufacturers 
who were of the opinion that unless a definite 
definition of quality is given to the word 
“Sheffield” its use as a mark on silver plated 
hollow ware will have an ill effect upon 
the industry as the public eventually will be 
disillusioned and manufacturers making a 
good grade of plated ware and marking it 
“Shefheld will suffer because of the prac- 
tice of other manufacturers in marketing 
an inferior grade under the same mark. 

The resolution adopted at Thursday’s 
hearing will be circulated among the trade 
for signatures and in the meantime, Chair- 
man Gaskill of the commission announced 
that the commission will decide whether 
the use of the word in any manner in con- 
nection with silver plate is deceptive ~be- 
cause of its original application in England 
to a particular process of manufacture al- 
though the finished article of English manu- 
facture never bore that mark. In view of 
this fact it is a question whether the use 
of the word will be prohibited by the com- 
mission. 

The commission has no power to declare 
to the trade that the word Sheffield can be 
used only on silver plated hollow ware of 
a certain standard of quality but in the 
event that the majority of the trade agrees 
to such definition of quality it can issue com- 
plaints of unfair competition against manu- 
facturers who do not conform to trade prac- 
tice as outlined in the resolution agreed upon 
on Thursday, as presented herewith: 

Whereas, Considerable confusion is caused in 
the trade owing to the lack of a definite mean- 
ing to be applied to the word ‘Sheffield.’ as used 
in marking silver plated hollow ware, and_believ- 
ing that a uniform standard of meaning is requi- 
site to prevent confusion in the trade and injury 
to the purchasing public,. the undersigned hereby 
assent and adhere to the foilowing definition of 
the word ‘Sheffield’ as used in marketing silver 
plated hollow ware: 

“Resolved, That the word ‘Sheffield,’ as a mark 
for silver plated hollow ware means quality, and 
that furthermore quality is defined as meaning an 
article well plated on a base metal of: nickel silver 
of not less than 10 per cent. nickel content; and 
that the same may have Brittania metal trimmings 
or mountings; 

“And that the undersigned individually will 
follow this definition in the marking of silver- 
ware and will not either for themselves or at the 
request of others, mark ware which does nct con- 
form to this definition with the name ‘Sheffield.’ 

“Nothing herein contained shall be construed to 
obligate anyone to the use of the word ‘Sheffield,’ 
but is intended as a definition of the word when- 
ever used.” 


The resolution was signed by all the 
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manufacturers present as named hereafter 
with the exception of E. N. Cornell and 
John J. Nichols 2d, previously mentioned. 
The following were present at the hearing: 
J. B. Rice, member of the firm of Bernard 
Rice’s Sons, New York City; Maurice H. 
Van Bergh, secretary of the Van Bergh 
Silver Plate Co., Rochester, N. Y.; W. N. 
Tuscano, president of Knickerbocker Silver 
Co., Port Jervis, N. Y.; Raymond Betz, 
vice-president, Queen City Silver Co., Cin- 
cinnati; Victor Gaertner, general manager 
of the Continental Sheffield Silver Co., 
Brooklyn; Walter Snow, general manager, 
Poole Silver Co., Taunton, Mass.; Frank L. 
Baker, president and treasurer of Paye & 
Baker Mfg. Co., North Attleboro, Mass.; 
Harry Benedict, president and general man- 
ager of Benedict Mfg. Co., East Syracuse, 
N. Y.; Arthur B. Wells, vice-president of 
Hartford Sterling Co., Philadelphia; G. E. 
Sherman, manager of the New York office 
of the Pairpoint Corporation, New Bed- 
ford, Mass.; Louis Farber, of Farber Bros., 
New York; and Henry E. Scharling, secre- 
tary of Scharling & Co., Newark. 








MANITOBA JEWELERS MEET 





New Officers Elected and Enjoyable Banquet 
Held in Winnipeg by Members of 
Manitoba Jewelers’ Association 


Winnipec, Can. Jan 18—The annual 
meeting of the Manitoba Jewelers’ Associa- 
tion was held at the Royal Alexandra Hotel, 
Jan. 11, with a good attendance of mem- 
bers. The following officers were elected: 
President, Carl Johnston, Winnipeg; vice- 
president, C. E. Cole, Portage-la-Prairie; 
secretary-treasurer, A. E. Rowland, Winni- 
peg; assistant secretary, F. C. Pickwell, Win- 
mipeg ; district chairman, F, W. Dudley, Win- 
nipeg; P. J. Harwood, Brandon; D. Good- 
man, Treherne, for southwestern Manitoba, 
and H. M. Park, for northwestern Manitoba. 

The following were chosen as delegates 
to the national convention of jewelers to be 
held at Quebec next month. A. E. Row- 
land and F. W. McKinney, Winnipeg; J. W. 
Gable, Virden; C. E. Cole, Portage-la- 
Prairie and George F. Thompson, Min- 
nedosa. 

At the annual banquet in the evening J. 
H. Cochran, of Carman, the retiring presi- 
dent, reviewed jewelry trade conditions dur- 
ing the past year. Prices he said were 
estimated to have dropped from 15 to 30 
per cent from those a year ago. The de- 
flation was in keeping with the return to 
normal conditions. Business had kept up, 
particularly during the holiday season, and 
the trade could look forward to the future 
with a good deal of confidence, he said. 
Old country goods which until recently had 
been unobtainable were now coming for- 
ward and the public appreciates that stocks 
are more complete than they have been 
for years, he declared. 

W. S. Fallis, of Montreal, gave an op- 
timistic address, pointing out that good and 
bad times came in cycles. The period of 
depression, he said, is passing and the time 
has come for the people to co-operate in a 
hopeful spirit and plan for the future. 

Other speakers at the banquet were 
Bruce W. Thompson, Thomas J. Porte and 
F. W. Dudley. 
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PLATINUM GOES UP 


Pronounced Steady Increase in Price of This 
Metal Since Opening of the Year 


A pronounced stiffening in the platinum 
market has been noticed since the beginning 
of the year, and in fact since the latter part 
of December, which has caused consider- 
able comment in the jewelry trade, and the 
question has been raised as to how much 
higher platinum is going to go before it 
steps or before there iS a recession in price. 

An idea of the jump in the platinum 
market may be had from the fact that the 
price of soft platinum has advanced from 
$78 per ounce on Dec. 1 to $105 on Jan. 16; 
that of 5 per cent from $84 on Dec. 1 to 
$110, and that of 10 per cent from $90 to 
$115, The official quotations of the price 
of platinum at various times are given as 
follows: 


Soft 5% 10% 
Date Platinum Tridium Tridium 
Dec. lscwe.s $78.00 $84.00 $90.00 
Be Beasies 24.00 89.00 95.00 
| eee 5.00 08.00 104.00 
Pepe lOy..sae 105.00 110.00 115.00 
oe : ee 105.00 110.00 115.00 


Coming as it did at a time when manu- 
facturing jewelers’ demand for platinum 
was nct at all at the peak, the increase 
caused considerable surprise in certain 
circles and various opinions were expressed 
as to the reason for the jump. Of course 
it was pointed out that the jewelry trade 
is by no means the only trade using plat- 
inum, although it is one of the principal 
consumers of the metal at the present time. 

A well known authority in the trade ex- 
pressed the opinion that the cause’ of the 
change in price was due more to a diminu- 
tion of supply than to a present increase in 
demand, although he said that the channels 
normally using platinum in industry would 
be much more open during the present year 
than they were during the past. He char- 
acterized conditions last year as far as the 
platinum trade was concerned as_ sub-nor- 
mal, stating that not only did the jewelry 
trade suffer in the lines that used platinum 
to a great extent, but the automobile trade 
and its accessories showed a great drop in 
business, and the condition was much the 
same in the chemical and electrical trades. 

The supply has fluctuated also and to 
some extent we have been using platinum 
mined long before the conditions in Russia 
shut off our supply of that metal. The 
United States government, for instance, ac- 
cumulated a considerable amount of plat- 
inum during the war for ammunition pur- 
poses, which gradually went back into in- 
dustry, and the same condition was true in 
the European countries. This platinum 
has gradually been absorbed, and we can 
look for no more additions to the supply 
from such sources. The production in Rus- 
sia, while very small compared to pre-war 
years, is not negligible but is an unknown 
quantity. It is a factor on which no de- 
pendence -can be placed nor can it be 
estimated accurately. 

Colombia, of course, is the chief source 
of supply at the present time, but the pre- 
diction of some people connected with the 
mining companies of Colombia that a nor- 
mal-consumptien of platinum hy the jewel- 
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ry, electrical, mechanical and dental indus- 
tries would produce a demand of one and 
a half ounces for every ounce that could 
be supplied and that platinum might run 
to $200 an ounce is not credited by those 
conversant with the situation. In fact a 
leading member of the platinum trade said 
that such a condition would be a calamity 
and that the big refining interests would 
do their best to prevent it. It would result 
in a condition that would mean marked and 
violent fluctuations which would be disas- 
trous to manufacturers and refiners alike. 
It was pointed out that the. platinum 
market is a very sensitive one ‘and is af- 
fected by any sudden increase in supply 
as well as any sudden increase in demand 
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Imports and Exports of Platinum During 
November 

WasHinGTon, D. C., Jan. 20.—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the month 
of November, indicate that the total value of 
the unmanufactured platinum brought in 
during the month was $427,874, and the 
total value of the platinum ingots in bars, 
plates, etc., was $131,432. The value of the 
imports of iridium, osmium, etc., in com- 
hination with platinum, amounted to $83,- 
207. During the -month we exported un- 
manufactured platinum to the amount of 
$13 322 and manufactures of platinum worth 
$540. The figures are as follows: 








Tmrorts, 


Iridium, 
Osmium, Etc., 
and Native Com- 
hinations Therect 
ceitl Platinum. 

é pee 


Platinum 
Unmanufactured. 
nae : 


Vases, 
_ Retorts, Etc., 
for Chemical Use. 
ea 


Platinum, Ingots, 
Bars, Plate, Etc. 
eae 











> mani _—— 7 ne ie ine ai _— Te ae, oa —*\ 
Ounces, Ounces, Ounces, ’ Ounces, 

Countric . Troy. Valie. Trov. Value. Tioy. Value. Troy. Value. 
LC, re waver ewe 330 $22,202 758 $53,691 atte os 
PHONCE beses ence canes aid besarte 860. 59,316 9 771 
Oe: | er 88 $12,384 ‘eins ae rer aces 
SWORN ON cc a:ccse canoe wwe ete er 892 69,147 ee etiea 
TEMGIARG: te. 6:0.005;0.68 ema 952 51,388 511 41,338 989 75,768 
Qc rer 3 700 3 193 6 414 
Calombia ........... , 1 115 4,094 235,668 10 788 
SASBEC AN: Mo is oe ics oa 0s 210 18,620 a 53a% pitied wits 

TOM cnsscavvedes 1,254 83,207 6.690 427,874 1,772 131,432 
and for this reascn it is impossible to make Exports 
any predicticns as to the future. - _ Platinum. 

. : ? GO re 
One leading man in the ‘trade felt that piticiehiiaiaenite 
. ry. chy 
the market at the present time had ap- Pern ufactured, pom 
proached the normal and that he looked Countries. roy. Value. Value.’ 
for less violent changes in the future, but ——* sect eee eee € $540 ey 
of course could not state positively that Brazil .....°...... 4 a "500 
the present prices would obtain for any ee see eeees toes wee 1,503 
r SEED eae wiaie: a6 6-4% P #8 — 9,231 
length of time, though he thought they we bs Pi 
would. The platinum refiners, he explained, Petal ......... 6 $540 $16,383 


had been hard hit by the conditions of the 
market for some time and often had to 
stand serious losses. The metal had to be 
turned over into cash at a price commen- 
surate with the demand, even though it 
might be under the price actually paid for 
the unrefined metal. The mining companies, 
it was pointed out, had often held out for 
a price on the crude platinum that was 
almost, if not fully equal to the price of 
the refined metal in the market. 

It was a generally expressed opinion that 
the South American mining interests were 
entirely too optimistic in their belief as to 
the future, particularly their control of the 
market irrespective of demand, as there are 
many factors entering into the supply of 
metal to the refiners which they have not 
taken into consideration. 

Whatever may be the future of the plat- 
inum market, there is no doubt today the 
price of platinum is about the same as at 
the time of the entry of the United States 
into the war, being the government price 
at which the metal was taken over. At 
that time the price was based on a consid- 
eration of the available supply and the nor- 
mal demand in industry. It was generally 
agreed that the price to which platinum 
rose after the war was abnormal just as 
the price last year was abnormal. 

Whether the price per ounce today is the 
normal and staple figure on which the jewel- 
ry trade will have to depend, is a question 
entirely for the future to decide. 








A NEW 24 KARAT CLUB 


Jewelers of Rockford, Ill, Form Local Asso- 
ciation and Elect Officers 


Rockrorp, Ill, Jan. 18—Burton  E. 
Chaptnan has been elected president of the 
new organization of jewelers in this city. 
The society is to be known as the Rockford 
24 Karat Club, and will be a branch of the 
American National Retail Jewelers’ Asso- 
ciation. W. D. Anger has been elected 
secretary and treasurer, and Axel Ham- 
merberg reporter. The club voted to meet 
the third Thursday of each month. 

Walter Mellor, Michigan City, Ind., who 
is the field secretary of the A. N. R. J. A, 
was here to organize the club. He outlined 
the work, State Secretary Lawrence, of 
the Illinois Retail Jewelers’ Association, 
also attended the meeting and made an ad- 
dress. Another speaker was Spencer Bis- 
sell, president of the Advertising Club, 
who urged the jewelers to co-operate in 
boosting Rockford. Co-operation on the 
part of the Chamber of Commerce was 
promised the jewelers by Dave Jarrett, who 
also asked that the jewelers co-operate with 
the Chamber. Mr. Littlefield, of the Rock- 
ford Silver Plate Co., also spoke at the 
gathering. 

The jewelers will use the national slogan, 
“Gifts that last’ in all of their adver- 
tising. 
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New York Golfers Make Merry at Annual Banquet 








Excellent Menu and Splendid Program of Entertainment Features of Gather- 
ing in New York—Officers and Committeemen Chosen for 
the Ensuing Year 

















There were no “bunkers” to dig out of 
and no excuses for poor drives or putts, but 
only good food and a superb entertainment 
at the annual banquet of the New York 
Jewelers’ Golf Association, held last Wed- 
nesday in the College Room of the Hotel 
Astor, New York. Preceding the dinner, 
4 brief meeting was held at which officers 
and chairmen of committees were elected 
and the treasurer’s report submitted, 

Never in its few years of existence has 
the association staged a better attended or 
more enjoyable affair. Good fellowship and 
laughter walked hand in hand and a “side- 
splitting” program of entertainment, all pro- 
vided by members, featured the occasion, 

For some time prior to the starting of the 
program of the evening, members gathered 
in an anteroom to renew old acquaintances. 
Many tales of “phenomenal” drives were in 
order and as the golfers had many things 
in common, a pleasant half hour was spent 
before the meeting was called to order. 

At 6:50 p. M. President Edward B. 
Donaldson rapped for order and after a few 
remarks, submitted the names of nominees 
for various offices and members of the board 
of governors, to serve for the year. As 
there was no opposition to any of the names, 
they were all elected by acclamation. The 
new officers selected include: President, 
William G. Knapp; vice-president, W. O. 
Harrison; treasurer and secretary, Harry 
V. Clark (re-elected), and captain, H, M. 
Coxe (re-elected). For chairman of the 
handicap committee, the members selected 
Arthur B. Tuthill, while Alfred Morell was 
re-elected to serve as chairman of the mem- 
bership committee. The following were 
elected to serve on the board of governors, 
each for a term of three years: R. G. 
Monroe, Jack Beacham, J. Williams, Robert 
Kirkpatrick and David Pickering. The 
secretary later announced the selection of 
Ray C. Yard to again serve as chairman of 
the entertainment committee, Frank Sloan 
as chairman of the publicity committee and 
R. C. Neely as chairman of the prize com- 
mittee. 

Following these elections, the members 
went into the banquet hall, where a num- 
ber of large tables were laid out in the form 
of a horseshoe. Each of the golfers found 
his place at the table and in a few minutes 
the dinner was started. 

During the evening the golfers were en- 
tertained by several members who had 
previously rehearsed a program of enter- 
tainment. Under the direction of Ray Yard, 
this “troupe” kept things going and the 
golfers laughing all during the evening. In 
addition to Mr. Yard, who played the banjo, 
the entertainers included Fred Skinner, Pete 
Young and his brother, John Young, and 
Henry Houch. The members were loud in 
their applause for the splendid entertain- 
ment which was presented. A high spot in 
the entertainment was furnished by Fred 
Skinner and “Pete” Young, who dressed up 
i various costumes and sang a number of 


humorous songs. Their rendition of the 
“Nut and the Keeper,” Pete Young playing 
the “Nut” and Fred Skinner, the “Keeper,” 
was immense, The pair also staged a “duel” 
and by some “marvelous” work, “Skinny,” 
as an English count was able to outlast his 
Spanish opponent, “Pedro.” The climax of 
the evening came when these entertainers 
took it upon themselves to depict a number 
of famous statues. This attempt was a big 
hit. There were also a number of humor- 
ous talks, the most amusing of the evening 
being the one delivered by “Dave” Picker- 
ing. Although Mr. Pickering was the new- 
est member of the organization, he modestlv 
admitted that he is fast coming to the front 
as a golfer and predicted that unless the 
officers place some limit on one man winning 
all the prizes, he would probably go home 
from the next tournament loaded down with 
trophies. 

A brief talk was given by George Swett, 
a member of the board of governors of the 
New England Golfers’ Association. Mr. 
Swett spoke of the New England organiza- 
tion and expressed the hope that during the 
coming Summer, the New York and New 
England golfers could arrange a tournament. 
Following these remarks, Mr. Swett was 
elected a member of the association. 

In recognition of the excellent work done 
by Harry V. Clark, the secretary and treas- 
urer of the organization, the members sub- 
scribed a fund with which it was intended to 
purchase a suitable gift for Mr. Clark. It 
seemed to be the unanimous opinion, how- 
ever, that the money should be turned over 
to Mr, Clark and he be allowed to select his 
own gift. 

Before the, banquet came to a close it was 
announced that the next tournament would 
take place at Westchester Hills, formerly 
Gedney Farms. After offering a toast to 
newly elected President Knapp and one to 
retiring President Donaldson, the end of the 
menu had been reached. The golfers were 








then entertained by Mr. Yard and_ his 
“troupe” until a late hour. 
Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
Week Ended Jan, 21, 1922. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins... .$867,075.83 
Gold bars paid depositors 97,349.02 


BUM sicionade oo0y aearesasciman die $964,424.85 


Of this the gold bars exchanged 
gold coin are reported as follows: 


for 


Exchanges. 


BO Mss ac cn aneiniawdecadbrnancited $180,680.92 
| aera oe 98,059.86 
ee Sea 201,635.59 
TN MS nee g:a esha s-a Sos estnd acon gsemeanies 150,948.88 
Jan, 20.............. sichhonlech Ghetaenhés 135,955.60 
OMI io bins cseidnsie xi vnmen pian clades 99,794.98 

Deo ietinccticnteeess $867,075.83 








A. O. Carlson, Wakonda, S. Dak., has 
moved to Waseca, Minn. 
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Decision of Board of United States General 
Appraisers Fixes High Duty on Cheap 
Clasps for Necklaces 


Cheap brass snaps for necklaces are prop- 
erly dutiable at the rate ot 50 per cent 
ad valorem as materials of metal, suitable 
for use in the manufacture of jewelry, ac- 
cording to a decision by the Board of 
United States General Appraisers, overrul- 
ing a customs protest of H. W. Robinson & 
Co. The testimony introduced at the trial 
of this case showed that the articles in 
controversy are used in inexpensive bead 
necklaces, also on imitation pearl bead neck- 
laces valued at over 20 cents per dozen 
pieces, such as are sold in five and ten cent 
stores. 

On entry the clasps were classified under 
Par, 356, Tariff Act of 1913, and duty levied 
at the 60 per cent ad valorem rate. The 
protestants contended for duty at the rate 
of but 20 per cent ad valorem under Par. 
167, which is the rate and paragraph ap- 
plicable to “articles or wares not specially 
provided for * * * if composed wholly or 
in chief value of * * * brass, * * * not 
plated with gold or silver, and whether 
partly or wholly manufactured.” 

Judge Sullivan, in denying to the im- 
porters the benefit of the lower duty, said 
in the board’s findings: 

“The Court of Customs Appeals has held 
in United States v. Woolworth, 10 Ct. Cus- 
toms Appls., * * * Treasury Decision 38552, 
that necklaces of a cheap variety carried 
in the jewelry department of ten cent stores, 
valued above 20 cents per dozen pieces, com- 
posed of imitation pearl beads made of glass 
filled with wax, permanently strung and 
fastened with a metal clasp, and having an 
imitation pearl pendant, were dutiable as 
jewelry under paragraph 356, and not as 
articles of beads under paragraph 333. 

“In view of the fact that these snaps are 
used in the manufacture of pearl bead neck- 
laces they are suitable for such use, and 
pearl necklaces being jewelry these snaps 
are suitable for use in the manufacture of 
jewelry. They are therefore dutiable as 
classified by the collector at 60 per cent 
ad valorem under paragraph 356. The pro- 
test is overruled.” 








Montreal Jeweler Held Up and Robbed of 
Diamonds Valued at $600 


MontTreaL, Can., Jan. 18—I. Bradbsky, 
diamond merchant, of 212 Notre Dame St., 
W., on leaving his store at 7 Pp. M., Jan. 16, 
was walking along Notre Dame St. when 
he was held up by two robbers, one of 
whom’ stepped up close to him and pressed 
a revolver against his ribs. “Give me 
those diamonds,” said the bandit in a low 
voice so as not to be heard by several 
people who were passing. 

Mr. Bradbsky did not dare to call for 
help or make any resistance and handed 
over to the robber a wooden box contain- 
ing diamonds valued at $600. 

The men then disappeared after warn- 
ing their victim that if he gave the alarm 
they would kill him. 








T. B. Norman is now a jeweler at 118 
W. 4th St., Long Beach, Cal., having en- 
gaged in business their recently. He was 
formerly located in Stroudsburg, Pa. 
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Late Automobile Manufacturer Was Purchaser of $825,000 
Pearl Necklace 





Publicity Given to Suit Brought by V. E. L. Benguait Against Cartier, Inc., 
Discloses That Jewels Named in the Complaint, Were Sold to the Late 
Horace E. Dodge, Whose Executor Confirms New York Jewelry 
House’s Contention as to Price Paid—Gems Now Owned 
by Mrs. J. H. R. Cromwell of Philadelphia 














becca 
recent are 


The action mentioned in the last issue of 
THe JEWELERS’ CIRCULAR which was 
brought in the New York Supreme Court 
by V. & L. Benguait against the jewelry 
house of Cartier, alleging that the latter 
had not accounted for the full price of a 
pearl necklace sold on behalf of the former, 
was the subject of much newspaper pub- 
licity during the past week. The daily 
newspapers devoted much space as to specu- 
lation upon the identity of the purchaser of 
the pearls which Cartier claimed to have 
sold for $825,000, but for which the Ben- 
guait brothers claimed in the suit the 
jewelry house had received as much as 
$1,500,000. The result of this publicity was 
the admission that the necklace had been 
sold to the late Horace E. Dodge, of Dodge 
Bros., automobile manufacturers of Detroit, 
and had been given by him to his wife. 

Mr. Dodge’s name had been among those 
which rumor had connected with the sale 
of these pearls, believed to be part of the 
former crown jewels of Russia, but neither 
the attorneys for the plaintiffs nor the 
officials of the Cartier house or their coun- 
sel would verify it in any way. However, 
verification came Thursday in a statement 
at Detroit by Howard B. Bloomer, executor 
of Mr. Dodge’s estate, who made public a 
letter he had just sent to-the Cartier firm 
which seemed to bear out in full the state- 
ments the house’s officials had issued in 
answer to the suit by the Benguaits. Mr. 
Bloomer’s statement as given to the daily 
press reads: 

“Upon my return to the city this morning 
my attention has been called to the pub- 
licity given to the suit brought by V. and 
L, Benguait against Cartier, Inc., of New 
York, in reference to the purchase price 
of the pearl necklace purchased by the late 
Mr. Horace E. Dodge from Cartier, Inc., 
and because I feel that in justice to Cartier, 
Inc., statements in reference to this matter 
appearing in the press should be accurate, 
I wish to say that the late Mr. Horace E. 
Dodge purchased the necklace in question 
as a present for Mrs. Dodge from Cartier, 
Inc., during the month of May, 1920, and 
that the purchase price was $825,000, and 
I have today given to Cartier, Inc., a letter, 
a copy of which is enclosed, which letter 
you are permitted to publish.” 

The letter to Cartier, Inc., under today’s 
date, reads as follows: 


“While in New York yesterday, my 
attention was called to the publicity 
that has occurred as an incident to the 
suit between V. & L. Benguait and 
yourselves in reference to the pearl 
necklace sold by your company to the 
late Horace E. Dodge in the month of 
May, 1920, and, upon my return to the 
city this morning, I learned that the 


Detroit papers have also given consid- 
erable publicity to the subject and that 
statements in the papers charge that 
your company received $1,500,000 as the 
purchase price of the necklace from 
Mr. Dodge. 

“In order, therefore, that you may 
have evidence other than your own 
statements on the subject of the price 
of the necklace, I beg to say that 1 am 
the executor of the estate of Horace 
E. Dodge, and that the records of the 
estate show that Mr. Dodge purchased 
the necklace from you during the 
month of May, 1920, and that you billed 
same to him by invoice dated May 24, 
1920, the purchase price being $825,000, 
which purchase price was paid to you 
by check. The check and invoice being 
now in my possession as executor of 
the estate and being available to you 
at any time when needed as evidence 
in the lawsuit. 

“T very much regret the publicity 
that has been given to the family of 
Mr. Dodge through this matter, but 
realize that the publicity is doubtless 
as distasteful to you as it is to them 
and feel that you should have my 
assurance that the evidence as to the 
real price will be forthcoming from 
us at any time you may desire same.” 

The complaint of the Benguait Bros. 
alleged in brief that under the agreement 
with Cartier the latter was to pay them 
$500,000 for the necklace and was to share 
with them the amount received for it in 
excess of this sum; that Cartier sold the 
necklace, alleging he had received $825,000 
for it and had divided the excess on this 
basis after deducting the sales tax and 
the cost of selling. The complaint, how- 
ever, went on to say that Cartier instead 
of receiving $825,000 had received $1,500,000 
and had paid no sales tax and that the 
plaintiffs were entitled to their share on this 
basis. All this was denied by Cartier’s 
attorneys, both in correspondence with de- 
fendant’s counsel and in statements to the 
press, = 


Detroit, Mich., Jan. 20.—The pearl neck- 
lace purchased nearly two years ago by 
the late Horace E. Dodge, Detroit automo- 
bile manufacturer, which was the subject 
of the suit recently started against the 
New York jewelry house of Cartier, Inc., 
was given three months ago by Mrs. Dodge 
to her daughter, Mrs. James H. R. Crom- 
well of Philadelphia, According to an an- 
nouncement made today by Howard B. 
Bloomer, executor of the Dodge estate. It 
followed the clearing up yesterday of the 
mystery surrounding ownership of the 
jewels, purchased by Mr. Dodge in New 
York for $825,000. 
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Mrs. Cromwell formerly was Miss -Del-. 
phine Dodge. It was learned here today 
that Mrs. Dodge wore the necklace but 
twice during the time it was in her posses- 
sion. The first occasion was the wedding 
here of her daughter and Mr. Cromwell. 
The second was the wedding of her son, 
Horace E. Dodge, Jr., to Miss Lois Knowl- 
son. 

The gems were sent to Philadelphia by 
express three months ago. 





PHILADELPHIA, Pa., Jan. 20.—The $825,- 
000 pearl necklace formerly owned by Em- 
press Catherine II of Russia, is now the 
property of Mrs. James H. R. Cromwell, 
daughter of the late Horace E. Dodge, 
millionaire motor car manufacturer of De- 
troit, Mich. Mr, and Mrs. Cromwell live at 
the Wellington Apartments, 19th and Walnut 
Sts., this city, and have a special suite re- 
served for them at “Whitemarsh Hall,” the 
$5,000,000 suburban home of E. T. Stotes- 
bury, who is step-father of Mr. Crom- 
well, who married Miss Dodge. Mr. Stotes- 
bury is head of the firm of Drexel & Co., 
bankers of this city, the Philadelphia branch 
of the firm of J. P. Morgan & Co. of New 
York. 

The fact that Mrs. Cromwell is now the 
owner of the valuable string of pearls be- 
came known today, not through any state- 
ment by her but only when Horace B. 
Bloomer, executor of the estate of Horace 
E. Dodge, in Detroit, told how the manufac- 
turer’s wife, after wearing the historic pearls 
only twice gave them to her daughter, She 
wore them for the first time when her 
daughter was married to Mr. Cromwell in 
June of last year. She also wore them at 
the wedding of her son Horace E. Dodge, 
Jr. to Lois Knowlson. 

Mrs. Cromwell at her home today declined 
to comment on the announcement made by 
the executor of her father’s estate but her 
secretary ‘said that the statement might be 
accepted as true.’ 


In making the announcement that the 
Philadelphia society woman is the owner of 
the precious pearl necklace, Mr. Bloomer 
said Mr. Dodge purchased the necklace as a 
present for Mrs. Dodge from Cartier, Inc. 
of New York in May, 1920, and the pur- 
chase price was $825,000. 

From available information it seems that 
Benguiat Bros., who are art dealers in Paris, 
purchased the necklace in Paris. Jaques 
Cartier, a member of the firm, placed little 
credence in the story that the necklace came 
from the vaults of the Winter Palace in 
Petrograd as a result of the Russian revolu- 
tion. The Palace was stormed by the 
Revolutionists, it is said, who are supposed 
to have carried off the Royal family’s most 
treasured possessions. If the pearls were 
part of the loot of the Russian revolution, 
and were sold for others than heirs of the 
Romanoff’s, interesting litigation may follow, 
it is said. The late Czar and Czarine have 
many living relatives, including the King of 
England and members of other royal 
families. 

Customs officials in. New York city 
repudiated the intimations that the necklace 
had been smuggled into the country, and an- 
nounced that the necklace had come through 
regular channels, had been appraised and 
the required duty paid on it. 
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Annual Meeting of National Jewelers Board of Trade: 


Interesting Reports Submitted, New Officers Elected and Other Business Transacted at Conclave in New 





York—New York District Meeting 
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The annual meeting of the members of 
the National Jewelers Board of Trade was 
held Idst Thursday afternoon at the head- 
quarters of the organization, 15 Maiden 
Lane, New York. A number of interesting 
reports were submitted, branch office re- 
ports were read and new officers were 
selected. 

The meeting rooms of the Board were 
well filled when President Lorsch called 
for order at 2:50 p. M. Upon the request 
of President Lorsch, the call for the meet- 
ing, which was sent to members on Dec. 
16 last, was read by Secretary Backus. Fol- 
lowing the reading of this call, President 
Lorsch submitted his annual address. This 
reads as follows: 


ADDRESS OF PRESIDENT LORSCH 
To the Members of the National Jewelers Board 
of Trade: 
I am glad to meet with you again this year, to 
express the hope that you have weathered the 





ARTHUR LORSCH, RETIRING PRESIDENT 


storm of the past year and to give you my hearty 
best wishes for the New Year. 

I have been reading once more my address of a 
year ago to you and I find to my delight that I 
did not attempt the role of prophet. Most of us 
who try to prognosticate business conditions season 
our statements with optimism. This is an excel- 
lent tendency, but would not have done for 1921. 

This year, as I “sing my Swan Song,” I become 
bold, but, I hope, not rash. Our industry, like 
most of the others, has experienced a severe de- 
pression as it has been going through the period 
of readjustment. We have seen a decline in busi- 
ness followed later by an almost total stoppage, a 
recession of prices which none of us could have 
imagined before it came, a scarcity of money ac- 
companied by a necessity to give our customers 
considerable assistance and a lull in business ac- 
tivities with buying from hand to mouth. The last 
few months, however, are cause for encouragement. 
There is no question but that business is better. 
Sales are being made in keen competition, but this 
is only to be expected following a deflation, that 
was bound to come. Although the amount of busi- 





ness now being dcne does not point to an early 
return to prosperity, still the indications are that 
commerce is opening up slowly, but surely, in a 
way that should make for stability and comparative 
permanence. It is not only my hope, but also my 
firm belief that we have “turned the corner,” and 
that before 1922 has gone we will have reached 
the outposts of good times. 

Whatever the conditions of business, good or 
bad, we grow to realize more and more every year 
that co-operative effort among business men is not 
only reasonable, but necessary. And so, like all 
my predecessors, I appeal for continued co-opera- 
tion. We have an organization of which we may 
well be proud. Its activities this last year have 
been diversified, important and interesting. In 
commenting upon some of them, I will try not to 
encroach upon the privilege and duties of those 
who follow me, and will, therefore, make brief 
mention of some of the things that the Board has 
been doing. 

Our regular service is so distinctly necessary 
that our membership is one of the largest we have 
ever had at this time of the year. Our member- 
ship itself, as well as our membership committee 
and our staff, is responsible in a great way for 
making this record. It is a pleasure to record my 
thanks to all who helped in the good work. 

The Adjustment Committee, under the very able 
leadership of its chairman, has been very busy. 
Its activities have been difficult and arduous and 
it has handled approximately 27 cases of concerns 
needing assistance and advice in their affairs, and 


for the protecticn of those to whom they were 
indebted. The total amount of assets involved in 
these cases was approximately $5,000,000. The 


work of the committee was marked with its usual 
painstaking care and deserves the highest com- 
mendation of the directors and the full support of 
the trade in general. 

Although the arbitration committee handled but 
two cases during the past year, as soon as the 
trade generally more fully realizes its purpose and 
the benefits to be gained by sending cases to it 
for amicable settlement, it will become more active. 
A number of matters submitted to the secretary for 
adjustment were handled satisfactorily and we look 
for a busier year in 1922 for this committee. 


Oar Good and Welfare Committee, in Go-opera- 
tion with the Jewelers’ Vigilance Committee and 
the Jewelry Crafts’ Association, has just waged its 
most intensive and successful campaign against the 
fraudulent stamping and sale of jewelry. In 
round figures, 75 to 100 cases were handled in and 
out of court, and indictments and convictions with 
fines or jail sentences were secured in almost every 
court case, of which there were about 30. A compre- 
hensive and still more intensive campaign has been 
planned for this year and if the committee is suc- 
cessful in securing the necessary financial support, 
it should prove of great benefit to the trade. 

The organization has been in active co-operation 
with the Chamber of Commerce of the United 
States and the Jewelers’ War Revenue Tax Com- 
mittee in supporting the proposed sales tax. Our 
National Councillor, Mr. Meyer D. Rothschild, and 
his successor, Mr. Harry C. Larter, both of whom 
are so well known to the trade, have done able 
work, and the committee deserves unbounded 
praise even though the Revenue Act that finally 
became a law did not embody the principles that 
we stood for. 

With the idea of improving the efficiency of the 
Board, the directors authorized a firm of industrial 
engineers to make a complete survey of the New 
York offices. This was done in a very thorough 
manner and the recommendations made as a result 
of it have been carried out. If you have visited 
the office after having seen its former condition, 
you, without doubt, have been struck with its im- 
proved appearance and method im handling busi- 
ness. 

Our new filing system for reports, together with 
the rearrangement of the offices and the work of 
the employes, are indications of how well the work 
was done. 

While there were no striking developments in the 











—— 
campaign waged against fraudulent b 

the Board with its Fighting Fund, tne see 
were confirmed. The old .cases have also Sees 
actively pushed and the eyes of the organization 
this year will continue to watch debtors pg 
illegally attempt to profit at the expense of those 
who assisted them in good faith. 5 

The Board’s counsel, Messrs. Greenbaum Wolff 
& Ernst, should be commended upon their larger 
and better quarters at 7 Dey St., where they have 
consolidated their law cffices with those of their 
collection business. 

It is with sincere regret that the Board lost 
three of its old friends during the year, Ralph 
S. Hamilton, a New England director, died on 
June 11, and Oliver G. Fessenden, vice-president 
in 1918, and a member of several of our commit- 
tees, died on July 20. Benjamin F. Rees, one of 
our highly respected and oldest members of the 
trade, was also one whom we lost. 

Concluding, I wish to thank the secretary, the 
branch office managers, and all of our employes 
for their services during the year. They have 
been of great assistance to us in our progress, I 
appreciate the services rendered by Greenbaum 
Wolff & Ernst, and the untiring efforts of our 
officers, directors and the chairmen of our com- 
mittees. I retire this year from the activities 














G. H. NIEMEYER, PRESIDENT-ELECT 


which I have enjoyed with you for some time, 
and I want you to know that I appreciate all that 
you have done to help me in my work and to make 
it so pleasant. My successor has my best wishes, 
and I hope that the support you have given me 
will be his. 
Respectfully submitted, 
ArTHUR Lorscu, President. 

Applause followed the remarks of Presi- 
dent Lorsch after which Secretary Backus 
was called upon to deliver his annual re- 
port. This report was a long one. It re- 
viewed the work of the Board during the 
past year and included a general survey cf 
the activities of the organization’s various 
offices. It reads as follows: 

SECRETARY’S ANNUAL REPORT 

President and Members of the National 
Jewelers Board of Trade: 

The year 1921 was mainly one of liquidation 
in all lines of industry. The deflation of prices, 


Mr. 














1922. 


January 25, 


; urrency was drastic, and many houses 
_ sont under-capitalized and not strong 
pane to withstand the losses through sudden 
depreciation in values liquidated gradually. Ear- 
lier in the year unemployment reduced salaries 
ar wages. and the diminished scale of business 
cperations curtailed purchasing power. 

The trade, however, enjoyed a fairly normal 
Fall business and a Christmas trade beyond ex- 
jons, with the result that stocks of the re- 
tailers and wholesalers bave been reduced. — 

The English diamond syndicate, controlling the 
diamond output, gave notice that it would strictly 
adhere to its policy in upholding the price of dia- 
monds, thereby assisting materially in stabilizing 

rket here. 
at believed that the peak of the depression 
has passed and that with the restriction of cred- 
its and maintenance of conservative business meth- 
ods, the liquidation of merchandise, and general 
deflation methods, a firm foundation has been 
Jaid for a more prosperous year. 


ACTIVITIES OF THE BOARD DURING 1921 


The Board has experienced what is unquestion- 
ably one of its most active years, particularly 
along constructive lines. ere 

Its finance committee, through the Fighting 
Fund, has successfully prosecuted a considerable 
number of fraudulent bankrupts; its adjustment 
committee, which has become well-known through- 
out the industry, handled 27 cases involving almost 
$5,000,000 in assets, resulting in greater returns 
to creditors and affording an honest debtor the 
opportunity of being rehabilitated in business; 
the Good and Welfare Committee conducted a 
most successful and intensive campaign against 
false stamping of jewelry, supported by the Jewel- 
ers’ Vigilance Committee and the Jewelry Crafts’ 
Association, the newly formed arbitration com- 
mittee, whose services are at the disposal of 
members or non-members, also amicably adjusted 
some trade disputes. 

In addition, the Board was active in urging the 
repeal of the present excise taxes, and endorsing 
the adoption of a gross sales or turnover tax; 
urged the retention of the Daylight Saving Law; 
obtained modifications of the Holmes Electric Pro- 
tective Co.’s contract and raised funds for the re- 
lief of the Pueblo, Colo. jewelers, who suffered 
in the recent flood. 

These are some of the activities of the Board 
during the past year, which can be readily sup- 
plemented by many others having to do with the 
welfare of the industry generally. 

The president has also been authorized to appoint 
a committee to confer with Lloyds of London, rela« 
tive to the issuance of insurance policies to the 
jewelry trade. This is in connection with the 
attack upon Lloyds doing business in the State of 
New York, and also with a view to decreasing the 
tremendous losses of Lloyds, and in an endeavor 
to decrease the present high cost of insurance to 
the trade. 


FINANCES 


As will be noted in the report of the treasurer, 
the finances of the Board are in sound and healthy 
condition, although there was a deficit in opera- 
tion during the past year due to some unusual 
expenditures which had to do mainly with the wel- 
fare generally of the industry, and with the in- 
provement of the service to members. The re 
organization following the survey at the execu- 
tive offices, will effect greater economies in oper- 
ation during 1922. 


MEMBERSHIP 


I am pleased to report that despite what might 
be considered an unfavorable year, when so many 
houses were talking of economies and cutting down 
expenses, the Beard showed a continual growth 
in membership; 165 members were admitted, and 
116 members dropped, showing a net gain of 49 
during 1921, which added to the membership of 
1238 reported at the last annual meeting, shows 
our membership today to be 1,287. 

A number of applications were rejected by the 
membership committee, and its policy in very 
closely scrutinizing all applicants, has resulted in 
building up a desirable membershop. 

The membership is now composed as follows: 


ee MK. PNM 25.405 cos cence cetsi's 898 
New England District.........0.s+-eee: 126 
RES) TOLMER eo sg ic ord ad och ba cle metaets 179 
MN, THOINIEE n.d os.o'de cians deweseciie 51 
San Francisco District...........++eee0- 33 

1,287 
I che dt ok ln hace 1,230 
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DS RE EET ee ee 33 
MEE tiowts.d nie eae xmseedesiwabag ies 24 
1,287 


RATING AND REPORTING DEPARTMENT 


The demand upon the Board for credit imfor- 
mation during 1921 was the largest in its his- 
tory, showing that the trade was exercising great 
caution in connection with credits; 88,637 reports 
were issued, am imcrease of 13,230 over 1920, or 
18 per cent more. This includes only the original 
report sent to the members and not duplicates or 
later copies. 

All the jewelers in 31 States were revised as 
well as the Dominion of Canada. 

A special request was made of all wholesalers 
and manufacturers for a financial statement. 

A total of 25.385 changes were made in the two 
issues of the rating book in 1921 and 259 new 
towns added. 

Four hundred and eighty-eight financial em- 
barrassments (an increase of 349 over 1920) with 
assets of $8,562,042, and liabilities of $13,834,137, 
were recorded by the Board during the past year. 

That the Board’s ratings have stood the test 
so well during an unusual year is manifest by the 














FRED C. BACKUS, SECRETARY 


following comparisons of ratings with other agen- 
cies assigned to embarrassed concerns: 








1920 + 
Ist 2d 3d 
Grade Grade Grade 
ot ee. Eo isics cc ten eau 10 48 25 
RL ee er canta Microtel race wel 22 26 11 
WEP ais avs atale atuasies aces 11 41 7 
1921 ~ 
Ist 2d 3d 4th 
Grade Grade Grade Grade 
N. J. BT 41 196 74 177 
: Se rene 95 82 71 141 
We csedansannes 57 187 18 144 


Ninety-nine embarrassments that appeared in the 
Board’s book did not appear in the X book. 

Eighty-two embarrassments that appeared in the 
Board’s book did not appear in the Y book. 

The business embarrassments during 1921 
classified as follows: 


are 


ee ee eee ee 320 
WREIEIS FOWCIETS ono 6.c.ok secicccn ces 72 
NEE 4050 ad veecinidas<sve<ce 54 
DINERS ooo ca eiteinweqiebaawaewes 17 
EEE iv nccecacedmaaneeuanc wes 9 
Wholesale and retail jewelers....... 7 
PEMEE GUTICTEE once idence caicccondes 6 
Wholesale opticians .......cccesseee 2 
Manufacturing opticians ........... 1 

TN asses iciducieknccsed ~ 488 


There were reported during the year in all lines 
by the general commercial agencies 19,652 failures 
in 1921, with liabilities of $627,401,883. The em- 
barrassments in the jewelry trade accordingly rep- 
resented only 2% per cent. of the total number, 
and about the same percentage of liabilities. 
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It may be of interest by way of comparison to 
note that there were 33 financial. embarrassments 
reported by the Board from Jan. 1 to 15, 1921, 
and 57 for the corresponding pericd in 1922. 

INQUIRIES 

The blue print displayed at the meeting shows 
the fluctuation of service of the Board as to num- 
ber of inquiries, from which it will be noted that 
in 1918 and 1919, two of the most prosperous 
years, before and after the war, there were fewer 
number of inquiries made, with an increase in 
the cost per inquiry to the Beard. This is natura) 
since with an increased volume of inquiries han- 
dled by the same force, the cost diminishes, as re- 
flected in the years 1920 and 1921 on the chart. 


REVISION WORK 


It is contemplated to increase the revision work 
when the demand for inquiries lessens during the 
seasonal period. 


RATING BOOK 


Beginning with the September, 1921, issue of the 
Rating Book, there was a change made in its size, 
without affecting power, the size of type, which 
resulted in a material economy. The change met 
with the favorable commendation of the members, 
the book being handier and more convenient in 
size. Beginning with the March, 1921, book, a 
new symbol, by way of a heavy black dot, was 
adopted to indicate firms in business less than one 
year. The form of inquiry ticket was supple 
mented by additional information, and the Board’s 
financial statement also changed, following the 
issuance of regulations by the Treasury Depart- 
ment to the effect that inventories must be valued 
at cost, or cost or market. 


SYMBOL AND RATING KEY 


The question also of having a symbol for firms 
not giving financial statements has been discussed, 
as well as a change in the rating key to allow of 
a finer shading of rating between first and second 
grade. 

Members are again urged, in order that the 
Board may have the benefit of such - information 
for embodiment in its credit reports, to forward: 
to Board’s counsel, Greenbaum, Wolff & Ernst, or 
their attorney representative at the branch offices. 
The importance of this is at once apparent, im 
crde- that the Board’s reports may be complete 
and as accurate as possible. 

The importance is also stressed more than ever 
before. particularly in view of present conditions, 
of members giving fullest co-operation to the Board 
by way of imparting credit information voluntarily,. 
or to the Board’s representatives when called upom 
regarding debtors. It is obvious that the complete- 
mess and accuracy of the Board’s reports de 
manded by members, is dependent upon this co 
operation. 

Members are also requested to closely watch the 
changes appearing upon the Board’s weekly 
and to note these in the marginal space provided 
therefor in the rating book. 

Following the survey at the executive offices, the 
rating and reporting departments in charge of 
James McDermott, were reorganized and the 
changes will unquestionably result in still more 
efficient service to members. 


ADJUSTMENT COMMITTEE 


The constructive work being performed by this 
committee of the Board has become more widely 
recognized during the past year, as is reflected im 
the 27 cases received, involving assets close to 
$5,000,000. With few exceptions, bankruptcy has 
been avoided, resulting in salvaging the assets to 
the greatest extent for the benefit of creditors. 

It is apparent that creditors, with a knowledge 
of the policy and purposes of the adjustment com- 
mittee, are becoming more reluctant to accept cheap 
compromises or extensions through the solicitation 
of a debtor’s attorney, and are demanding first am 
investigation of the debtor’s affairs. 

An adjustment committee was formed in the 
Chicago district during the latter part of 1921 and 
two cases handled by it. 

Plans for financing the work of the adjustment 
committee for 1922 have been adopted, and the- 
formation of a national adjustment committee to 
co-ordinate this work in all the Board’s territories. 
have been approved by the directors. The neces- 
sary amendments to the by-laws to put the latter 
plan into effect will be submitted to the members 
today for action. 

Mr. Herzog, chairman of this committee, has 
presented some excellent papers on the subject of 
adjustments through the medium of the Board’s 
Service Forum. The committee has held very 
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; i during the year, giving a great deal 
wp ene onnedl in this work. 

‘ alue of co-operation in the work of the 

ams committee by creditors was very forci- 
a ought out in a case where the creditors lost 
-- through such failure to co-operate. Through 
“ of the adjustment committee arrangements 
nee made for a 50 per cent. compromise in a 
- in case, 25 per cent. cash and 25 per cent. 
— Flowever, some creditors refused, started 
ery "proceedings, which necessitated a petition in 
tenets to prevent preferences. Analysis 
clearly showed after court costs were deducted that 
creditors did not receive in excess of 20 per cent. 
Creditors received about $6,000 in full settlement 
instead of $14,000, as recommended by the adjust- 

mittee. 
— bse of the increase in the activities of this 
committee and a desire to distribute its work, an- 
other New York member, Bernard Strauss, of 
Oppenheim & Strauss, was appointed, and it is 
contemplated to make one or two additional ap- 

i nts. 
he beanch representative of the committee in 
St. Louis and Chicago and Cincinnati have been 
called upon during the past year for assistance 
and materially helped in connection with the cases 
in their respective territories. 

The report of Joseph L. Herzog, chairman of 
the adjustment committee, which will be read later, 
clearly defines the work and accomplishments otf 
this committee. 


ARBITRATION COMMITTEE 


Early in the year the Board of 50 arbitrators 
for the New York district was completed, com- 
posed of manufacturers, wholesalers and retailers. 
Committees on arbitration were also formed in 
New England, Chicago and Cincinnati. 

These committees afford members and non-mem- 
bers the opportunity of amicably adjusting disputes 
without recourse to the courts, with the usual de- 
lays, friction and expense. A fee af only $40 is 
charged, regardless of amount involved. 

Only those controversies will be considered hav- 
ing to do with facts and terms, etc., involved in a 
transaction and not with the credit standing of 
either party. 

Members desiring to submit cases should ad- 
dress the managers of their branch office in their 
respective territories and forms for signature with 
a list of arbitrators will be submitted. 

The cases handled by the arbitration committee 
in New York during the past year were amicably 
and satisfactorily adjusted to both sides, and in- 
volved the interesting questions of discounts, 
quality of goods, etc. 


MEMBERS KEPT ADVISED ON VARIOUS TRADE SUBJECTS 


Members were kept constantly informed by cor- 
respondence and through the Board’s “Service” 
bulletin of various tax rulings; of new express 
company rulings regarding shipments of diamonds 
or other precious stones, set or unset, to the effect 
that same could not be accepted C.O.D., with the 
privilege of examination; also the status of the 
McFadden Gold Tax and Gold Bonus Bill, drafted 
along the lines of the old bill, opposed by the Gold 
Committee of the Jewelers’ Vigilance Committee, 
of which Mr. Niemeyer, first vice-president of the 
Board, is chairman; of various foreign trade op- 
portunities; of the new Tariff Bill, as it affected 
the jewelry trade; of the Customs Tariff .Amend- 
ment Act of Canada, effective Dec. 31, 1921, pro- 
viding for stamping of imported goods into Canada 
with the name of the country of origin. Warn- 
ings were also published regarding impostors. 

The Revenue Act, as approved by President 
Harding in November, which continues the 5 per 
cent. tax on all sales of jewelry for consumption, 
was also published at length. In this connection 
the secretary took up direct with the advertising 
department of a large New York department store, 
the matter of correction of mis-statement appear- 
ing in a Sunday advertisement that there was no 
tax on jewelry. This advertisement caused much 
comment in the trade. 

Members were also kept regularly advised of the 
fight waged by the respective trade organizations 
at Washington in urging the repeal of the excise 
taxes and the adoption of the gross sales and 
turnover tax. 

In addition the following subjects were dis 
cussed in the open forum of the “Service” bulle- 
tin: Unscientific and Partisan Adjustments; Sales 
Tax; Tariff Bill; Need of Training Skilled Work- 
men and Providing Public Industrial Arts Educa- 
tion; Practice of Certain Manufacturers Who 
Falsely Represent Goods Through Samples; Non- 
attendance of Creditors at Creditors’ Meetings; 
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Need for Impartial Investigation of General Com- 
promises and Extension Cases, etc. 

The Board invites members to make greater use 
of the Board’s ‘“‘Servicé” bulletin by submitting 
subjects for discussion having to do generally with 
the welfare of the industry. This Forum presents 
an excellent opportunity for the interchange of 
ideas and suggestions, any one of which may be of 
considerable value to the trade. 


PROSECUTION OF FRAUDULENT BANKRUPTS 


Under the supervision of the Finance Committee, 
the Board’s Fighting Fund was used to good ad- 
vantage in the investigation and prosecution of 
fraudulent bankrupts, which were conducted by 
Board’s counsel. The following 12 cases were 
handled in 1921: 

At this point in the report the cases are men- 
ticned and a brief synopsis of each given. Re- 
ports of these cases have already appeared in THE 
JewE ers’ CircuULAR. 

A thorough and efficient survey of the opera- 
tions at the Board’s New York offices has been 
completed by the Thompson & Lichtner Co., in- 
dustrial engineers of Boston, Mass. This was a 
a result of a decision of the directors, the purpose 
of which was to make the work of the Board still 
more effective. 





WALTER KAHN, TREASURER 


The survey was begun during the Summer of 
1921, and completed without interrupting the rou- 
tine of the office. It covered an analysis of the 
work and routine methods and a study of office 
equipment and layout, with the result that: 

1. A complete change was made in the report 
filing system. 

2. The desks were rearranged to facilitate the 
flow of work from desk to desk and improve dis- 
cipline. 

3. The secretary’s office moved to the outer 
office, enabling a mere intimate contact and bet- 
ter supervision generally of the entire office. 

4. The lighting system was improved. 

5. The amount of time has been determined 
for performing the various operations, thereby 
making it possible to know the amount of work 
that can be done by an employe or group of 
employes, thus also forming a gauge to know 
the amount of revision work that can be done 
when only a few inquiries are coming in. 

6. The typists were put on a bonus system of 
payment. 

7, The force has been reduced to the extent 
of seven people. ; 

The changes have developed an organization with 
a personnel of higher caliber and improved morale, 
which will result in greater effectiveness and im- 
proved service to members; a decrease in labor 
turnover and lower costs. : 

The secretary wishes to express his appreciation 
for the foresight of the directors in bringing the 
development about and feels that everything is in 
shape to realize the benefits of this work during 
the coming year. 

The Chicago directors during the past year have 
done much to strengthen the Board’s organization 
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in that territory, and have acted upon a number 
of constructive matters pertinent to the progress 
of the organization. Under the chairmanship of 
Sol H. Hess, arbitration and adjustment committees 
were appointed for that district. 

Active support was given following the endorse- 
ment of a gross sales or turnover tax, and the 
Chicago membership urged to take action endorsing 
the same with their representatives in Congress. 

The directors also gave close study to the matter 
of obtaining credit information from the trade and. 
following a conference with the Chicago jewelry 
credit men, it was decided to increase the force of 
the Chicago office by an additional representative- 
to circulate throughout the trade in Chicago to 
obtain more frequent trade revisions. 

A greater volume of work was handled by the 
Chicago office over that of 1920, 1,308 new reports 
having been compiled, 12,043 inquiries received, 
an increase of 2,190 over the previous year; 13,400 
trade revisions made, an increase of 493. 

As an indication of the completeness of our 
Chicago report files, there is a substantial decrease 
in the “No Report” tickets issued, although there 
were over 2,190 more requests for reports. This 
large volume of business was handled by a force 
of 12 employes. 

The Chicago membership shows a net gain for 
the year. 

Mr. Hovey, who has efficiently administered the 
affairs of the Chicago office, in addition to being 
manager, is also an attorney and the local repre- 
sentative for Board’s counsel, Greenbaum, Wolff & 
Ernst. 

Members are accordingly urged to forward their 
collection matters to his office, so that the Board 
may receive all such information pertaining to 
debtors for embodiment in its credit reports. 

At the annual district meeting held at the 
Board’s Chicago office on Jan. 5, Hans Paul Juer- 
gens and Frank E. Dean were elected directors 
for a term of four years, and Peter White, of 
Otto Young & Co.; Charles Gustafson, of C. H. 
Knights-Thearle Co., and Merwin Hart, of the 
Hart Jewelry Co., elected the nominating commit- 
tee for the Chicago district for 1922. At a direc- 
tors’ meeting which followed, Frank Milhening was 
elected honorary vice-president. 


OPERATION OF PROVIDENCE OFFICE 


The New England board of directors, of which 
Charles E. Hancock is honorary vice-president, 
which devoted much time to Board and trade mat- 
ters in that territory, has completed a progressive 
administration, and the interests of members in 
that district have been ably served. 

The report of the work for the year of the 
New England office indicates that it has rendered 
a material increase in service to the 126 members 
in that district. There were 6,992 inquiries an- 
swered, an increase of 1,828 over the previous 
year; 3,066 new reports were written, an increase 
of 570, and 13,746 reports revised, or an increase 
of 1,637. This is a 20 per cent. increase in volume 
of business. 

O July 1, Edward M. Wheeler, manager, who 
has capably filled that office, succeeded George D. 
Fernald, who resigned. 

On March 7, G. H. Niemeyer, first vice-presi- 
dent, the secretary and board’s counsel, Norris L. 
Ernst, conferred with the New England directors 
at the Providence office when matters pertaining 
to the Board’s service to members in that territory 
were discussed. 

That conditions remain financially sound 
throughout the New England trade is reflected in 
the fact that there were cnly 35 embarrassments 
recorded in that territory by the Board, of which 
21 were in Massachusetts. 

Charles E. Hancock, the honorary vice-president, 
when in New York frequently conferred with the 
secretary, and has also met with the directors. 
During the year Ralph S. Hamilton, a director 
of the New England Board for many years, passed 
away. Resolutions wére adopted and sent to his 
family. Arthur“Hénius succeeded him as director. 

Following mis-statements in the press regarding 
the jewelry and diamond markets, the New Eng- 
land Good and Welfare Committee requested the 
press in New England to first verify facts before 
publication regarding any information of a deroga- 
tory nature to the jewelry trade. The splendid 
work and successful results accomplished by the 
New England committee is referred to in its annual 
report. 

At the annual district meeting on Jan. 5, Charles 
E. Hancock and Theodore W. Foster, were both 
re-elected directors to serve four years, and John 
F. Allen, Harold E. Sweet, of R. F. Simmons Co., 
and Harald W. Ostby, of Ostby & Barton Co., 
were elected a nominating committee for 1922, At 
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subsequent directors’ meeting, Charles E, Han- 
Geek was re-elected honorary vice-president. 


OPERATION OF SAN FRANCISCO OFFICE 


Under the leadership of A. W. Huggins, hon- 
orary vice-president, the organization in San Fran- 
cisco has made steady progress, not only through 
an increase in its membership, but in establishing 
a very close affiliation with the trade on the Coast. 
Excellent co-operation is given our San Francisco 
office in the matter of trade information at all 
orThere has been an increase in the membership 
of the Pacific Coast, which now totals 31 members, 
and in addition there are two applications in the 
hands of the membership committee awaiting 
action. 

Similar to the other branch offices, the San Fran- 
cisco office handled an increased volume of busi- 
ness over that of 1920—1,906 requests for reports 
being received and 1,537 reports revised. 

The arrangement with Henry A. Jacobs, attor- 
ney whose offices adjoin those of the Board, and 
who acts as counsel to the western jewelry trade, 
is working out very satisfactorily. The draft and 
collection service rendered by his office is produc- 
ing good results, and the Board receives all this 
information pertaining to debtors for its reports. 

The San Francisco directorate has been continu- 
ally active, taking up problems having to do with 
the welfare of the trade on the Pacific Coast and 
with the trade generally. . 

During the past year it gave consideration to 
such matters as the McFadden Gold Bill, which 
was vigorously opposed generally by the industry, 
and co-operated in correcting the misleading state- 
ments appearing in the local press regarding the 
diamond and jewelry trades; took up the matter 
of better burglary protection service with the local 
company; appointed a representation of jobbers on 
the jewelry group to attend the National Associa- 
tion of Credit Men’s Associations in June at San 
Francisco, and supported various local campaigns 
having to do directly with the interests of business 
generally in San Francisco and the State of Cali- 
fornia. 

The work of the San Francisco office is capably 
supervised by A. V. Davidson, manager, in addi- 
tion to three employes. 

At the annual district meeting held on Jan. 5, 
A. J. Francis was elected director for four years, 
and FE. V. Saunders, of the International Silver 


Co.; Burr W. Freer, of Burr W. Freer Co., and. 


L. W. Kaye, of Knox & Kaye, elected a nominat- 
ing committee for that district. (No directors’ 
meeting has yet been held subsequent to the annual 
meeting to elect the honorary vice-president.) 


OPERATION OF CINCINNATI OFFICE 


During the past year following a new policy 
inaugurated by the Cincinnati directorate, of which 
George J. Gruen was honorary vice-chairman, a 
still closer relationship was established with mem- 
bers in that territory. A more personal interest 
by members in the Board’s work resulted in a 
number of constructive suggestions being received 
regarding the operation of the Board in that terri- 
tory or generally. As a result, a change of method 
was installed in securing trade opinions in that 
district, which is working to advantage. 

The membership in Cincinnati shows an increase 
for the year. 

There was also an increased volume of work 
handled by the Cincinnati office, 2,645 inquiry 
tickets having been handled and 2,429 trade 
opinions obtained. In addition 15,233 reports were 
sent for the files of the Cincinnati office, which 
cover 32 States, making our reporting information 
for our members in that district very complete, 

The work of the Cincinnati office is under the 
able management of Ralph L. Hinds and an 
assistant. 

The Cincinnati directors at a recent meeting 
discussed the matter of having an adjustment com- 
mittee appointed also for that district. 

The Cincinnati offices of the Board will be 
moved this month to the new Keith Theatre build- 
ing, more centrally located, and where the Board 
will have larger quarters with Burch & Peters, 
local representative attorneys of Board’s counsel. 

George J. Gruen, the honorary vice-president, 
acted as chairman of the jewelry group at the 
National Association of Credit Men Convention 
in San Francisco, June 14-16, and with some of 
the other directors visited the Board’s executive 
offices during the past year, when matters pertain- 
ing to the organization were discussed. 

At the annual district meeting on Jan. 5, Arno 
Dorst, of The Dorst Co., was re-elected a director 
for a period of four years, and Edward Croninger; 
Sol Wetstein, of Frohman & Co., and Sig Strauss, 
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of Sig Strauss & Co., were elected a nominating 
committee for 1922. 

At a subsequent directors’ meeting, Eli Gutmann 
was elected honorary vice-president for the Cincin- 
nati district. 

There is every reason to believe that 1922 
should prove a prosperous year for the Board, 
with continued increase in membership and a still 
greater recognition and endorsement of its con- 
structive work, 

There is a splendid spirit of loyalty and co- 
operation prevailing throughout its entire ranks 
which cannot help bespeak strength and progress. 

In conclusion, I desire to again express my 
many thanks to the officers, directors, members and 
counsel, and to the Board’s employes for their 
assistance during a very active and interesting 
year. 


In the absence of Treasurer Walter N. 
Kahn, the financial report which showed 
the Board to be in a flourishing condition, 
was submitted by Secretary Backus. 

The next order of business was the sub- 
mitting of the annual reports from the vari- 
ous districts. The first report presented 





CHARLES E, HANCOCK, HONORARY VICE-PRESI- 
DENT FROM NEW ENGLAND 


was one from the New England office of 
the Board. Charles E. Hancock, represent- 
ing this district, was present, and he asked 
Secretary Backus to read the report, which 
is as follows: 


NEW ENGLAND DISTRICT 


To the President and Members of the National 
Jewelers Board of Trade: 
Mr. President and Gentlemen— 

I am pleased to give the annual report for the 
New England district for the year 1921. The year 
has not proven as prosperous for the industry as 
we hoped and looked forward to, as the Fall trade 
of 1920 fell behind toward the end of that year. 
We. hoped that with the depleted stocks, the 
jewelry trade would be ready to give the manu- 
facturers and wholesale trade good orders to open 
up and encourage business for the new year. But 
as the year advanced, the expected revival did not 
make itself manifest, and as a general result the 
trade of New England has been disappointing. 

There is quite a strong sentiment that we must 
have changes in the Tariff on imported jewelry, 
especially from Germany or our industry, from the 
manufacturer’s viewpoint, will greatly suffer. 

During the year we have lost two of our “‘tried 
and true” directors, Ralph S. Hamilton, a man 
well beloved by all with whom he came in contact; 
who with his usual tact and ability had as many 
personal friends to mourn his going as any man 
among the New England manufacturers. Colonel 
Harry Cutler, whose loss to the industry at large, 
the country and city of his adoption and our 
Board is such that it is impossible for me to ex- 
press the importance of. We and the National 
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Board have lost a great and good man in Colonel 
Harry Cutler. May his memory long remain as 
an inspiration to our trade. 

We were fortunate in filling their terms of 
office with one who was a former president of the 
National Jewelers Board of Trade, Arthur Henius, 
and Mr. French, of Attleboro. Our Board will co- 
operate and help in continuing the great work of 
the National Jewelers Board of Trade as the great- 
est trade organization in the country. 

We have held ten meetings during the year. 
Mr. Fernald, our office manager, tendered his 
resignation on the first of June, to take up other 
duties at his home. We have confidence that our 
new office manager, Edward M. Wheeler, who took 
charge on July 1, with the assistance of Messrs. 
Sweet and Fairbrother, are doing excellent service. 

We have been fortunate in having a board of 
directors who stand high with the industry at large 
and have the confidence of our members and who 
give of their valuable time liberally, with an earn- 
est purpose for the best interests of the Board. 
It has been a pleasure to associate with such a 
board of directors. 

Mr. Theodore W. Foster, who served so long 
and faithfully in the office of honorary vice-presi- 
dent for New England, has aided greatly with 
his valuable advice and constant service. 

We have been greatly interested in the develop- 
ment of the national adjustment committee and its 
labors, and are looking forward to having a larger 
committee in New England to co-operate with the 
New York Committee. Our Good and Welfare 
Committee have attended to necessary cases of 
infringing the Stamping Laws. 

Many of our manufacturers are earnest in de- 
siring amendments to the present Stamping Laws, 
that consumers may know American made goods 
are reliable. 

Our directorate is jealous of the good name of 
the National Jewelets Board of Trade, and where 
any aspersion on the character or reputation of 
applicants for admission as members is concerned 
have been unanimous in rejecting same. 

We want to again call attention to our Rhode 
Island School of Design, where we have the best 
school in America for jewelry designing and aid- 
ing to make good jewelers, where practical courses 
in the making of jewelry in all its branches is 
being carefully considered. 

We are looking forward optimistically to the 
year 1922, hoping good times will be with us. 

Respectfully submitted, ‘ 
Cuartes E. Hancock, 
Honorary Vice-President, New England District. 


CHICAGO DISTRICT 


Owing to the absence of representatizes 
from other districts, Secretary Backus was 
called upon to read the various reports from 
the different offices. They were read in 
the order in which they appear and are as 
follows: 


To the President and Members of the National 
Jewelers Board of Trade: 
Mr. President and Gentlemen— 

In submitting the annual report as honorary 
vice-president of the National Jewelers Board of 
Trade for the Chicago district for the year 1921, 
I wish first to express my appreciation of the 
wonderful co-operation given the Chicago direct- 
ors by you and other officers and directors of the 
National Jewelers Board of Trade during the year 
1921. 

The affairs of the Board have prospered, and the 
members have been greatly benefited by your ser- 
vice. During your term of office the adjustment 
committee and arbitration committee have become 
a reality and forces of great value. 

The Board can only be as efficient as its mem- 
bers will make it. It can only give such infor- 
mation as it can obtain. Unless all members take 
an active interest, it is impossible for the officers 
and directors to give to the members the service 
that they desire and expect. 

We cannot insist that collections be made through 
the attorneys for the Board, but where a member 
places an account with other attorneys, he should 
give this information to the Board immediately, 
so that it can be included in the report on the 
particular firm or individual owning the account, 
and so that it will be possible for the Board to 
give complete and up-to-date information. 

We are passing through the most trying time the 
jewelry trade has ever known, and never has there 
been, in the history of the Board, a time when it 
was so necessary to keep the information up-to- 
date and complete. 

During the past year, 20 new members have 
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dded to the Board in this district, and 10 


pnt ns resigned, making a net gain of 10 mem- 


member: 


" conclusion, the Chicago Directors of the 


xtend to its 
i ewelers Board of Trade ext i 
ee members, general good will, and in- 
cae their suggestions and co-operation. Yours, 
v 


cordially, Sot. H. Hess, 


Honorary Vice-President, Chicago District. 


CINCINNATI DISTRICT 
To the President and Members of the National 
Jewelers wae A a 
i an ntlemen— 
— naga much that I shall not _be able to 
be in session with you on the 19th. First of all, 
I wish to extend my greetings and best wishes 
to each and every cne assembled. ? ; - 

I beg to report that the situation in the Cin- 
cinnati District, as far as our local directors have 
been able to learn, has been progressing in a 
satisfactory manner. The few complaints that di 
arise were satisfactorily adjusted. : ; 

We had only one resignation during the year, 
and that one we succeeded in having withdrawn. 

We have added to the membership the _three 
following firms: Lewis & Neblett, Cincinnati, O.; 
The Gustave Fox Co., Cincinnati, O., and Epp- 
stein, Rosenberg & Klein, Toledo, O. We antici- 
pate adding a few more during 1922. 

The number of reports issued out of the local 
office exceeded that of the previous year, and the 
general work of the office and the business trans- 

also greater. 

~~ po pon of one of the directors, we 
made a change in the method of securing trade 
opinions, and it seems to have met with general 
approval, namely instead of handing to the credit 
man the slips to be looked over and checked off, 
he was handed a list of the names on which we 
were securing late experiences. This was a con- 
siderable time saver, and we find from actual ex- 
perience that there were more responses and de- 
tailed reports given. For a district the size of 
ours, we think that it works out admirably. ‘ 

On Jan. 5, the annual meeting of the Cincin- 
nati District membership was held. Certain rou- 
tine business was gone over. Arno Dorst, of the 
Dorst’ Company was re-elected to succeed himself 
for a four' years’ term. The new nominating com- 
mittee for next year was also elected. After 
fairly lengthy discussion of various items of. in- 
terest, the meeting adjourned. ; 

Immediately following this meeting the Board 
met and elected Eli Gutmann as honorary vice- 
president for the Cincinnati District. Also the 
secretary, R. L. Hinds, was re-elected. No other 
business was transacted at this meeting for the 
reason that in a very short time we will have 
our regular meeting. . 

I desire to extend my best wishes to the asso- 
ciation, and trust that its activities and strength 
will be felt even more surely in the future than 
in the past, for it has great power for good. 

Respectfully, 
Gerorce J. Gruen, 


Honorary Vice-President, Cincinnati District. 


PACIFIC COAST DISTRICT 


To the President and Members of the National 
Jewelers Board of Trade: 
Mr. President and Gentlemen— ’ 

In submitting my annual report as honorary vice- 
president for the Pacific Coast District, I will 
not attempt to give a detailed report, as that has 
been fully covered by our efficient secretary, A. 
V. Davidson. 

During the year we have attempted to hold 
regular monthly directors’ meetings, but on ac- 
count of the fact that frequently some of our 
members have been out of town, a quorum has 
not been had. During the Summer months, the 
secretary, A. V. Davidson, made a trip to the 
east, and your honorary vice-president a trip to 
the far east. 

Notwithstanding the fact of the frequent ab- 
sence of very valuable directors, the work of the 
Board on the Pacific Coast has progressed in a 
satisfactory manner, as will be shown by the 
secretary’s report. 

Henry Ar. Jacobs, the Board’s attorney for col- 
fection matters, has been more busy this year 
with the business of the Board’s members than 
for some time heretofore. However, all matters 
entrusted to his care have been handled in a 
very satisfactory manner. The arrangement made 
before the beginning of this year with Henry A. 
Jacobs handling all collection matters for Board’s 
members, and the removal cf Mr. Davidson's 
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office to the same building, have worked out sat- 
isfactorily. Respectfully submitted, 
A. W. Huscerns, oe 
Honorary Vice-President, Pacific Coast District. 


One of the most interesting reports pre- 
sented at the meeting, was by P. J. Coffey, 
chairman of the Good and Welfare Commit- 
tee. This report gave a résumé of the ac- 
tivities of this important committee and 
showed that it had accomplished a great 
deal of work during the past year. The re- 
port of this committee reads as follows: 


ANNUAL REPORT OF GOOD AND WELFARE COMMITTEE 


Mr. President and Members of the National Jewel- 
ers Board of Trade: 


1921 CAMPAIGN AGAINST FALSE STAMPING 

As is quite generally known throughout the trade 
during the last seven months of 1921, there was 
ccnducted under the auspices of the Good and 
Welfare Committee of the Board, with the co- 
operation of the Jewelers’ Vigilance Committee and 
Jewelry Crafts’ Association, an intensive and very 
successful campaign against the fraudulent stamp- 














P, J. COFFEY, CHAIRMAN OF GOOD AND WEL- 
FARE COMMITTEE 


ing of jewelry. Excellent co-operation was given 
also by Commissioner Holowell, of the Bureau of 
Weights and Measures, of New York, and by 
George Cummings, chief assayer of the 
Assay Office. Too. much cannot be said of the 
excellent work of Messrs. Morgan & Biglin, the 
representatives who made the purchases for evi- 
dence and gave the necessary testimony in each 
case in court. 

The committee decided early in the year that 
this campaign was timely in order to maintain the 
high standards of the jewelry industry throughout 
the country. Accordingly through this campaign, 
the dishonest merchant was given due notice that 
the unfair and illegal practices through which he 
was able not only to undersell his honest competi- 
tor, but deceived the consumer through an inferior 
article, would be vigorously ptosecuted to the 
fullest extent of the law. Fourteen convictions 
as a result have thus far been obtained in the 
Court of Special Sessions in the City of New 
York, and there are still six more cases to be 
tried. In most of the cases, the judges imposed a 
jail sentence or a fine, and in some a fine and 
a jail sentence. In addition to the court cases, 
there were about 30 others, where complaints were 
filed and assays had for examinations of the facts 
made. In many of these, adjustments were made 
with the manufacturer or seller, following con- 
ferences or through correspondence. , - 

There were also approximately 100 inquiries 
made by members and others as to proper stamp- 
1 ° . 
The cases investigated were practically all in 
New York and prosecutions brought under the 
New York Stamping Act, which has always been 
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found more practical and workable than the Na- 
tional Stamping Act, since the latter contains the 
word “Knowingly,” although the trade committees 
have about completed the draft of the proposed 
amendments to the National Stamping Act, which 
will permit of an unquesticned and clearer inter- 
pretation and so facilitate prosecution. 

Probably the most important accomplishment in 
the campaign has been the opinions of the courts 
secured in many cases, which should prove in- 
valuable for the continued conduct of this work. 
Never before have the courts put themselves on 
record so clearly as opposed to dishonest stamping 
of jewelry. The committee accordingly believes 
that the campaign has materially raised the stand- 
ard of stamping of jewelry and that the indirect 
benefits to the trade and the public cannot be over- 
estimated. A plan has been submitted to the di- 
rectors for a continuance of this very important 
work in 1922, 

The committee respectfully urges that where 
complaints relative to false stamping are submitted 
to it requesting consideration, that the complaint 
be accompanied by an assay and statement of facts 
and where article can be purchased, and that, if 
necessary, complainant must agree to give testimony 
in the court proceedings. 


MANY OTHER MATTERS TAKEN UP 


The committee also took up a number of other 
important matters during the year on behalf of the 
trade, such as the new Holmes Electric Protective 
Co.’s contract, which had been criticized, and in 
conjunction therewith a committee appointed from 
the Jewelers’ Vigilance Committee met with repre- 
sentatives of the Hclmes Electric Protective Co., 
and succeeded in securing a number of amend- 
ments or modificaticns to the contract. 

Under the joint auspices of the committee and 
the Jewelers’ Vigilance Committee and Jewelry 
Crafts’ Association, a mass meeting was held at 
the Board’s rooms to further endorse and support 
the National Jewelers’ Publicity campaign of “Gifts 
That Last.” 

Mis-statements appearing in the press relative to 
the jewelry market, particularly pearls and dia- 
monds, were taken up with editors of the papers 
in many of the large cities with a view to their 
correction and requesting that in the future such 
statements be verified before publication. 

The committee also endorsed the resolution 
passed by the Jewelers’ Vigilance Committee, rec- 
ommending that the shipping of jewelry by parcel 
post be discontinued in view of the tremendous 
losses. 

The committee, following correspondence with 
the fabricated production department of the Cham- 
ber of Commerce of the U. S., relative to decreas- 
ing styles, sizes and varieties of different com- 
modities in various industries with a view to in- 
creasing turnovers, lowering prices, releasing 
frozen capital, etc., decided that such standardiza- 
tion while possibly practical in other lines, was 
not practical in the jewelry business. 

Matters effecting trade terms cclorable of the 
word “Platinum” in violation of the New York 
State Platinum Act, were taken up with the manu- 
facturers and discontinued. 

The stamping of “Sterling” on belt buckles not 
manufactured wholly of sterling was taken up with 
various retailérs and manufacturers and also a 
meeting with some of the manufacturers of belt 
buckles held and such stamping corrected. Mat- 
ters involving such terms as “Sheffield.” “Nickel 
Silver” and “German Silver,” were also presented 
and discussed, the committee expressing the opinion 
that the terms “Nickel Silver” and “German Sil- 
ver” should be discontinued, since the content itself 
does not include silver. 

The committee has also called a meeting of the 
manufacturers of gold knives for Jan. 26 to con- 
fer relative to the construction of certain knives 
which have a backing or stiffening of base metal, 
but which have the appearance of being all gold 
and are stamped 10K or 14K. In the opinion of 
the committee this is a violation, and misleading 
to the consumer, and the" meeting is called tor 
adopting some uniform trade practice which will 
unquesticnably be according to law and permit of 
no deception to the consumer. 


NEW ENGLAND COMMITTEE 


Several complaints were received relative to 
goods made in New England, and this we referred 
to the Board’s New England Good and Welfare 
Committee which has given splendid assistance 
and also performed an excellent service to the 
trade generally. These will be referred to in the 
report of that committee. 

In conclusion, the committee urges the fullest 
co-operation of the entire trade in connection with 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
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UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 








Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in ‘works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 


11 John St. New York 
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No. 21176—Iris Lily Bouquet 
24x30 inches, in lavender, pink, 
yellow or red, with natural prepared 
foliage, including vase as illustrated, 
each $1.75; per dozen $18; 
without vase, $9.00 per dozen. 


Write for my Spring Catalogue No. 
21, with illustrations in colors of 
Artificial Flowers, 
etc,, mailed free for the asking. 


Frank Netschert 


61 Barclay Street 
New York, N. Y. 
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this work and welcomes information from any 
quarter upon which action will be taken so far as 


ssible in every case. , : 
The committee desires to express its apprecia- 
tion of the excellent support extended in its work 
by the members, officers and counsel of the Board. 
Respectfully submitted, 
P. J. Correy, 
Chairman Good and Welfare Committee. 


Although the adjustment committee of 
the Board is a comparatively new body, the 
annual report submitted indicated that it has 
been unusually active during the past year. 
This committee, as the report indicated, has 
accomplished good work and has success- 
fully adjusted a number of important cases 
during the past 12 months. The report on 
the activities of the adjustment committee 





f oll 
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CHAIRMAN OF THE ADJUSTMENT COMMITTEE 


was read by Chairman Joseph L. Herzog 
and is as follows: 


REPORT OF THE ADJUSTMENT COMMITTEE 


To the President and Members of the Board of 
Trade: le 
During the year 1921, the adjustment committee 
of this Board handled 24 cases with total assets of 
about $4,800,000, liabilities of over $3,600,000, and 
surplus approximating $1,150,000. The total num- 
ber of creditors interested in these cases were 1,900. 
The recommendations in 10 of the cases were on a 
basis of 100 per cent., three cases on a basis run- 
ning from 50 per cent. to 75 per cent., one case on 
a basis of 25 per cent and five were left to the 
discretion of the creditors at meetings at which were 
submitted reports of the committee’s investigation. 
As most of the adjustments involve extensions cov- 
ering a period of time, some have been consum- 
mated, and some are still necessarily in process of 
liquidaticn. 

As applications of debtors are not considered by 
the committee unless there is evidence of serious 
embarrassment, all of the cases that were accepted 
were in considerable difficulty. Some few were 
fairly solvent, and others in rather an advanced 
state of insolvency. There are many elements that 
contribute to the success or failure of an adjust- 
ment, and not least are the integrity and ability of 
the debtor and the size of the estate. It has been 
the experience of the committee that the smaller 
the amount involved, the more difficult it is success- 
fully to work out an adjustment requiring an, ex- 
tension. In six small cases in which the commit- 
tee must admit failure, the aggregate assets 
amounted to approximately $175,000, while there 
were some thirteen cases with total assets of $4,317,- 
000, three of which have been consummated, and 
10 of which at present promise successful liquida- 
tion, 

The conclusion to be drawn from this experience 
is that the committee performs the least valuable 
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services in the cases of very small estates, and 
through the failure of less important cases it im- 
pairs its prestige in the larger field where it can 
render valuable service. The principal reason for 
this is that the expense. of investigation and con- 
trol is inordinate to the amounts involved, and the 
average ability of the very small dealer is very 
likely to be insufficient to meet the demands made 
on him. Therefore, it would appear that either 
the committee will have to decline accepting the 
very small cases, or devise some special procedure 
whereby they can be handled and controlled. 

Five cases went into bankruptcy, three of them 
for the reason that they were too far advanced, or 
through other complications beyond the committee’s 
control. Of two of the cases which went into bank- 
ruptcy despite the efforts of the Committee, one 
was due entirely and one partly to the hostile atti- 
tude of two important corporations in the trade as 
represented by their refusal to accept the com- 
promise recommended by the adjustment committee 
and by the committee of creditors called by the 
adjustment committee. I am pleased to report that 
one of the corporations, the more important in the 
situation, has entirely reversed its position and has 
since completely co-operated with the committee. 

Realizing that one of the important duties of this 
committee is to educate and show the way toward 
a better solution of the difficult problems incident to 
conservation and rehabilitation in financial em- 
barrassment, I wish to take the liberty of stressing 
one or two principles that should be classed with 
those regarded as fundamental. 


First, that general extensions or general com- 
promises, general meaning where all the creditors 
of a given debtor are involved, are not the concern 
of a debtor and of any particular group of credi- 
tors only; therefore, extensions attempted by a 
debtor alone, or with the assistance of such a group 
of creditors, or by lawyers representing either, 
should be regarded as inimical to the interest cf 
the trade. Such adjustments vitally concern the 
debtor and all of his creditors, the trade at large 
including competitors of a particular debtor. A 
cheap adjustment promoted by interested parties, 
or one founded on expediency and not upon a 
careful impartial investigation, or premised on the 
actual requirements of the situation, invite fraud, 
preferences and unfair competiticn. It exposes the 
merchant who meets his obligation in full to the 
competition of such who hold merchandise cheaply 
through the evasion of obligation. A sound adjust- 
ment should be predicated on the principle that a 
man should not be accorded a compromise on terms 
any easier than will allow a successful continuation 
of his career and be consistent with the interest of 
all his creditors, 

The trade has it very largely in its power to en- 
force impartial investigation in cases where general 
accommodation is asked. The most potent weapon 
to enforce this principle is refusal of creditors to 
accede to general extensions or general compromises 
without proper trade investigation and trade con- 
trol. A corollary of this principle is that when 
there is trade investigation and control, creditors 
must realize the importance of attending creditors’ 
meetings called by the adjustment committee. The 
adjustment committee, at such meetings, has com- 
pleted its investigation, has deliberated and pre- 
pared its recommendation, and it then becomes the 
duty of the majority of the creditors present to 
determine what action should be taken. It is vital 
that such meetings should be representative, as the 
conclusions should express the collective sentiment 
of the largest possible number of creditors. 

The second principle to which I would call your 
attention and for which probably the trade is not, 
as yet, prepared, is that in the case of serious finan- 
cial embarrassment, the greater the inducement to 
the debtor to place himself and his affairs in the 
hands of the trade rather than in the hands of 
personal counsel, the greater will be the saving to 
all interests. While the members of the adjust- 
ment committee serve without compensation, there 
are certain necessary expenses that must be in- 
curred properly to investigate debtors distributed 
all over the United States. These are traveling 
expenses and compensation of investigator and legal 
expenses. If the trade were to afford prompt co- 
operation, considerable legal expense would disap- 
pear. A large part is incurred through endless 
effort and correspondence to secure signatures of 
creditors after the majority of the creditors at the 
public meeting called by the adjustment committee 
has agreed upon an adjustment. Moreover, if the 
members of the creditors’ committees, appointed at 
creditors meetings to supervise an adjustment, are 
carefully selected as to personnel, representing the 
best ability available in any particular group of 
creditors, and if, when appointed, such committees 
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will conscientiously and capably perform the duties 
assigned to them, it will not only largely con- 
tribute to the successful consummation of the ad- 
justment, but it will further tend to reduce the 
amount of time that counsel will have to spend. 
In assessing the expense of each case, the com- 
mittee has had to experiment. At times it has as- 
sessed the debtor and at times it has assessed the 
creditors. At present an experiment is being made 
whereby the debtors alone are assessed and are 
requested to pay upon making application to the 
adjustment committee. There is a feeling that this 
is more practical, as it is intended to obviate the 
advance of funds by the Board and the financial 
risks thereby incurred by the organization. 
Assuming expenses are reduced to bare necessi- 
ties, it is a real hardship to confront the well-in- 
tentioned debtor with the fact that it will cost him 
no inconsiderable amount to receive that assistance 
which the Board should render with little or no 
expense to the debtor, were it really awake to its 
obligations and the advantage redounding to its 
members. Therefore, as a subject for serious 
thought, I would ask you to consider whether it 
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might not be well for this Board to provide a 
means to this end, thereby enabling it to give in 
salvage many times an equivalent, and placing itself 
in a position to exercise properly a constructive 
activity. 

Your committee fully realizes to what extent it 
has failed in grappling with an extremely difficult 
and complex task, and in what measure it has sue- 
ceeded. Institutions are evolyed, are the. process 
of time and growth and cannot be. found ready 
made, and it is at the price of some failure and 
experience that success is harvested. To a very 
large extent the same men have served on the com- 
mittee since the inception of the work. The average 
of ability represented on the committee will com- 
pare with the best average that the trade affords. 
The average of fidelity to its duties I am sure 
could not be surpassed. If you will give whole- 
hearted support, will be patient, with inevitable 
mistakes, and allow the committee to develop 
through experience, realizing that in work such as 
this, training is indispensable and time an im- 
portant factor, there is every reason to feel that the 
adjustment committee can be regarded as a perma- 
hent instituticn and that it can perform invaluable 
service. No trade work offers better or broader 
opportunities for a blending of the just and the 
practical. 

I wish to express my appreciation to the indi- 
vidual members of the committee, and to the counsel 
of this Board for their able assistance. 

Respectfully submitted, 
Joseru L. Herzoc, 


Chairman Adjustment Committee of the National 
Jewelers Board of Trade. 


Another important report submitt¢d was 
made by the New England Good and Wel- 
fare Committee. This was read by Secre- 
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tary Backus and it reads as follows: 
NEW ENGLAND GOOD AND WELFARE COMMITTEE 


To the President and Members of the National 
Jewelers Board of Trade: 
Mr. President and Gentlemen— 

It will be recalled that the most important mat- 
ter brought to the attention of this commitee in 
the early part of last year, was that of sending 
goods by parcel post and the frequent losses there- 
by, and to meet this emergency, the national com- 
mittee recommended by resolution, “that in ship- 
ping goods by parcel post in unsealed packages, 
that everything indicating the contents be elim- 
inated therefrom.”’ That the advice was well taken 
and followed, is assured by there being practi- 
cally no losses reported since. 

There is no question that the Board has gained 
the confidence of the trade at large and respect 
all suggestions offered. 

To retail this high and influential opinion is 
worthy of the most careful and earnest considera- 
tion. Once lose it, we are gone. 

The most important question brought before the 
New England Committee has been that of mark- 
ing quality of silver and gold products, and has 
occasioned the meeting of this committee on the 
dates of October 13, Oct. 25 and Nov. 8 Aug. 
8, the chairman was informed that a New Eng- 
land manufacturer was making bar pins stamped 
“Sterling,” the joint catch and pin of which are 
made of inferior metal, although the top is ster- 
ling. This is, of course, a violation of the Stamp- 
ing Act. Before calling the committee in con- 
ference, the chairman consulted one or two of 
the committee, and it was agreed that a quiet 
canvass of the trade in this line should be made 
before taking drastic measures. Accordingly 18 
manufacturers were visited by Mr. Wheeler, man- 
ager of the Providence office, and it was found 
that 12 were following the requirements of the 
law, while the balance suppcsed they were, and 
when the suggestion to comply with the law was 
made, all doubtful ones agreed it was the best 
course, and the manufacturer accused by one of 
our members promised to change this practice at 
once. Mr. Backus referred this result to Mr. 
Coffey, chairman of the Good and Welfare Com- 
mittee, who expressed himself as follows: 

“J am returning. herewith communication re- 
ceived from you a few days ago. Have read this 
with a great deal of pleasure, and it is very 
gratifying to see that when we take this up in 
the proper spirit, it is received in like man- 
ner by the good manufacturers. Action of this 
kind will act as a precedent and go a long way 
towards helping us remedy similar affairs in the 
future.” 

Nov. 9, the committee’s attention was called to 
an evident intention of deception by marking the 
center ornament of a ribbon bracelet 14k., while 
the end parts were found to be less than 9k., and 
so acknowledged by the manufacturer, who re- 
gretted the fact and agreed to change his methods. 
This case is still pending, awaiting the New York 
committee’s decision. 

In .rendering this brief report, I would be 
negligent if Mr. Wheeler’s uniform courtesy and 
active co-operation in aiding the committee were 
not praised. 

Respectfully submitted 

Epwarp I. MutcaHey, 


Chairman New England Good and Welfare 
Committee, 


The concluding report of the meeting was 
submitted by O. D. Wormser on behalf of 
the arbitration committee. This report is 
as follows: 


REPORT OF 0. D. WORMSER, CHAIRMAN OF ARBITRA- 
TION COMMITTEE 
Jan. 18, 1922. 

Mr. Arthur Lorsch, 

President National Jewelers Board of Trade: 

Dear Sir—The activities of the Arbitration Com- 
mittee during the current year have been limited 
to only a few cases. These, however, were ad- 
justed to the satisfaction of the litigants and the 
plan as instituted seems to be working perfectly. 

Some cases were submitted which did not com- 
ply with the requirements necessary for arbitra- 
tion, and some other cases were adjusted by corre- 
spondence by the secretary without resorting to the 
jurisdiction of the committee. 

It is, of course, impossible to judge whether the 


THE JEWELERS’ CIRCULAR 


scarcity of cases for arbitration is: due to their 
infrequent occurrence or to the lack of general 
information regarding the existence of the arbitra- 
ticn committee. 

It may, therefore, be advisable to announce the 
fact of its existence occasionally in the Service 
3ulletin, and through the National Retail Jewelers’ 
Association. 


Respectfully submitted, 
O. D. Wormser, 
Chairman Arbitration Committee. 


The next order of business was the 
nomination and election of a president to 
serve for the ensuing year. O. D, Wormser, 
in the course of naming a man for 
president, eulogized President Lorsch and 
highly commended him for his excellent 
work during the past two years. He pointed 
out that during Mr. Lorsch’s administration, 
the road had been a rough one and that 
the head of the Board had been an. ex- 
cellent driver. Fortunately, however, he 
stated, Mr. Lorsch had a capable assistant 
and one whom he felt sure could success- 
fully continue the journey. After a few 
other remarks he finally offered the name 
of G. H. Niemeyer for the office of presi- 
dent. In offering a second to the nomina- 
tion Harry C. Larter took the occasion to 
thank the officers for the excellent reports 
submitted and expressed the wish that all 
the members of the association could have 
been present to hear these reports. After 
congratulating Mr. Niemeyer for his work 
during the past year as first vice-president 
it was then suggested that the nominations 
be closed. One ballot cast by the secretary 
elected Mr. Niemeyer as president. The 
new president was then escorted to the chair 
by B. J. Coffey and Charles E. Hancock. 


In turning over the office, Mr. Lorsch 
congratulated the newly elected president 
and expressed the hope that his administra- 
tion wou!d be a successful one. Mr. Nie- 
meyer graciously accepted and in doing so, 
expressed his deep appreciation for the 
honor bestowed upon him. He also stated 
that he realized fully the responsibility 
which the office carries and said that he 
hoped he would be a worthy follower of 
ex-President Lorsch. 


Continuing he said, “I believe with that 
great American, Roosevelt, that every man 
owes something to the nation, State and the 
community in which he resides, as well as 
the industry upon which he depends for his 
livelihood. I am trying to fulfill this obli- 
gation and I am grateful to my good friends 
who have said so many nice things about 
me and I only wish they were all true. I 
cannot let this opportunity pass without 
saying a few words in regard to this, your 
Board of Trade. From these reports you 
have heard today, you know that the year 
just passed has been one of the most active 
in its history. The results that have been 
accomplished are due to the unusual effort 
of our staff, to the leadership of its officers 
and directors and to the co-operation of our 
attorneys. These men and the members of 
the various committees have served the best 
interests of the jewelry industry and this 
Board of Trade, faithfully and well, many 
times without regard for their convenience 
and comfort or their business or private in- 
terests. They have often been criticized 
and sometimes abused but have always done 
their duty as they saw it. To all these, I 
pay tribute and congratulate the industry 
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in having such men to carry on its publi 
work and to uphold its high standards o 
business practice. 

“Gentleman, you cannot buy such servi 
you cannot reward these men too hight 
for what they have done and are doing ig 
your behalf. I am sure you will al] agree 
that we must give if we expect to get, You 
can give to your industry and to this Board 
of Trade and can co-operate with your fel. 
low members if you will. If a man. wants 
to play a ‘lone hand,’ let him do so, but he 
cannot hide his selfishness under the cloak 
of a membership in this organization, This 
is a co-operative body and the value of its 
work depends largely upon what its mem. 
bers will help accomplish. 

“A membership in this organization is no 
haven for the man who will stoop to ques. 
tionable business practices. Member or no 
member, we will prosecute to the fullest 
extent of our ability the maker of false 
statements, the stamper of false karats and 
the breaker of our laws. I appeal to yoy 
members to consider your obligation to your 
fellow craftsmen and to this co-operative 
body and when you are asked to go in on 
an extension, to give the Board of Trade 
a statement or information about someone, 
[ say, for your own sake, Give, Give, Give, 
You cannot get without giving. Sounds like 
a sermon, doesn’t it, but it is the Gospel 
truth,” 

Following these remarks, President Nie- 
meyer asked for nominations for first vice- 
president. Charles FE, Hancock imme- 
diately responded by nominating Joseph L. 
Herzog for the office. This nomination was 
seconded by Milton L. Ernst, who lauded 
Mr. Herzog for his splendid work on the 
adjustment committee and after the nomina- 
tions were closed, the secretary cast one 
ballot for his election. In accepting the 
office, Mr. Herzog thanked the members 
for the honor and stated that he considered 
it as a token of confidence. 


The name of William H. Joers was next ' 
submitted for second vice-president and as 
there was no opposition, Mr. Joers was 
elected to the office, 

Although Walter N. Kahn, who has so 
ably served as treasurer for the Board dur- 
ing the past year, was not present, his 
name was submitted at the meeting for 
re-election to the office. All the members 
realized the: thoroughness and zeal with 
which Mr. Kahn has carried on his duties 
as treasurer and appreciating this fact, re- 
elected him unanimously to serve for 
another year. 

This completed the elections and as there 
was no other unfinished business, the meet- 
ing took up the consideration of new busi- 
ness. The first business to be considered 
under this heading was the consideration of 
the amendments to the by-laws recommended 
by the national board of directors and which 
were submitted to the members last month. 
These proposed amendments were read by 
Secretary Backus and were passed without 
a dissenting vote. 

Before the meeting adjourned, O. D. 
Wormser, on behalf of the members, ex- 
pressed their sincere appreciation of the 
work done by retiring-President Lorsch 
during the time of his office and the high 
standard which he had set up. Mr. Worm- 
ser’s remarks were put in the form of a 
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resolution and were passed unanimously. 
Retiring-President Lorsch thanked the mem- 
bers and stated that he only did his duty, 
after which the meeting adjourned at 4 
P, M. 

Following the adjournment of the meet- 
ing, the Board of Directors, upon the sug- 
gestion of President Niemeyer, went into 
session, for the purpose of choosing a secre- 
tary to serve for the ensuing year. The 
work of Mr. Backus was highly commended 
and during the meeting he was again selected 
to serve as secretary. 

A feature which attracted considerable 
attention at the meetings was the displaying 
in the Board’s rooms of a number of charts 
showing the cost of operation, the work and 
efficiency of employes and other equally 
interesting data. A bulletin was also shown 
giving the names of some of those convicted 
for false stamping, as the result of the cam- 
paign being waged by the Good and Wel- 
fare Committee of the Board and other 
trade organizations, and also the names of 
jewelers prosecuted by the Board’s fighting 
fund for fraudulent bankruptcies, 

One chart showed the number of in- 
quiries handled monthly by the Board and 
the total payroll, as well as the monthly 
average number of members enrolled, and 
covered the period from 1917 to 1921. It 
was indicated by this chart that in Novem- 
ber, 1921, the answering of inquiries had 
reached a peak when the number totalled 
7,800. Last December it was shown the 
Board enjoyed a membership of 1887, the 
highest number in its history. 

Another chart recorded the failures and 
embarrassments in the trade from 1915 to 
1921, inclusive. The peak was reached in 
1915, when about 810 concerns went to the 
wall, while in 1919 the trade suffered only 
slightly over 90 failures, since then the 
number of embarrassments has 
with the result that in 1921 about 520 were 
recorded. 

The most interesting chart showed the 
average number of inquiries handled by 
each employe, the number of employes on 
the Board’s payroll at various times from 
1917 to 1921, inclusive, and the average cost 
per inquiry by month. The highest 
number of inquiries handled by each 
employe totalled 205 in October, 1920. 
It was also shown on _ the chart 
that in April, 1921, the Board had 
its greatest number of employes when they 
totalled 48. Through a_ re-organization, 
however, this number, according to the 
chart was cut down to 43 the latter part 
of last December. The fewest number of 
employes maintained by the organization 
between 1917 and 1921 totalled 32 in Oc- 
tober, 1919. The vitally interesting phase 
of this chart was that part showing the 
average monthly cost per inquiry. In 
January, 1921, it was shown that it cost the 
Board on an average of $1.06 to answer 
each inquiry, which, incidentally, was the 
highest figure reached between 1917 and 
1921. Since that time, however, it has been 
costing the organization less to answer each 
inquiry and in December, 1921, it was shown 
that the cost was 65 cents. The low mark 
during the past five years was set in March, 
1917, when it was shown that 33 cents was 
the average price per inquiry. 

On the wall near these charts were also 


increased © 
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a number of photographs taken before and 
after the survey and re-organization of the 
Board’s offices at 15 Maiden Lane. 


New York District Meeting 

Prior to the annual meeting of the Board 
the annual meeting of the New York Dis- 
trict members of the National Jewelers 
Board of Trade was called to order by 
President Arthur Lorsch, who, after dis- 
pensing with the reading of the minutes, 
called upon Secretary Backus to read the 
report of the nominating committee. This 
report recommended the election of the fol- 
lowing directors: Otto D. Wormser of 
Wormser & Mayers, to serve for a term 
of two years and Walter N. Kahn, of L. 
& M. Kahn & Co., M. L. Bowden, Jr., of 
J. B. Bowden & Co., J. Fahys Cooks, of 
Joseph Fahys & Co., and Zach A, Oppen- 
heimer, each to serve for terms of four 
years. The names of these nominees were 
sent to New York members last December 
and as there were no other nominations, 
the secretary was instructed to cast one 
ballot for their election. 


The only other business transacted at the 
meeting was the electing of a nominating 
committee. Miiton L. Ernst submitted the 
names of this committee and included the 
following: J. Warren Alford, Frank 
Jeanne, Charles R. Jung, Melville Unter- 
meyer and Henry C. Ward. This is the 
same committee that served last year and 
upon one ballot cast by the secretary, they 
were all re-elected. As there was no other 
business, the meeting was adjourned. 








The Industrial Arts 





(An Editorial in the New York Times) 


RECENT news item in The Times, 

based on building trade reports, calls 
attention to “skilled man-power shortage” 
and the lack of opportunities in the United 
States for the training of craftsmen in this 
particular field. “It has been revealed,” the 
item states, “that the shortage of skilled 
mechanics in the eastern building trades 
is one of the fundamental reasons for the 
present high cost of building erection. . . . 
In some lines there is a shortage of almost 
50 per cent. of mechanics capable of doing 
expert work.” 

This condition exists, according to the 
best authority, not only in the building 
trades, but in practically every industry 
where success depends upon good design 
and expert craftsmanship. A recent sur- 
vey of the silver industry, made under the 
auspices of the National Society for Voca- 
tional Education, revealed the fact that 
practically no silversmiths are being trained 
in this country except as they may pick 
up knowledge through experience in the 
shops. As one manufacturer put it, “Un- 
less some way is found to train expert 
workers in silver, the industry will die out 
in this country within ten years.” 

In olden times the expert workman took 
young men as his assistants and taught 
them the secrets of his craft, a “mystery” 
as it was originally called, thus building 
up the system of apprenticeship that lasted 
well into the middle of the nineteenth cen- 
tury. With the invention of machinery, 
which permitted reproduction in quantity 
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from the original model made by the 
artist, schools became necessary in order 
that leaders might be trained as designers 
and expert craftsmen. To meet this need 
France had before the war 32 industrial 
art schools fed from over 200 schools of 
design; in England there were 37 industrial 
art school in a building used during the 
Museum supplied traveling exhibits to 
some 350 art schools and 90 county 
museums; while Germany was credited with 
59 industrial art schools, all comparatively 
new and well equipped. 

In the United States there has been no 
such response. There are in this country 
only two important industrial art schools, 
and there is not even one lending museum, 
though such an institution would be of 
enormous value to factories with studios 
far from art centres and to the smaller 
cities. 

Even cosmopolitan New York City has 
no great industrial art school. There is 
no school for jewelers or silversmiths, 
none for bookbinders, none for lithographers 
and other workers in the graphic arts, none 
for woodcarvers and furniture makers. 
The Board of Education has_ recently 
started a textile school in an old building, 
and it maintains a free evening industrial 
art school in a building used during the 
day as an elementary school, and therefore 
entirely without equipment, so that it is. 
scarcely more than a design school. 

There is, however, a sign of stirring to 
meet this want. The Chamber of Com- 
merce of the State of New York has re- 
cently recognized the need for the training 
of expert designers and craftsmen, and, 
under the auspices of its Committee on 
Education, there have been conferences of 
representatives from the following indus- 
tries: Jewelry, silverware, silk, lace, cot- 
ton, carpets and rugs, furniture, interior 
decoration, lithography and wall paper. 
And it is hoped that out of this movement 
on the part of those interested on the in- 
dustrial side and of organizations and in- 
dividuals interested on the art side there 
may be developed an industrial arts institute 
that will help America to adorn and beau- 
tify that which enters into the daily life 
of so many millions. Those who wish to 
encourage such a movement should address 
the Committee on Education of the Cham- 
ber of Commerce, 65 Liberty St, New 
York city. 








The creditors of Charles C. Tinckler, 
trading as Bride & Tinckler, who went 
into bankruptcy some time ago, have 
received notice from the referee in bank- 
ruptcy, Charles M. Mason, to the effect 
that the trustee now has on hand, accord- 
ing to the final account, $7,004.69, for the 
payment of the costs of administration 
and debts. Of this over $1,100 is asked 
for in the way of disbursements, the 
trustee’s fees amounting to $260 and his 
disbursements $15, while Furst & Furst, 
attorneys for the trustee, ask for an allow- 
ance of $850 and disbursements of $25. 
A meeting of the creditors was scheduled 
in the bankruptcy court rooms, 201 Essex 
Building, Newark, N. J., Jan. 19, at 10 a. m., 
for the purpose of examining and passing 
on the account and report of the trustee, 
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Awe S* O-DAY there is a noticeable demand for period 
‘ @ designs, and this demand will surely and con- 
stantly increase. For those who seek the best 
in Silverware, it is not enough that the Silver 
is Sterling. They want to be assured that the 
design is of real artistic merit and will not be affected by 
transitory styles. And there is no better guarantee of good 
design and lasting satisfaction than patterns adapted from 
authentic period designs. 

The ADAM STYLE, a new addition to the period styles in 
TREASURE SILVER, is without question one of the finest 
adaptations of period design ever produced in Silver Table- 
ware, and far surpasses all other interpretations of the Adam 
style in Table Flatware. 


An all important requisite in Period Silver is that the pat- 
tern has the unmistakable characteristics of the period it por- 
trays. And the designers of TREASURE SILVER have not only 
used the typical motifs of the Adam style, but they seem to 
have caught the very spirit of the designs of Brothers Adam, 
producing an unmistakable Adam pattern. 
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This is an exceptionally beautiful and exclusive pattern. 
If you cater to the highest class trade this line will prove of 
much interest to you. 
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Write for descriptive matter and prices. 






RoceErs. LUNT & ¥ BOWLEN Co. 
SILVERSMITHS 


_ANakers of Distinctive Sableware— 
GREENFIELD - MASS. 
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DEATH OF JOHN W. MEALY 





Prominent Baltimore Jeweler Succumbs to 
an Attack of Bronchial Pneumonia 
After a Brief Illness 


BattimorE, Md., Jan. 21—John W. 
Mealy, 69 years old, directing head of 
John W. Mealy & Sons Co., 16 W. Lex- 
ington St., for many years one of this city’s 
foremost jewelers, died Tuesday at. his 
home in Mount Washington after a brief 
illness caused by bronchial pneumonia. Mr. 
Mealy’s death was a great shock to his 
many friends, and but few knew that his 
illness was of a critical nature. During 
the Christmas holidays Mr. Mealy was at 
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his store daily, meeting his old friends and 
even participating in sales work. 

Old customers of the firm were greeted 
by the jeweler and when one of these 
customers expressed a wish to buy a par- 
ticular class of ring, Mr. Mealy was wont 
to invite him to a sitting alcove in the rear 
of the store where the selection could be 
made with more privacy. Mr. Mealy al- 
ways tried to accord his old friends this 
little courtesy. Mr. Mealy’s good humor 
was proverbial. He was an ardent reader 
of THE JEWELERS’ CIRCULAR. 

A few days before Christmas the writer 
happened in the Mealy shop to purchase a 
child’s ring, and he was holding a crisp 
$10 bill when Mr. Mealy passed. 

“That’s the kind of bills we’re always 
glad to receive,” said the jeweler with a 
twinkle. Mr. Mealy was born in this city 
in 1852, and was the son of James Gordon 
Mealy and Sarah Jane Mealy. Before the 
Civil War broke out Mr. Mealy’s father 
moved to Orange Court House, Orange 
County, Va. When the war was over the 
Mealy family returned to Baltimore and 
Mr. Mealy obtained a position with the 
jewelry.firm of Robert Brown & Sons. He 
subsequently was employed by Canfield & 
Bro., James R. Armiger and Hennegan- 
Bates Co. In 1899 Mr. Mealy started in 
business for himself having his first store 
on Charles St., just south of Baltimore 
St. The building was destroyed in the 
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great Baltimore fire of 1904. For many 
years Mr. Mealy conducted his business on 
Lexington St. 

Aside from the jewelry business Mr. 
Mealy took exceptional interest in civic 
affairs. He was one of the developers of 
Mount Washington, one of this city’s finest 
suburban developments, He was one of 
the first members of the Wednesday Club, 
famous -in its day for its entertainments. 
He was one of the organizers of the Mt. 
Washington Club, was interested in the 
Oratorio Society, and both he and Mrs. 
Mealy were members of the choir of 
Brown Memorial Presbyterian Church. 
Mr. Mealy practically organized the choir. 
He was also director of the choir of 
the Seventh Baptist Church, 

Mr. Mealy was a great devotee of out- 
door life. In 1887 he founded the Elk 
Cliff Camp, situated on the Potomac River, 
in West Virginia. He was one of the prime 
movers in the Boy Scout organization here, 
having aided in the organization of the 
Mount Washington Troop. Mr. Mealy 
was a member of the board of trustees of 
Mount Washington Presbyterian Church. 

The camping parties of Mr. Mealy were 
usually on a co-operative basis and this 
coterie of friends for many years was con- 
fined almost entirely to his associates in 
the jewelry business, whether connected 
with the business wherein. were his own 
interests or his many friends among com- 
peting firms. 

He retained the vigor of a middle-aged 
man until two months prior to his death. 
With the exception of his Summer outings 
he was daily attentive to business and bore 
the brunt of every Christmas rush in a 
way that might be envied by many younger 
men. In the midst of adversities he still 
maintained a smile and a word of good 
cheer for all his friends. He was ever in- 
terested in the success of others and worked 
and sacrificed continually with the idea of 
leaving a firmly established business for 
his sons, His activities in the jewelry 
business covered a period of about 55 years 
in Baltimore, and there were many fam- 
ilies whose patronage he had _ enjoyed 
through the third and fourth generations, 
at the same time maintaining that vigor un- 
til the end that drew to him patronage from 
the present generation. He had for years 
the reputation of a man ever heedful to the 
cry of those in distress. His charities car- 
ried with them the personal touch never 
withheld when true need called. 

Surviving him are his widow, four sons, 
Edward H., Charles A., S. Judson and 
John K. Mealy; three daughters, Mrs. J. 
Carey Martien, Mrs. W. B. Winchester 
and Mrs. George W. Black and 11 grand- 
children. 


The funeral took place Thursday. Ser- 
vices were conducted by the Rev. Dr. W. 
W. Shaw. Burial was in Mount Olivet 
Cemtery. The pallbearers were Dr. Josiah 
S. Bowen, Edward O. Penniman, William 
H. Conkling, Jr.; Joseph Oliver, Bradford 
E. Blake and George E. Chipman, six 
young men who had grown to manhood in 
the community in which Mr. Mealy lived. 

The esteem in which Mr. Mealy was 
held, both in the community in which he 
lived and in the jewelry business, was evi- 
denced by the many that attended the ser- 
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vices and the sympathy profusely expressed 
in flowers. Representatives of all retail 
and manufacturing jewelers with whom 
Mr. Mealy had been associated during his 
long career were in attendance. 








DEATH OF J. B. NORRIS 





Widely Known Jewelry Traveler Dies at 
Indianapolis in His 82nd Year 
Cuicaco, Jan. 20—The remains of J. B. 
Norris, who died in Indianapolis at the Lin- 
den Hotel, Jan. 16, were brought to Chica- 
go and buried in Graceland Cemetery 
yesterday. 
J. B. Norris, who was a veteran jewelry 
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salesman, was known to all those in the 
trade here for years past. He was born in 
Ypsilanti, Mich., Jan. 23, 1840. When the 
Civil War broke out he joined the Federal 
army and served until 1862. After this he 
joined his brother, B. F. Norris, in the 
wholsale jewelry business doing business as 
B. F. Norris & Co. B. F. Norris gave up 
traveling and J. B. began his career as 
a traveler. 

In 1872 Mr. Norris sold his interest in 
this business and became associated with 
Giles Bros. & Co. as traveling salesman. 
He remained with them for twenty-two 
years and then went with the Chapin & Hol- 
lister Co., for whom he traveled until Janu- 
ary, 1917,- when he retired and went to 
Texas to live with his sister. 

Mr. Norris tired of the quiet life there 
and went to Indianapolis where he worked 
for Carl L. Rost, an old friend, until he 
sold his business and then he associated him- 
self with Leonard Kernel in the optical 
business and remained with him until his 
death. Death came to him while dressing 
on Monday morning. 

When news of his death came to Chicago 
F,. W. Bruns, who succeeded him with the 
Chapin & Hollister Co., went to Indianap- 
olis and brought the remains to Chicago 
for burial. “Uncle Si,” as he was known 
to many, had a host of friends, who will 
grieve to learn of his death. So far as 
known Mr. Norris leaves no relatives. 
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The W.W.W. proposition 
during the coming year 
1922 will be of great 
interest to the Jeweler 
who continually seeks 
new things in merchan- 
dise as well as new ideas 
in advertising. 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO. N.Y. 














January 25, 1922. 


DEATH OF GEORGE R. COMINGS 


Chief Assayer of United States Assay Office 
in New York Passes Away at His 
Home in Brooklyn 

George R. Comings, chief assayer at the 
United States Assay Office in New York, 
and well known in the jewelry trade in 
Manhattan, died on Tuesday, Jan. 17, at 
his home, 51 Quincy St., Brooklyn, N. Y. 
The funeral services were held last Thurs- 
day evening at the home of his brother-in- 
law, 101 St. James Pl., Brooklyn, and the 
following morning the body was laid at 
rest in Greenwood Cemetery. ; 

Through his many assays made for 
jewelers Mr. Comings became well known 
in the trade. He was especially active in 
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making the assays which have so materi- 
ally helped the campaign being conducted 
by the Good and Welfare Committee of 
the National Jewelers Board of Trade and 
other organizations to wipe out the false 
stamping of jewelry in New York. It was 
on Mr. Coming’s testimony that many of 
the defendants in these cases have been 
convicted. 

George R. Comings was born in Cos 
Cob, Conn., on June 2, 1860. He received 
his education in the schools of New York 
and obtained a degree in chemistry at the 
Cooper Union Institute. Mr. Comings be- 
came affiliated with the Assay Office in 
New York at the age of 13 years, and 
since that time had worked himself up to 
the position of Chief Assayer. He re- 
ceived his first knowledge of the workings 
of the Assay Office under Dr. Torrey, 
who was in charge of the original Assay 
Office, which was located on the site now 
occupied by the present office on Wall St. 
Dr. Torrey was later succeeded by his son, 
Herbert Torrey, and in turn by others. 
Working under each of these men Mr. 
Comings was able to obtain a thorough 
knowledge of the workings of the Assay 
Office, and it was through his excellent 
work and wide knowledge that on Nov. 1, 
1910, he was appointed chief assayer, which 
position he held until the time of his death. 

Mr. Comings had been ailing since last 
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Summer, but returned to his duties after 
a few weeks’ absence. On Jan, 2, he suf- 
fered an attack of heart trouble at the As- 
say Office, and from that time until the 
time of his death had been confined to his 
home. 

Deceased is survived by a widow, one 
daughter, one brother and two sisters. 








Death of Cyrus B. Dunham 

Provivence, R. I., Jan. 21.—Cyrus B. 
Dunham, who learned the silversmith busi- 
ness with the Gorham Mfg. Co., was en- 
gaged for a while in the manufacture of 
jewelry and silver novelties in this city and 
later conducted a retail jewelry store at Los 
Angeles, Cal., died last evening at the home 
of his parents in Cranston after a long ill- 
ness. 

Although only 34 years old he had had an 
unusually active experience in varying lines 
of business, having been, in addition to his 
connections in the jewelry trade, a store 
keeper in the White Mountains; an engineer 
inspector on the Boston & Maine Railway 
in Massachusetts; a construction inspector 
on the State highway work in Rhode Island; 
a Government engineer in Arizona and an 
irrigation engineer in the Mojave Desert. 

He was a son of City Councilman Stephen 
A. Dunham of Cranston where he was born 
in 1887. He attended the public schools and 
entered the Gorham Mfg. Co. as an appren- 
tice silversmith and came to be of more 
than average skill, and at the end of his 
time he started in business for himself in 
this city, manufacturing a line of jewelry 
and silver novelties. The confinement of the 
shop, however, did not agree with him and 
upon the advice of his physician to try out- 
door work he obtained the position as time- 
keeper during the reconstruction of the Nar- 
ragansett Park speedway in Cranston. 

Acquiring a taste for civil engineering he 
accepted a position as inspector and time- 
keeper with the State Board of Public Roads 
and was employed on State highway work 
in various parts of Rhode Island. But the 
climate here: did not prove beneficial to him 
and he went to Crawford Notch in the 
White Mountains, where he was engaged 
first as a store keeper and later had charge 
of a golf course. After one season he re- 
turned to civil engineering and entering the 
employ of the Boston & Maine Railroad, as 
an engineer inspector of construction in 
charge of the building of a roundhouse at 
Greenfield, Mass. 

New England climate proving too bracing 
for his weakened lungs, the young man went 
west and opened a retail jewelry store in 


‘Los Angeles, Cal., which he conducted until 


a flattering offer was received from the Gov- 
ernment to go to Parker, Ariz., as an en- 
gineer, where he was engaged in an irriga- 
tion project in the Mojave Desert. About 
a year ago the ravages of his ailment com- 
pelled him to cease active work and he re- 
turned to his parents’ home at 33 Crawford 
St., West Arlington, in Cranston, and had 
been in failing health since. 
Mr. Dunham was a member of Mount 
Vernon Lodge, No. 4, of Masons; Provi- 
dence Chapter No. 1, Royal Arch Masons; 
Providence Council No, 1, Royal and Select 
Masters and St. Johns Commandery, of 
Knights Templar. He is survived by his 
father, mother, one sister and four brothers. 
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ROBS SHOW WINDOW 





Piece of Concrete Wrapped in Strip of 
Carpet Used to Smash Philadelphia 
Jeweler’s Store Front and Jewelry 


Worth $1,800 Taken 


PHILADELPHIA, Pa., January 18.—Thieves 
smashed a show window in the jewelry store 
of Herman Wagenheim, 1937 W. Columbia 
Ave., early this morning and escaped with 
jewelry valued at $1,800. The stolen jewelry 
was insured. When Mr. Wagenheim closed 
his store last night, he removed a number of 
diamond rings from the diamond rack in the 
show window, but left considerable jewelry 
in the window, but covered it up with news- 
papers. The jeweler, who lives over the 
store, reported to the police that he did 
not hear the robbers at work. 

The robbers wrapped a piece of Brussels 
carpet about a yard in length, around a piece 
of concrete, then hurled the heavy padded 
concrete through the store window. It is 
believed that the robbery occurred between 
5 o'clock and 6 o’clock in’ the morning. 
Street Sergeant William Vail, of the 19th 
and Oxford Sts. police station, said that he 
passed the store at 5.30 a. m. and that police- 
man Carter and private watchman Meeser 
had been in the neighborhood of the Wagen- 
heim store at the same time and the window 
was intact. An hour later, however, police- 
man Carter discovered that the large hole 
had been smashed in the window and some 
jewelry had been taken. 

The policeman aroused the jeweler, who 
came downstairs and took a partial inventory 
of his losses. Among the stolen articles 
were platinum barpins and scarf pins, two 
platinum wrist watches, a number of solid 
gold watches, cameos mounted in gold, and a 
32nd degree Masonic charm. The thieves 
left about $6,000 worth of jewelry in the 
window because they were unable to reach it, 
but the value of the loot from the jewelry 
store is estimated to be $1,800. 

As a result of the crime wave, which is 
sweeping over the city, resulting in the hold- 
up of citizens, the terrorizing of store keep- 
ers, Captain of Detectives Souder has re- 
organized the bandit chasing squad of the 
detective bureau. Ten men, who have been 
under special instructions at the police rifle 
range have been put on the street at night, 
in an effort to capture -highwaymen and 
automobile thieves. 

The members of the new squad, whose 
names are known only to police officials, are 
armed with sawed-off shotguns and have 
roving commissions. They will tour the city 
between 11 o'clock and 7 o’clock the follow- 
ing morning. The men assigned to this duty 
have been instructed, not only to keep a 
sharp lookout for motor bandits, but to 
assist the regular police when the presence 
of heavily armed policemen is necessary. 
Unlike the oldtime bandit chasing squad, the 
cars used by the reorganized squad will be 
disguised from time to time by constantly 
changing license tags so that the criminal 
class cannot identify the machines with any 
degree of certainty. 








Fay R. Smith & Co., New London, Wis., 
have sold out to E. L. Reuter. The busi- 
ness will be continued under the present 
firm name, 





FoR many years, the Jewelers’ 24-Karat 

Club’s banquet in New York has been 
not only a great social event of the east, 
where members in all branches of the in- 
dustry met outside of business, as friends 
and jewelers, but it has also been the occasion 
on which great men outside of our industry 
have delivered some big message to the 
public, economic or political. The post 
prandial exercises of this club were long 
looked on by the newspapers as an occasion 
of big “copy” because it was here that 
mayors, congressmen, senators or other 
officials made public announcements of im- 
portance to people not only of New York 
but of the country, and the history of 
speeches at these banquets, if ever written, 
would be a wonderful summary of an- 
nouncements of great events or changes. 
In view of this it will be seen that the de- 
cision of the last banquet committee to run 
off an annual dinner without speeches of 
any kind, and substitute therefor a fine 
theatrical performance, was an innovation of 
the most daring character. Therefore the 
great banquet held Saturday night at the 
Waldorf-Astoria Hotel was looked forward 
to and watched both in and out of the trade 
as an experiment in the conduct of dinners 
generally. 

That the innovation was a success was 
the opinion of a large number of people 
who enjoyed the affair, but there were many 
who thought otherwise and who regretted 
this change in the belief that there was 
some loss of dignity of the organization in 
having an affair that was purely a feast for 
the body and the eye without consideration 
of the intellect or the interest of the 
jewelers in public affairs. 

As usual, the banquet hall, the great ball 
room of the Waldorf-Astoria, was crowded 
to capacity, nearly 790 members and guests 
of the industry participating. The dinner, 
the entertainment which followed -it, the 
souvenirs and the little accessories which 
go to complete such an affair, were the 
finest that money could buy. 

The informal social features also were 
thoroughly enjoyed because from long be- 
fore 6 o’clock up to the moment that the 
bugle blew at 6:30, announcing the time to 
go into the banquet hall, the halls and cor- 
ridors were crowded with the leading im- 
porters, manufacturers, wholesalers and re- 
tailers of our industry, not only from the 
east but from many sections of the middle 
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At the Waldorf-Astoria Hotel- January 21, 1922, 


and far west as well who enjoyed every 
minute in greeting old friends and-° ac- 
quaintances and getting together on social 
lines that is not permitted in the hurry and 
bustle of the business day. Also the half 
hour intermission between the dinner and 
the opening of the entertainment was equally 
enjoyed, and regret was expressed that even 
greater time could not be permitted for 














HARRY P. DICKINSON, 
MASTER 


PRESIDENT AND TOAST- 


social intercourse of this character. The 
greetings and haridshakings were so general 
and continuous that someone remarked “if 
Henry Ford or Thomas A. Edison could 
harness the energy that the jewelers ex- 
pended in expressing their good will to each 
other this way, there would be little reason 
for the development of Muscle Shoals in 
order to supply the power needed for 
future American manufacturers.” 


As usual, the affair was run off on the 
regular time table which was adhered to to 
the minute. It was exactly 6:30 when the 


bugle call brought the first diner to the 
banquet hall and exactly 10 minutes later 
when the honored guests were escorted to 
their seats at the head table on the “apron” 
in front of the curtain of the special stage 
that had been erected in the ball room for 
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the use of the performers. These guests 
included F, R. Hollister, president of the 
Boston Jewelers’ Club; J. Clare Crawford, 
president of the Jewelers’ 24-Karat Club of 
Pittsburgh; B. J. Doyle, president of the 
Philadelphia Jewelers’ Club; Rev. Francis 
P. Duffy, the famous war chaplain; A, K. 
Sloan; C. G. Alford, Simon Sichel and 
H. L. Godshalk. 

In front of the stage the guests were 
seated at 14 long tables, seven in a row, and 
eight round tables spread under the gallery, 
while upstairs in the 19 boxes of the first 
tier and the 13 boxes in the second tier, 
tables had been laid for the remainder of 
the club members and their friends. 


Father Duffy’s invocation was brief after 
which the photographer got busy, but, owing 
to the unusual size of the room he was able 
to take but one corner of the scene, this 
showing but a few of the boxes of the 
upper tier. Then, at a signal from the 
management, the army of well trained 
waiters commenced serving the dinner 
proper which was a credit both to the 
Waldorf and to the club. 

The dinner began and ended promptly on 
schedule and between courses Dabney’s 
Syncopated Orchestra discoursed popular 
music, old and new, the songs being led 
by a colored quartette which found much 
favor with the diners, who joined them in 
the choruses of the older songs. Each guest 
found at his plate a beautiful menu, bound 
in parchment with his name engrossed 
thereon and in addition a cedar box con- 
taining cigars, cigarettes and matches, and 
a program of Ziegfeld’s Midnight Frolic, 
the entertainment which was brought to 
the hotel for this occasion, 

Promptly at 8:30 President Dickinson 
again rapped for order and after a short 
address declared an intermission of 30 
minutes. During this period which extended 
from 8:40 to 9:10, the jewelers accepted 
the opportunity to exchange greetings and 
renew old acquaintances. 

The entertainment which comprised the 
full Winter Garden Ziegfeld Midnight 
Frolic show started at 9:10 Pp. mM. and ran 
through until the jewelers were dismissed 
with the singing of “Auld Lang Syne.” 

The Ziegfeld Midnight Frolic can better 
be seen than described. A word picture of 
this super-attraction would fall far short of 
doing it justice. It was the latest thing in 
its class and every jeweler who saw it de- 
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clared that there was nothing lacking, .ex- 
cept perhaps:.a little more attention to the 
details of dress. 


The opening chorus “Let Me Whirl to an 


Old Refrain,” sung by Mary Lewis and a 
bevy of other pretty stage girls made a hit 
at the very start. The whirling effect and 
the spotlight accompaniment was a show 
in itself. This was followed by “Dancing 














HERBERT REICHMAN, 
COM MITTEE 


CHAIRMAN BANQUET 


Shoes,” sung by Carl Randall and chorus. 
The third number on the program, by 
Oscar Lorraine, “The Violin Nuttist,” was 
omitted, because of Mr. Lorraine’s illness, 
but a substitute act, by two clever acrobats, 
won much applause. Then came the song 
“Bouncing All Over Town,” sung by Kitty 
Kelly and the “Pogoers,” a chorus of pretty 
girls. The jewelers were invited to pick the 
winner before the event started, but there 
were so many attractive contestants that the 
jewelers lost all interest in the race itself 
and centered their attention on the personnel 
of the act. “A Decorative Oval,” staged 
by Ben Ali Haggin, was followed by an 
Oriental dance and then came the “Diamond 
Girl,” who made a big hit. If the tempera- 
ture in the building had been of the same 
degree as that outside, she would have 
needed heavier wraps. A caricature of 
movie stars were given and then came other 
offerings before the intermission of five 
minutes between parts one and two. 

The second part of the program included 
a living picture under the management of 
the same artist that staged the one in the 
first part of the program. Songs and 
dances including the “Four Little Dish 
Washers” were included in this part of the 
program. The work of “Athena,” who was 
an exceptionally good contortionist, was 
loudly applauded. She went through her 
“before breakfast exercises” to the delight 
of the jewelers. The closing chorus then 
came on for the finale, “Come On, Let’s 
Go,” sung by Kitty Kelly and a bevy of 
footlight belles. 

After the banquet the jewelers secured 
the handsome umbrellas, the souvenirs of 
the occasion, before starting for home. 
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Echoes of the Banquet Hall 
Simon Sichel beamed on the crowd from his 
seat on the plaform. 
* * * 

Police Inspector Coughlin was again the guest 
of Aaron Lauterbach, 
7 aa * 

E. B. Hough was among the prominent 
Providence manufacturers at table No. 1. 

* * * 


Wilson A. Streeter again had the chance of 
meeting a number of his old friends from Phila- 
delphia. 

* * * 

President J. Clare Crawford, of the Pittsburgh 
Jewelers‘ Club, took home some new ideas on the 
subject of banquets. 

* * 

The Freund brothers, Henry and Louis, were 
warmly greeted as usual’ by both New York and 
out-of-town friends. — 


Ex-President Bob Steele had among his guests 




















THE SOUVENIR 


his partners, N. S, Gorn and H. Gelb, as well as 
Charles N. Hancher of Wheeling. 
- * * 


“Dad” Davidson, president of the Jewelry 
Crafts Association, and his parner David Schwab, 
headed a merry party at table No. 2, 

* * * 


“Sam” Sipe of Pittsburgh, was hailed by many 
friends who flocked around him, and after the 
dinner enjoyed a chat with him and Mrs. Sipe. 

- a * 


Benj. F, Gradworth was one of the jewelers 
from far away Minnesota, He enjoyed the din- 
ner and show at the Reichman table as did J. F. 
Friede of the Eisenstadt Mfg. Co., St. Louis. 

* * 7 


F. R. Hollister can always be seen, but as presi- 
dent of the Boston Jewelers’ Club he was this 
time in the “seats of the mighty” where no eye 
could miss him. 

a * * 

Table No. 3 was dubbed the “Reichman Table,” 
owing to the fact that it was practically filled by 
members and guests of Reichman Bros., headed by 
Lee Reichman, the ex-president of the club. 

< * t 


Former President Gus Niemeyer presided over a 
merry party at the end of table No. 4, which 
included his associates in Handy & Harman and 
members of the silver trade. 

* * * 


The Philadelphia Jewelers’ Club, besides having 
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its president at the head of the table, was also 

resented by its secretary, R. L. Coats paady = 

“‘mainspring,” “fly-wheel” and “dynamo ” in 

White. a 
. * * 

Ex-President Warren Alford had little to do thi 
time but to eat and be happy. Rumors that his 
slender figure was due to following a “dies” 
were not credited by friends who saw him at th 
banquet. . 

* * * 

Herbert Reichman, chairman of the banquet com. 
mittee, was kept so busy that he had little time to 
eat or to even see the performance, as Practically 
the full responsibility of the affair fell upon his 
shoulders, 

* * * 

The Larter party at table No. 5 was as usual a 
large and merry one. ‘“‘Mayor Larter,” while 4 
member of the banquet committee, still having 
time to see that his friends and guests enjoyed 
themselves. 

* * * 

As this was to be a banquet without speeches 
Harry P. Dickinson, the new presdient, really 
had little to do except to announce why he 
did not intend to make an address and to bid the 
boys good-night, 

* * * 

As usual, one of the most enjoyable parties was 
that headed by Leo Wormser and his partners 
Walter G. and B. W. King of the Julius King 
Optical Co., who saw to it that not only their own 
guests, but others enjoyed themselves to the 
utmost. 

* * * 

Another prominent out-of-towner was “Ed” Ei- 
sele of King & Eisele, Buffalo. He was much in 
demand, and he doubtless had to rest his arm on 
Sunday after so many hand shakings. Mr. and 
Mrs. Eisele spent a few days with old Buffalo 
friends, who are now residents of Montclair, N, J. 

* * * 


One of the most warmly greeted members was 
Augustus K, Sloan, the “Dean of Maiden Lane,” 
who was heartily congratulated on his recovery 
from his recent illness, but who received many 
words of sympathy from his friends owing to the 
condition of his son Frank Sloan, who recently 
underwent a serious operation. 

7 * * 


George F. Gilmore, who for so many years 
was a familiar figure at Crouch & Fitzgerald’s and 





E. H. DEAN, BANQUET COMMITTEE 


was closely identified with the 24-Karat Club ac- 
tivities, was on deck again. He is now the west- 
ern salesmanager for the de la Rue of London 
and was accompanied by F. G, Montgomery of 
this house. George is the same whole-souled in- 
dividual as ever and he avers that he has only 
just discovered that he is actually a salesman. 
* + _ 


As usual, the Gorham party was among the 
largest at the affair, the party taking practically 
all of table No. 6 and overflowing to other sec- 
tions of the room. It was headed by President 
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klin Taylor of the Gorham Mfg. Co., and the 


Fran pal officials of the Gorham interests, among 


princi 


ere: Robert Loch, Alfred G. Potter, 
sl E Wells, Charles Siegman and Attorney 
Comstock. i te 


Milton L. Ernst was at table No. 18. 
. - 


* * 
“Qf course, nobody could miss Jack Oppen- 
heimer. ah as lie 


Cleveland Dunn was a conspicuous figure at 
table No. 8. 


* * * 
Melville Untermeyer entertained a number of 
guests in Box 36. 


* * 


They put Fred Backus at the Press table, and 
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The Fahys’ party at table No. 14, head of 
George E. Fahys and Henry F. Cook, was another 
large and conspicuous aggregation of prominent 
members of the trade. 

n * 

F. A, Ballou seemed to be greatly interested in 
the second tableau picture. He greeted his many 
friends as usual, and just kept his chair balanced 
sufficiently to maintain its equilibrium. 

7 * * 


W. Eijtelbach remarked when one of the per- 
formers was doing her best with a vocal attempt: 
“This proves that fine feathers make fine birds,” 
He was somewhat partial to the ones that had 


moulted too. 
* * * 


Will Joers who with Newton H. Rogers headed 
the Wheeler party in Boxes 30-31 received hearty 

















THE ARTISTIC MENU 


also E. A. Weinshenk. Was this to let them 

hear the band or to put them on good behavior? 
- * Ad * 

and there was 


The hammers came in handy, 


frequent use for them. 
* * * 
The brothers Lehrfeld were kept busy answer- 
ing questions on the platinum market. 
* * * 


Otto Wormser was extremely popular and as 
the Postum ads say, “There is a reason.” 
* * * 


The menu cards this year were exceptionally 
artistic and bore the name of the members. 
* * * 


Lee Bach had several guests, among them Vice- 
President-Clark of the Hanover Bank, whose name 
was not on tlte program. 

* * 


Ex-President “Billy” Rosenfeld, assisted by his 
son and his brother, M. L. Rosenback, headed the 
merry party that occupied Box 28. 

* * * 


Jonas Koch, president of the Wholesale Jewel- 
ers’ Association of New York, presided over a 
merry party of guests at table No. 10. 





congratulations on his recent elevation to the po- 
sition of vice-president of the National Jewelers’ 
Board of Trade. 

. * 

Max Alberts was heard lecturing to a group 
of New York jewelers on how easy it is.to do 
business in Boston, One of his listeners re- 
marked afterward that he thought Nate had 
coached Max before he left home. 

* * * 


J. Cohen, accustomed to doing hard work at the 
Philadelphia functions, stood out in the foyer, 
complacently watching others do the work here 
previous to the dinner—making mental notes as to 
system and procedure, no doubt. 

* * * 

I, Lassner and Samuel Bamberger were greatly 
concerned over an appointment in Newark on 
Monday, but that was after the Frolic had been 
and gone. Neither was thinking of the jewelry 
business while the diamond girl was parading. 

* * * 

Edward H. Hufnagel, who is president of the 
American National Retail Jewelers’ Association, 
was one of several guests who had attended the 
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banquet of the Horological Institute of America 
the night before, Mr. Hufnaged having presided 
at the former occasion. 

_ Ss we 


A. S. Flint, who says he hails from Waltham 
and lives everywhere else, found his element and 
Stayed in it throughout, although he remarked 
he’d rather be playing hide and seek closer to the 
wings of the stage. 

* * * 

L. H. Carpenter said he had never enjoyed 
any one of the former dinners as he had this one. 
We believe it, because he never saw a jumping 
stick race before. He was the one who cheered 
out loud when the pretty sandy haired contestant 
won the second heat. 

* * * 


David Belais announced that S. E. Bolles was 
in New England attending to the concern’s white 
gold affairs, but Sammy fooled him—he caught 
the fast afternoon train and viewed the beauties 
from a vantage point as only Sammy can view a 
beauty. But he left early. Why? 


* * * 


Ex-President A. L. Brown saw to it that the 
many members of the watch trade at table No. 11 
wanted for nothing. W. H. Fowlie presided at 
the other end of the table which, in addition to 
the representatives of the watch manufacturers, 
included several prominent jobbers and retailers. 
Ives L., Lake headed the Waltham party in the 
center of the table. 

* * * 

Chicago sent two “Bills” (which didn’t have to 
be paid), “Bill” Juergens and “Bill” Drexmit, 
both of whom enjoyed the banquet and show 
while keeping their eyes and ears open for fea- 
tures that could be used or improved upon at the 
great Chicago affair which will be. held this 
week. New York having played its card, Chi- 
cago is expected to trump it. 

* * * 


E. S. Greenbaum and Herbert A. Wolff, of 
Greenbaum, Wolff & Ernst, were the guests of 
their partner, Morris L. Ernst. The latter was 
kept busy telling his various friends about his 
recent trip to Eastern Europe and the work he had 
Ernst, 


accomplished there. Mr. among other 
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things, said he had acquired a large number of 
etchings in Berlin and of itchings in Poland, 
* * * 


George M. Hard has been so well known to 
the Maiden Lane jewelers for nearly 70 years 
that he is always looked for at these banquets. 
Mr. Hard, who is chairman of the Board of the 
Chatham & Phenix National Bank, and President 
Kaufman of the bank were, as usual, the guests 
of M. L, Bowden, senior and junir,’ and had 
a conspicuous place at table No. 10. Among others 
in the Bowden party was Bernard Karsch. 

* * * 

Irving Goldsmith kept his guests in good order, 
and during the intermission led them out: into the 
hall and kept their minds on serious things by 
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expanding upon scientific theories and probems. 
Said guests feigned interest in said problems. 
* * dl 

Charlie Marx entertained & happy group in 
box No. 34. 

- * a 

George Whitehead was the center of an animated 
party at table No, 15. 

+ * * 

George H. Tomes, of Cross & Beguelin, enter- 
tained guests at table No. 11. 

Arthur Kahn was there as usual and helped 
keep things going at table No. 12. 

* * * 

Harry Higham was there intent upon having a 

good time and was not disappointed. 
* * * 

“Al” Wiggers declared that he was glad he 

came. He enjoyed the dinner in box No. 44. 
* * * 

Charles L. Power occupied seat No. 2, at table 
No. 2, and had a word of welcome for everybody. 
* * * 

Arthur Lorsch headed a jolly party at table 
No. 8, which included Laurence Gardner, Henry 

Lorsch and others. 
* * * 


entertained his guests at 


“Brother” Girdany ; 
for a 


table No. 13 and had a pleasant word 
with whom he came in contact. 
+ * * 

The Schwab party included Julius I. Schwab, 
George W. Schwab, Henry Schwab and several 
others. They were at table No. 12. : 

* * * 

Frank C. Osmers, ex-Mayor of Haworth, MN. 34 
entertained his brother in box No. 5, he ex- 
Mayor likes a good show once in a while. 

* * * 

A. L. Stearns was an interested member of a 
group of jolly watch people at table No. 10. He 
was busy during intermissions circulating among 
his many friends in the trade. 

a * * 

Brother W. H. Tarlton, who was all “dolled” 
up for the occasion, was busy welcoming his many 
friends. He sat opposite E. B. Hough, of the 
Wightman & Hough Co., at table No. 1. 


* * * 


M,. L. Stratton was among those at table No. 5 
who helped to add to the spirit of goodwill and 
pleasure which dominated that group. He has a 
pleasant word and hearty welcome for everyone. 

* * * 


“Hoot mon!” said William G. McDougall when 
the curtain went up cn the first act of the 
“Frolic,” and he was right up in front at table 
No. 11, where he had an opportunity to pick the 
winner, 

* * + 

H. L. Karpeles seemed to be searching for pearls 
interspersed with the white stone coverings, or 
at least we think he was, because we saw him 
gazing so intently in the direction of the glisten- 
ing faucets, 

* * * 

F. V. Kennon was wondering befcre the dinner 
if he would prefer the theatrical display rather 
than a series of speeches, as had been a former 


custom. We haven’t seen him since, but we 
would appreciate his verdict. 
* * * 


Everybody veted that the crchestra was A-No. 1. 
Those who were near enough to watch the players 
took special interest in the drummer who played 
not only the drums, but several other instruments, 
with such pleasure and with such skill as to cause 
comment. 

* * * 

At table N. 9 Percy Savory of the Wadsworth 
Watch Case Co. helped keep the ball rolling. 
Among the other members of the group who 
were seated at this table were R. Wadsworth, 
H. M. Stegeman, A. W. Wadsworth, E. Sickles 
and F, Stegeman. 

* * * 

A, Roseman headed a party in box No. 20 and 
was down on the floor during each intermission, 
shaking hands with his many friends in the 
jewelry trade. Hugo Oppenheim, Harry Block, 
Sol Roseman were among the others assigned to 
seats in box No. 42. 


foe aS 


John W. Sherwood was one of the hard work- 
ers who helped te make the dinner a big success. 
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Aside from his other activities he helped in main- 
taining quiet. Mr. Sherwood has a host of 
- * * 


friends in the jewelry trade and between times 
was kept busy shaking hands. 
Old “Doc”? Cook entertained two guests at 


table No. 14 and denied a rumor that he expected 
to start on another expedition to the North Pole. 
Fred is always on the job when the bell rings 
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for a banquet and adds his bit to the enjoyment 
of every occasion which he attends. 
* * . 


William Jewelry Ward, the secretary of. club, 
was at table No. 12 and opposite him sat Edwin 
H. Dean, a member of the banquet committee. 
3cth were busy as bees during the evening, but 
had time to greet their many friends and enjoy 
the dinner and show which followed. 


The Carter-Hough party drew table No. 13, 
but ncthing in the number hindered having an 
enjoyable time. Headed by “Billy” Gough, they 
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added their share to the applause and enjoyment 


of the evening. Included in the party were W. 
T. Carter, R. S. Gough, W. R. Gough and 
others. 


* * * 


Charles Whiting sat upon a table at the front 
of one of the coat-room aisles and seemed to en- 
joy greeting his many friends as they passed him 
going and coming from ‘their places assigned. 
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One ‘of his 
ing his 
chances. 


friends remarked that he was watch. 
hat and coat, and _ not taking any 


* * * 


C. E., Hancock was seen to leave the hotel about 
an hour or more after nearly everyone else had 
gone homeward. He was hurrying toward Sixth 
avenue when we lost him. The ’buses that car- 
ried the show girls away from the. hotel had 
gone in that direction some time before, i 
isn’t evidence at all, just merely a suspicion, 

* * . 

Ed. Hardy brought the Boston spirit with hit 
and combined it with some that New York had 
to offer during the evening. We refer en 
to his genial, natural, everyday make up ex. 
clusively. He didn’t whisper any invitation to 
us as to anything else, so we have no definite 
knowledge except the above as to any other 
spirits. 

* * * 

R. H. Klitz and Charles R. Jung had seats up 
in front at table No, 9, where they enjoyed the 
dinner and show to the fullest extent. N, B, 
Eltinge also occupied a good seat at table No, 9 
and was one of the busiest men in the big 
assembly during the intermissions, when he greeted 
his many friends both in New York and from out 
of town. 


% * * 
Julius Wodiska graced the occasion with his 
presence and his inimitable personality. He ip. 


variably tenders us a cigar of excellent quality on 
all occasions, that is accepted and enjoyed with 
equal regularity, so we cannot write what we saw 
him do that would be interesting reading. We are 
torn ’twixt love and duty, but with Julius the 
former always wins. 

* * * 

Newark was well represented at table No. 18, 
as was the case at table No. 19. Among those - 
from the city across the river were: Jean R, 
Tack, president of the New Jersey Retail Jewel- 
ers’ Association; P. J. Coffey, chairman of the 
good and welfare committee of the National Jew. 
elers Board of Trade; George A. Aa George 
A. Allsopp Jr., Edward Allsopp and Clifford All- 
sopp, and others. 

* * * 

G. W. Korper can have a job as cheer leader 
with us any time he applies for it. He kept E, 
Jump of Philadelphia jumping through the or- 
chestral selections, leading the music from box 29, 
Every time that Jump from weariness would seek 
a few minutes’ respite, George would hurl a piece 
of roll with unerring aim at him and’ start the 
conductor conducting with cheering words of ad-* 
vice and approbation. 

* * * 
THE 
Cape Cod Oyster Cocktails 
Green Turtle Soup, English Style 
Salted Almonds 
Planked Carolina Shad, with Roe 
Potatoes Parisienne 
Croustade of Sweetbreads and Mushrooms 
Orange Sherbet 
Hen on Ham, Deviled Sauce 
Hearts of Lettuce, Russian Dressing 
Bombe of Chestnut Ice Cream 
Assorted Cakes 
Lady Fingers 


MENU 


Celery Olives 


Breast of Guinea 


Macaroons 


Coffee 
Apollinaris 
Astoria Cup 
Cigars and Cigarettes. 
* » oe 
The banquet committee had. a big job and 


acquitted itself nobly. On this committee Chair- 
man Herbert A, Reichman was assisted by E. H. 
Dean, Robert Loch, Leo. Weormser, A. L, Brown, 
Wm. H. Joers, and Harry C. Larter. 

The reception committee, of which retiring Pres- 
ident G. H. Niemeyer was chairman, consisted 
of David Belais, H. R. Benedict, M. L. Bowden 
Jr., I. W. Cokefair, P.. J. ‘Coffey, Sigmund Cohn, 
Chas. H. Conant, D. A, Davidson, H. Y. Eliassof, 
George E Fahys, Louis Feldenheimer, Henry 
Green, Harry Higham, Fred L. Goddard, Julius 
Kaufman, Jonas Koch, Ives L. Lake, Wm. F. 
Lehrfeld, Arthur Lorsch, Samuel H, Levy, George 
C. Lunt, Charles Marx, H. W. Matalene, S. D, 
McChesney, Jacob Mehrlust, Joseph P. Meurer, 
R. G. Monroe, Chas. L, Power, Daniel Price, Wm. 
G. Rattey, Newton H. Rogers, Wm. I. Rosen: 
feld, Percy H. Savory, Adolph Schwob, A. K. 
Sloan, Chas. W. Sommer, Rob’t. B, Steele, A. L. 
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s, Leopold Stern, Matthias Stratton, Walter 
oe Tarton, *Franidin A, Taylor, F. W. Trevin, 
Melville Untermeyer, W. L. Washburne, Louis P. 
White, Geo. R. Whitehead, Julius Wodiska, G. I. 
Woodhull and Otto D. Wormser. 


* * * 


Frederick W. Rauch occupied a seat at table 
No. 22. 








. BROWN, BANQUET COMMITTEE 


Clarence B. Bayer of Bayer, Pretzfelder & 
Mills occupied seat No 31 at table No. 9. 


* * * 





James J. Loeb was absent, as he is now in 
Europe, but his brother, William A., was at table 
No. 5. 

° * * * 

John P. V. Heimuller, Harry Ulmer and Eddie 
Detien of A. Wittnauer were the hosts to W, M. 
Pickslay and John Zuchr of Pickslay & Co.; E. A. 
Davis, of Wilmington, Del., J. J. Johnson and 
C. T. Pennington of Black, Star & Frost, A. S. 
Wright of the Bailey, Banks & Biddle Co., B. J. 
Banks of Phelps & Perry, and H. H. Dickinson, 
Buffalo. They occupied table No. 12, which gave 
a very good view of the stage. 

* * * 
missed. It was ex- 
to the serious 


Chas. Kastenhuber was 
lained that his absence was due 
illness of his daughter. 


THE 


JEWELERS’ 
HOLD ANNUAL MEETING 


Members of Board of Directors of National 
Jewelers’ Mutual Fire Insurance Co. Meet 
in Milwaukee and Plan for Extend- 
ing Operations of the Company 


MILWAUKEE, Wis., Jan. 20.—Plans for ex- 
tending operations of the National Jewelers’ 
Mutual Fire Insurance Co., were made at 
the annual meeting of the board of directors 
in the offices of Henry F. Stecher, treas- 
urer, 276 3rd St., Milwaukee, on Thursday. 
Reports of officers indicate that the com- 
pany is continuing its splendid growth and 
the past year showed a satisfactory im- 
provement despite the unsettled business con- 
ditions over the country. With a total of 
$4,825,000 insurance in force as of Dec. 31, 
1921, the gain already made so far this year 
brought forth the prediction that the $5,000, 
000 mark would be reached before March 1 
Last January the business written was dbout 
$4,000,000, making the increase for 1921 
about $1,000,000. Business is written in 42 
States, with direct solicitation authorized in 
Wisconsin and mail business in the remain- 
ing States. 

The total gross premiums for the past 
year reached $52,000. The interest on invest- 
ments yielded $2,626 showing an increase 
over the $1,733 yielded during the previous 
year. An increase of 23 per cent was shown 
in the insurance in force on Jan. 1 this year 
over a year ago. Losses in 1921 were $12,- 
243, of which $2,000 were incurred in 1920 
and not adjusted until 1921, and of which 
$2,500 was re-insured, so that the net losses 
were $7,743. This means a loss ratio of 
21 per cent on the premiums. During the 
past year $19,000 was invested in municipal 
bonds to be added to the investment fund. 
The total investments, consisting of mu- 
nicipal bonds, Government securities and 
other safe securities, now reach $60,500, 
which with cash and accounts receivable 
bring the net assets up to $67,000. 

Officers and directors of the jewelers’ fire 
company were greatly pleased with the re- 
port made by the Wisconsin insurance de- 





















CEDAR BOX IN WHICH THE CIGARS AND CIGARETTES WERE SERVED 
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partment regarding the condition of the fire 
company. The conditions of the fire com- 
pany and the methods of conducting its 
business were highly complimented by State 
officials. Considering it good business policy 
to build up its reserve, the insurance com- 
pany again declared the usual 33 and one- 
third per cent dividends to policyholders, 
rather than increase the dividend and de- 
crease the assets, to which $19,000 in bonds 
purchased in 1921 were added during the 
year. 

Recently the insurance company has added 
to its staff Forrest G. Houlehan, of Chicago, 
who becomes underwriting manager and 
takes over some of the work of Secretary 
A. W. Anderson. R. R. Bliese, with offices 
in the First Wisconsin National Bank build- 
ing, Milwaukee, has been appointed State 
agent for Wisconsin and his efforts will 
undoubtedly result in a large increase in 
business during the coming year. Hereto- 
fore the selling effort had not been concen- 
trated due to the pressure of other work 
on the part of officials of the fire company. 
Secretary Anderson was authorized to at- 
tend State conventions of jewelers through- 
out the country at which he will boost the 
jewelers’ mutual. 

Following the plan of increasing business 
in other States by securing authority to do 
direct solicitation, the fire company has 
made the first step in that direction by ap- 
plying to solicit business in Minnesota. This 
will be followed by making application to 
Illinois and other surrounding States within 
a short time and gradually including a 
greater territory. The company was organ- 
ized for the benefit of retail jewelers 
throughout the United States, although in- 
corporated in Wisconsin and having Wiscon- 
sin jewelers as officers and directors. 

The meeting of the fire company was 
originally scheduled for Wednesday, Jan. 11, 
but was postponed one week and a day to 
enable a full attendance. The entire board 
and officers were present, including President 
William H. Upmeyer, Milwaukee; vice- 
president, Gustave G. Keller, Appleton; 
treasurer, Henry F. Stecher, Milwaukee; 
secretary, A. W. Anderson, Neenah; direc- 
tors, John H. Stouthamer, Milwaukee; John 
P. Hess, Fond du Lac; J. R. Chapman, Osh- 
kosh, and T. J. Dale, Kenosha. The vacancy 
on the board, caused by the death some 
months ago of Hiram J. Smith, Racine, will 
be filled at the annual meeting of stock- 
holders in April, when the board also has a 
quarterly meeting. Gustave Keller, who 
was a member of the board, was elected vice- 
president to succeed Mr. Smith at the last 
meeting. Officers and directors, who are 
also officials of the Wisconsin Retail Jewel- 
ers’ Association, attended the quarterly meet- 
ing of the board of the association held in 
Mr. Stecher’s office previous to the fire com- 
pany directors’ annual meeting. 








The jewelry store of Hollis Howe at 
Concord, N. H., was damaged by fire a 
short time ago. The fire was in the Hey- 
wood block, and for a time menaced the 
surrounding stores and buildings. It was 
discovered by Patrolman Harry Pattern, 
who sent in an alarm from the central fire 
alarm box. The fire is believed to have 
been caused by an overheated. furnace. 
Most of the damage in the jewelry store 
was from smoke and water. 
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Members of New Jersey Retail Jewelers’ 
Association Hold January Meeting in 
Newark and Discuss Trade 
Problems 


Newark, N. J., Jan. 24—The January 
meeting of the New Jersey Retail Jewelers’ 
Association was held tonight at De Jiannes 
Restaurant, at 17 Central Ave., this city. 
Dinner was served at 7 o'clock, following 
which the business session was held. 

A report on the war tax question was 
given and discussed by the members. There 
was also a discussion of the Horological 
Institute and its work. 

Retail jewelry curb brokers were never 
so active in Newark and other New Jersey 
cities as now, it was reported. One indi- 
cation of this is the large number of dia- 
monds that are being brought into the legi- 
timate jewelers for appraisal. Members of 
the New Jersey Association were urged not 
to make appraisals of diamonds and other 
stones either free or for pay, as by so doing, 
it was stated, they would be injuring their 
own business. Appraisal for Courts and for 
estates, of course, would be exempted. 

It was pointel out that during the recent 
holiday season there was a _ considerable 
sale of jewelry at retail by manufacturers 
and wholesalers, both direct and by letting 
employes take jewelry and even diamond 
goods out on memorandum. The retailers 
fought this practice several years ago and 
many manufacturers promised not to sell 
any more goods at retail. 








Spring Buyers Visiting Jewelry Plants in 
Providence and Vicinity 


ProvivDENCE, R. I., Jan. 21.—The past week 
or 10 days have been busy ones for the sales 
forces of the manufacturers of jewelry, sil- 
verware and novelties of Providence and 
vicinity because of the number of buyers 
who have visited this city. It is the height 
of the Spring invasion and while the num- 
ber of buyers registered here has been larger 
than for several seasons past the results 
have not been so encouraging as the local 
manufacturers had hoped for. Few large 
orders have been placed, the strength of the 
buying being for new lines and such staples 
as were absolutely necessary to replenish 
stocks. Many of the buyers express con- 
fidence that business will open up later in 
the year, but all admit that they are buying 
close and cautiously, 

Among the recent buyers were the follow- 
ing: Irving Brandt, of Irving Brandt & Co., 
Inc., Chicago; Miss Henrietta Graf, of Berg 
Bros., New York City; Miss Cowan and 
J. P. Bechman, of Marshall Field Co., Chi- 
cago; Edward Sickles, of M. Sickles & Co., 
Philadelphia; Joseph Mayer, of A. Stein- 
hardt & Bros., New York City; Oscar 
Blankenmeister of O. F. Blankenmeister, 
St. Louis, Mo.; F. T. Tietz, of Charles 
B. Rouss, New York City; Sol Cerf, of 


Sol Cerf Co., Pittsburgh, Pa.; Charles 
Meister, of the Pittsburgh Dry Goods 
Co., Pittsburgh, Pa; S. P. Myers, 


of S. P. Myers & Co., Montreal, Que. 

I. W. Howland, of Broadway Department 
Store, Los Angeles, Cal.; George Murphy, 
of Alfred Eaves, Montreal, Que.; W. Uhl- 
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felder, of Hahne & Co., Newark, N. J.; 
Miss O. Kirshner, of Crowley, Milner & 
Co., Detroit, Mich.; Miss Hill and Mr. 
Herz, of Mandel Bros., Chicago; Emil 
Freyer, of S. Weinhaus Co., Pittsburgh, 
Pa.; William Kaufman, of A. Hirsch Co., 
Inc., Chicago; N. Zigayer, of the United 
States Jewelry Co., Montreal, Que.; Mr. 
Rosenberg, of Epstein, Rosenberg & Klein, 
Toledo, O.; Harry Morris, of Morris, Mann 
& Reilly, Chicago; A, H. Loeck and Mr. 
Bucklin, of Carson, Pirie, Scott & Co., Chi- 
cago; Mr. Dougherty, of Marshall Field Co., 
Chicago. 








John Kay, Detroit, Granted Injunction 
Against Kay Jewelry Co., Restrain- 
ing That Concern from Using 


the Name “Kay” 


Detroit, Mich. Jan. 18—John Kay, 
jeweler, with offices in the Book building 
here, was granted an injunction by Judge 
Adolph F. Marschner today, restraining the 
Kay Jewelry Co., 123 State St., from using 
the name Kay. 

Mr. Kay began proceedings against the 
Kay Jewelry Co., in November on the 
grounds that the Wright, Kay & Co., and 
himself were the only interests entitled to 
use the name, 

Mr. Kay, known throughout the country, 
and for 40 years one of the leading jewelers 
in Detroit, cited, through his attorneys, that 
the Kay Jewelry Co. simply sought to add 
prestige to its concern by adopting the 
name which Detroiters and Michigan in gen- 
eral had associated with high grade jewelry. 
His years of active connection with the 
business, during which he founded the 
Wright, Kay Co., and helped it to become 
one of the biggest firms in the city, and 
then retired from that concern 12 years 
ago, to devote himself to his own concern, 
were cited by attorneys for Mr. Kay. At- 
torneys for him also stated that of the nine 
partners in the organization of the company 
which he sued, none was named Kay. ° 

A temporary injunction was granted Mr. 
Kay in November, barring the Kay Jewelry 
Co. from using the name significantly in 
advertising pending the trial of the case 
and the granting or refusal of a permanent 
injunction. In the meantime the Kay 
Jewelry Co, had erected immense and ex- 
pensive signs including the name Kay. 

Slogans such as “Your Promise to Pay is 
Good with Kay,” and “Kay’s Corner,” were 
aimed at in the advertising injunction. The 
court decided that the use of the name 
should be permitted until the trial of the 
case on its merits. 

What action will be taken by the Kay 
Jewelry Co. has not been announced. AlI- 
terations in the company’s signs must be 
made within a week after the granting of 
the injunction, unless attorneys argue for 
an appeal, and a stay of execution is 
granted. But whether the company will take 
the case to the Michigan Supreme Court 
has not been announced. 








The partnership known as C. W. & H. 
H. Stone, Middlebury, Vt., has been dis- 
solved, and the store will be conducted 
from now on by H. H. Stone, who has 
managed it since it has been open. 
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Jewelers Chosen Directors of Various Coy, 
porations at Annual Meetings Held 
Last Week 


Provivence, R. I., Jan. 20.—At the annual 
meetings held by the stockholders of sey. 
eral mercantile, commercial, manufacturing 
and banking corporations during the pagt 
week the following manufacturing jewelers 
and those connected with the industry’s ¢o. 
ordinate lines or branches, were elected as 
directors : 

Citizens’ Safe Deposit Co.: Charles ¢. 
Darling, of C. C. Darling & Co.; Charles 
F, Irons, of Irons & Russell Co., and Arthur 
O. Ostby, of Ostby & Barton Co. 

Industrial Trust Co.: Eben N. Littlefield, ' 
of United Wire & Supply Co.; Samuel M., 
Nicholson, of Nicholson File Co.; R. Liy. 
ingston Beeckman, of International Silver 
Co.; Everett I. Rogers, of Parks Bros, & 
Rogers, Inc.; Erling C. Ostby of Ostby & 
Barton Co, and John S. Holbrook, of the 
Gorham Mfg. Co. 

Morris Plan Company of Rhode Island: 
William P. Chapin, Jr., of Chapin & Hol- 
lister Co.; Walter A. Griffith, of R. L. Grif. 
fith & Son Co.; Alfred K. Potter, of Gor- 
ham Mfg. Co.; C. DeWolf, of Nicholson 
File Co.; Joseph Samuels, of J. Samuels & 
Bro., Inc.; William C. Dart, of Rhode Island 


‘Tool Co., and Herbert J. Wells, of Gorham 


Mig. Co. 

William P. Chapin, Sr., director of the 
Mercantile Mutual Fire Insurance Co., and 
of Narragansett Mutual Fire Insurance Co. 

Union Trust Co.: Harold C. Field, of 
Nicholson File Co.; C. Joseph Fox, of the 
C. J. Fox Co.; Charles E. Hancock, of 
Charles E, Hancock Co.; Samuel M. Nich- 
olson, of Nicholson File Co.; Marsden J. 
Perry, of Nicholson File Co.; Albert A. 
Remington, of Horace Remington & Son 
Co.; Charles A. Russell, of Irons & Russell 
Co.; Joseph Samuels, of J. Samuels & Bro., 
Inc. (The Outlet Co.) ; Emery J. San Souci, 
of J. O. San Souci & Co.; Martin J. Sin- 
nott, of Sinnott Bros., of Arctic. 

Automobile Mutual Insurance Company of 
America: Edward B. Hough, of Wightman 
& Hough Co., and Charles A. Russell, of 
Irons & Russell Co, 








RUSSIAN CROWN JEWELS 


Report States Royal Gems Are Held in Ger- 
many on a Pledge for 60 Per 
Cent of Their Value 


The New York Times last week published 
a most interesting story to the effect that 
the Russian Crown Jewels had been pledged 
to Hugo Steiness, the great commercial 
magnate of Germany, for about 60 per cent 
of their value. 

The story came in the way of a special 
cable from Berlin which is copyrighted by 
the Times, stating that Mr. Steiness had 
r- ceived the jewels from the Russian repre- 
sentative at Berlin and that among them 
was the famous “Orloff Diamond,” the prin- 
cipal diamond in the jewels of the Czars. 

The value of these “Crown Jewels” ac- 
cording to the dispatch was not made pub- 
lic but the loan has been estimated as over 
a million. 

Another article, said to be in the collec- 
tion, was a black pearl necklace valued at 
over $400,000. 
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Report of Jewelers Security Alliance Shows 
that Jewelers Have Suffered Severely 
from Crooks During Past Year 


The report of the chairman of the execu- 
tive committee of the Jewelers Security Al- 
liance which was submitted at the annual 
meeting of that organization held in New 
York recently, showed a marked increase in 
the number of robberies during the past 
year. 

The report was submitted by H. H. Butts 
as chairman of the committee and is as fol- 
lows: 

REPORT OF EXECUTIVE COM MITTEE 


IN. ¥.5 Jem. 13, 1991. 

In preparing this report for the 39th annual 
meeting. your committee is face to face with 
conditions in our trade which have never existed 
to the same extent before, and which are not con- 
fined to our country, but are practically the same 
in all countries. 

Look at the record for 1921, as reported by the 
trade papers, which, of course could not possibly 
get them all: 


43 Safe burglaries, loss........ sess $225:466 
228 Store burglaries, loss...... ss0e0  @aaoo 
344 Window smashings, loss........ 187,704 
225 Sneak thefts, loss....... efestereate 166,097 
SED ROTEL, TOMBS 6 0's 40.5 00:04 scree 979,118 
973 ° $1,840,575 
BUMPING. BONDS 4:55a:6:0:6.0 0101s bo sceceareot $20,000 
DRG MEMEINER, -NONBS 60. 5 c0 06s 0ie se law arteries 39,005 
OE a” a ae 95,978 
DRIRMINOEE ORB 6.6. 6.6)51s-019 o'ss0erere 0s eee 76,691 
eMC LOOB 60 55.650 jase 9 050:0 050 0 esa stete 152,366 
PE RMOIRUOTO, LOOBS15250 4 wisn bisics cwresieweloe $384,040 


A total of 973 attacks, with total losses of 
nearly $2,000,000. 

No wonder the insurance companies are mak- 
ing sharp advances in their rates for covering 
crimes at jewelry stores, and in some localities are 
declining to take such risks at any price. 


How did our members fare? In the cases of 


safe burglary, only three out of 43 robbed were. 


members of the Alliance. One attack was un- 
successful. One lost his goods, but has the satis- 
faction of knowing that the principal burglar is 
serving a term of 14 years, and another is in jail 
awaiting trial. In the third case, the safe had 
been left unlocked because the owner was absent 
for a few days and no one else knew the combi- 
nation. Some Iccal thief is believed to have taken 
advantage of this lack of caution, which relieved 
us of responsibility, the constitution requiring 
safes to be fully locked when the store is closed. 

A total of 478 members suffered from the five 
crimes covered by our Class B protection, which is 
but a trifle over 6 per cent of the 7,300 on our 
roll, showing the strong preventative effect of our 
signs when they are properly and conspicuously 
displayed in warning away intruders, which un- 
fortunately is not always the case. , 

At our last annual meeting, we repcrted 50 
criminals in jail awaiting trial or out cn bonds. 
We are glad to repert that 45 of these have been 
convicted and sentenced. 

Convictions have been secured in 105 cases dur- 
ing 1921 and 148 criminals sentenced. Because 
cur efforts in following up the trials through the 
Pinkerton Agency, and in securing the influence 
ef our members in the vicinity, much more appro- 
priate sentences are being given and practically no 
old offenders have been released on probation or 
with a suspended sentence. 

There are 41 burglars and thieves now awaiting 
trial, most of whom will be convicted, and work 
is being done on 71 cases, which occurred within 
the last three mcnths, through which additional 
arrests and convictions will undoubtedly be se- 
cured this Spring. 

Property valued at $52,220 was recovered during 
1921, and returned to the owners. We wish more 
of the gocds could be recovered, but under the 
present methods of criminals, it is not humanly 
possible. The property is no longer hidden away 


in its original state to be disposed of when con- 
venient, nor is it pawned or sold, except by in- 
experienced beginners. 


As a general rule, the 
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jewelry and watch cases are broken up and melted 
almost immediately, the bullion being sold to an 
assayer, while the stones and watch movements 
are distributed among “fences” in such a way 
that they cannot be traced. 

Reports numbering 8,275 were received from the 
Pinkerton Agency regarding cases on which they 
worked during the year. 

The sum of $10,200 was paid in rewards; also 
a special reward of $500 for the bandits who as- 
saulted and nearly killed Max Stern of Kansas 
City, Mo., in Dec., 1920. The receivers of the 
stolen property in this case were also arrested, 
and we are making strong efforts to convict them. 
A full list of these rewards and the cases handled 
by the Pinkerton Agency will be published in our 
annual bulletin, together with accounts of some of 
the more notable crimes of the year, and other 
items of interest and information for the members. 

The worse feature of the whole situation is that 
50 per cent of these attacks and losses are entirely 
unnecessary and could have been prevented. How? 

1st. Those 500 jewelers who were not under 
our protection ought to join the Alliance, and 
secure our warning signs, and the valuable infor- 
mation and advice contained in our bulletins, 
particularly in pamphlet No. 30, which would en- 
able them to avcid losses, and afford the unequaled 
service of the Pinkerton Agency when needed. 
2nd. All jewelers, and our own members par- 
ticularly, should wake up to the dangers threaten- 
ing them, and adopt the precautions and install the 
safe guards which have been pointed out to them 
time after time, but which they neglect to attend 
to. 

3rd. No jeweltr should leave any valuable arti- 
cles in the show window after closing or during 
a temporary absence, to form a temptation to those 
of weak character. The leaving of goods in show 
windows all night has caused us such large expense 
during 1921, with very small results, that we are 
recommending an amendment to the Constitution, 
so that we will not be required to give detective 
service for window smashing when the store is 
clcsed, our liability for that particular crime to be 
limited to the offer of the $100 reward for the 
arrest and conviction of the thief or thieves. 

We have held 11 regular and two special meet- 
ings during the year at which three new mem- 
bers were admitted in Class A and 425 in Class B; 
221 Class A members were transferred to Class B, 
and our membership now stands: 

1,416 in Class A. 

5,894 In Class B. 





7,310 Total membership. 

It seems to your executive committee that after 
reading this report, every member must realize that 
he is in constant danger of being robbed, and 
for this reason will take immediate steps to sur- 
round himself with every means possible to prevent 
robbery. Then when a robbery occurs, every mem- 
ber in the vicinity should use his influence to 
see that the thief, when caught and convicted, re- 
ceives an adequate sentence. It is admitted. by 
the Courts that too much leniency is shown to 
thieves. The only thing they fear is a long sen- 
tence. : 


OHIO MEMBERSHIP CAMPAIGN 


Meetings Will Be Held in Larger Cities Dur- 
ing February Under Leadership of Field 
Secretary Mellor of the A.N.R.J.A. 


CLEVELAND, O., Jan. 23.—The. executive 
meeting of the Ohio Retail Jewelers’ Asso- 
ciation was held at the Cleveland Hotel 
yesterday and to-day. At this meeting it 
was decided to hold the Ohio convention at 
Cincinnati at the time of the national meet- 
ing there. Plans were made to conduct a mem- 
bership campaign under the leadership of 
Field Secretary Walter Mellor who will be- 
gin this work with a meeting in Cincinnati, 
Jan. 30, to be followed by meetings in the 
following places: Dayton, Feb. 1; Lima, 
Feb. 3; Toledo, Feb. 6; Mansfield, Feb. 
8: Columbus, Feb. 10; Portsmouth, Feb. 
13; Zanesville, Feb. 14; Canton, Feb. 16; 
Youngstown, Feb. 17; Akron, Feb. 20; 
and Cleveland, Feb. 22. In each of the 
listed cities get together dinners will be 
held on the dates mentioned at 6.30 P. M., 
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and all retail jewelers at these and surround- 
ing cities are invited. 








STAMPING LAW CAMPAIGN 


New York City Jeweler Pays Fine Rather 
Than Go to Jail for Violating Gold 
Marking Act—Other Cases Pending 





Another jeweler arrested as a result of 
the campaign being conducted by the good 
and welfare committee of the National 
Jewelers Board of Trade and other. or- 
ganizations in the industry to prosecute al- 
leged violators of the New York Gold 
Stamping Law was sentenced last week to 
serve a jail sentence or pay a fine. The 
defendant in this case was Marino An- 
nunziata, 72 Bowery, New York, who 
last November pleaded guilty to violating 
the Stamping Act. He was brought before 
the Court of Special Sessions last Monday 
at which time he was given the alternative 
of serving five days in jail or paying a fine 
of $25. He paid the fine. 

In the complain against Annunziata he 
was charged with selling a ring marked 
“14K” which it was shown assayed less than 
12 karats. He was given his original 
hearing last June before Judge Marsh, who 
sent him to the Court of ,Special. Sessions 
for trial. Last November he pleaded guilty 
and since that time had been awaiting sen- 
tence. : ; 

The case against Harry Cleinman, manu- 
facturing jeweler, New York, was ad- 
journed from last Monday to Monday, Feb- 
ruary 27. This defendant is charged with 
manufacturing Elk’s teeth charms upon 
which two other jewelers are being prose- 
cuted. 








GEMS WORTH $3,000 STOLEN 
Two Bandits Smash Window of Jackson, 
Miss., Jewelry Store, Grab Trays of 
Gems and Jewelry and Escape 


Jackson City, Miss., Jan. 18—Two men 
were arrested near here to-day charged 
with smashing a window at the jewelry 
store of Alfred Bourgeois and_ steal- 
ing diamonds and jewelry worth about 
$3,000. The police have also recovered the 
loot taken by the men. 

The robbery at the Bourgeois store was 
a daring one and was committed yesterday 
in broad daylight by two thieves who after 
stealing the gems and jewelry escaped 
toward Memphis in an automobile. The 
man who smashed the window with a brick 
and gathered up the two trays of gems was 
tripped by a passerby when making a dash 
for the automobile, which was manned by 
two companions. Before he fell to the side- 
walk he tossed the stolen jewels into the 
car, and the high powered machine raced 
away. The window smasher made his es- 
cape in the crowd. 

A posse was quickly formed and started 
in pursuit of the bandit car. 








Harry Clair and Louis Rosenblatt have 
formed a partnership under the name of 
Clair & Rosenblatt with. offices in room 
64, at 5 Bromfield St., Boston, Mass. 
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That a genuine impetus has been given to 
horology in America was evidenced by the 
enthusiasm and interest manifest at the first 
banquet of the Horological Institute of 
America held at the Hotel Astor, New York, 
on Friday evening. Those who attended in- 
cluded watch manufacturers, importers, jew- 


elers, watchmakers, college professors and - 


representatives of the National Research 
Council and different branches of well 


known government bodies. 
Anyone interested in precision in 
keeping, either through the sale of 


time 
time 





GFORGE SPIER, PRESIDENT 


pieces or through their manufacture or re- 
pairing, had reason to be prowd of his call- 
ing, extolled as it was, by speakers eminent 
in science and education. “The large univer- 
sities of America” said one speaker, “are 
anxious to co-operate with this industry in 
training scientific watchmakers, The large 
university which I represent will co-operate 
with you in every sense of the word and I 
do not mean by co-operate that we will mere- 
ly tell the other fellow how to do it, but 
that we will do it ourselves and help him 
do it also.” 

To encourage btoadcast education in horo- 
logy and not merely to certify watchmakers, 
it was emphasized, is the great function of 
the Institute whose worthy purpose was 
lauded and applauded. 

The gathering was an unusually repre- 
sentative one and from the conversation 
heard in the anteroom, it was evident that 
everyone was keenly interested in the purpose 
for which the institute was organized. There 
were men from many parts of the country 
anxious to take part in the first annual ban- 
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quet of the Institute. It was just at 7:30 
p, M. that the call for dinner was sounded 
and a few minutes after the diners had found 
their places at the various tables scattered 
around the banquet hall. While still stand- 
ing, the banqueters, led by the entertainer, 
sang the National Anthem, after which the 
gathering began discussing an excellent 
menu. 

The banquet hall was attractively ar- 
ranged, the president and various honored 
guests sitting at the head table, which stood 
at the south side of the hall. Seated at this 
table were President George W. Spier, Dr. 
A. F. Beal, of the Bureau of Standards, 
Washington, D. C., H. P. Playtner, director 
of the Elgin Watchmakers College, Dr. Geo. 
F. Kunz, noted gem expert of Tiffany & Co., 
H. E. Howe, chairman of the Division of 
Research Extension, National Research 
Council, Washington, D, C., Harold Jacoby, 
Rutherford Professor of Astronomy, Colum- 
bia University, Paul Moore, secretary of the 
Horological Institute of America, Charles 
F. Miller, president of the Hamilton Watch 
Co., and Frank Moyer. Before the post- 
prandial exercises were started, Edward H: 
Hufnagel, toastmaster of the occasion, also 
took his place at the head table. 

The serving of coffee and cigars was the 
signal for the toastmaster to start the speak- 
ing activities of the evening. Mr. Hufnagel 
outlined the purpose of getting together and 
also took the occasion to read a number of 
telegrams and letters from prominent nien in 
the watchmaking industry and also one from 
Dr. Albert L, Barrows, of the National Re- 
search Council, all of whom regretted their 
inability to attend the banquet and expressing 
their best wishes for the advancement of 
horology in this country. Before introduc- 
ing George W. Spier, president of the or- 
ganization, Toastmaster Hufnagel lauded the 
excellent work which this man had done in 
laying the foundation for the establishment 
of the institute. Before Mr. Spier was 
called upon to deliver his address of wel- 
come, the gathering gave him a rising vote 
of commendation. 

Mr. Spier is well known in the industry 
and is probably the oldest president of any 
organization in the trade, being over 70 years 
of age. In welcoming those present to the 
first annual banquet of the institute, Mr. 
Spier said: 


ADDRESS OF PRESIDENT SPIER 


Gentlemen and Friends: 

It is with a great feeling of pride and satis- 
faction and with a great deal of pleasure that 
I extend to you on this unique occasion a hearty 
welcome to our first annual banquet of the Horo- 
logical Institute of America, 

We all know that horological education in this 
country has entirely been neglected. We all know 


or we ought to know, that nobody is to blame for 
We have simply taken things 


it but we ourselves. 
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for granted that we would, in some way or ap. 
other, get our watchmakers. -Some have come to 
the conclusion that the watch-repair department ig 
a nuisance and nobody has really taken a deep 
interest in it except that here and there are some 
of the old-school watchmakers who love their 
profession, and they have always talked about a 
plan to bring about the institute as we have 
started it. 

But it never could have been done if it had not 
been for the tremendous conditions that the war 
brought about in Washington. There were about 
150,000 war workers added to our population and 
not a single watchmaker. You can imagine what 
the few establishments that we have in Washing. 
ton that handle watch repairing had to suffer, ac. 





ALFRED G. STEIN, CHAIRMAN BANQUET 
COM MITTEE : 


tually suffer. We had to practically insult cus- 
tomers because we could not handle the work, 
and it was at that time that I conceived an idea 
that something had to be done about it, and it 
accidentally happened that a friend of mine told 
me that such conditions ought to be taken up 
and that the National Research Council would al- 
ways be ready to help along. any condition of the 
country of that sort. 

At the first meeting that we had, when Dr. Bar- 
rows of the National Research Council was there, 
I explained all the conditions and the National 
Research Council saw the necessity of starting this 
movement. The preliminaries are finished. We 
have placed the machinery on a solid foundation 
that is absolutely perfect. We are ready to start 
in to certify watchmakers, but there is one great 
object that the Institute must accomplish and 
that is to get ““‘Young America” interested in our 
profession and induce hundreds of young men, 
every year, to make up their minds that they 
want to take up watchmaking as a profession, 


Mr. Spier then read a letter from a boy, 
who is studying watchmaking and expressed 
the opinion that this letter typifies the spirit 
of “young America.” In concluding, Mr. 
Spier pointed out that conditions must be 
created to attract young men to the watch- 
making industry and now that the institute 
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has been founded, he knows that this prob- 
lem will be solved. 

The next speaker introduced by the toast- 
master was Paul Moore, secretary of the 
institute, whose subject was “The Purpose 
of the Horological Institute of America.” 
This speaker’s talk dwelt upon the reasons 
for the founding of the institute and outlined 
the purpose which it will strive to attain. 
The address delivered by Mr. Moore will be 
published in full in a future issue of THE 
JeweLers’ CIRCULAR. 

One of the most interesting talks of the 
evening was given by Harold Jacoby, Ruth- 
erford Professor of Astronomy at Columbia 
University, who dwelt upon the “Relation 
of Astronomy, ‘Navigation and Time.” Mr. 
Jacoby’s talk will appear in full in a coming 
issue of this journal. 

Another eminent speaker presented was 
Dr. Geo. F. Kunz, of Tiffany & Co., and 











TOASTM ASTER 


EDWARD H. HUFNAGEL, 


widely known throughout the country for 
the interest he takes in all helpful move- 
ments. Dr. Kunz stated that the most en- 
couraging thing is the interest now being 
taken in horology. He said that he was 
sure the cave men knew nothing about 
watches and as history will show were forced 
to tell time in crude and inaccurate ways. 
The making of the first clock, he stated, 
took place centuries ago, but it was not until 
sometime after the first clock was made, that 
the first watch was turned out. It was ap- 
parent, he stated, from the fine specimens of 
old watches now contained in various collec- 
tions in this country and Europe, that kings 
and queens attached great importance to the 
making of a timepiece. The speaker stated 
that the watchmaking profession is an excel- 
lent one and he sees no reason why young 
men should not be attracted to it. Following 
these remarks, Dr. Kunz recited a brief his- 
tory of the fine collection of old watches 
which are now on exhibition in the Metro- 
politan Museum of Art in New York. 

H. E. Howe, Chairman of the Division of 
Research Extension, National Research 


Council, Washington, D. C., was next in- 
troduced. Mr. Howe took as his subject, 
“Vocational Education.” 


He emphasized the 
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importance of fundamentals and stated that 
although he was not familiar with the funda- 
mentals in the watchmaking profession, he 
urged upon those interested in the move- 
ment, to familiarize themselves with them 
and then linking them up with the institute. 
Mr. Howe is a chemist and stressed the im- 
portance of working out fundamentals in the 
chemical industry. It was the working out 
of many fundamentals, he stated, which at 
the time seemed insignificant, that have been 
responsible for some of the greatest inven- 
tions in this country. 

Following this speaker, Toastmaster Huf- 
nagel introduced H. P. Playtner, director of 
the Elgin Watchmakers College. Mr. 
Playtner’s address was on the subject of 
“The Future of Watchmaking in America.” 
He said that this country has plenty of boys 
to take up the watchmaking profession but 
the main object just now is to obtain com- 
petent teachers. Mr. Playtner urged college 
men to take up watchmaking and in that 
way, raise the standard of the profession and 
teach the trade to boys. He also said that 
there are.many boys in this country, who are 
desirous of learning the watchmaking trade 
but cannot do so owing to the lack of funds. 
These boys, he said, should be helped. He 
pointed out that those philanthropically in- 
clined could do a great deal in this direction. 
The address of Mr. Playtner appears in this 
issue on pages 123, 125 and 127. 

Dr A. F. Beal, chief, Time Section, U. S. 
Bureau of Standards, and secretary of the 
certification committee of the Horological 
Institute of America, followed Mr. Playtner 
with an address on the “Method of Ex- 
amining Watchmakers.” He was introduced 
by the toastmaster as the master mind be- 
hind the plan devised to certify watch- 
makers. 

The certification committee worked for 
several months on this plan, which has been 
described as the best that can be devised by 
any human agency at this time. 

Dr: Beal’s address will be printed in full 
in next week’s issue of THE JEWELERS’ 
CircuLar. Briefly, three grades of cértifi- 
cates will be given, according to the watch- 
maker’s skill and knowledge. 

Those desiring examination will write for 
application blanks to Dr, Beal, U. S. Bureau 
of Standards at Washington. Examinations 
will be held in the applicant’s own town, 
without any inconvenience whatever. 

The committee in charge of the banquet 
consisted of; Alfred G.: Stein, Ferd. T. 
Haschka, Robert F. Nattan, Wm. P. 
Melosh, Edw. H. Hufnagel, Emil W. Kohn, 
Jean Tack, Arthur W. Willis and Hugo 


.Falkenstein. 








Frank Ricard, a jeweler on 123 Central 
St., Lowell, Mass., has been chosen as 
president of the Lowell Ad Club, Lowell, 
Mass., which was formed last Wednesday 
night, following a dinner at the Colonial 
Restaurant. The new club has a charter 
membership of 55 members. Included in 
the list of members are representatives of 
nearly every large concern in the city 
which is in any way connected with adver- 
tising. The aim of the club as outlined is 
to promote clean, reliable advertising and 
to prevent unscrupulous concerns from 
entering the city and forcing their goods 
upon the public through the medium of 
fraudulent advertising. 
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HOLD QUARTERLY MEETING 





Plans for 1922 Convention of Wiseonsin Re. 
tail Jewelers’ Association Discussed at 
Meeting of Directors in Milwaukee 


MILWAUKEE, Wis., Jan. 2] —Tentative 
plans were made for the 17th annual 
convention of the Wisconsin Retail Jewelers 
Association at a meeting of the board of 
directors of that organization at the offices 
of lienry F, Stecher, treasurer, 276 3rd St, 
on Thursday. As has been the custom dur. 
ing the majority of years past, the con 
vention in 1922 wii! again be held jin Mj). 
waukee, possibly in the spacious assembly 
halls of the Hotel Pfister, Wisconsin and 
Jefferson Sts. The board selected April 1] 
and 12, Tuesday and Wednesday, as tenta- 
tive dates, subject to ability to make sat. 
isfactory arrangements for those two days, 
The publication of the big annual pro. 
gramme, which covers the events of the con- 
vention and carries a directory of adver- 
tising by leading jewelry houses of the 
country, will again be in the hands of Sec. 
retary A. W. Anderson. 

The officers of the association were di- 
rected by .the board to handle the details 
of selecting and securing speakers for the 
addresses and other features of the pro- 
gramme. On Tuesday evening it is proposed 
to have the usual executive round-table ses- 
sion, and the election and closing business 
will be transacted on Wednesday. As a 
final close of the convention, on Wednesday 
evening, there will be a dinner dance for 
the jewelers and their ladies, instead of the 
usual banquet and speeches. 

Attending the quarterly directors’ meet- 
ing here this week were all the officers and 
directors, including President John H. 
Stouthamer, Milwaukee ; vice-president, John 
P. Hess, Fond du Lac; secretary, A. W. 


Anderson, Neenah; treasurer, Henry F. 
Stecher, Milwaukee; directors, James R. 
Chapman, Oshkosh; Thomas J. Dale, 


Kenosha, and Gustave Keller, Appleton. 

Tax questions came up for discussion at 
the meeting of the board, particularly Fed- 
eral taxes and the so-called luxury tax. 
Endorsement of the stand taken by and co- 
operation with the National Vigilance Com- 
mittee were expressed by the board. Mem- 
bers felt that the jewelers had been dis- 
criminated against in the changes made in 
taxation by Congress, in keeping jewelry 
articles in the catagory of luxuries. There 
was also the question of what prospects 
were for some relief on taxation of jewelry, 
either in lowering the rate of elimination 
of some of the tedious details. Suggestion 
was made to have a congressional represen- 
tative from Wisconsin come to Milwaukee 
to address a gathering of jewelers on these 
matters. It is likely that a tax expert will 
be secured for the State convention pro- 
gramme to explain matters of the sales and 
other taxes affecting the jewelry trade. 

At the close of the meeting of the officers 
and directors of the Wisconsin Retail Jewel- 
ers’ Association, members of the board im- 
mediately went into executive session as the 
board of directors of the National ‘Jewelers’ 
Mutual Fire Insurance Co., membership of 
the two boards being identical. 








W. L. Browning, Canyon, Texas, was 
recently burned out, 
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LOSES LIFE BUT KILLS BANDIT 





Chicago Detective Shot Four Times by Man 
Who Robbed Jewelers, Sends Bullet 
Into His Assailant 


Cxicaco, Jan. 21.—Eddie Newman, one of 
the quintet of bandits who robbed the Klein 
Jewelry Co., on Halsted St. of more than 
$40,000 worth of jewels about a year ago, is 
dead. He was shot and killed yesterday by 
Detective Seargeant Charles Paldina. This 
would be a cause for rejoicing but for the 
fact that Newman succeeded in firing four 
mortal bullets into the body of Paldina 
before the detective was able to draw his 
revolver and fire. 

Newman’s right name was Edward Gins- 
berg and his first criminal activities came to 
the police in connection with the Klein rob- 
bery. He escaped and fled, to California. 
He was arrested there while trying to dis- 
pose of the jewelry in the motion picture 
colony. When arraigned here his bond was 
placed at $30,000, but his attorney succeeded 
in getting it reduced to $10,000. The bond 
was signed by a professional bondsman who 
is reported to have received $1,800 for mak- 
ing the bond. 

When his case was called on Dec. 15 the 
attorney obtained continuance until the next 
day. Continuances were secured from day 
to day, Newman appearing each day until 
Jan. 19 when he failed to appear. The judge 
called the Chief of Police and Sergt. Pal- 
dina was assigned to bring him in. 

News travels fast in the underworld and 
Paldina immediately began to receive threats, 
and several plots against his life were un- 
covered. Mrs. Paldina worried so much 
over these persistent threats that it became 
necessary several days before he was killed 
to take her to the psychopathic hospital 
for treatment and her condition does not 
yet permit her to kiow of his death. 

Yesterday Detective Paldina received a tip 
that Newman and his pals might be found 
in a saloon on the southwest side. When 
he entered the side door he saw Newman 
and another man at a table. They imme- 
diately recognized him and dashed for the 
front door. Paldina was in time to inter- 
cept Newman. During the struggle Newman 
put his hand in his overcoat pocket and im- 
mediately four bullets tore through the cloth 
and entered the body of Paldina. As they 
passed through the door Paldina drew his 
revolver and as Newman broke from his 
grasp he fired three times, and then fell to 
the walk and died. Newman ran into a 
hallway and fell, 

Among those called to the morgue to see if 
Newman could be identified was R. N. 
Hubachman, owner of the Star Loan Bank 
at 508 So. Halstead St., who was robbed of 
over $25,000 worth of jewelry in a daylight 
holdup earlier in the week. He positively 
identified Newman as the leader of the gang. 
Others will view the body in an effort to 
solve some of the recent robberies of bank 
messengers in which the bandits killed the 
messengers without warning. 

It is beliéved that Newman was the leader 
of the gang of bandits that have committed 
several robberies lately and in every case 
began shooting before the victims realized 
there was a holdup. 

Search is being made for his known ac- 
complices. Two of those implicated in the 
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Klein robbery are known to be in Italy but 
the other two are supposed to be somewhere 
in Chicago. 


CONVICTED OF MURDER 


Philadelphia Youth is Again Found Guilty, 
After a Second Trial, of Killing 
Isadore Rabinowitz 











PHLADELPHIA, Pa., Jan. 18—Harry Less- 
ner, 19 years old, of 5th and Tree Sts., who 
shot and killed Isadore Rabinowitz in an 
effort to escape after holding up Mrs. Rose 
Bugay in the jewelry store of her husband, 
Samuel Bugay at 2527 S. 7th St. last June, 
was convicted last night of first degree mur- 
der by a jury in Judge Rogers’ court in City 
Hall. He was first convicted on Dec. 
9, but was granted a new trial. 

The verdict was announced at 10 
minutes after 8 o’clock, and the con- 
victed man received the news without 
any visible signs of emotion. His sister, 
Rose Lessner, however, fainted in the 
corridor outside the courtroom after the 
verdict and several other members of 
the convicted man’s family were in a 
highly nervous and excited state of 
mind. 

George Jackel, 31 years old of Sears 
St. near Front St., who was also con- 
victed of first degree murder on Dec. 16 
for his connection with the holdup of 
the jewelry store and murder of Rabino- 
witz, is now in Moyamensing Prison 
awaiting disposition of a motion for a 
new, trial. 

Lessner was placed on trial Monday 
and speciai guards were posted to pre- 
vent tampering with the jury which was 
trying the case. This move followed an 
announcement by Judge Rogers that he 
had been informed of outside efforts to 
influence the jury. Three county detec- 
tives took their places near the jury box 
and were close by when the jurymen 
left the courtroom for lunch. 

Much of the same testimony as was 
given at the first trial was repeated by 
witnesses for the . Commonwealth. At 
the first trial only character witnesses 
were called for Lessner, whom witnesses 
testify was the man who did the actual 
shooting following the holdup. In addi- 
tion to the witnesses which were pro- 
duced in his behalf at the first trial, two 
newly discovered witnesses to the shoot- 
ing were produced in his behalf. The 
new evidence was in support of the con- 
tention that the shooting was accidental, 
but as that could not change the fact 
that Rabinowitz was killed as a result 
of the defendant’s commission of a 
felony, it could not affect the legal aspects 
of the case. 

The jury retired to deliberate at 5:15 
o’clock this afternoon and Judge Rogers 
ordered a recess for supper. When court 
convened the jury was ready to report 
the yerdict of first degree murder. Less- 
ner has not been sentenced as yet. 








Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., is interested, along with other 
business men of that town in the building of 
a large number of houses in Petersburg dur- 
ing the coming Spring and Summer, 
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ANOTHER ROBBER CONVICTED 





Heavy Sentence for Second Man Charged 
with Stealing Diamonds Worth $250,000 
from Le Roy Present in Chicago 


Cuicaco, Jan. 20.—Henry Sollick, accused 
with George Fisher of having robbed 
Le Roy Present of more than $250,000 
worth of diamonds in the office of J. J. 
Reingold in the Kesner building last 
April was convicted in the criminal court 
yesterday and received the same sen- 
tence given Fisher last week, viz. from 
10 years to life. 

Conviction was secured in the face of 
the fact that no trace of the jewels has 
been found and at the trial of Sollick, 
Dr. Moses Rosenbaum and Rabbi Solo- 
mon Selzer, of Cincinnati, testified that 
Sollick was in Cincinnati observing the 
feast of the Passover on April 23, the 
day of the holdup. 

The star witness for the prosecution 
was Harry Davis, who was asked to 
join in the robbery and he stated that 
Fisher and Sollick were familiar with 
the details of the proposed visit of 
Present to the office of Reingold. He 
said that Sollick afterward told him that 
he received $9,000 from the sale of the 
diamonds. 








POLICE WANT THIS MAN 





J. H. Schneider, Formerly a Jeweler, at 
Fresno, Cal., is Charged with 
Embezzlement 


SAN Francisco, Cal., Jan. 18.—California 
police are conducting a State-wide search 
for J. H. Schneider, formerly a jeweler of 
Fresno, Cal. The warrants out charge 
felony, embezzlement and: non-support of 
wife. Among the firms that helped Schneid- 
er, when they trusted him, are M. Saier, 
Erickson & Co. and: A. S. Shaddow, all 
Fresno jewelers. The Ericksons trusted 
Schneider with a $600 diamond, and his 
total indebtedness to his former colleagues 
amounts to about $2,000. 

The police have discovered that Schneider 
has a criminal record. Under the name of 
H. B. Michaud, he opened a small jewelry 
store in Watts, Cal., a dozen years ago. 
Having obtained jewelry and diamonds to 
the value of $2,500, ostensibly to be shown to 
customers, he decamped with the loot. 

He was arrested in Kansas City, returned 
to Los Angeles and, pleading guilty, a 
sentence of 10 years was imposed. He began 
to serve this term on April 3, 1912. All 
the diamonds, except one, were recovered, 
but Judge Willis, who committed him said 
he, “could see no reason for clemency.” 
Following his parole, Schneider married and 
moved to Fresno. His plan for obtaining 
jewelry is stated to have been to get stock 
from different firms, on short notice, by 
alleging that a customer was waiting and 
he wanted a ring, watch, etc., as a temporary 
accommodation. He either sold the article, 
without paying for it, or kept it. 

Schneider is 41 years of age and a watch- 
maker. There is no record of any criminal 
career in Germany, his native country, nor 
in Switzerland, France,.nor England. in 
all of which countries he lived. 
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Trial of Philip E. Schwarz Starts 











Pittsfield, Mass., Jeweler Charged with the Larceny of Diamonds Valued at 
$150,000 from New York Dealer 
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Pirrsrretp, Mass., Jan. 20.—The trial of 
Philip E. Schwarz, North St. jeweler, 
who is charged with the larceny of 688 
diamonds, valued at $150,000, from 
Charles Marx (Inc.), of 170 Broadway, 
New York, was started before Judge 
George A. Flynn, and a jury in the 
Superior court yesterday. 

A woman whose name _ Attorney 
Joseph B. Ely, of Westfield, of counsel 
for the defendant, tried unsuccessfully 
to have disclosed, was represented by 
the commonwealth as being a friend of 
Schwarz. She made the trip to Spring- 
field with the jeweler, Joseph C. New- 
man, diamond salesman for Marx, from 
whom the gems are alleged to have 
been stolen, and Mr. Orr of the Orr Mo- 
tor Co., of Pittsfield. 

They left the woman at the Worthy 
Hotel about 2 P. M. and later she went 
over to the Bridgway hotel, where she 
again met Schwarz and Newman and the 
three returned to Pittsfield, stopping at 
the Wendell hotel. Two other young 
women, whom Schwarz had an appoint- 
ment to meet at the Bridgway and 
whose names were not disclosed, went 
for a spin with Schwarz and Newman 
out to an Enfield roadhouse, where New- 
man said they all had a drink. Newman 
testified that when they returned to the 


Bridgway about 4:30 o’clock Schwarz | 


had left only about three-fourths of a 
quart of the two quarts of liquor he 
had taken with him. 


Newman, who after Judge Flynn and 
the jury had completed their inspection 
of the Schwarz establishment, was the 
only witness of the day, and Prosecutor 
Charles H. Wright had just started the 
rebuttal, when court was adjourned. The 
afternoon session was devoted almost en- 
tirely to a grilling cross-examination of 
Newman by Mr. Ely. 

The commonwealth contends that the 
jewels were placed by Newman in 
Schwarz’s safe at the store on Tuesday 
morning, Oct. 26, 1920, before they left 
for Springfield and that Newman locked 
the safe. Upon their return to Pittsfield 
at 10.30 that night he tried to get 
Schwarz to go over to the store with 
him so he could get the gems and place 
them in the Wendell hotel safe. Schwarz 
pleaded he was feeling ill, and told New- 
man, according to the latter’s story, that 
he was going home instead. 

The commonwealth has a witness to 
show that Schwarz was in his store as 
late as 11 that night; it contends that 
when the police department telephoned 
to Schwarz that the lights in his store 
were not burning he refused to come up the 
street from his home to attend to it; that 
when the clerks returned to the store 
the next morning they found the door 
to the diamond room open; that this 


door is controlled by a secret button;. 


that an iron grated door leading up to 


the second floor to Schwarz’s workroom 
was partly open, and that this door was 
always locked by a padlock from the 
inside. 


The diamonds were found intact in a 
large leather case during the late after- 
noon of election day, Nov. 2, a week after 
the robbery, in a jagged hole in the 
cellar under Schwarz’s store on top of a 
large sewer pipe. The commonwealth 
contends that this place had _ been 
searched several times by detectives; 
that the diamonds were at no time out 
of the custody of Schwarz; that we 
finally put them where they could be 
found, hoping their recovery would end 
the case and that Schwarz was in the 
store alone a portion of election day. 


Interest in the case is intense and the 
courtroom was jammed for some time 
before the opening with a large number 
unable to gain admission. Schwarz sat 
within the bar enclosure beside his attor- 
neys, Ely and George A. Prediger of 
Pittsfield. 

In his opening Prosecutor Wright di- 
rected the attention of the jury to certain 
shutters in the diamond room of the 
store, which when closed obscure the 
view of the room from the street; he di- 
rected attention to a light in this room 
and also one in the rear of the store; 
he referred to the electric button under 
one of the counters, which alone governs 
the diamond-room door. 

Leading off the workroom of Schwarz 
on the second floor was his private office, 
and near his desk at the time of the rob- 
bery was a hole in the floor where, 
according to Schwarz’s story to the de- 
tectives, he expected to instal a periscope, 
through which he could obtain a full 
view of the store from the office. Mr. 
Wright referred to a dangling cord near 
Schwarz’s desk, which when pulled 
opened a secret panel, and this panel in 
turn opened upon a secret stairway that 
led to a hidden room on the third floor. 
Mr. Wright said that this room, which 
the police called “the throne room,” 
would be described in detail by the de- 
tectives who discovered it. “There were 
a number of secret recesses and hiding 
places with hidden springs in Schwarz’s 
place,” said the prosecutor to the jury. 
“These places were known only to 
Schwarz and his clerks. The police 
found some of the same sort of para- 
phernalia in their search of Schwarz’s 
house.” 

Twelve witnesses were sworn for the 
commonwealth including one young 
woman, Miss O’Connor, daughter of 
Police Patrolman John O’Connor. The 
first to take the stand was Newman, 
traveling salesman for Marx. Newman, 
who is about 28, unmarried, said he came 
to Pittsfield on Monday evening, Oct. 25, 
and registered at the Wendell. He saw 
Schwarz at the store the next day by 
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arrangement. Schwarz wasn’t buyi 
diamonds that morning, but suggested 
they take a holiday and go to Spring. 
field, where the jeweler had arranged 
party, and Newman was invited to join 
them. Schwarz had been a customer of 
Newman’s for about eight years, 

“I didn’t care for such parties ag 
Schwarz proposed,” said Newman to the 
jury, “and I reluctantly accepted 
Schwarz said he had a swell girl going 
along with us and he wanted me to meet 
her. Schwarz went upstairs to his office 
and returned with two bottles of liquor, 
Just then a customer entered the store 
and Schwarz shoved the liquor under the 
settee in the diamond room. I was ip 
there getting a package of diamonds 
ready to send to Syracuse, N, Y, 
Schwarz went for his car, a Sedan. 
When he returned Mr. Orr was with him, 
and we all drove to the Union Station, 
where we picked up the woman. Before 
leaving the store I placed my leather case 
of diamonds in the safe and turned the 
combination. 

“Arriving in Springfield we left the 
lady at the Worthy hotel and Schwarz, 
having tire trouble, said he would meet 
me later at the Bridgway. Schwarz came 
around there later, picked up two young 
ladies with whom he had an appoint- 
ment and we four drove out to the En- 
field inn, a roadhouse, where all had a 
couple of drinks. We returned to the 
Bridgway about 4.30 o’clock. 

“Schwarz, the young lady whom we 
took down from Pittsfield, and I left 
there for Pittsfield at 7.30 or so. Schwarz 
said that he had been in a smash-up 
and did not want to return that night. 
I told him I had to get back here. We 
finally reached the Wendell about 10.30 
and I asked Schwarz if he wouldn’t go 
up to the store with me, so I could get 
my diamonds, to which suggestion the 
jeweler replied “I am all in; I am sick; 
I want to go home.” That is the last I 
saw of him that night. I went back into 
the hotel and did not go out again.” 

At this point Mr. Wright asked the 
witness to explain the leather folder con- 
taining three wallets, two of which were 
filled with diamonds the day of the 
robbery. They were also filled today 
according to the prosecuting attorney 
who had the witness remove one of the 
packages of tissue paper containing a 
magnificent collection of unset gems, 
which were shown to the jurors. The 
folder minus the gems figured again in 
the afternoon session. 

“Of course the commonwealth will 
have Mr. Marx here to identify the 
gems,” interposed Mr. Ely. 

“If the defendant wishes it, we will 
have him here,” replied the district at- 
torney. 

“He is now in Memphis, Tenn.,’ 
Newman. 

Cross examined by Mr. Ely in the 
afternoon, Newman said he _ visited 
Schwarz’s store two or three times a 
year; he had driven to Springfield once 
previously with him. 

Mr. Ely went back over the ground 
with Newman before he arrived in Pitts- 
field that Monday, showing that he was 


said 
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at Hartford, Conn., at the Copley-Plaza 
hotel in Boston for about a week, and 
at the Bancroft hotel in Worcester. The 
witness said he had sold diamonds in all 
of those places, but he could not tell to 
whom. He was asked by Mr. Wright 
later to have his notebook record of 
sales on hand and he said he would. 

Newman told of coming to Pittsfield 
in May to help Schwarz open his new 
store. On the night of the opening they 
had luncheon in the basement. 

“Did you know the combination of 
Schwarz’s safe?” asked Mr. Ely. 

“No, sir, I did not know it. I have 
never known it. Mr. Schwarz did not 
know it himself. He had the combina- 
tion written down in a notebook which 
he kept in a drawer of Semple’s work 
bench. (Semple is a clerk in the store.) 
Semple told me where he kept it the day 
after the robbery.” 

The witness said he had written 
Schwarz from St. Louis three or four 
weeks before the robbery. Schwarz 
showed him the letter, and upon the re- 
quest of Newman destroyed it. 

Referring to the accident to Schwarz’s 
car while on the spin out to the road- 
house, Newman said he noticed the en- 
tire front had been smashed and one 
fender bent. 

The witness went over the ground 
again upon the arrival of the party at 
the Wendell and Mr. Ely inquired as to 
his stay at the hotel. 

Swinging around to the next day the 
witness was asked if he went directly to 
the police headquarters when he found 
the diamonds missing and answered that 
he went to the Wendell hotel first and 
added that during all that week up to 
the time the diamonds were found he 
was in the custody of the police. 

Mr. Newman explained to the jury that 
the inner lock on his diamond case was 
made in England and there is only one 
key that will unfasten it. When the 
folder was opened after the recovery at 
the office of Chief of Police Sullivan 
everything was found intact. 

“Would you be able to tell from an 
examination at the chief’s office if any of 
the stones had been changed?” 

“No one can identify a diamond un- 
less it is a fancy cut stone.” 

The witness went on to say the dia- 
monds were insured with Lloyds of Lon- 
don, that when he returned to New York 
with the gems after their recovery they 
were checked up in the Charles Marx 
weighing room and found correct. 

The court then adjourned. 








John H. Patterson, the pioneer of in- 
dustrial welfare work, whose activities 
along that line have attracted world- 
wide attention, took another philan- 
thropic step on Jan. 1, 1922, when he 
with other owners of The National Cash 
Register Co. started the Dayton Founda- 
tion fund. .The Dayton Foundation is a 
fund to be used for the very highest type 
of charity and benevolent purposes. The 
principal of the accumulated fund is to 
be held as one common trust fund, and 
the income used for the benefit of the 
community. 
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STERLING MFRS. MEET 





Members of Sterling Silverware Manufactur- 
ers’ Association Elect Officers and 
Transact Other Business at An- 
nual Meeting in New York 


The annual meeting of the Sterling 
Silverware Manufacturers’ Association, pre- 
ceded by the customary dinner, was held 
last Friday at the Hotel Biltmore, New 
York. The principal business transacted 
was the election of officers, the rendering 
of reports by the various committees re- 
viewing the work that has been accom- 
plished during the past year and the making 
of recommendations for 1922. 

Those present included: C. W. Harman 
and G, E. Fahys, of the Alvin Silver Co.; 
W. F. McChesney, of Dominick & Haff; 
Cleveland A. Dunn, of Graff, Washbourne 
& Dunn; W. G. Snow; George Ohl and 
H. B. O’Brien, of International Silver Co.; 
F. H. Pretz and George L. Graff, of Red- 
lich & Co.; George C. Lunt, of Rogers, 
Lunt & Bowlen; Henry E. Heywood, of 
Frank W. Smith Co.; W. A. Kinsman, of 
Towle Mfg. Co.; Herbert Foster, H. A, 
Norton, Floyd Wallace and C. D. Morris, 
of R. Wallace & Sons Mfg. Co., and Fred- 
erick S. Taggart, secretary. 

The committee on entertainment reported 
through its chairman, George E. Fahys, 
the exceedingly enjoyable golf meets which 
have been held during the Summer. Ar- 
rangements were made for the association 
and its guests for the Summer of 1922. 

One of the most important matters for 
discussion was the recommendation of the 
committee on stamping of silver, which re- 
ported the proposed silver sections for the 
National Stamping Act. Some discussion 
was had upon the report of the committee, 
and suggested changes are proposed, which 
were referred to the committee. It is be- 
lieved that these silver sections will receive 
the approval of the association and be re- 
ported to the vigilance committee very 
shortly. 

The trade extension committee reported 
through George C. Lunt, its gratifying, 
successful work during the past year, and 
outlined its plans for trade extension and 
improvement in the industry during the 
coming year. These plans will be devel- 
oped from time to time, and it is believed 
they will be of value to the retail jeweler. 

The nominating committee, appointed at 
the last meeting, reported recommending 
the re-election of the present officers. The 
association unanimously voted to confirm 
the report and elected the following officers 
for the ensuing year: President, C. W. 
Harman; _ vice-president, Cleveland A. 
Dunn; treasurer, W. A. Kinsman; secre- 
tary, Frederick S. Taggart. 

The association heartily approved the 
recommendation of the retail conference 
committee, that representatives of the asso- 
ciation attend meetings of the national and 
State organizations where possible, and 
that the manufacturers and the retailers 
continue in close touch and develop means 
of improving the industry as suggestions 
were made and where occasion furnished. 

The service bureau committee reported 
upon the benefits which had been derived 
from members through the work of that 
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committee, and urged that all members of 
the association avail-themselves of the op- 
portunities offered, 

The review of the past year and the 
plans for the next indicated that the asso- 
ciation is making steady progress, and that 
during the coming year its influence will 
be felt for good throughout the trade. 








COAST TO COAST TRIP 





President Hufnagel of the A. N. R. J. A. to 
Address Meetings in Principal Cities 
of the Country 


Mount Vernon, N. Y., Jan. 23.—Edward 
H. Hufnagel, president of the American 
National Retail Jewelers’ Association, is 
about to make a trip covering the principal 
cities of the entire country in the interests 
of the national body. A. W. Anderson, 
Neenah, Wis., the secretary of the associa- 
tion, is arranging for local meetings in each 
of the cities which Mr. Hufnagel is to 
visit. 

Beginning with Pittsburgh, on Jan. 28, 
Mr. Hufnagel will go across to the Pacific 
Coast to Los Angeles, up the coast to Seat- 
tle and then back again, completing his cir- 
cuit by the latter part of March. The itin- 
erary so far arranged for is as follows: 
Pittsburgh, Jan. 28; Cincinnati, Jan. 30; 
St. Louis, Jan. 31; Kansas City, Feb. 1; 
Grand Canyon, Feb. 4; Los Angeles, Feb. 
6; San Francisco, Feb. 16; Portland, Ore., 
Feb. 20; Seattle, Feb. 22; Spokane, Feb. 
24; Butte, Feb. 26; Salt Lake City, Feb. 
28; Denver, March 2; Omaha, March 3; 
Minneapolis, March 5; St. Paul, March 6; 
Milwaukee, March 7; Chicago, March 10; 
Elgin, March 13; Detroit, March 15; Buf- 
falo, March 16. 

Mr. Hufnagel’s purpose in making this 
trip is to make the members of the State 
associations, and in fact all the jewelers 
of the country acquainted with the work 
and purposes of the national association 
and outline a program of this body for 
the coming year. He will touch particu- 
larly on the work to be done on the tax 
question; the help the association will get 
from the scientific investigation made by 
the Harvard Research Bureau; the impetus 
given to the jewelry trade through the 
National Publicity Association; the advan- 
tages the jewelers are getting in rates, due 
to the co-operation of the National Jewel- 
ers’ Mutual Fire Insurance Co.; the im- 
provement in the silverware situation, due 
to the negotiations with the leading silver- 
smiths; the recent establishment of the 
Horological Institute of America, and the 
establishment of a code of business ethics 
and practices for jewelers generally. 

It is expected that as a result of this 
trip the asscciation movement will be given 
a great impetus and the jewelers will be 
brought to give active support to the work 
outlined above as well as other movements 
in which combined and co-operative action 
in our industry is necessary. 








Robert Tewel has just concluded a suc- 
cessful after Christmas sale for J. H. 
Bechtold, Sioux Falls, S. D., and is now 
conducting an auction sale for Woelfel’s 
Exclusive Jewelry Store, Mitchell, S. D. 
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OFFICERS CHOSEN 





Members of New Yerk Jewelers’ Benevolent 
Association Hold Annual Meeting and 
Plan for Banquet and Ball 

The election of officers and the discussing 
of plans for the holding of a banquet and 
ball were the principal features of the an- 
nual meeting of the New York Jewelers’ 
Benevolent Association held last Wednes- 
day evening at Maennerchor Hall, 207 E. 
56th St. The meeting was presided over by 
President Louis Friedlander and was at- 
tended by 85 members. 

It was reported at the meeting that one 
of the members who is suffering from can- 
cer of the throat has been given assistance 
by the organization. This member, the re- 
port stated, is now undergoing treatment in 
the Memorial Hospital. 

From the discussions held it was indicated 
that the banquet and ball which the or- 
ganization will hold on Sunday evening 
Feb. 12, at the Hotel Astor will be well 
attended and is destined to be a big success. 
The chairman in charge of the affair re- 
ported that a large number of reservations 
had been made for the affair. 

The most important feature of the meet- 
ing was the election of officers to serve for 
the ensuing year. This election resulted as 
follows: President, Louis Friedlander; first 
vice-president, Philip Hersh; second vice- 
president, Sigmund Edelsberg; treasurer, S. 
A. Meren; recording secretary, M. Schoen- 
brun; financial secretary, S. H. Meskowitz: 
trustees, Max Kleinman, Barnet Cantor and 
Harris Cohen; sergeant-at-arms, Adolph 
Pusrin and keeper of valuables, Leopold 
Lewis. 








EARLY MORNING FIRE 
Camden, N. J., Jewelry Firm Suffers Damage 
of About $20,000 in Blaze Which 
Started in a Depart- 
ment Store 

CampeN, N. J., Jan. 18—An early morn- 
ing fire destroyed the Economy Department 
Store, at 427-29 Kaighn Ave., spread to the 
adjoining building occupied by the jewelry 
and optical store of H. L. Yubas & Son, 
431 Kaighn Ave., causing damage of between 
$130,000 and $140,000. 

The blaze started in the department store 
which is conducted by the firm of Peck, 
Spector & Larner, a three story brick struc- 
ture. The flames did not seem to be mak- 
ing much headway when the firemen ar- 
rived; but suddenly the whole structure 
seemed to be enveloped in flames and a dull 
roar like a muffled explosion seemed to come 
from the basement. 

Peter Carter, Chief of the Camden Fire 
Department, realizing the seriousness of the 
fire, had three alarms turned in. Mean- 
while the flames spread to the jewelry store 
of H. L. Yubas & Son. A short time after 
the flames attacked the jewelry store, it was 
learned that Mrs. Leon Yubas, mother of 
the proprietor of the store, an invalid, was 
in bed in the third story of the Yubas build- 
ing. .Policemen Becker and Cheeseman and 
Constable John Buckingham made their way 
to the third story and carried the woman 
to safety through a back window. 

During the fire five firemen were injured. 
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They had mounted the roof of an abandoned 
butcher shop at 425 Kaighn Ave., and from 
there were playing water on the burning 
buildings when the roof gave way. The fire- 
men who were injured were taken to the 
Cooper Hospital. One of the firemen, Mar- 
tin Carrigan, 39 years old, 618 West St., 
received a fractured skull and internal in- 
puries and died in the hospital later. Besides 
Carrigan those injured were: Harry Lorang, 
29 years old, 18 Hudson St., burns of the 
hands and face; George Boone, 46 years 
old, 7th and Mt. Vernon Sts., burns of the 
hands and face; C. J. Andrews, 30 years 
old, 6th and Mt. Vernon Sts., lacerations 
and burns of the hands, and John Volle, 22 
years old, 5th and Royden Sts., burns of the 
hand and side. All the injured firemen were 
members of Headquarters Co., located at 
5th and Arch Sts, 

The damage to the jewelry and optical 
store of H. L. Yubas & Son is between 
$20,000 and $25,000; and the department 
store estimated its loss at between $60,000 
and $75,000, while Morris Handle, owner of 
the department store building said his loss 
would be between $40,000 and $50,000. Two 
other stores located nearby suffered smaller 
losses, 

Chief Carter of the Camden Fire Depart- 
ment declares the start of the fire was mys- 
terious. Captain of Detectives Schregler has 
detailed two men to investigate. 








Pacific Coast Notes. 





The S. W. Crofts Jewelry Co., of Oro- 
ville, Cal., has gone out of business in 
Oroville. 

Henry H. Hill, jeweler of Athena, Ore., 
is holding a sale with the intention of 
eventually closing out his business at 
Athena. 

A dissolution of partnership has taken 
place in the Schaufele Jewelry & Optical 
Co., Monterey, Cal. Charles E. Roberts 
continues as sole proprietor. 

Falder & Robinson, retail jewelers of 
Glendale, Cal., are understood to have sold 
out to A. H. Hilgeson, who was formerly 
in the jewelry business at Corona, Cal. 

It is understood that the jewelry store 
of the late Herman W. Brand, of Nevada 
City, Cal. is to be carried on, under the 
management of Miss Brand, daughter of 
the late proprietor. 

C. Oplinger, well-known retail jeweler of 
Napa, Cal., is planning to improve his store. 
According to some of his San Francisco 
friends, Mr. Oplinger has some original 
ideas regarding store arrangement. 

Burglars who attempted to rob the 
jewelry store of Mills & Bernley, 1514 Clay 
St., Oakland, Cal., were frightened away. 
On the night of Jan. 11 the window was 
smashed by a brick. Neighbors heard the 
noise and raised an alarm. It was found 
that various articles of jewelry had been 
scattered on the floor, but no loss could be 
discovered. Police think that the thieves 
left because they feared being trapped. 








The annual meeting of the Nebraska 
State Retail Jewelers’ Association will be 
held in Lincoln, Feb. 15 and 16, and The 
Ku-Ku’s are planning to make this gather- 
ing exceptionally interesting. 
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TRADE CONDITIONS 


Reports from some of the retailers indicate that 
while things were a trifle slow the early part of 
the month the volume now is very Satisfactor 
and some houses report slightly better busines, 
than last year. Apparently a good many People 
are out of work and others are not working fylj 
time or drawing full pay, which is hurting the 
smaller and side-street stores somewhat. Hoy. 
ever, general business is steady and bank clear. 
ings are on a par with last year. 





Nolte Ament, vice-president of Lemon & 
Son, Inc., has returned from a short visit 
to relatives at Elizabethtown, Ky. 

The Gleason Jewelry Co. has announced 
its removal to larger quarters at 604 W., 
Main St., across the street from the old 
quarters in the Weatherly-McKinney build- 
ing. 

The Louisville Retail Jewelers’ Associa- 
tion held a banquet and dance for members 
and their employes at the Tyler Hotel, 
Louisville, on Jan, 13, there being 60 in 
attendance. 

G. F. Geiger, of the house of G. F, Geiger 
& Sons, recently returned from a trip to 
New York, where he purchased a quantity 
of new stock to fill up the stocks which 
were sadly depleted by the Christmas rush, 

Edward A. Krekel, jeweler at Sth and 
Market Sts., is using an interesting window 
display, in which is shown a miniature six- 
room home, which Mr. Krekel built at his 
spare time. The architecture is clever, 
and the building is complete, and shows fine 
workmanship throughout. 

An employe of the Gem Jewelry & 
Novelty Co., was recently arrested by 
Federal officers, charged with altering and 


appropriating and negotiating a Govern- 
ment compensation check, belonging to 
Herman Delano, Chicago. The employe 


until recently lived in Chicago, but claims 
to know nothing about the check. 

A composition settlement of 15 cents on 
the dollar has been offered creditors of the 
bankrupt Sutton Watch Co., against which 
an involuntary petition was recently filed. 
The compromise was offered by Morris B. 
Gifford and Emil Steinfield, representing the 
company, of which T. H. Sutton is presi- 
dent. The concern is located at 209 W. 
Jefferson St. Indebtedness is given at $8,721 
and assets, figured on basis of cost of stocks 
on hand, is given at $3,896. Poor collections 
and slumps in market values is given as the 
cause for the failure. 

The Style Show Association of the Re- 
tail Merchants Association, has announced 
March 31 to April 8, inclusive, as dates for 
the annual Merchants Exposition & Style 
Show, which was a great success last year. 
Over a hundred merchants attended the 
meeting. Last year the jewelry houses of 
William Kendrick’s Sons, James K,. Lemon 
& Son and Matt Irion & Sons, had ex- 
hibits and participated in the show. They 
are all planning to be back this year, and 
there may be one or two other jewelers who 
will take part this Spring. 








J. M. McDonald has succeeded F. M. 
Fenner in the jewelry business at Marion 
Mich. 
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Sol Spector, Gallitzin, Pa., was one of the 
out of town buyers in town last week, 

William L. Little, representing George Et. 
Fuller & Son Co., was in Philadelphia last 
week calling on the trade. 

Tony Mensing, of the International Silver 
Co., Meriden, Conn was in. town last week 
calling on his friends in the trade. 

James Bartoni, clerk employed by Joseph 
F. Blisard Co., 8th St., below Sansom St., 
is at home suffering with tonsilitis. 

Mark Trome, widely known jeweler of 
Hanover, Pa., was among the out of town 
buyers in the city during the past week. 

S. S. Brone, jeweler with stores in. Al- 
lentown and Wilkes-Barre, Pa., was among 
the out of town buyers in Philadelphia last 
week. , 

Louis Glick, representing Hammel, Rig- 
lander & Co., New York, will be in Phila- 
delphia Jan. 26 to call on watch material 
houses. 

Joseph Green, silver plater, formerly lo- 
cated in the basement of 721 Sansom St., 
has moved and is now located at 733 San- 
som St. 

A. J. Smith, jeweler, and H. J. Borsch, 
optometrist, who were formerly located at 
105 S. 8th St., have removed to 13 N. 13th 
St., this city. 

R. Devinsky, watchmaker, 8th and San- 
som Sts., is back at his bench after being 
confined to his home for several days with 
an injury to his leg. 

Fred ‘Stott, of Stott Bros., cut glass manu- 
facturers of this city, called on a number of 
wholesale jewelers. He said business was 
satisfactory in his line. 

M. Schaeffer, representing the K. K. Im- 
porting Co., New York city,’ was one of the 
traveling men who called on Philadelphia 
wholesale houses during the week. 

Louis Gwirtz, 1736 Columbia Ave., is 
disposing of most of his stock of watches 
and jewelry, but will continue in the busi- 
ness of watch and jewelry repairing. 

Charles Justice Smith, senior partner of 
the Keating Co., engravers and stationers, 
Sheridan building, 9th and Sansom St., who 
is known in the trade, died last week. 

J. W. Schanley, jeweler of Perkasie, Pa., 
accompanied by Mrs. Schanley, was in 
Philadelphia last week and made a number 
of purchases at jewelry and watch material 
houses. 

Lea Henle, representing Sussfeld, Lorsch 
& Schimmel, 135-57 W. 23rd St., New York, 
dealers in watchmakers’ and jewelers’ tools 
and material, was here last week calling on 
the trade. 

A. E. Kyburge, of Wolfshein & Sachs, 
Inc., 35 Maiden Lane, New York city, man- 
ufacturers of trays and boxes, was a recent 
visitor and called on his customers in the 
wholesale houses. 

R. L. Ferguson, jeweler of Maple Shade, 
N. J., who-was ill recently, has completely 
recovered and was in Philadelphia last 
week. He made a number of purchases at 
local wholesale houses. 

Thomas Judge, of Joseph B. Bechtel & 
Co., Inc., 729 Sansom St., is calling on the 
trade in Pottsville, Pa., in the interest of 
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his firm, and his trip will take him as far 
west as Pittsburgh, Pa. 

W. H. Tarlton, representing Wightman & 
Hough Co., manufacturing jewelers of 
Providence, R. I., was among the manufac- 
turers’ representatives who called on Phila- 
delphia wholesale jewelers during the week. 

The regular monthly meeting of the board 
of directors of the Sansom Street Business 
Men’s Association was held on the after- 
noon of Jan. 17, at the store of Samuel 
Deutsch, 111 S. 8th St, president of the 
association. 

Joseph J. Matz, diamond dealer, who 
recently erected a new building at 735 San- 
som St., moved from his present location 
731 Sansom St. to his establishment Jan. 17. 
Hoffman & Co., diamond cutters, have 
leased space on the second floor of the 
Matz building. 

M. Slovin, Morgantown, Pa., accom- 
panied by Mrs. Slovin and their son, was 
in Philadelphia last week. Mr. Slovin’s son 
underwent an operation at the Jewish Hos- 
pital. Friends of Mr. Slovin in the whole- 
sale houses here were pleased to hear the 
operation was a success, 

H. Brownlee, jeweler, who was formerly 
in business at Woodstown,’ N. J., is now 
established in business at Starke, Fla. Mr. 
Brownlee has written to friends here and 
says that prospects for business are good. 
John D. Coles has purchased the business 
of Mr. Brownlee in Woodstown, N. J. 

A. Berman, of 1516 Eleventh Ave., Al- 
toona, Pa. was in Philadelphia last week 
and visited a number of wholesale houses 
Mr. Berman is offering his fixtures for sale 
and intends to give up business in Altoona. 
Mr. Berman will start in business some- 
where in the west, but as yet he has not 
decided where he will locate. 

Miss Estella Weintzweig, 4334 N. 8th St., 
daughter of a local jeweler, was married 
on Sunday evening, Jan. 22, to Joseph Kay, 
724 W. Norris St. The bride was attended 
by Misses Gertrude and Bertha Goldstein. 
Charles Pollack acted as best man. Follow- 
ing the honeymoon the young couple will 
make their home at 724 W. Norris St. 

Henry P. Van Aiken, watchmaker, 1431 
N. 10th St., died in this city Jan. 15, after 
a three days’ illness. Mr. Van Aiken, who 
made his home with his sister, was buried 
Wednesday afternoon. Mr. Van Aiken had 
been in business for a number of years on 
N. 10th St., and learned the business from 
his father, who died several years ago. 

The following directors of the Pennsyl- 
vania State College of Optometry, 1809 
Spring Garden, were elected at the annual 
meeting of the college held recently; A. L. 
Fellman, R. A. Tollinger, I. A. Leblang, 
H. F. Freeman, and John Martsch for 
three year terms, and H. H. Rosser, of 
York, Pa., and F. W. Kurtz were chosen 
for one year terms, 

Charles J. Maxwell has retired from 
the firm of Charles J. Maxwell & Co., 
Walnut at 16th St., of which firm he was 
president and treasurer. The firm will 
continue under the same name, but under 
different management. In the future Mr. 
Maxwell will devote his attention to the 
management of the Maxwell buildings, 
1524-26-28 and 30 Walnut St. His retire- 
ment from the firm of Charles J. Maxwell 
& Co. took place as of Jan. 21. 
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The many friends of George M. Kite, 
1915 Master St., traveling salesman for the 
E. S. Smith Co., watches and diamonds, 
14 Maiden Lane, New York city, were 
shocked to learn of the death of his wife 
who died here on Jan. 11. Mrs, Kite, 
who was 52 years old, was taken ill on the 
morning of Jan. 11 and died on the evening 
of the same day. Funeral services were 
held Monday afternoon Jan. 16, by the Rev. 
Dr. William H. Main, pastor of the Me- 
morial Baptist Church, Broad and Master 
Sts. Interment was made in West Laurel 
Hill Cemetery. . 


A number of Philadelphia jewelers at- 
tended the banquet of the Jewelers’ 24 Karat 
Club in New York City Saturday night. 
The banquet, held at the Hotel Waldorf 
Astoria, was attended by Fred Hurlburt, 
Merritt Hurlburt and Max Goldstein, of 
H. O. Hurlburt & Sons, 813 Chestnut St.; 
Max E. Gordon and C. W. Wright, of 
Aisenstein & Gordon, 712 Sansom St:; and 
Louis P. White and Robert L. Coates, of 
L. P. White, Sheridan building, 9th and 
Sansom Sts. ; 


A special meeting of the Philadelphia 
Society of Optometrists was held Tuesday 
evening, Jan. 17, in the auditorium of the 
Pennsylvania State College of Optometry, 
1809 Spring Garden St., to mark the an- 
niversary of the birth of Benjamin Franklin, 
inventor of the bifocal lense. A large num- 
ber of optometrists and their ladies were 
present and heard addresses by Lieut. Col. 
Edward J. Meehan, of the 109th U. S. In- 
fantry, who disscussed. “Benjamin Franklin 
—Citizen and Statesman,” and Dr. Otto 
G. Haussmann spoke on “Benjamin Franklin, 
the Inventor of the Bifocal Lens.” A 
musical program was rendered composed by 
students of the college; and a luncheon 
was served. 


Martin B. Fields, 19 years old, a negro, 
was sentenced to a term of from seven to 
nine years in the Eastern Penitentiary by 
Judge Quigley in Room 653 City Hall, 
Jan. 16, after he had pleaded guilty to the 
charge of larceny. The youth took five 
gold watches from the store of Vesta & 
Co., jewelers, 613 Market St., on Jan. 8. 
Policeman Jacobs saw the young man in 
the store. On the approach of the police- 
man the negro fled, but was caught. Fields 
had been out of jail only four months when 
arrested for robbing the store of Vesta & 
Co. The court records showed that in 1919 
Judge Monaghan sentenced Fields to a 
term of from two to three years for robbing 
the homes of a number of society families, 
including that of George Wharton Pepper, 
1730 Pine St., G. Stanley Flag, 1723 Pine 
St., and E. C. Biddle, 2017 Delancey St. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Domestic 

Selling Price Silver 

London U.S. Govt. Standard 
Date Official. Assay Bars. Price. 
La 7 eae ae 35 68% 99% 
fi ae |. epee eee 35% 683% 99% 
PAID S ovics atone 34% 67% , 99% 
JR BOs es Resin SEs 34% 67% 99% 
SDE Sin ve «lore Sune 34% 67% 99144 
Ai eS See 34% 67% 9914 
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Pittsburgh jewelers are not being bothered 
as much by bad check artists as they were. 
These crooks are apparently giving Pitts- 
burgh a rest for the present. 

“Fire Prevention Day” is to be ob- 
served here next Friday. A_ general 
crusade is on here in order to bring 
about improvement. One fire occurred 
here last week under rather odd cir- 
cumstances. A man bought a store one 
day, there was a robbery the same night 
and the next morning the store was 
burned. 

The building now occupied by the Palace 
Jewelry Co., 260 Fifth Ave., will be torn 
down May 1. L. B. Bernstein, proprietor 
of the company, has already signed a new 
lease for a term of 10 years, expiring May 
1, 1932, and the store will be ready for 
occupancy on Sept. 1, 1922. He announces 
that he will install a complete line, with 
the best fixtures and when completed the 
store will be one of the best in this city. 
He expects to invest about $10,000 in fix- 
tures alone. During February he will con- 
duct auction sales so that when he opens 
his new store in September it will contain 
a complete line of jewelry. He will con- 
tinue under the name of the Palace Jewelry 
Co. 

Merchants were very much encouraged 
over the outcome of the “Pay Your Bills 
Promptly” drive handled by the Retail 
Credit Men’s Association to which so 
many jewelers belong. The radio was 
used in disseminating thrift talk in honor 
of “Thrift Week” as it was called. 
President W. B. McConnell, of the credit 
association, gave a talk in which he 
told that most persons are honest and 
classified those who do not pay their 
bills into four groups, with the ones 
known as the dead beat being the worst. 
He stressed the point that prompt pay- 
ment of obligations denotes good char- 
acter and that persons who pay their bills 
promptly do not have any difficulty ob- 
taining credit. The campaign also 
favored every one owning his own 
home, carrying life insurance, making a 
will, etc. 

James M. Lewis was made president 
of the Western Pottery and Glass Asso- 
ciation which met here last week, in con- 
junction with the pottery, crystal and cut 
glass exhibit on now at the William 
Penn, Fort Pitt and Henry Hotels. The 
vice-presidents chosen included William 
C. Lynch, E. V. Ebberta, Frank I. Sim- 
mons, Reuben Hall and W. W. Lang, 
secretary-treasurer. The directors to- 
gether with the officers are Marion J. 
Price, John H. Howe and Robert G. 
West. The territorial vice-presidents are: 
New York district, D. King Imrie, Lee 
Schoenthal and Harry W. Whiting; Chi- 
cago, William Dardue, E. M. Meder and 
R. B. Reinecke; Evansville, Ind., Silas 
Schering; Buffalo, E. F. Shafer; Cin- 
cinnati, N. L. Clark; Boston, H. P. Hunt 
and Harry H. Lewis; Philadelphia, Alex- 
ander Frazier and C. E. Taylor; Cleve- 
land, C. H. Lang and C. R. D. Brown; 
St. Louis, T. H. Lohr and F. M. Ober- 
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anger; Youngstown, T. A. Neely; Wheel- 
ing, Thomas L. Butcher; Los Angeles, 
J. T. Jacobson, and Baltimore, Harry 
Thomas. There was a dinner with the 
gathering, which was held in Kaufmann’s 
dining room. Interest in the glass and 
pottery exhibit continues and especially 
in the Fort Pitt Hotel and many jewelers 
are availing themselves of the oppor- 
tunity to make an inspection of the wares 
being shown. 








Cleveland, 0. 





TRADE CONDITIONS 


Expected improvement in the jewelry industry 
here with the turn of the year has come about 
much more quickly than either wholesalers or re- 
tailers anticipated. The first few weeks of the 
new year have shown that retailers’ stocks are low, 
due not a little to the cautious purchasing through 
the latter part of 1921. Their quick disposal of 
merchandise has given them ready return on their 
investments and in turn this is reflecting to the 
advantage of the wholesale element since collections 
are decidedly better in the last few weeks than they 
were in the previous few months. The ultimate 
effect of this is that the retail field is replenishing 
its stocks, and a wider variety of jewelry, watches, 
clocks and silverware, as well as novelties, is being 
taken at this time. Opinion among leading whole- 
salers here is that the expectations for 1922, that 
more business will be done already are being 
realized. Of course, a gocd deal of the new de- 
mand upon the wholesalers by retailers is due to the 
foresight of the latter in pushing for stock-reduc- 
tion after the holidays. There are few retailers 
who have nct disposed of much of their older stccks. 
A significant example of this is the January sale of 
the Webb C. Ball Co., where much of the left-over 
stocks of novelty pieces, art wares and lamps and 
similar merchandise, was pretty well taken by the 
middle of the month. 





W. Z. Edwards, manager of the silver de- 
partment of the Webb C. Ball Co., spent 
the latter part of January in Pittsburgh, 
attending the glass manufacturers’ conven- 
tion. 

Fred L. Haldy, diamond buyer for the 
Cowell & Hubbard Co. for 35 years, is ill 
at his home in this city. His condition is 
reported serious. His many friends in the 
industry throughout the country are hoping 
earnestly for his speedy recovery. 

A. H. Setron, formerly of Parkersburg, 
W. Va., and later in Chillicothe, and more 
recently with the Sigler Brothers Co., has 
opened a new retail establishment on E. 
105th St., near Superior Ave., this city, 
the location occupied formerly by Howard 
F. Strang. A general jewelry business will 
be conducted. 

L. J. Binder, of the Cowell & Hubbard 
Co., has left for Palm Beach, where he will 
be connected with the Greenleaf & Crosby 
Co. at that point. This firm is the Winter 
store of the Cowell & Hubbard Co. in the 
south. It is located in the Hotel Royal. 
‘Mr. Binder’s headquarters will be in the 
Hotel Poinciana. . 

Fire starting in the building next door 
to that occupied by the Rudcslph Deutsch 
Co., did much damage where it started, and 
some slight damage by water and smoke 
to the store of the Deutsch firm. The loss, 
which is small, and covered by insurance, 
has not been estimated fully. Firemen con- 
fined the blaze to the building where it 
started 

New stores make their bow following 
the turn of the year. The new establish- 
ment of H. W. Beattie & Sons has been 
opened in the Bulkley building, adding one 
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more show place, in a retail Way, to the 
Play House Circle of Cleveland. This is 
the oldest establishment featuring diamonds 
and precious stones exclusively in Cleve. 
land, and one of the oldest in the country 
It has been established more than 30 years, 
The interior of the new store has been 5, 
pecially decorated with a view toward offer. 
ing a suitable background for display of 
diamonds. The motif of the interjor is 
blue and gold of Huguenot period, The 
most modern equipment is used throughout, 
A formal opening is being considered by 
H. W. Beattie, who is the head of the 
firm. 

The neatest capture of the season js 
credited to H. W. Burdick, head of the 
H. W. Burdick Co. This consists of one 
Richard Landy, alias “Slippery Dick,” in 
the H. W. Burdick Co.’s establishment in 
the Swetland building. It is the assertion 
of the police that Richard is a crook of 25 
years’ standing, his specialty being safe 
cracking and sneak work. His arrest jn 
the Burdick place, police assert, is his 
thirty-first. On the charge lodged against 
him in connection with this latest escapade 
he gets 30 days and $200 fine. Yet, police 
say, he has so many other crimes entered 
against him that, upon the prosecution of 
these charges, he more than likely will be 
kept under cover for some time. The 
police have him registered as_ Richard 
Landy, alias “Robert Langley.” For a 
considerable time merchandise has_ been 
missed in the Burdick establishment. The 
jewelry or other pieces would be placed in 
a certain spot, awaiting further action from 
the firm’s members. Often upon taking up 
an order for action, the merchandise has 
disappeared. A watch was kept, Mr. Bur- 
dick himself taking the time to keep his 
eye on goods that occupied a conspicuous 
place, or where the goods could be removed 
easily. Landy first made his appearance at 
the Burdick establishment about 18 months 
ago, representing himself as a_ typewriter 
repair man. He did some of that work 
from time to time, and it was during his 
visits that merchandise began to be missed. 
Finally one day not long ago a clerk saw 
him take a clock and make his escape 
through the rear of the building. He 
escaped that time, apparently not knowing 
he had been followed. His next appearance, 
more recent, was announced to Mr. Burdick, 
by the salesman who witnessed the previous 
theft. As soon as Landy entered the rooms 
Mr. Burdick grabbed him. The police did 
the rest. 








The W. P. Cart Co., 237 King St., Spar- 
tanburg, S. C., has added an art department 
to its establishment. In order to make room 
for this department the second floor of the 
building has been completely renovated, re- 
modeled and tastefully decorated in grey, 
which blends pleasingly with the old rose 
curtains over the colonial windows, Lead- 
ing up to this department is a colonial stair- \ 
way, the chief attraction of which is a large 
clock. This is easily seen by passersby 
from the street. The color scheme of the 
lower floor and the stairway, all in blue, 
is delightful. Two large rooms comprise 
the art department. They are handsomely 
fitted out in colonial style and make a fine 
impression. 
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Hartford, Conn. 





The factory of the Sessions Clock Co., 
Forestville, Conn., was operated on a 
32-hour a week basis during the past week, 

George R. Tomlinson, with the American 
Silver Co., Bristol, Conn., has resigned his 
position to accept a position with a New 
Haven, Conn., concern, 

At the annual meeting of the United 
Jewish Charities of this’ city last week, 
Isidore Wise, of Wise, Smith & Co., was 
re-elected honorary president of the organi- 
zation. 

Among the trade marks granted by the 
government during the past week was one 
for the Middletown Silver Co., Middletown, 
Conn. The trade mark is for silver-plated 
hollow and table ware. 

Papers filed with the Secretary of State 
in this city last week indicate that the W. 
W. Mildrum Jewel Co., Inc., East Berlin, 
Conn., has issued additions of shares of 
capital stock to the amount of $4,200. The 
increase makes the company’s capital stock, 
outstanding, $15,000. 

Among those elected members of the 
board of directors at the annual meeting 
of the stockholders of the Bristol Realty 
Co, last week, Wednesday, were: Fuller F. 
Barnes of the Wallace Barnes Co., William 
S. Ingraham of the E, Ingraham Co., and 
Joseph B. Sessions of the Sessions Clock 
Co. 

The resignation of Third Lieutenant 
Arthur L. Terwilliger of the First Com- 
pany, Governor’s Foot Guard has been ac- 
cepted according to special orders issued 
from the adjutant-general’s office last week. 
Mr. Terwilliger is secretary of the Philip 
H. Stevens Co., retail jewelers, 63-65 
Pratt St. 

George A. Gay, member of the firm of 
Brown, Thomson & Co., and a member of 
the board of trustees of the Wadsworth 
Atheneum, was elected to the office of 
curator of prints, etchings and drawings 
at the annual meeting of the stockholders 
last week. The office is a new one and of 
importance. 

The 15th annual meeting of the members 
of the Connecticut Optometric Society 
opened yesterday (Tuesday) at the Hotel 
Bond in this city. The business meeting 
was called to order at 10 o’clock in the 
morning and at 1:30 p. m. Dr. Charles H. 
Sheard, who has just returned from Europe, 
gave a lecture. Members of the Rotary, 
Kiwanis and Advertising Clubs of Hart- 
ford were also present at the gathering. 
At the morning sessions changes in the 
by-laws of the society were voted upon. 
The speaker of the evening, following a 
dinner at 6 o’clock, will be R. C. Augustine, 
Decatur, III. 


David W. North, a prominent resident of 
Unionville, Conn., and until his retirement 
several years ago a foreman of the forge 
department of the Union Cutlery Co., 
Unionville, Conn., died at his residence in 
that town last week Tuesday afternoon 
after a loiig illness, aged 78 years. Mr. 
North was a native of Avon, Conn. He 
was a member of the Congregational 


Church, Evening Star lodge, A. F. & A. M., 
and the Masonic Veterans Association. He 
leaves a widow, who was Miss Celia Case, 
whom he married in 1866. The funeral was 
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held Thursday, from his late home, burial 
being in Greenwood Cemetery. 

Craig Douglas Munson, of the Interna- 
tional Silver Co., a son of George D. Mun- 
son, vice-president of that company, and 
Mrs, Munson and Miss Louise Atwater, 
daughter of Mayor and Mrs. Fred Atwater 
of Bridgeport, Conn., were married recently 
and have left on a wedding trip to the south. 
The bride is a graduate of Smith College 
and Mr. Munson of Choate school and 
Yale university. Upon their return Mr. 
and Mrs. Munson will reside in Walling- 
ford, Conn., where Mr. Munson holds a 
responsible position with the International 
Silver Co, 

Requisition papers for the officials of 
New York State for the return to Hart- 
ford of Louis Tarr, alias Harry Thomas, 
who was arrested recently in New York, 
were signed last week by Governor Everitt 
J. Lake and, Detective Sergeant Lawrence 
L. Lowe of the local department has been 
sent to bring back the prisoner. Tarr, 
following an alleged confession, is held on 
a charge of attempting to defraud an in- 
surance company in connection with the 
alleged attempt to rob the safe of the Re- 
liable Jewelry Co., 863 Main St., loss of 
which was related in THE JEWELERS’ Cir- 
CULAR. The cases of Tarr, Proprietor 
Abrams and Barney Beck are scheduled for 
trial in the city police court this week. No 
other arrests have occurred but it is said 
the police are looking for two other persons. 








Rochester, N. Y. 





Mr. and Mrs. Frank Tarrant left here 
for a two months’ trip to California, via 
Florida and the Panama canal. 

William Levinson, of M. Rosenbloom 
& Co., leaves Jan. 21 for a two months’ 
business trip to Amsterdam and Paris. 

Many expressions of sympathy have 
been sent to Charles C. Dygert of 
Monroe Ave., owing to the death of his 
father. 

Howard Sunderlin, of Sunderlin & Co., 
has returned to business. He fell on the 
icy sidewalk on Main St. E. and received 
some severe cuts on his face. 

Mr. and Mrs. C. E. Sunderlin are ar- 
ranging to celebrate their wedding anni- 
versary by joining the Shriners on their 
trip to Florida thence via Panama canal 
to California. 

Harry Solnick, the partner of George 
Fisher, who held up Leroy Present in 
a diamond robbery last April in the 
Kesner building in .Chicago, was sen- 
tenced to a long term in the penitentiary. 
He was found guilty of robbery, with a 
revolver in his possession. The dia- 
monds valued at about one quarter of a 
million dollars have not been located. 








Within 100 feet of a policeman who 
was regulating traffic in Auburn, N. Y., 
recently, a holdup man entered the 
jewelry store of Walter Bush, struck him 
over the head with a “blackjack” and 
robbed the store. Mr. Bush was found 
by a woman customer and medical atten- 
tion was summoned. A _ deposit slip 
showed that he was about to deposit 
$150 which was missing. 
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J. B. Gordon, buyer of jewelry and silver, 
has moved from 313 Washington St. to 511 
in the same building. 

The sympathy of friends in the trade is 
extended to I. G. Rubenstein, of 41A Wash- 
ington St. because of the death of his 
wife. 

Fred. T. Chase has taken over the whole 
interest in the business formerly carried on 
by himself and W. Doak, Belfast, Me. 

The Boston jewelers are being asked to 
contribute toward the Red Cross Fund for 
the disabled soldiers in this city. . Henry 
Arnold is chairman of the committee solicit- 
ing donations. 

Ralph Bold, for several years with the 
Omega Watch Co., is now engaged as travel- 
ing salesman for David Nemser & Co., cov- 
ering Maine, New Hampshire, Vermont and 
part of Massachusetts. 


Charles Carro, Washington building, fur- 
nished the Waltham 21-jewel gold watch and 
the gold cigarette case presented to the 
president and secretary of the Winthrop 
Synagogue. A fund of $100 was raised for 
the gifts. 

The Workingmen’s Co-operative Bank, 73 
Cornhill St., has had installed a double dial 
illuminated sign top bracket clock with an 
electric master clock in the interior and 
electric secondary clocks in the. various 
rooms of the banking establishment. The 
timepieces and system were furnished by 
the E, Howard Clock Co. 

Charters of incorporation have been 
granted to the Horn Novelty Co. Inc., 
Leominster, manufacturers of horn buttons 
and celluloid novelties. The capital is 
$10,000 and the incorporators are Jdhn 
Lanza, Esther Hare, Dona E. Cabana and 
Jesse W. Hart, all of Leominster; and to 
A. W. Mann Co., Inc., Boston, jewelry 
manufacturers. The capital is $10,000 and 
the incorporators are Benjamin Rossman, 
Solomon Malkiel and Victor N. Schultz, 
all of Boston. 

George J. Wagar, of 64 Carver St., was 
arrested the night of Jan. 17 after a long 
chase by Patrolman Bosworth and Harry 
Goldberg, and after capture was charged 
with stealing a watch belonging to Goldberg. 
Wagar entered Goldberg’s jewelry store at 
230 Massachusetts Ave., and after being 
shown some watches, dashed with one into 
the street. The cries of “stop thief” by 
Goldberg attracted the attention of Bosworth 
who joined in the chase and soon over- 
hauled the man. 

Jewelry believed to have been stolen from 
local stores was thrown into the sea by 
Michele Tedesco, of 7 Everett Place, East 
Boston, as he was arrested by Patrolman 
Delaney, Jan. 16. He was charged with 
carrying a loaded revolver. Tedesco was 
questioned by the police in regard to many 
forged and worthless checks passed in the 
North and South Ends. He had in his pos- 
session over $10,000. Most of the jewelry 
thrown into the water consisted of diamond 
rings. Complaint was made to the police 
by Max Baird, of Hanover St., regarding 
two worthiess checks, one for $295 and the 
other for $5. 
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Telephone Penn. 2528 





Mr. ALBERT RAMSAY 


Will be home the end of this month from his trip through 
Mr. Ramsay has secured a large assortment of precious stones. 


We Are Ready to Arrange Appointments 


ALBERT RAMSAY & CO. 


39 West 32nd St., N. Y. City 
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Telegrams ‘‘Rubylite”’ 
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The BUYERS’ DIRECTORY 





PRICE, $1.00 





THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street, New York - 














Nickel American Made , 

Watches and Alarm Clocks 

at Reduced Prices. 
Each, $.79 


For a list 01 other bargain and popular ‘ CBP D 
selling items, see our late Silent Sales- 4 Gif: 

man Catalog No. 51 with reduced {f 
prices on watches, clocks, jewelry, 
silverware, phonographs, holiday goods, 
Oneida Community, etc. If you have 
not already received a copy, please Te 
write for it. It’s FREE to live dealers. 


JOSEPH HAGN COMPANY . y 

223-225 West Madison Street , Zz £4 

Dept. J.C. 4 —< 
CHICAGO, ILL. 
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Providence Jewelry Co. 


Manufacturers of Bracelets and Chains 


Jobbers of solid gold and high grade gold filled jewelry, 
clocks, and silverware. 


27 Eldridge St. New York City 














WATCHMAKERS FOR THE TRADE 


American and Swiss Watches 


Complicated work our specialty. For prompt service and reason- 
able prices send your watch work to 


URBAN & SCHURMAN 
1112 Masonic Temple, Chicago, Ill. 
Estimates furnished All work guaranteed 





























W. E. Taylor, of W. E. Taylor Co., Inc., 
returned during the latter part of last week 
from a business trip extending into Missis- 
sippi and Alabama. 

A. P. Tallifarre, Mansfield, La., a lead- 
ing jeweler of his section, has been passing 
a few days in New Orleans. He reports 
fine Christmas business. 

George E. Surge, of Covington, La., was 
in town last week replenishing his stock, of 
which he had but little left following the 
Christmas holidays. He reports business as 
exceptionally good this year. 

Hausmann, Inc., have donated a handsome 
loving cup to the Y. M. C. A. for Jackson 
Day festivities, the cup going to the winner 
of the foot race, which was one of the most 
popular features of the day’s sport. 

The well known firm of Huddleston & 
Crane, proprietors of the Crescent Jewelry 
Co., Hattiesburg, Miss., has dissolved part- 
nership. Mr. Huddleston will continue the 
business at the old stand, while Mr. Crane 
is at present with J. H. Edgar, continuing 
business in Hattiesburg. 

Karl Fasold, Gulfport, Miss., writes W. E. 
Taylor, of W. E. Taylor Co., Inc., that he 
is busy moving into his new quarters in a 
fine new building, which he has handsomely 
equipped for the purpose of the trade. The 
new place is made larger, is more desirably 
located, and in all respects an improvement 
on the old stand. 

A new jewelry supply house has opened 
for business in New Oorleans under what 
the projectors regard as most favorable aus- 
pices. W. D. Cleary & Co. is the corporate 
name of the new concern and its domicile, 
740 Union St., the center of the business 
district. The officers of the company are, 
W. D. Cleary, president; R. Hinote, vice- 
president; J. F. Bell, secretary and treasurer. 
Wholesalers, the company expects to do a 
large business in the extensive territory trib- 
utary to this city, being supplied with a 
complete line of watch materials, jewelry, 
tools, tags, cards, boxes, etc. W. D. Cleary 
has for several years been connected, as 
traveling salesman, with the house of W. E. 
Taylor Co., Inc.; J. F. Bell, accompanied by 
Mr. Cleary, will leave in a few days on a 
business through the territory in which 
they expect to operate. 

This year Mardi Gras wi!! ‘ic observed 
with all the splendor and magni:cence of its 
best days; and the balls of the respective 
organizations participating will be gorgeous 
beyond compare. During the recent war, 
the celebration was discontinued, and there 
was no further reminder of those gala days 
until last year when the observance of the 
day was limited to but one pageant. This 
year, however, nearly all the old Carnival 
organizations will again drop into line with 
a series of beautiful spectacles, brilliant balls 
and exquisite tableaux. Then there is the 
manufacture of jewels for the several courts, 
costly ornaments, the expense of which is 
met by the more fashionable and wealthy 
organizations ; so that the big jewelry houses 
have all they can do to provide “royalty’— 
that is, the art loving and pleasure seeking 
of the gay city of.the Crescent, with the 
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extravagances and luxuries appropriate to 
the occasion. 

Joseph W. Watkins, representing Moore 
& Son, Newark, N. J.; H. J. Hansman, of 
the International Silver Co.; M. D. Ancker, 
of Chicago; Emil Weissbrod & Sons, Green- 
field. Mass.; J. Williams, of Eichberg & Co., 
New York; H. E. Lamarche, of Robbins & 
Co., Attleboro, Mass.; Joseph Einstein, of 
the Apollo Silver Co., Brooklyn; William 
Lehmann, of Ludwig Lehmann, New York; 
William Pearsoll, of Jones & Woodland Co., 
Newark, N. J.; W. H. Sparks, of Seth 
Thomas Clock Co., New York; William T. 
Smith, of Wilcox Silver Plate Co., Meriden, 
Conn.; D. H. Havens, Rogers Bros. and the 
the International Silver Co., of Meriden, 
Conn.; Irving G. Clark, of Reed & Barton, 
Taunton, Mass.; Theodore Lampert, of the 
N. J. Lampert & Sons, Inc., New York, have 
been in this city during the past week. 








New Enterprises. 





C. E. Peterson has opened a jewelry 
store at San Miguel, Cal. 

A new firm, Parker & Co., has opened in 
the Holland building, St. Louis, Mo. 

The New Ideal Tool Co., is the style of 
a new concern at 93 Sabin St., Providence, 
eS 

T. B. Van Normun has opened a new 
store at 118 W. 4th St. Long Beach, 
Cal. 

Donald Hersehl has established a new 
jewelry store at 115 S. Main St., Akron, 
Ohio. 

The Frederick B. Morgan Jewelry Co. 
is a new concern in the Korsch building, 
Akron, Ohio. 

August F. Pflug has opened a new 
jewelry store at 206 E. Broadway, Long 
Beach, Cal. 

“Barney’s” is the name of a jewelry 
store opened at 11th St. and Broadway, 
Oakland, Cal. 

The Lenzer Jewelry Co. is the name 
of a new business opened at 418 6th St., 
San Pedro, Cal. 

Follett & Co., have opened a jewelry store 
in the Mary Moll building, at 6914 Holly- 
wood Blvd., Hollywood, Cal. 

Daniel & Co. is the trade name of the 
jewelry store opened by W. B. Daniel at 
218 W. Main St., San Gabriel, Cal, 








Sean Antonio, Tex. 





J. J. Osborne, jeweler at 120 Ave. C, will 
move his place of business to 214 East 
Houston St. 

Wiley Pury, jeweler of Kansas City, has 
closed his store temporarily and is consider- 
ing a new: location. He has so far made no 
definite plans public, 

The Albrecht Jewelry Co., of Yoakum, 
Texas, opened a branch store at Halletsville, 
Texas, during the Christmas season and is 
temporarily continuing it. 

Very recently a clever crook took a $40 
diamond ring from a show case at the store 
of the Dromgools Bros. Jewelry Co. The 
thief has not yet been traced. 

Daven M. McGaven, who has for the past 
year been traveling, is again with the E. 
Hertzberg Jewelry Co., and is in charge of 
the watch repair department. 
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Des Moines, Ia. 





The Frank Schlampp Co., Des Moines, 
will move its jewelry stock from the present 
location at 6th and Locust Sts., to the new 
location at 706 Walnut St., Feb. 1. A stock 
reducing sale is now being held. 

While Philip Kleber, of West Point, was 
eating supper the evening of Jan. 4, a 
burglar cut out a pane of glass in the rear 
of the Kleber Jewelry Store and got away 
with $15 in cash and six bracelet watches. 

The Marengo Jewelry Co., Marengo, has 
opened for business. The owners are‘ Albert 
and R. J. Smith, Fonda, who recently pur- 
chased the stock of the H. C. Milligan 
Jewelry Store. Mr. and Mrs. Milligan are 
moving to Cedar Rapids. 

Nate Subotnik, Knoxville jeweler, was 
married Jan. 1 to Miss Blanche Levy of 
Montezuma in the presence of close relatives 
of the bride and groom. Rabbi Handler of 
Oskaloosa performed the ceremony. » After 
a honeymoon trip the happy couple will be 
at home in Knoxville. 

Ezra Nuckolls, veteran Eldora: jeweler, 
who retired from business five. years. ago, 
has sold his business block to his:successor, 
W. G. Leslie & Co., in that place. . Mr. 
Leslie entered the employ of: Mr. ‘Nuckolls 
in 1912. When Mr. Nuckolls; decided to 
retire Mr. Leslie bought the. steck.. The 
transaction just completed makes;Mr. Leslie 
owner of both stores and stéck. The 
Nuckolls Jewelry Store was’.founded + in 
1865 and was one of the oldést in Idwa: 

The Swan Jewelry Store at. Muscatine, 
which was purchased a few months ago. by 
H. J. Theil, Chicago, has been sold by him 
to J. L. Ewing, a former long time employe 
of the founder of the store. Mr. Ewing 
learned the trade in Muscatine. He worked 
for the late F. W. Swan till 1910 when he 
took a position in. Mangum, Okla. He 
returned to Muscatine to assist Mr, Theil 
during the Christmas shopping season, and 
bought his employer out the first year. Mr. 
Theil will return to Chicago. 

A. G. Hoch & Co., Storm Lake, have sold 
their jewelry store and stock to E. ‘W. 
Zincer, and Mr. Hoch and his family will 
go to California to make their home. . Mr. 
Hoch went to Storm Lake in 1893 and 
worked for Frank Witter until he was ad- 
mitted to the firm. In 1907 the firm name 
became Hoch & Co. Mr. Hoch was a 
city booster and a good citizen. Mr. Zincer 
has been a resident of Storm Lake two 
years. He began his career as a jeweler at 
Sioux Rapids, and later went to Carroll 
where he was in business 11 years. 

William Conrad, desperado, who robbed 
a jewelry store at Broken Bow, Nebr., of 
$5,000 worth of gems and other valuables 
three months ago, was captured: by Sioux 
City, Ia., police a few days ago. After a 
chase during which officers were hot on 
his trail, Conrad crawled under a ‘house 
where he was finally apprehended after a 
long search. The bandit was arrested in 
Omaha previously but escaped by scaling a 
12-foot wall amid a fusillade of bullets. 
According to an officer from Broken Bow, 
Conrad robbed the store there in broad 
daylight by holding salesmen at bay with a 
gun while he scooped a large quantity of 
jewelry into a suitcase and made his escape. 
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J. J. Burke, of the Burke Jewelry & 
Optical Co., has gone to New York on 
a business and pleasure trip. He in- 
tended to leave immediately following 
Christmas, but only managed to get away 
last week. 

Announcement has been made by the 
St. Louis Clock & Silverware Co. that 
the company has leased new quarters in 
the Lesser-Goldman building, 1209 Wash- 
ington Ave., and they will shortly move 
in, following the putting in of new fix- 
tures, etc. The concern is now located 
at 410-412 N. 7th St. The new location 
will give the company much more space 
than at present and will enable the com- 
pany to have its entire business on one 
floor, whereas now it has two or three 
floors. The new location is considered 
one of the best in the city for the whole- 
sale business. 








Omaha. 





A. B. Shepherd has taken a position 
as traveler for the Byrne-Duff Jewelry 
Co. He is traveling territory in 
Nebraska, Iowa and South Dakota. 

Among the out-of-town jewelers who 
were in Omaha last week were A. Schlos- 
ser, Dodge; F. Compte, Springfield; O. C. 
Larsen, Neola, Ia.; J. O. Stranne, Fair- 
fax, S. Dak.; Miss Joe Herney, Bonesteel, 
S. Dak. 

A nest of burglars was taken in 
Omaha recently by the police in a gun 
battle while the robbers were trying to 
crack a safe at the Noyes Pharmacy. 
Two arrests were made and under ex- 
amination the men confessed to 18 “jobs” 
done in Omaha this Winter. Among 
the burglaries to which they confessed 
was that of the jewelry store of Carl W. 
Hansen, 29th and Leavenworth Sts., 
where they took $5,000 worth of jewelry 
stock. Following their confession they 
led the police to their place of hiding 
where fully $3,000 worth of the jewelry 
taken from the Hansen store was un- 
covered and turned over to the police, 
who upon proper identification returned 
it to Mr. Hansen. This means that only 
about $2,000 of the stolen goods has not 
been returned, and Mr. Hansen is said 
to have carried ample insurance to cover 
this loss. 

Jewelry is one of the few items in 
Omaha’s activities which showed an _ in- 
crease in volume in 1921 over 1920. The 
total figures have just been compiled by 


the Bureau of Publicity of the Omaha 
Chamber of Commerce. They show an 
increase of $110,000. The volume for 


1920 was $1,385,000 and for 1921 it was 
$1,496,000. This little increase over the 
previous year is explained in-part at least 
by the fact that the business depression 
really began early in 1920 and gave the 
buying public the worst part of their scare 
during that year causing business particu- 
larly in such lines as jewelry to halt de- 
cidedly, and that this hesitancy in buying 
Was just beginning to disappear in 1921. 
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Jewelers are doing much talking at 
present of the coming State convention 
to be held at the Lindell Hotel at Lin- 
coln, Feb. 15, 16 and 17. Jewelers over 
the territory are beginning to pass out 
the familiar remark, “See you at the 
convention,” and travelers are estimating 
that the attendance will be large. The 
local jewelers at Lincoln have a live 
organization which has raised a_ nice 
fund for the entertainment of the visitors. 
A dance is planned for one night and a 
theatre party and dance for another 
night. Of course the ever present Ku 
Ku’s have reserved the last night as the 
time when they expect to put the visitors 
through a thrilling initiation and give 
them the entertainment of their lives. 








Minneapolis. 


E. A. Peterson, salesman with the 
Thomas B. Wilson Co., was visiting in 
Chicago last week. 

G. R. Simons, of Langford, S. D., 
was a buyer at the Louis C. Gaus Co. 
of this city. Mr. Simons believes that 
business will be much more satisfactory 
in the Spring. 

J. C. S. Nelson, Faribault, Minn., was 
in the city last week and looked over the 
stock at the Thos. B. Wilson Co. Mr. 
Nelson is in an optimistic mood about 
business for the year. 

Mr. Boehm, of Boehm Jewelry Co., 
jewelers of Durank, Wis., accompanied 
his son and his nephew to the city. The 
boys are in the city to attend the DeMars 
School of Optometry. 

Tony Lee, Sioux Falls, S. D. jeweler, 
was a buyer at the Louis C. Gaus Co. 
and the Thos. B. Wilson Co. last week. 
Business in Sioux Falls bas a brighter 
future this Spring than it had last season, 
according to Mr. Lee. E. K. Kvare, 
Fosston, Minn., was also in town on the 
lookout for the Spring trade. Mr. Kvare 
was a buyer at the C. M. Thomsen Co. 
Wm. Hager, W. J. Hector, Hector, Minn., 
also looked over the stock at the C. M. 
Thomsen Co. 











St. Paul. 


TRADE CONDITIONS 


The business outlook in the Twin Cities and 
throughout the northwest is encouraging and rich 
in prospects for the immediate future. Crop con- 
ditions for the coming season are highly satis- 
factory, with a favorable outlook for prices, while 
the iron mines along the famous ranges in 
northern Minnesota are resuming operations. From 
the west there are reports that the copper mines 
in Montana are opening up and that the region 
about Anaconda and Butte is booming. These 
optimistic reports are given further support by 
the comment of speakers before the 2,000 dele- 
gates of the Northwestern Lumbermen’s convention 
in Minneapolis during the week. 








Gust Hirsch, formerly of the Henry Bock- 
struck Co., St. Paul, has opened a jewelry 
store of his own at 154 Bremer arcade. 
Mr. Hirsch has an excellent location and 
this with his experience and popularity 
makes his success certain, according to 
his numerous friends in local trade 
circles. Mr. Hirsch’s place will be known 


as the Hirsch Watch shop and he will 
carry only a limited stock of jewelry for 
the time being. He is an expert at watch 
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repairing and intends to make this his 
specialty. He was connected with the 
Bockstruck company for more than 10 
years and his old employers feel keenly 
the loss of his services. 

An unusual number of buyers from 
out of town called on St. Paul wholesale 
jewelers during the past week. Among 
them were: T. A. Johnson, Lyle; 
Edward Kvare, Fosston; J. A. Lepper, 
Mason City, Ia.; W. A. Krenik, Mont- 
gomery; O. Larson, Zumbrota; J. M. 
Thompson, Wells; T. J. Zoch, -Mont- 
gomery; August Gfrerer, Stillwater; 
Peder Gaalaas, Stillwater; E. J. Barta, 
Lonsdale; Edward Stoltz, St. Croix Falls, 
Wis.; J. L. Kritzeck, Howard Lake; D. G. 
Gallett, Aberdeen, S. D.; J. S. Kerstein, 
Red Wing; Paul Freeman, Slayton; A. E. 
Kaiser, Lake City. 











Charles T. Evans expects to be in 
New York this week. ; 

An overheated gas stove caused a 
blaze in the jewelry store of Max Segel, 
347 William St., last week. The damage 
amounted to $700. 

William Ehmann, Sr., expects to leave 
soon for Jacksonville, Fla., where he will 
be joined later by William F. Ehmann, who 
will spend a month there. 

August H. Hoyler, well-known east 
side jeweler, has moved into his fine 
new store at 311 Genesee St. It is an 
up-to-date establishment with a fine 
stock. Mr. Hoyler was formerly located 
at 287 Genesee St. 

Several valuable diamonds were stolen 
from the window of Cantor’s pawnshop at 
300 Michigan Ave., one night last week, by 
a negro, who smashed the glass in the 
window. When Irving Cantor, who heard 
the crash, rushed to the door, the negro 
fired a shot at him and ran. Patrolman 
Downey, who happened to be nearby, but 
who was in plain clothes, was frustrated in 
an attempt to catch the negro by two ,rail- 
road detectives who mistook him for a 
bandit. 








Birmingham, Ala. 





Barnett & Johnson, who have been 
conducting a jewelry business for some 
time at 1806 Third Ave. N., have bought 
some lots at 1819-20 Fifth Ave. N., and 
will build a store of their own. It is 
understood that work will probably com- 
mence on the building this coming Spring. 
They will erect a modern brick store 
building. 

For the past week or more Bromberg 
& Co., 20th St. jewelers, have been con- 
ducting a successful “Penny an Hour” 
watch sale. The plan is to buy a watch 
and pay a certain amount each week, 
the payments figuring just one cent an 
hour. In their show windows they have 
an attractive display advertising the sale. 
The display consists of a number of 
watches, a bushel or more of pennies 
and a number of neatly printed cards 
explaining the sale. 
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“GORHAM?” 


NOT MERELY AN HONORED NAME, 
BUT A LEAGUE OF FAMOUS MAKERS 
OF CHOICE STERLING SILVER. 


THE NAME “GORHAM INTERESTS,” 
MEANS A NEW _ FORCE IN PRO- 
DUCTION, IN CO-OPERATION, IN 
MERCHANDISING, AND IN NEW 
METHODS GENERALLY. 











Dealers interested in the attractive 
and diversified lines manufactured 
| by Gorham, Durgin, Whiting, and 
| Kerr, are invited to write to “The 
| Gorham Interests” in care of the 
| nearest Branch as given below. 











NEW YORK: 5th Ave. & 36th St. CHICAGO: 10 S. Wabash Ave. 
BOSTON: 480 Washington St. ATLANTA: Metropolitan Bldg. 
PHILADELPHIA: Widener Bldg. 
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YAWN generally 

travels a _ long 
, journey and embraces 

a “Grouch” many candidates. 
Likewise a “grouch.” If a “grouch” could 
only be confined to the person possessing 
it, many a better day could be enjoyed. But 
“grouches,” like yawns, jump. The jeweler 
who allows the tentacles of a “grouch” to 
fasten upon him assumes a responsibility of 
far-reaching proportions, 

Without attempting to be super-scientific 
and expound how a “grouch” is responsible 
for all failure, crime and even war (as the 
osteopath so claims our spines to be; the 
dentist our teeth; the vegetarian our meat; 
the prohibitionist anything above one-half 
of one per cent.)—it could be pointed out, 
in a statement founded not only on observa- 
tion but also on experience, that one modest 
“grouch” can ruin the morale of an entire 
fleet of happy salesmen. 

Grouches are a practical demonstration of 
the “sixth sense.” They can be: “sensed.” 
The atmosphere surrounding a “grouch” 
is more heavily charged than the thousands 
of cubic miles surrounding a thunderstorm 
on a humid day. 

When your heliometer registers the ap- 
proach of a “grouch,” press the buzzer and 
call for the little hermetically sealed tube 
and deposit yourself therein until the storm 
passes over. It is absolutely dangerous to 
sport a “grouch.” Your delivery boy 
catches it and passes it down the line. The 
innocent telephone operator increases its 
circulation. Your cashier adds to its mile- 
age. Happy family dinners; golf games; 
good books; shows and whole vacations 
spoiled; customers lost and grand and 
glorious feelings, worth a million dollars 
in health money, are utterly ruined when 
you, just you, serve to park a “grouch.” 

A “grouch” is something of too high a 


The 
Responsibility of 


voltage for a jeweler to handle. Don’t 
“srouch” if you can help it. The damage 


is irreparable. 





Sending Printed LTHOUGH THE 


Prices in Open JEWELERS’ CIRCU- 
Mail LAR has from time 
” to time editorially 


warned against the practice of manufac- 
turers sending prices to the trade on postal 
cards or in the open mail, and although the 
retail jewelers, both individually and through 
their associations, have denounced these 
practices in no uncertain terms, the abuse 
still continues to the anger and disgust 
of the retailers and to the detriment of the 
manufacturers who are guilty of it. Only 
within the last week we again received a 
number of protests from jewelers who re- 
sented the fact that certain New York 
manufacturers had mailed postal cards, giv- 
ing illustrations and, in plain figures, the 
net prices of the product. One of these was 
a cut glass concern, which gave a photograph 
of a set on one side of the card and (in 
big black figures) the price upon the front. 
The other was a manufacturing jeweler 
who gave illustrations of white gold mount- 
ings accompanied by prices at which they 
were sold to the retailer. 

The message that one of the Connecticut 
recipients wrote back to these manufac- 
turers, i. e., “that his house never purchased 
from concerns who persisted in telling the 
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world the cost of the goods which they 
sell,” was the sentiment of a host of others 
who had received them, but didn’t care to 
take the trouble to write back, and most of 
these people simply dropped the cards in 
the waste paper baskets and made a mental 
note of the senders as concerns with whom 
these reatilers didn’t care to dealin the 
future. 

Why it is that manufacturers will per- 
sist in such a “penny wise and pound 
foolish” policy, saving an extra cent in post- 
age but thereby incurring the ill-will of the 
very people whom they wish to interest in 
the announcement we are at a loss to under- 
stand. If there is anything that makes a 
retail dealer in any line angry it is the open 
announcement of the price at which he buys 
his merchandise and postal cards of this 
kind are among the most obnoxious ex- 
amples of this abuse in the minds of most 
retailers, 

No manufacturer who gave the subject 
thought for a moment or who in any way 
considered the feelings of his prospective 
customers would be guilty of such an in- 
discretion, so we realize in most cases, this 
is due to carelessness or thoughtlessness on 
the part of an employe or advertising agent. 
But it is carelessness of a kind that no good 
husiness man should tolerate for a minute 
in the running of his concern and we, there- 
fore, strongly urge all manufacturers and 
wholesalers to take moré care in supervis- 
ing the mailing of their advertisements or 
announcements that they may cease to give 
offense to the very people whose patronage 
and good-will they are soliciting. 





A N announcement 

No ‘Danger 

Piss Ss wore last week by the 
pro 4 United States Geolog- 


ical Survey tended to 
allay the fears that may have existed in 
some banking and commercial circles that 
were occasioned by the previous announce- 
ment from Germany and elsewhere that a 
way of making “artificial gold” had been 
discovered. It is needless to say that the 
announcement caused but little perturbation 
in the jewelry trade, owing to the long ex- 
perience that our people have had with 
similar announcements in regard to “artifi- 
cial diamonds” and other gems which have 
cnly appeared to be later contradicted or 
modified when the real facts in the case 
were obtainable. 

The announcement of the Survey reads 
as follows: 


“Modern chemistry has shown that at 
least some of the supposed elemental 
substances of the chemist, what he calls 
elements, are in fact compounds. In all 
ordinary chemical processes these com- 
pounds behave like elements, but it is 
nevertheless possible by special chemi- 
cal operations to show that they are 
divisible into more simple substances. 
This discovery has revived to some ex- 
tent popular belief in alchemy, and there 
have been of late many suggestions in 
the press that gold may be made artifi- 
cially and become so abundant as to 
destroy completely such utility as it may 
have as a measure of value and a basis 
for currency. 

“Tt has even been stated that the lzte 
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S. F. Emmons, of the United States 
Geological Survey, Department of the 
Interior, claimed to have made Synthetic 
gold from silver dollars many years ago 
Mr. Emmons never made any. gych 
claim, and the statement is absurd, No 
one has yet succeeded in making gold or 
in obtaining it from any other chemicaj 
element. The feat cannot be safely 
called impossible, but it is fairly certain 
that if any chemist should succeed jn 
transforming into gold some substance 
that has hitherto been regarded as a 
simple element, the process would be go 
difficult and costly as to make the gold 
far more expensive than the natura} 
metal. The silver-dollar story is prob- 
ably based on the fact that the silver 
and copper of which our so-called silver 
coins are made do contain exceedingly 
minute quantities of gold—quantities too 
small to be of any real practical im- 
portance.” 


The interest to the jeweler in the whole 
controversy has lain in noticing how active 
the daily newspapers have been in finding 
reasons to deny the original reports as to 
“artificial gold,” and to counteract their 
first effect upon the public, because it has 
been so strangely in contrast with their at- 
titude in handling similar reports in regard 
to “artificial diamonds.” With these they 
never hesitated to publish the first wild 
statements of irresponsible writers or pseudo- 
scientists, and showed little or no desire to 
correct these later when the true facts are 
called to their attention. 





Princess Mary’s Engagement Ring Increases 
Popularity of Emeralds in England, 
Says London Jeweler 


WASHINGTON, Jan. 18.— According to 
Llewellyn Simpson, a London, England, 
jeweler, who is visiting in Washington, the 
mere fact that emeralds were chosen for 
setting in Princess Mary’s engagement ring 
caused a renewal of popularity for this stone 
in England. 

“There is a veritable boom on in the 
emerald market in England,” said Simpson. 
“Tt is said among merchants that the choice 
of emeralds for Princess Mary’s engage: 
ment ring is the cause of this. At any rate, 
emeralds are holding the center of the 
stage, so to speak. The fashionable folk of 
England are demanding the square-cut em- 
erald, and this demand is making rapid 
inroads on the supply. Then, too, the 
square-cut emerald is one of the most val- 
uable stones. The price has naturally soared. 
This in face of the fact that the emerald 
is one of the most expensive stones in the 
world. 

“Few people know that emeralds are more 
expensive than diamonds, but this is a fact. 
I am speaking, of course, of the perfect 
emerald. It is much more difficult to secure 

; ; a perfect emerald than it is to get a perfect 
Established 1863 diamond. Emeralds are more rare. There 
are fewer of them in existence than there 


ENTIRE THIRD FLOOR Ag are dimaonds. That also is another reason 


21-23 MAIDEN LANE NEW YORK CITY why Princess Mary’s engagement ring is set 
. : with emeralds. It will rank as one of the 
most beautiful engagement rings ever given: 

by a fiance to his bethrothed.” 
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After Feb. 1 Molnar & Morgenroth, 
manufacturing jewelers, 15 W. 44th St, 
will be located at 2 W. 47th St. 

Godfrey Abrahams, of Davidson & 
Schwab, underwent a serious operation last 
week, but last reports show he was doing 
very well. 

It was announced last week by the Novo 
Smelting & Refining Co., 269 Pearl St., that 
Francis T. Reynolds is now representing 
this concern in Chicago. 

Atlesberg & Kleinman, 147 Fulton St., 
heretofore engaged in the business of 
manufacturing chains, will in the future 
make 18 karat white gold mountings. 

H. C. Witter, representative for Henry 
Davidson, 51 Maiden Lane, and who has 
been in this city for the past few weeks, 
returned to Chicago several days ago 
with a complete line. 

Samuel Mautner has been admitted as 
a stockholder and has been made vice- 
president of the firm of Wolfsheim & 
Sachs, Inc., makers of jewelry boxes and 
trays, 35 Maiden Lane. 

The business of Tappins’ Jewelry Store, 
this city, was incorporated at Albany, 
N. Y., recently, with a capital of $25,000. 
The incorporators are A. G. Currier, A. 
Hilton, and O. K. Fraenkel. 

Alfred Orlik, manufacturer of cigar 
and cigarette holders, 80 Fifth Ave., an- 
nounced last week that B. Lewis and 
Mark Abel, his traveling representatives, 
will leave shortly for their respective 
territories. 

Stephen Varni, of the Espositer, Varni 
Co., Inc., lapidaries and importers of 
precious stones, 15 Maiden Lane, sailed 
for the foreign diamond markets on 
Tuesday, Jan. 17, aboard the steamship 
Rochambeau. 

The business of Bernard Rice’s Sons, 
manufacturers of silverware and jewelry 
was incorporated at Albany, N. Y., last 
week with a capital of $400,000. The in- 
corporators are J. B. and L. W. Rice and 
L. Eichtersheimer. 

Joseph M.. Friede, of Eisenstadt Mfg. 
Co., St. Louis, Mo., was among the Mis- 
sourians in town to attend the dinner of 
the Jewelers’ 24 Karat Club. Mr. Friede 
while in New York made his headquarters 
with Reichman Bros. 

The Granby Mfg. Co., manufacturer of 
diamond mountings, 100 W. 21st St., has 
announced “that George Knapp has again 
joined its selling force and will represent 
the firm in the middle west, where he will 
call on the jobbing trade in the interest of 
his concern. 


At Albany, N. Y., last week, articles of 
incorporation were issued to the Standard 
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Pearl Corporation, with authority to engage 
in business in this city. The capitol is 
$20,000, and the incorporators are M. I. 
Schwalbe and E. Gabay. 

According to a charter of incorporation, 
issued at Albany, N. Y., last week, the 
Vanity Silver Plate Co. will engage in 
business in fhis city with a capital of $15,- 
000. The incorporators are B. Cohen, W. 
Herman and J. Meckensberg. 


Moe Diamond and George Epstein, 
traveling representatives for I. Ackerman, 
wholesale jeweler, 12 John St., will leave 
for their respective territories this week. 
Mr. Diamond will call on the trade in the 
northwest, while Mr. Epstein will travel 
through the southwest. 


A. M. Forman Co., manufacturer of 
chains and bracelets, 35 Warren St., has 
signed a lease for a part of the fourth floor 
at 142 Fulton St, where the concern’s 
office and factory will be located. The 
new location will give the firm increased 
space and better facilities. 


Friends of Lee Reichman, of Reichman 
Bros., were greatly pleased to hear last 
week of the improved condition of Mr. 
Reichman’s wife, who recently underwent 
a serious operation. Reports from the 
hospital were very encouraging during the 
week and her condition is now considered 
most satisfactory. 

An announcement was sent to the trade 
last week calling attention to the fact 
that the firm of Himmelman & Rosen, 
manufacturing jewelers, had been dis- 
solved. A new firm has been organized 
under the style of Rosen & Loseff, which 
concern will maintain the offices and 
factory of the old firm at 41 Maiden 
Lane. 

Wallace L. Miller, middlewest repre- 
sentative of Ingomar Goldsmith & Co., 
180 Broadway, visited the home office 
in this city recently and last week, re- 
turned to Chicago. The Chicago office 
of Ingomar Goldsmith & Co., of which 
Mr. Miller is in charge, has been moved 
from the Masonic Temple building to 
Columbus Memorial building. 


A note announcing that Charles B. 
Schwarz is now representing De Frece 
Bernstein, importer and manufacturer of 
watches, gave the address of the concern 
incorrectly, as it should have stated 106 Ful- 
ton St., instead of 136. Mr. Schwarz’s main 
territory is the middle west, but he will 
also cover Baltimore, Philadelphia, Wash- 
ington and Providence and Boston as well. 

In the issue of THE JEWELERS’ CIRCULAR 
of Jan. 18, in an article on sapphires in New 
South Wales, mention was made of Mr. 
Heiser as one of the directors of the 
Australian-American Gem Co. According 
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to an announcement of the Sapphires Min- 
ing & Cutting Corpn., 665 Fifth Ave., New 
York; the Mr. Heiser referred to is a 
director of that concern, in whose interests 
he is now in Australia and is a director of 
no other company. 


John Beckett, who was formerly a 
traveling representative for the Alphonse 
Jeddis Co., and who has been in this 
city since the early part of this month, 
selecting lines for manufacturers which 
he intends to represent, will return 
shortly to the Pacific Coast. Mr. Beckett 
was among the callers at the officers of 
THE JEWELERS’ CrircuULAR during the past 
week. 


The regular monthly meeting of the 
Jewelers’ 24 Karat Club of New York was 
held Thursday at the rooms of the organ- 
ization, 15 Maiden Lane, with the new 
president, Harry P. Dickinson in the chair. 
The meeting was well attended, and routine 
business was transacted. The club received 
the resignation of one member and elected 
one, Marcel Mirabeau, from the waiting 
list, to take his place. 

It was announced last week by the 
Continental Sheffield Silver Co., whose 
factory is located at 195 Broadway, 
Brooklyn, that in the future the name 
of this firm will be the Continental Silver 
Co. On Feb. 1, the concern will open 
an office at 347 Fifth Ave. this city, 
and will be in charge of W. C. New- 
land. The factory will still remain in 
Brooklyn at the old address. 


Schedules in bankruptcy were filed in 
the United States District Court this city 
last Tuesday by the Sphere Trading Cor- 
poration, wholesalers in jewelry and nov- 
elties, 13 Park Row. These schedules 
place the liabilities at $4,521.46, which 
amount constitutes taxes due, States, coun- 
ties, etc., $60; secured claims, $1,213.92, 
and unsecured claims $3,247.54. The assets 
total $2,095, and are divided as follows: 
Bills, promissory note? and securities, $595; 
personal property, $300, and debts due on 
open accounts, $1,200. Among the largest 
unsecured creditors are: R. L. Griffith & 
Son Co., $491; McRae & Keeler, $486; 
Doran, Baghall Co., $209; Philadelphia 
Commercial Museum, $625, and Carstein 
&. Linnekin, $250. An involuntary petition 
in bankruptcy was filed against the concern 
on Oct. 7 last. 

George S. Overton, formerly representing 
the Edge Chain Co., has joined the selling 
force of J. B. Bowden & Co., manufactur- 
ing jewelers, 15 Maiden Lane, and in the 
future will call on the trade in New York 
State and New England. 





(Continued on page 103) 
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JOHN .W. SHERWOOD 


President 


OSCAR M. GAMMON 


Vice-President 


SOLIDARITY WATCH CASE CO. 
15 Maiden Lane, New York 








SOLIDARITY: “The Case That Courts 


Comparison” 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 


Representative Watch Jobbers 
are Solidarity Jobbers 


(ESTABLISHED OVER 
THIRTY YEARS) Asst. Secretary-Treasurer 


LOUIS J. MONTAGNON 
Secretary-Treasurer 


GEORGE SALZGEBER 
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Cc. Stanley Mitchell 
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Max Markel 
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Vice-President 
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Vice-President 
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Vice-President 
William M. Haines 
Vice-President 
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Vice-President 
Lawrence J. Grinnon 
Vice-President 
Henry L. Cadmus 
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Harvey H. Robertson 
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Robert Roy 
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President 


William H. Strawn 
Vice- President 
Norborne P. Gatling 
Vice- President 
H. A. Clinkunbroomer 
Vice-President 
George R. Baker 
Vice-President 
John B. Forsyth 
Vice- President 
Joseph Brown 
Vice-President 
Walter B. Boice 
Vice-President 
Arthur T. Strong 
Vice-President 
James C. Brower 
Vice-President 
H. F. Meehan 
Vice-President 
Henry C. Hooley 
Ass’t Cashier 
Welling Seely 
Ass’t Cashier 
William S. Wallace 
Ass’t Cashier 
George M. Hard 


Chairman 
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BANK 


OF THE 
CITY OF NEW YORK, 








We cordially invite you to open an ac- 
count with us at our main office or 
the branch office best located for your 
convenience. 


Branch Offices and Managers 
434 Broadway 
Cor. Howard St. 
Bowery ond, Grand St. 


. A. Clinkunbroomer, Vice-President 
Max Markel, Vice-President 


Broadway and 18th St. 
C. Stanley Mitchell, Vice-President 


W. D. Pike, Manager 
8th Ave. and 14th St. R. F. McKennan, Mgr. 
33rd St. and Fifth Ave. 

Geo. P. Kennedy, Vice-Pres., 
Third Ave. and 57th St. A. T. Strong, Mgr. 
Seventh Ave. and 39th St. Jas. V. Boise, Mgr. 
Lexington Ave. and 86th St. A. J. Nieber, Mar. 
Broadway and 105th St. H. H. Budleman, Mgr. 
Lenox Ave. and 116th St. F. B. French, Mgr. 
67 W. 125th St., near Lenox Ave. 


J. A. Olsen, Mgr. 
Broadway and 144th St. 
Thos. W. Robinson, Mgr. 


W. H. Zabriskie, Mgr. 


MAIN OFFICE, 149 BROADWAY 


Cor. Liberty Street 
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ALEXANDER GILBERT 
Harry E. Warp..... 
Witi1am M. RosENnpDALE 
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épaeneeeesal President 


—, Vice-President 
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F. A. M. Burrevyi 
Joun J. Carre 
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Ricnarp J. Faust, Jr. 
Austin B. FLETCHER 
WritiaM B. FRANKLIN 
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James G, Flateau, Kansas City, Mo., is 
an out-of-town visitor in this city, 

The Usona Emblem Co., 53 Ann St., this 
city, announced last week that Al Sturtz is 
now representing the firm in Chicago, 

The annual meeting of the American 
Jewelers’ Protective Association will be held 
this afternoon (Wednesday) at the rooms 
of the National Jewelers Board of Trade. 

Edwin H. Dean, with offices at 15 
Maiden Lane, will represent the X. L. Belt 
Buckle Co., of Cincinnati, O., in New York 
and vicinity, Philadelphia, Baltimore and 
Boston. 

Alex W. Rothschild of Alex W. Roths- 
child & Co. Inc., 170 Broadway, which 
concern is at present in liquidation, is now 
associated with the O. J. Somers Co., 87 
Maiden Lane. 

Cristall & Sussles, 6 Maiden Lane, will 
or about March 1 


vemove on to larger 
quarters at 68 Nassau St., where they will 
add a diamond mounted line to their 


present gold ring line. 

DeF rece Bernstein, importer and manu- 
facturer of watches, 106 Fulton St., has 
made arrangements with Nordman & Mi- 
lenbach as representatives on the Pacific 
Coast and in the States west of Denver. 

William Rothschild, who has represented 
the National Watch Co. for several years 
in the south, will hereafter represent the 
Hoffman-Alliance Watch Co., watch im- 
poriers, 15 Maiden Lane, in the same terri- 
tory. ; 

B. J. Hirshorn, of Hirshorn, Smith & 
Newman, Inc., dealers in diamonds and 
makers of platinum and gold jewelry, 21 
Maiden Lane, has left for a trip through 
the south. Alfred Ganz, representing the 
same concern, is now visiting the trade in 
the west. 

The first meeting of the creditors of Ray 
Bolotin, 41 Maiden Lane, will be held at 
the office of Seaman Miller, referee in 
bankruptcy, 2 Rector St. on Thursday, 
Jan, 26, at 10:30 a. M. Creditors may at- 
tend this meeting to prove claims, appoint 
a trustee, examine the bankrupt and trans- 
act such other business as may come before 
them. 

Supreme Court Justice Richard H. 
Mitchell last week set Jan. 30 as the date 
for the trial of Alric Westling, who has 
been indicted for the murder of Carl Mol- 
lar, the Bronx jeweler and the wounding 
of Mr, Mollar’s wife. The alleged murder 
took place on Dec. 24, last, when it is 
claimed Westling went to the home of Mr. 
Mollar with the intention of robbing the 
jeweler of merchandise worth about $8,000. 

Some time after 1 P. M. last Saturday, 
the office of R. Blackinton & Co, 8 W. 
40th St., this city, was entered by someone 
who stole a quantity of silver cigarette 
cases, belt buckles, silver lockets and 
diamond powder boxes worth in all about 
$1,000. Entrance to the office was gained 
by using a pass key. The thief, after 


getting inside the place, broke a small lock 
from one of the sidewall cases which was 
looted. 
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Joseph Leudan, who for many years 
was engaged in the diamond business at 
87 Nassau St. is a visitor in this city, and 
announced that on Feb, 1 he will open 
offices at 220 W. Sth St., Los Angeles, Cal., 
where he will engage in the cutting and 
importing of diamonds and precious stones 
under the style of Joseph Leudan & Co. 
While in this city Mr. Leudan is making 
his headquarters at the offices of James J. 
Loeb & Bro., 68 Nassau St. 


At a meeting of the creditors of John 
Schumacher, manufacturing jeweler, held 
last Friday morning at the rooms of the 
National Jewelers Board of Trade an offer 
of settlement was made on the basis of 
15 cents on the dollar, payable 10 cents 
in cash and the balance of five cents is a 
note, indorsed. A creditors’ committee will 
investigate and report at a subsequent meet- 
ing. The nominal assets are placed at 
$25,000 while the liabilities are reported to 
total about $80,000. 

H. W. Hamburger & Co. succeeded in 
a recent decision by the Board of United 
States General Appraisers in having the 
tariff rate reduced on strings of beads, 
temporarily strung. Some of the strings 
were composed of graduated beads; others 
of small beads, interspersed at intervals 
with larger beads. They were assessed 
with duty as beaded articles at 50 per 
cent ad valorem under Par. 333, Tariff 
Act of 1913. Judge Sullivan reached the 
conclusion that they should have been taxed 
at the rate of but 35 per cent ad valorem, 
under the provision in the same paragraph 
for beads strung loosely on thread for 
facility in transportation only. 

The mystery surrounding the theft of 
$590 in cash from the jewelry establishment 
of T. Kirkpatrick & Co., 624 Fifth Ave., 
this city, and the finding of Charles Mul- 
ler, a watchman, in a semi-conscious condi- 
tion on Monday morning, Jan. 16, has, the 
police believe, been solved by the arrest of 
the watchman on a charge of grand lar- 
ceny. Muller, who it is claimed struck 
himself such a blow on the head as to make 
it necessary for him to be sent to a hospital, 
recovered sufficiently by last Wednesday to 
be brought before Magistrate Simpson in 
the West Side Court, who held the prisoner 
in $1,000 bail for the grand jury. It is 
claimed that Muller made a confession in 
which he admitted stealing the money, and 
hitting himself on the head. According to 
the story alleged to have been told by Mul- 
ler he was in need of cash, so went ‘to a 
cash drawer in the Kirkpatrick store and 
extracted $590 in news bills. It is then 
claimed he wrapped them into a small pack- 
age which he addressed to himself at his 
home in Brooklyn. When the watchman, it 
is alleged, saw the letter carrier take the 
package from the mail box shortly before 
8 a. m. Monday, Jan. 16, he shut off the 
burglar alarm and struck himself on the 
head. When the police were called Muller 
was still in a semi-conscious condition and 
had lacerations on the head. He was re- 
moved to St. Luke’s Hospital supposedly 
suffering. from concussion of the brain. 
An investigation conducted by Detectives 
Dennison and Fitzgerald finally resulted in 
the watchman’s arrest. It is alleged that 
the money which was stolen, was found in 
its original package at Muller’s home. 
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Business Troubles. 





P. J. Martth, Wagoner, Okla., is offering 
{to compromise with creditors. 


' An involuntary petition in bankruptcy 
has been filed against A. M. Balding, At- 
lanta, Ga. 

An involuntary petition in bankruptcy 
has been filed against Harry Adams, Jersey 
City: Ne J. 

The Liberty Jewelry & Importing Co., 
New Haven, Conn., is reported to be in 
bankruptcy. 

The North State Jewelry Co., Golds- 
boro, N. C., is reported to be in the hands 
of a receiver. 


J. M. Maddock, Manhattan, Kans., is in 
bankruptcy. A first meeting of creditors 
is set for Feb. 2. 

C. A. Glick, Cleveland, O., is a volun- 
tary bankrupt. The assets are $3,350 
and the liabilities $8,574. 


W. L. McDonald, Wabash, Ind. has 
filed a voluntary petition in bankruptcy, 
with assets of $2,956, and liabilities of 
$5,255. 

A voluntary petition in bankruptcy has 
been filed by C. W. Hale, Danielson, Conn. 
The assets are $4,291, and the liabilities 
$5,825. ; 

C. C. Wendelboe, Logan, Utah, is of- 
fering a pro-rata settlement. His assets 
are said to be $5,000 and _ liabilities 
$11,500. 

F. C. Pohl & Co., Cleveland, O., are 
voluntary bankrupts. The assets are 
$1,425 and the liabilities are reported to 
be $12,024. 

Michael Korn has been appointed receiver 
for Mitchell & Stelwick, Philadelphia, Pa. 
The assets are about $2,000, and liabilities 
about $7,000. 

A voluntary petition in bankruptcy has 
been filed by N. M. Teti, New Britain, 
Conn., with assets of about $2,726, and lia- 
bilities of $5,809. 

Harry Finn, Boston, Mass., has as- 
signed to Arthur Rosenberg. He claims 
assets of $2,000 and the liabilities are 
placed at $4,800. 

J. Madow Jewelry Co., Milwaukee, Wis., 
has filed a voluntary petition in bankruptcy. 
The assets are placed at $2,604, and the 
liabilities at $6,157. 

The Kingstone Co., San Francisco, Cal., 
has assigned to A. H. Frank. The assets 
have not been determined. The liabilities 
are placed at $55,000. 

David Karlins, Newark, N. J., has as- 
signed to L. P. Kristeller. The assets 
are placed at $2,000 and the liabilities at 
approximately $6,000. 

E. M. Dickinson, Galeton, Pa., is re- 
ported to be in financial difficulties and 
an involuntary petition in bankruptcy 
has been filed against him. 

The Ruby Jewelry Co., Cleveland, O., is. 
reported to be offering to compromise 
with creditors. The assets are reported to 
be $500 while the liabilities are approxi- 
mated at $3,300. 

U. Pagliuca, New Haven, Conn., is in 
financial difficulties and a voluntary peti- 
tion in bankruptcy has been filed by him. 
The assets are $2,103 and the liabilities 
are $3,975. 











TRADE CONDITIONS 

Salesmen for the different manufacturing jewel- 
ers and silversmiths are preparing to send their 
salesmen on the road in the near future. A few 
of them have already gone to their respective fields, 
and others will go out this week and next. Some 
concerns report that orders are already coming in. 
While many retailers still have a considerable stock 
of diamonds and high priced jewelry, they have had 
a good sale of medium priced goods, which sconer 
or later must be replaced with new gocds. Newark 
retail jewelers, according to late reports, had a 
good holiday trade—ccnsidering the large number 
of persons out of employment and business condi- 
tions generally. The bulk of the holiday sales by 
local retailers wus in medium priced goods. 





Frank J. Vetter, a jeweler, 58 years 
old, was found dead in bed at his home 
at 210 Fourteenth Ave. 

The engagement of Alexander Aron- 
son, son of Mr. and Mrs. Louis V. Aron- 
son, has been announced. 

An organization known as the Newark 
Clearing House Association has been 
organized by Newark bankers. 

J. P. Wrayton, formerly with Durand 
& Co. will hereafter represent the 
Allsopp-Bliss Co., on the Pacific Coast. 

Carl Hartdegen, Jr., was elected lion 
tamer at the annual election of officers 
of the Lions’ Club of Newark, held at 
Achtel-Stetter’s. 

A campaign for an increase in member- 
ship and for a more complete organiza- 
tion has been launched by the Merchants’ 
Association of Newark. 

George A. Allsopp, of Allsopp Bros., 
manufacturing jewelers at Camp and 
Orchard Sts., gave $25 toward the 
Woodrow Wilson Foundation. 

David Statman succeeeds the Rev. A. 
Boylan Fitz Gerald as worshipful master 
of Composite Lodge of Masons, which 
was organized about a year ago. 

Among the 35 persons whose names 
have been chosen by the jury commis- 
sion as possible grand jurors for the 
second half of the December term is 
Carl H. Lester. 


The Workingman’s Compensation Bu- . 


reau has awarded Perfilio Soares, of 351 
Market St., $180 for an injury to the 
middle finger of his right hand, sustained 
while working for the Art Metal Works. 

Mrs. Augustus V. Hamburg, 324 Clif- 
ton Ave., and her daughter, Miss Mabel 
J. Hamburg, will leave Newark this week 
for a few weeks’ stay in Florida. They 
will go to St. Augustine, later visiting 
other points of interest. 

J. Wiss & Sons, 665 Broad St., have 
installed a Seth Thomas street clock in 
front of their store. It is illuminated at 
night. It measures 15 feet from the 
pavement to the center of the dial. The 
dial measures 40 inches. 

George A. Allsopp, of Allsopp Bros., 
Camp and Orchard Sts., residing at 78 
Johnson Ave., has been named, with two 
others, as a member of the Newark 
Board of Education. Mr. Allsopp will 
assume his new duties on Feb. 1. 

Mr. and Mrs. George A. Allsopp, 78 
Johnson Ave., will leave on Jan. 29 for 
Florida, where they will remain about a 
month. They will spend two or three 
weeks at Bellaire, later visiting Mr. and 
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Mrs. Henry Allsopp at their home at 
Sebring. 

Mayor Archibald, a silver goods manu- 
facturer, addressed the Men’s Club of 
the Park Presbyterian Church on the 
subject of “Greater Newark.” He 
sponsors a _ plan for Consolidating 
Newark and a number of outlying munic- 
ipalities. 

Mrs. Agnes Luther Miller will give a 
lecture on “Quartz as a Mineral and as 
a Gem” on Jan. 21, at a meeting of the 
Chiacong Tribe of the Woodcraft 
League of the Y. W. C. A. Mrs. Miller 
will illustrate her talk with a collection 
of 100 specimens of cut gems. 

The Newark Pearl Button Co. is the 
trade name which has been filed for the 
business of manufacturing all kinds of 
pearl goods conducted at 114 Howard 
St., by Roman Szchmankewick, 245 W. 
Kinney St., Rudolph Rair, of 50 West 
St., both of Newark, and Henry Kagen- 
boch, of 71 Morgan PIl., North Arlington. 

George J. Busch, retail jeweler at 
Springfield Ave. and High St., will sail 
on Feb. 1 with a friend for a pleasure 
trip to Florida. He will make his head- 
quarters with a friend at Tallahassee, but 
will also visit Palm Beach, Miami, and 
other places. He will take motor trips 
to various points of interest and will 
spend some time in hunting and fishing. 

George H. Rover has left for the 
southern territory in the interests of 
E. H. Eastwood & Co., silversmiths and 
manufacturers of optical goods, 34 Mar- 
shall St.. W. A. Buckmaster will leave 
for a trip through the eastern territory 
for the same concern in a week or 10 
days. B. Robinson has left for a trip 
through the eastern territory with optical 
goods only. 

Howard Atkins, who, according to the 
police, has confessed to a large number 
of burglaries in the Clinton section re- 
cently, was driven through the section 
with detectives in an automobile pointing 
out places where he had committed bur- 
glaries, and telling how he did it. Rings 
and jewelry were included in the loot 
which he secured. One of the houses he 
is said to have admitted robbing was 
that of Alexander Loeb, 4 Farley Ave. 

Norbert Bertl, retail jeweler at 46 Spring- 
field Ave., is in Denville, N. J., for a 
couple of weeks of much needed rest. 
He will return to Newark next Saturday. 
Just before New Year’s Mr. Bertl sent to 
President and Mrs. Harding an: art cal- 
endar such as he sent out to his best 
customers. He has received an engraved 
acknowledgment card. The card and the 
envelope in which it came have been 
made a part of Mr. Bertl’s window dis- 
play. 

A meeting of the creditors of Charles 
C. Tinckler, trading as Bride & Tinckler, 
whose factory and office was formerly 
located in the Sayre building at Mulberry 
and Oliver Sts., was held in the bank- 
ruptcy court room, 201 Essex building, 
on Thursday last. It was thought that 
it would be announced at that time what 
the final dividend would be. Charles 
M. Mason, referee in bankruptcy, had 
not concluded checking up the trustee's 
report, however, and it was stated an 
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announcement would be made later It 
is thought that the amount of the qj 
dend will be made known this week 
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Burt Todd has recently succeeded the 
firm of Todd & Zern, Poteau, Okla. 

Mr. and Mrs. C. C. Hoefer have gone 
to Florida for the remainder of the 
Winter. 

Arthur Weiss, of Warren, Ark., has 
been elected a director of the Merchants 
& Planters’ Bank of Warren. 

L. J. Wendel, Creston, Ia., and FE, , 
Goodale, Lenox, Ia., spent a day in the 
city recently visiting old friends. They 
were en route from the Optometric con- 
vention in St. Louis. 

Among the recent visitors in the city 
were: J. O. Stott, Paola, Kans.; V. W. 
Huffman, Herington, Kans.; C. L. Frost, 
Odessa; A. G. Madston, Ottawa, Kans,; 
Gene Weber, Lexington; Otto Burkland, 
Moberly; C. G. Remington, Garden City; 
H. L. Raines, Maryville; C. E. Dickinson, 
Garden City, Kans.; H. T. Lander, 
Lawrence, Kans. 

M. D. Bell suffered a loss of $3,000 
in a fire which destroyed several build- 
ings at 13th and Main Sts. about a week 
ago. Mr. Bell’s store had been re- 
modeled last Summer and this was not 
burned. The damage to stock and fix- 
tures was from water. Mr. Bell carried 
$2,000 insurance. He is looking for an- 
other location and expects to reopen 
shortly. 

The University of Kansas Alumni As- 
sociation, of Kansas City, will hold its 
annual banquet in the Hotel Baltimore, 
March 18. Governor Henry J. Allen, of 
Kansas, and Governor Arthur M. Hyde, 
of Missouri, will be the principa 
speakers. More than 1,000 guests are 
expected. This is the largest of any 
alumni association in the west. There 
are more than 1800 members in Kansas 
City. Charles P. Woodbury, of the Cady 
& Olmstead Jewelry Co., is president of 
the association. 

Jewelry workers in the Porter & 
Wiser Jewelry Co.’s shop and in the 
shop of the Green Jewelry Co. went on 
strike Jan. 16. The previous week notice 
was posted in both establishments that 
the working week would be increased 
from 44 to 48 hours. The employes said 
they would not accept the change, which 
meant, in effect according to the em- 
ployers, a reduction of about 9 per cent 
in wages. No actual reduction in pay 
was offered. Both shops employed both 
union and non-union men. The _ non- 
union workers walked out in sympathy. 
The Porter & Wiser Co. has advertised 
for non-union workers and will not re- 
employ any of the workers who went 
out. The other shops are helping out 
on work and both places are operating 
with what help they can get. 








Burr Carter will open a jewelry store 
at Park River, N. D. 
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Mr. and Mrs. William L. Mauran and son 
are at Poland Springs, Me., for the Winter 
sports. 

Walter B. Frost has been elected a mem- 
ber of the Rhode Island Society Sons of the 
American Revolution. 

R. J. Ward, of R. J. Ward Co., manufac- 
turers of rosaries and ecclesiastical goods, is 
on an extended western trip. 

Mr. and Mrs. Walter B. Frost left on 
Thursday night for St. Petersburg, Fia., 
where they will spend the remainder of the 
Winter. 

Olin Bros. have opened offices at room 523 
Kingsley building, 334 Westminster St., this 
city. They were formerly at 441 Warren 


St., Boston. , 
For the purpose of manufacturing their 


own necklace clasps and other finds, the’ 


Karpeles Co. is fitting up a factory in its 
building, 15 Snow St. 

Jacob Schmelz, a manufacturing jeweler 
of this city, has been granted a marriage 
license by the City Registrar. The bride- 
to-be is Miss Betta Kornstein. 

Joseph A. Pistoni, for a number of years 
shipping clerk for Blacher Bros., 43 Sabin 
St, died last Monday of pneumonia at his 
home here after an illness of only a few 
days. 

George N. Steers, of Payton & Kelley Co., 
and wife have sent out cards announcing 
the engagement of their daughter, Miss Mar- 
jorie Steers, to Charles E. Miller of this 
city. 

Thomas Pignatelli is owner of the Quality 
Jewelry Co., that has begun the manufacture 
of jewelry novelties at 12 Paul St., this city, 
according to information filed at the city 
clerk’s office. 

The case of the Imperial Knife Co. against 
the American Railway Express Co., which 
was on the calendar of the Superior Court 
for trial on Wednesday, was passed for re- 
assignment, 

The store of T. F, & T. J. Hayden, corner 
Weybosset and Orange Sts., was broken into 
last Thursday night and $6.15 in money; 20 
watches valued at $66 and knives valued at 
$3 were stolen. 

Reuben M. Cohen, Chicago representative 
of the George H. Cahoone Co., has been 
at the factory, 7 Beverly St., this city, the 
past week preparing his new sample line 
for the season. 

James H. O’Connor, with the Ostby & 
Barton Co., with his wife celebrated the 
25th anniversary of their wedding at their 
home on East George St., this city, last 
Friday evening. 

A radical change has been made in the 
selling policy of L. J. Anshen Co., 144 Pine 
St. Heretofore the firm has sold direct to 
the retail trade, but hereafter they will sell 
to the jobbing trade only. 

At the annual meeting of the Providence 
District Nursing Association held last Tues- 
day, Erling C. Ostby was elected one of 
the vice-presidents. Mrs. David Bernkopf 
and Frederick D. Carr were among the di- 
rectors elected. 

Harris Fellman, of Woonsocket, has been 
re-appointed by Governor San Souci as a 
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member of the Rhode Island Board of 
Examiners in Optometry for a five year term 
expiring Jan. 31, 1927. He has been a mem- 
ber of the Board since its creation in 1911. 

The Henry A. Evers Co. was incorporated 
under the laws of Rhode Island last week 
with a capitalization of $25,000 and will 
continue at 44 Washington St. to do en- 
graving, tool making, etc. The incorpora- 
tors are Henry A. Evers, Anedio N. Muc- 
cini and Lillian R. Curry. 

Thomas F. Riley, who for more than a 
year has been manufacturing gold goods at 
59 Page St., as Thos. F. Riley & Co., has 
taken Henry B. Lewis, formerly of Lewis 
Page into partnership. Mr. Riley will have 
charge of the factory and Mr. Lewis the 
executive end of the business. 

Charles W. Flagg, of Woonsocket, left 
last week en route to the Grand Canyon of 
Colo., and San Francisco. After visit- 
ing various points of interest in California 
he will start east through Phoenix, Ariz., 
San Antonio and other cities of Texas and 
New Orleans, Washington and New York. 

A report has been made to the Providence 
police that early the past week a representa- 
tive of a New York concern left a trunk 
containing gold rings, jewelry, precious 
stones and articles of silver valued at more 
than $500 in the care of a man who con- 
ducts a department store. When the owner 
went for the property he found the trunk 
had been broken open and the goods stolen. 

Walter R. Best, for 16 years with the 
Baird-North Co., in several executive capa- 
cities, has become associated with the 
Baker-Bliss Co., in the Hoppin-Homestead 
building, 357 Westminster St. This con- 
cern, doing business as the Imperial Im- 
porting Co., in the mail order field, is con- 
ducting a general retail jewelry business 
carrying a stock and handling considerable 
special order work. 

Woodward Booth, secretary-manager of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, is at present 
under treatment at the Homeopathic Hospi- 
tal, this city, following an operation on his 
left arm. Several months ago he had the 
misfortune to fracture his forearm by a fall, 
and the bones have failed to properly knit. 
A number of years ago Mr. Booth broke 
the same arm and the bones were fastened 
by silver wires. It has been necessary to re- 
move these wires and reset the bones and 
the arm will have to be carried in plaster 
cast for a number of weeks. 

David Arnott was elected president of the 
Brown & Sharpe Mutual Relief Association 
at its annual meeting on Tuesday in the 
administration building of the corporation. 
The reports of the committee for the year 
show that the association has been active 
during the year and $13,800 in sick benefits 
and $1,200 in death benefits have been paid. 
During the 35 years of the association’s 
existence its members have mutually contrib- 
uted to the payment of $214,222.97 in sick 
benefits and, since 1909 the sum of $30,300 
in death benefits. The treasurer’s statement 
for the year just ended shows good balances 
with which to start the new vear. The other 
officers elected were: Vice-President, B. V. 
Morse; secretary, John Harrop; treasurer, 
S. B. Moulton; directors, F. W. Ripley, J. 
Kenyon, C. F. Pothin, E. P. Martin, J. W. 
Chappell, A. Morpath, H. J. Eltz, J. J. How- 
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ard, W. J. Buskard, E. D. Estens, L. D. 
Spence, E. H Woodmansee, J. O. McCombs, 
W. J. Payne, G, E. Boyd, W. Spencer, W. 
A. Henry, J. Slater, L. N. Monahan, F. P. 
Schwartz, J W. McGregor, W. E. Trues- 
dale, J. T. Walsh, C. L. Nelson, J. D. Wil- 
kinson, W. Muirhead and A. W. Rongvie. 











Amos Blackinton was added to the 
board of directors of the Attleboro Trust 
Co. last week to succeed William R. 
Cobb, deceased. 

Frank W. Weaver has been re-elected 
president of the Attleboro Savings and 
Loan Association. Mr. Weaver is a well 
known jeweler. 

Clarence Thompson, salesman for 
Moore Bros., has severed his connections 
with the firm and will represent the 
North American Watch Co. 

Harold D. Baker, of the Attleboro Re- 
fining Co., served on a jury last week. 
Although a busy man he made no effort 
to be excused from his duty. 

Ervin E. Sweet, of the Attleboro A. A., 
made public his annual report last week 
which shows that $25,835.21 was ex- 
pended on the Hayward field last year. 
A greater part of this was contributed by 
the manufacturing jewelers. 

Fred A. Bullock, of the firm of Dolan 
& Bullock, manufacturers of jewelry in 
Attleboro, while on a recent business 
trip was knocked down by an automobile 
in Kansas City. His right arm was 
broken and his knee dislocated. He has 
recovered sufficiently to be out. 

The annual wage dividend of the R. F. 
Simmons Co, was paid last week to the 
employes of the concern. In connection 
with the dividend a letter was received 
stating that no prediction could be made. 
regarding business for the coming year 
but that it was felt that there would 
be a gradual improvement. 











The J. F. Bride Co, is at present 
operating its factory on a 13 hour a day 
schedule. 

Larry Wilkins has been appointed 
assistant superintendent of the F. M. 
Whiting & Co. 

Clifford Whiting, son of Frank Whit- 
ing, is now representing the Whiting & 
Davis Co. on the Pacific Coast. 

Silverplated mesh bags made in Plain- 
ville at a cost of $3.50 each are being 
copied in Germany and sold in this 
country duty paid for $1.78. 

Frank Gilbert, salesman for R. Black- 
inton & Co., represented the North Attle- 
boro lodge of Elks in their billiard 
tourney with Taunton lodge. 

Donald LeStage, of the LeStage Mfg. 
Co., has been elected a member of the 
public library board. Mr. LeStage is a 
graduate of Brown University. 
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“Tllinois Watches Are Not Advertised to 
Death, But They Make A Remarkable 
Showing and Back You to the Limit” 


—writes an eastern jeweler who was very much impressed 
by the following interesting experience 





“Some three or more years ago I sold one of your better grade 
watches to a customer feeling that I could give him as good value for 
each dollar of the price as in any watch made in the world and the 
watch has backed me to the limit. At the time he had never heard of 
a watch by the name IIlinois and left the matter entirely to my knowl- 
edge of watches. 


“This morning he comes into the store with an interesting anecdote 
which I feel you ought to know. In the course of his business he is 
on Pullmans a great part of the time and, as he says, many of the 
great questions of the day are settled on such cars by those who have 
plenty of time to sit around and discuss them. After a group of five 
had settled automobiles, politics and a number of other matters the 
subject of watches arose. More or less discussion was had relative 
to the merits of various makes, but when the census of watches was 
actually taken in the group of five men three of them were carry- . 
ing your make and all were perfectly satisfied with their timepieces. 


“As your watch is not made in the biggest shop in the land and is 
not advertised to death, I think that this showing is remarkable and 
worthy of your attention.” 





There is no secret about the remarkable showing made by Illinois 
Watches. They satisfy, and for years satisfied customers have 
been their best advertisements. 


Such advertising will mean much to your store. 


ILLINOIS WATCH COMPANY 
Springfield 
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Chicago Notes 

C. M. Proper, Nebraska City, is in Chi- 
cago taking a course in engraving. 

J. L. Art, of the J. L. Art Co, left last 
week for Texas, where he will combine 
business with pleasure. 

Chas. Wallerstedt, St. Louis, Mo., passed 
several days in Chicago last week attend- 
ing to business matters. 

“Billy’ Lamb, of Geo. H. Fuller & Son, 
Co., returned recently from a short business 
trip to St. Louis and Kansas City. 

Theo. L. Stern, of Theo. L. Stern & Co., 
New York, spent the past two weeks in 
Chicago calling on the novelty trade. 

Conrad S. Arnkens, of the National Box 
Co., Buffalo, N. Y., spent last week in 
this city calling on the jobbing trade. 

Earl Stamm, of the Dueber-Hampton 
companies, left last week on a three weeks’ 
business, trip through his eastern territory. 

Mr. and Mrs. O. P. Noissom, South Bend, 
Ind., enjoyed a day here last week en route 
to California where he will pass the Winter 
"resting. 

L. W. Williams, Chicago manager for 
Theo. W. Foster Bros., Co., returned last 
week from a short business trip to Mil- 
waukee. 

Irving M. Leon has been appointed 
buyer for the watch and jewelry de- 
partment of A. Wolf & Co., 27 S. Clark 
St. 

Harry H. Miller, western manager for 
Goldsmith, Stern & Co., returned last week 
from the east where he spent a month 
at the factory. 

J. E. Korshak, of the Illinois Pawners 
Society, left last week for New York, 
where he will remain for 10 days’ visiting 
the eastern markets. 

F. B. Tinker has taken on the line of 
cut glass manufactured by S. Herbert of 
New York city, and will represent this 
house in Chicago and the west. 

Sam Kutner, Masonic Temple, recently 
sailed on the Rochambeau for Europe and 
India, where he will visit the gem markets. 
He expects to be away a long time. 

F. B. Tinker, Heyworth building, returned 
last week from Pittsburgh where he passed 
two weeks visiting at the glass and house- 
_ show and at the factory at Mary- 
and. . 

R. B. Piowaty, of the home office of the 
North American Watch Co., Mansfield, O., 
is passing several days in Chicago visiting 
at the Chicago office and calling on the 
trade here. 

J. H. Prevost, formerly connected with 





W. M. LeClare Co., of Detroit, has located 
in Chicago and expects to associate him- 
self with Bronson Bros., at 3916 Cottage 
Grove Ave. 

Harry L. Fargo, of the Fargo, Diedrich 
Jewelry Co., of Ripon, Wis., passed several 
days in Chicago last week selling an ash 
receiver for automobiles that he had in- 
vented and patented, 

J. P. Keating, of the watch repairing de- 
partment of C. D. Peacock, resigned his 
position last week, to enter into business 
for himself. He expects to locate very 
shortly and will do watch repairing for the 
trade. 

George W. Chatterton, formerly repre- 
sentative of W. G. Knapp Co., New York 
city, will take charge of the watch depart- 
ment of C. D. Peacock, Inc. Prior to the 
time he was connected with W. G. Knapp 
Co., he was associated with the Illinois 
Watch Case Co., at Springfield, for nine 
years, 

A. L. Sachse has again entered the re- 
tail jewelry business at Lincoln & Bel- 
mont Aves., and will operate this business 
in connection with his optical business. Mr. 
Sachse was in the jewelry and optical 
business for many years up to about a year 
ago when he ‘entered the optometric prac- 
tice, exclusively. 

George Meyerson, who was formerly con- 
nected with the South Bend Watch Co., 
has associated himself with A. Hirsch & 
Co., and will represent them in Minnesota 
and part of Iowa. Mr. Meyerson is now 
getting his samples ready and will leave for 
his territory about Feb. 1. George Lossau, 
who represents this same concern in Chi- 
cago, will commence calling on his trade 
also about Feb. 1. 

Congratulations are being extended to 
Edward I. Levy, who has been buyer of 
the silverware, jewelry, leather goods and 
several other departments for Hillmans’ for 
the past five years, for having accepted the 
position as buyer of silverware, jewelry, 
leather and fancy goods for Kaufman & 
Baer, Pittsburgh. Mr. Levy has outgrown 
his position at Hillmans’ and in his asso- 
ciation with Kaufman & Baer he will be 
able to spread out which will be in keeping 
with his ideas. 

Chas. A. Woodmansee, who has_ been 
associated with C. D, Peacock for the past 
20 years, will retire from the jewelry busi- 
ness about March 1, when he will leave 
1o join his family in Florida, where he is 
now having his home built. Mr. Wood- 
mansee has been in charge of the watch 
department for the past 12 years, and prior 





to that time was in the gold jewelry de- 
partment. Before his association with Pea- 
cock’s, Mr. Woodmansee was connected in 
the jewelry business at Omaha, Nebr., and 
Salt Lake City, Utah. He retires from the 
jewelry trade with perhaps as many ‘friends 
as any man ever associated with the trade 
in this section, and the good wishes of all 
of them go with him to his new home. 
Simon J. Richter was wounded last week 
when two negro bandits’ entered his 
jewelry store at 114 E. 31st St., and ordered 
him to hold up his hands. Richter was at 
his desk, and his clerk was trimming the 
window at the time. When Richter. did 
not comply with their orders of “Hands 
Up” as quickly as was expected of him, one 
of the bandits fired a shot through a plate 
glass, which struck Mr. Richter in the 
breast just above his heart. Fortunately 
the glass retarded the speed of the bullet 
and it only penetrated the breast to the 
bone. Mr. Richter was able to kick the 
burglar alarm which caused the bell to ring, 
and brought passersby to the scene. The 
bandits escaped without taking anything. 
Miss M. C. McIntyre, who has been 
buyer of the novelties and leather goods 
for C. D. Peacock, Inc., for the past three 
and one-half years, will sever her connec- 
tions with this concern about March 1, 
after which she will leave for her home 
at Cincinnati, where she will visit for 
about a month before leaving for the Pacific 
Coast where she will rest for about six 
months. She has made no plans as to what 
she will do upon her return from the coast. 
Prior to the time of Miss MclIntyre’s con- 
nection with Peacocks, she was associated 
for many years with Geo. Newstedt, Cin- 
cinnati, acting as buyer of novelties. 
Monday, Jan. 16, George Saladin, alias 
“George Walsh,” George Bond and Thos. 
Dungan, were indicted by the grand jury, 
and are being held for trial, which will 
probably come up in about three weeks. 
All three have confessed to the robbing of 
Albert Wolper, representative of Stone’s 
Diamond Shop, 159 N. State St., on Dec. 
7, 1921, at the employes’ entrance of the 
Congress Hotel. Mr. Wolper went to call 
on a customer who was stopping at the Con- 
gress Hotel, and just as he was about to 
enter, three men stepped up to him and 
ordered him to turn over his grip which 
contained about $5,000 worth of diamond 


mounted jewelry, loose diamonds and 
mountings. The bandits fled in a waiting 
automobile. There are still two other 


bandits implicated in the holdup who are ° 
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at large and the police department is mak- 
ing ali possible efforts to locate them. 

Albert J. Schild, of Scott Bros. Co., 
left last week on a trip through Wis- 
consin. 

Ernest Block, Chicago manager for 
Louis Stern & Co., left last week on an 
extended trip to the Pacific Coast. 

Frank Kennedy, of Kennedy Co., 
North Attleboro, Mass., spent the past 
week in Chicago calling on the trade. 

Richard Goldsmith and Lawrence Gold- 
smith, of Goldsmith, Stern & Co., passed 
several days here last week visiting at the 
Chicago office. 

A. C. Becken, of A. C. Becken Co., ac- 
companied by Mrs. Becken, left last week 
for California where he will rest for the 
next three and a half months. 

E. C. Delmar, of the Seth Thomas 
Clock Co., last week returned from New 
York where he spent a few days visiting 
the home office. 

Harold K. Green, Chicago manager for 
the Dowd-Rodgers Co., returned last week 
from a two weeks’ visit to the factory 
and New York office. 

J. B. Crawford, Chicago manager for 
the A. Wittnauer Co., 31 N. State St., 
returned last week from a two weeks’ 
duck hunting trip at Rear Foot Lake, 
Tenn. 

Alan Pinero, representing LeStage Mfg. 
Co., and E. I. Franklin Co., returned last 
week from a three weeks’ trip through the 
middlewest and reports a very fine business 
among the jobbing trade. 

E. S. Baker, representing the Juergens 
& Anderson Co., returned last week from 
a business trip and will remain at the 
Chicago office for a short time before 
starting out on his territory. 

M. Schochet, Chicago manager for the 
Glastonbury Silver Co., returned last week, 
from a short business trip through Wiscon- 
sin. Leon Schochet, of the same firm, left 
last week on a three weeks’ trip through 
Iowa. 

B. Silver, who has been engaged in 
the jewelry business in England, recently 
arrived in Chicago, and has opened an 
office in suite 1514 Heyworth building, 
where he has engaged in the business 
of jobbing watches and jewelry. 

G. S. Brown, of the Seth Thomas 
Clock Co., left last week on a six weeks’ 
business trip through his northwest ter- 
ritory, and N. J. McKinley, who also 
represents the same firm, left recently 
for an eight week trip through the west. 

J. L. Michael has succeeded J. P. Keat- 
ing, in the watch repairing department of 
C. D. Peacock. Mr. Michaels has been 
connected with the jewelry and optical busi- 
ness in Chicago for several years and prior 
to that time was engaged in the business 
in Ohio. 

Dave Goldstone, of the Blauer-Gold- 
stone Co., returned recently from an 
extended visit to California where he 
combined business with pleasure. Mr. 
Goldstone expects to remain in Chicago 
for a couple of weeks before starting 
out on his territory. 
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Gustav Sitka, who for the past 20 
years has been engaged in the watch and 
jewelry business at 2829 Archer Ave., 
and who also did watch repairing for 
the trade, moved recently to 6 W. Ran- 
dolph St., where he will do watch re- 
pairing for the trade only. 

Herbert Schmidt, of J. H. Schmidt & 
Son, Clinton, Ia., is the newly elected 
president of the Illinois State Society of 
Optometrists. Congratulations are being 
extended to him by his many friends 
who know how well he will fill the place 
he has been appointed to. 

S. Lewitan, diamond importer with 
office at 706 Chicago Saving Bank build- 
ing, accompanied by his wife, left last 
week for the coast. They will leave by 
way of the south and return by way of 
the north. This will be a pleasure trip 
and he expects to return to this city about 
March 20. 

J. E. Ewan, Chicago manager for the 
Ansonia Clock Co., returned recently 
from a visit at the home office at New 
York city. R. A. Cowles, president and 
Charles S. Miller, general sales manager 
of the Ansonia Clock Co., at New York, 
spent the past week here visiting at the 
Chicago office of the concern. 

The Blauer & Goldstone Co. has closed 
a five-year lease on its present quarters 
and additional space on the ninth floor 
of the Kestner building and is remodel- 
ing the entire office. Partitions have 
been removed and all the space will be 
fitted up as offices and salesroom with 
new mahogany desks and fixtures. When 
completed this will be one of the hand- 
somest showrooms in the city. 

The A. D. T. service, which has burg- 
lar alarm wires in a number of jewelry 
houses, notified the police of the central 
detail and the detective bureau one day 
last week that wires into the establish- 
ments of Loftis Bros., 108 N. State 
St., and 64 W. Madison St., also of the 
Gorham Interests, had been tampered 
with. Officials of the service said they 
did not know whether burglars had been 
trying to disconnect the wires or 
whether the tampering was the result 
of some labor trouble. 

C. K. Pauer, representing the A. C. 
Becken Co., in Wisconsin and S. Bulka, 
who represents this same concern through 
the southeast, left last week for their 
respective territory and will be gone for 
several weeks. H. E. Haas, is now with 
the Becken concern, and will represent this 
house through the northwest. Mr. Haas 
formerly represented a_ hotel specialty 
house. He left last week on an extended 
trip through his territory. 

Edward Stevens, treasurer and Fred 
L. Bradley, sales manager of the New 
Haven Clock Co., spent the past week 
in Chicago attending a meeting of Chi- 
cago and western representatives of the 


firm. Several new items were intro- 
duced to the sales force which caused 
a great deal of enthusiasm. Immediately 


after the conference, Julius Aschermann. 
left for the northwest and Thomas 
Agnew left for a trip through the west 
and south. Both expect,to be gone for 
about eight weeks. 

At a recent meeting of the creditors 
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of H. S. Slavin & Co., in the office of 
Louis Goldman, attorney and trustee th 
trustee was authorized to sel] the Sey 
of the company to Mr. Slavin, who on 
fered to pay in notes sufficient to give 
the creditors 35 per cent of their claims 
Books and records were presented “ 
verify statements previously made cams 
cerning the business. The purchase price 
is to be made by Mr. Slavin by 10 per 
cent in cash and five notes of 5 per cent 
each running over a period of 15 months, 

An accounting is demanded of the busi- 
ness of the late Samuel T. A. Loftis 
diamond broker, who died suddenly in 
his apartment July 30, 1920, by John 
Clifford Loftis, a brother, who last week 
filed suit in the Superior Court against 
Joseph B. Loftis, Mrs. Josephine Loftis, 
and E. C. Phillips, officers and directors 
of the Loftis Bros. Co. In his petition, 
John Loftis states that his brother, who 
was sole owner of the company, died 
intestate. 

Scott Bros. & Co., on the 8th floor of 
the Heyworth building, announce two 
important changes in their business. 
They will discontinue the wholesale 
jewelry line and limit their efforts to 
the wholesale watch business. The other 
change is the association of Robert L. 
Barger as a partner in the business. Mr. 
Barger is the son of the late M. F., 
Barger, who was associated with the 
wholesale business for many years. 
M. F. Barger and S. L. Scott were 
partners 45 years ago in the retail 
jewelry business in Vinton, Ia. Later 
they came to Chicago and engaged in the 
wholesale business, Barger going into 
the watch business and Scott into the 
jewelry business. Six years ago, just a 
year before the death of Mr. Barger, the 
watch business was taken over by Scott 
Bros. and Mr. Barger retired. The 
jewelry business of Scott Bros. & Co. 
has been purchased by the Block-Wein- 
feld Co., also located in the Heyworth 
building. 

George E. Herring, president of the As- 
sociated Silver Co., of this city announces 
that a large block of stock in the company 
has been acquired by Thomas B. Lashar 
who becomes active in the management of 
this growing institution. He, in addition to 
Frank E, Dean, who came from the Ana- 
conda Copper Mining Co., to be treasurer 
of the company and T. Holmes Lashar, who 
comes as technician, give the Associated Sil- 
ver Co. one of the best practical and tech- 
nical organizations in the trade, and allows 
Mr. Herring opportunity to give more at- 
tention to its financial matters. Thomas B. 
Lashar, recently elected vice-president and 
general manager, was formerly associated 
with the International Silver Co., and rep- 
resented them in Washington on war con- 
tracts during the recent war. He has in- 
vented numerous improvements in the man- 
ufacture of plated silver and has recently 
perfected a hardening process. T. Holmes 
Lashar comes to the Associated Silver Co., 
as mechanical engineer. He is a graduate 
of the Yale Sheffield Scientific School. After 
serving two years overseas on submarine 
destroyers he returned to this country and 
took a post graduate degree in industrial 
management at Yale. 
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George H. Schultz, 623 Atwood Ave., 
Madison, awarded a diamond ring to one of 
his customers for work in connection with 
sales promotion contest conducted during the 
holidays. 

Archie Tegtmeyer, well known Milwau- 
kee jeweler, who has been actively associated 
with Y. M. C. A. work here for a number 
of years, was appointed chairman of the 
boys’ building committee of the Y at the 
annual meeting and election during the past 
week. 

George M. Rank, of the Rank & Motteram 
Co., Milwaukee jewelers, active in the work 
of the Milwaukee Gyro Club, was elected a 
member of the board of directors of that 
organization at the annual meeting during 
the past week. The club is composed of 
prominent young business men of the city, 
representing various retail lines and_ in- 
dustries. 

The R. C. Millington jewelry store and 
four other business establishments at Plain- 
field, Wis., were entered by burglars one 
night last week. Entrance was gained by 
breaking windows. At the Millington store 
jewelry of undetermined value was stolen 
while at the other places cash was taken. 
The total losses have been placed at several 
hundred dollars by the police. 

C. M. Hall, formerly of Chippewa Falls 
and more recently managing the optical de- 
partment of a jewelry store in Madison, 
Wis,, has opened an optical establishment 
at Baraboo, Wis. Mr. Hall has secured a 
location on the second floor of the Farmers 
& Merchants Bank, which has been. re- 
modeled to suit his needs for fitting and 
manufactyring glasses. 

Instructions in retail merchandising are 
to be made available to jewelers and others 
interested in that subject at Oshkosh, and a 
course will be conducted with the co-opera- 
tion of the University of Wisconsin Exten- 
sion Division. ‘The instructor will also be 
available to the merchants for consultation 
on local merchandising problems, and for 
such merchants who desire to conduct classes 
at their stores for employes. 

Burglars entered the store. of Oscar 
Thompson, Nelson, Wis., during the night 
and stole jewelry and other articles valued 
at more than $250. The theft was dis- 
covered in the morning when it was found 
that the burglars had cut a hole into the 
door panel by which the lock was opened 
from the inside. While there are no clues 
in the case, it was reported by nearby resi- 
dents that during the night they had heard 
an automobile enter the village and _ stop, 
apparently, near the jewelry store. 

On the testimony of a Milwaukee jeweler 
of 15 years of faithful service at the 
jewelry store, and the fact that restitution 
had been made, Judge Backus in Municipal 
Court placed William Martin, former North 
Milwaukee jeweler, on probation for two 
years. Martin had been arrested several 
months ago on the charge of fraudulent 
issue.of bank checks and juggling an ac- 
count with the Teutonia Ave. Bank and the 
American Exchange Bank. After charges 
had been preferred Martin went through 
bankruptcy proceedings. 
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Various matters pertaining to the work 
of the organization and the election of 
officers were among the principal features 
of the annual meeting of the Racine Mer- 
chants’ Association, which also adopted a 
resolution approving the plan of affiliation 
of the retail association with other commer- 
cial bodies in the Association of Commerce. 
R. C. Nevin was elected president and H. C. 
Christianson, treasurer. Secretary Larson 
was instructed to draft a resolution of con- 
dolence on the death of Julius Jappe, local 
jeweler and a director of the association, 
who died last week, a copy of the resolu- 
tion to be sent Mrs. Jappe. 

Too many business men are too busy doing 
business to study the fundamentals of their 
particular business and this is primarily the 
cause of the great number of reorganiza- 
tions of the day, William E. Koch, specialist 
in modern accounting methods told jewelers 
and other retailers and their employes who 
are members of the Salesmanship lecture 
course at the vocational school at Appleton. 
Business men, he said, invest large amounts 
in elaborate cash registers by which to 
check the individual sales of the clerks but 
fail to check the big item of credit slips 
recorded by the machine and post them on 
their books. Many merchants see more 
value in a $10 bill in the cash drawer than 
they do in a credit slip of the same value. 
Mr. Koch said that the three essential keys 
to a successful business administration are 
the keeping of records of all commercial 
transactions, developing of information from 
the records which is needed for the suc- 
cessful business administration and _ the 
proof of accuracy accorded by the first two 
keys. 











Wholesale jewelry firms were visited re- 
cently by W. A. Buhrman, retailer of New 
Castle, Ind. . 

Word has been received from Logans- 
port that Albert Bazler, prominent jeweler 
of that city, is quite ill. 

J. F. Kiser, Muncie, was on his usual 
weekly round of local wholesale houses the 
early part of this week. 

According to Mr. Gelman, of the Sebel & 
Gelman Co., wholesalers here, now that 
inventories have been completed they ex- 
pect to have all their men out on the road 
by or before Feb. 1. 

J. Bauchert, Noblesville, was in Indian- 
apolis recently, looking over new stock in 
the local wholesale jewelry houses. C. S. 
Rock, Greenfield, was also a recent visitor 
to local wholesale houses. 

Announcement has been made of the 
purchase by A. L. Bennett, of Arcadia, of 
the J. G. Webb & Son jewelry store at 
Sheridan, Ind. Mr. Bennett is leaving 
Aréadia and is planning to settle in Sheri- 
dan permanently. 

According to Fred Fromm, head of the 
Baldwin-Miller Co., wholesalers of this city, 
all of their men are starting out Monday 
on their first trip this year with a new line 
of goods. He says they are starting out 
earlier this year than ever before. 

D. S. Whittaker, Lebanon; H. A. Rob- 
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erts, Veedersburg; H. K. Fites, Winamac; 
Carl Rost, Columbus; J. D. Taylor, Lo- 
gansport; C. B. James, Greensburg; Her- 
man E. Barth, North Vernon; David Bix- 
ler and Noel Bixler, Berne; L. W. Otto and 
Fred Otto, Crawfordsville; E. W. DeLaw- 
ter, Anderson, and Ernest Newlin, Plain- 
field, were recent visitors in Jndianapolis. 

J. E. Sigler, Shelbyville, Ind., has moved 
his jewelry store from 201 S. Harrison St., 
to 103 S. Harrison St., until recently occu- 
pied by the C. Steinhauser jewelry store. 
The move is an event in the downtown 
business section of that city. Mr. Sigler 
had been in his former location for the past 
six years, Owing to increased business he 
has sought larger quarters which will be 
provided in the new location. By trade Mr. 
Sigler is a watchmaker, diamond setter and 
engraver. 

Jewelry valued at $197 was stolen re- 
cently from the jewelry store of Albert A. 
Bazler, at Logansport, Ind. The burglars 
had broken a plate glass window of the 
store with a paving brick and reached in- 
side and took all rings, watches and pins 
which they could reach and escaped. The: 
robbery was discovered by Watchmam. 
Charles Wecht early in the morning whem 
making his rounds. The police department: 
was notified and an effort was made imme~ 
diately to apprehend the robbers. 

Burglars recently broke the side plate 
glass window of the Balzer Jewelry Store 
at Logansport, Ind., owned by Albert A. 
Bazler, and made off with jewelry valued 
at $197. The broken glass and robbery was 
discovered by Watchman Charles Wecht at 
3.10 while making his rounds. The rob- 
bery was one of the most daring ever com- 
mitted in that city. The men after break- 
ing the window with a paving brick, took 
all the rings, watches and pins which they 
could reach and escaped. Other jewelry 
which was on display in the far end of the 
window and out of reach was not taken 
although the thieves could also have secured 
it by climbing through the broken pane. 
When Wecht discovered the robbery, he 
immediately notified the police department 
and the city was scoured in an effort to 
apprehend the thieves but the search was 
in vain. A list of the articles taken which 


.was made by Miss Mildred Bazler, daugh- 


ter of the proprietor follows: One bar 
pin, plain gold, with small diamond, valued 
at $25; one ivory manicuring set, black 
leatherette case, lined with red silk, valued 
at $25; Hamilton watch, gold case, move- 
ment, No. 1,524,604, case No. 19,216,351 
valued at $40; Swiss movement watch, size 
No. 12, plain gold case, platinum dial and 
black figures, $25; watch chain, plain gold, 
flat link’s $6; 32nd degree Masonic ring, 
regular gold, double eagle, dull finish, with 
rose croix, black triangle and Shrine em- 
blem, $40.50; woman’s ring, ruby stone, 
$8.50, and one woman’s wrist watch, seven 
jewel, plain gold case, with plain gold 
bracelet chain, Elgin make, valued at $27.50. 








Charles F. Maurer, an optometrist of 
Lexington. Ky., has been annoyed by the 
fact that his name has been confused with 
the Maurer Jewelry Co., Lexington, Ky., 
against which an involuntary petition in 
bankruptcy has been filed. He is not con- 
nected with the jewelry concern and has no 
interest in any way. 












Middletown, O., drove to 
Cincinnati on a business trip the middle of 
the week. 

Mrs. William S. P. Oskamp has returned 
from a trip abroad. She is the wife of the 
first vice-president of the Oskamp Jewelry 
Co. 

Gus Peck has arranged to take a vaca- 
tion trip to points east during the first part 
of February. He expects according to 
present arrangements to stay away three 
weeks. 

Ralph Richert, new salesman with the 
Klein Bros. Co., has left on his first western 
trip. E. A. Frommeyer and C. M. 
Schoening also have left for their territories 
on their first trip of. 1922. 

A. J. Thoma is heading a list of Clifton 
residents who are fighting the operation of 
a funeral home in a residential district. The 
undertaker has opened a funeral home in 
an old residence adjoining Mr. Thoma’s 
home. 

The Frank Herschede Co. has donated 
space in their new building as headquarters 
for the Shriners who are planning to put 
on a mammoth circus as an entertainment 
feature for their friends the week of 
Feb. 27. 

Seven States are listed in the itinerary of 
Fred Voth, who left Monday, for Peck, 
Selmeier & Peck. He expects to be gone 
some time visiting points in Ohio, West 
Virginia, Virginia, Tennessee, Kentucky, 
Indiana and Illinois. . 
‘Jewelry valued at $300 was stolen from a 
front display window of the Ben Doll 
Jewelry Co., 715 Central Ave., early Thurs- 
day morning, Jan. 19, by thieves who broke 
the window with a brick. The thieves evi- 
dently were frightened away as they left 
considerable jewelry behind. 

Jesse Phillips, brother of Maurice and 
Harvey Phillips, has joined the organiza- 
tion of the Richter & Phillips Co. in the 
capacity of advertising manager. He was 
formerly advertising manager for the 
Davenport, Ia., Daily Times, which position 
he held for several years. 

William D. Thurber, of the Tilden- 
Thurber Jewelry Co., of Providence, R. L, 
whose wife, Ruth Williams Thurber, 29, 
died here while they and their two children 
were visiting Mrs. Thurber’s parents, has 
been the recipient of numerous expressions 
of sympathy from local, jewelers. Mrs. 
Thurber originally lived with her parents in 
Norwood, O. 

Mrs. Kate Giard, Lawrenceburg, Ind., 
and J. D. Richardson, Berea, Ky., were 
callers at the D. Jacobs Sons Co. recently. 
All the traveling men of the company in- 
cluding J. D. Jacobs, A. C. Jacobs, E. B. 
Tacobs, Aaron Strauss, Gus Spiegel and 
Gus Kuhnheim, a new road man, left the 
same day for road trips, leaving the office 
a quiet place. 

The annual dinner dance of the Cincinnati 
Wholesale Jewelers’ & Manufacturers’ As- 
sociation held at the Hotel Gibson Satur- 
day night, Jan. 7, is still being talked about 
in jewelry circles as one of the best the 
organization has ever held. A’ total of 
125 persons attended the affair. Each firm 
in the association had a table of its own, 
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the largest table seating 35. The committee 
in charge was composed of Eli Gutman, 
Arno A. Dorst and George Opie. 

W. Herbert Oskamp has been appointed 
on the membership committee of the 
Lions Club but he has been forced to miss 
several meetings lately owing to a small 
operation he has had to undergo at John 
Hopkins Hospital, Baltimore, where he has 
been. A tribute to him was paid by the 
club recently when the members unanimously 
voted to send him a telegram of regret 
that he had to be away and expressing the 
hope that he will experience an early re- 
covery. 

Gruen Watch stock has been a feature in 
the financial market recently following the 
declaration of an 87% per cent. stock divi- 
dend on the common and participating pre- 
ferred in the financial district. The stock 
dividend, according to an cfficial of the 
company, will be paid in common stock, and 
was declared in order to distribute some of 
the surplus. A special meeting of the stock- 
holders will be held Jan. 25, te decide on a 
date for the payment of the stock dividends. 
The news of the dividends caused common 
to be sought at 174 while the participating 
preferred was wanted at 153, both of which 
prices are the extreme high level. There 
was not a single offering. 








Notes from Ohio. 





TRADE CONDITIONS 


Contrary to expectations, the retail jewelry busi- 
ness in the Canton district picked up with such a 
degree of rapidity during the two weeks prior to 
Christmas that merchants were to a certain extent 
agreeably surprised. Post holiday season business 
has been very quiet; in fact, many of the dealers 
claim it has been below the volume of a year ago. 
There is little indication that business in this line 
will show any signs of improvement before March 
1, for merchants view the next three months with 
little encouragement. Locally the industrial situa- 
tion is somewhat improved and the retail trade is 
somewhat more confident as to what the future 
has in store for the merchant than it did six weeks 
ago. 


M. E. Means, formerly of Scribner & 
Loehr Co., Cleveland, has become asso- 
ciated with the firm of H. O. Hurlburt & 
Sons, wholesale jewelers. Mr. Means is 
connected with the Pittsburgh office of the 
Hurlburt firm, located at 6117 Jenkins Ar- 
cade building, and will travel in western 
Pennsylvania and Ohio. 

The Keiden Co., Toledo, O., incorpor- 
ated for $30,000 Wednesday by Harmon 
L. Keiden and Benjamin K. Baer, will 
open a retail jewelry store Saturday at 
317 Superior St. Mr. Keiden, president, 
for several years has been associated 
with the Hoffstadt Berson & Keiden Co., 
wholesale jewelers in the Ohio building. 

W. J. Newland for 10 years manager 
and buyer of the dinnerware department 
of the George Borgfeldt Co, New 
York, retired from that position Jan. 1, 
to assume the sales management of the 


Continental Sheffield Silver Co., Brook- 
lyn, N. Y. He recently visited the 
East Liverpool pottery ware markets, 


where he made the announcement. 

One of the most unique advertisements 
to appear in local newspapers was the 
combined ad of 13 retail merchants of 
Canton including the Merritt Jewelry Co, 
jewelers. Using a two-page spread the 
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13 stores offer 13 specials each Friday 
Jan. 13. Listed below were the offerings 
of each store which included 13 special 
jewelry offerings the price of each ending 
in the numeral 13. The ad caused much 
comment in retail circles. 

The jewelry store conducted by Ludwig 
Wolff for the past 26 years at 125 Tusca- 
rawas St. E., Canton, O., has been sold to 
Joseph E, Fisher, and the Superior Apart- 
ments at Shorb Ave. and Sth St. N. BE. 
have been sold by Mr. Fisher to Mr. Wolff. 
Mr. Wolff will take charge of the Superior 
Apartment on March 4 and will devote 
his time to them. When he opened his 
jewelry store on Tuscarawas St. E., Canton 
was a town of approximately 30,000 people, 
and had two street car lines. During the 
time he has been in business there he has 
kept his store in pace with the growth of 
the city. Mr. Fisher will take over the ac- 
tive management of the store on March 1. 

A unique window decoration is being 
shown this week by the John Brenner 
Jewelry Co., Youngstown, O. The dis- 
play represents the Chinese legend Bud- 
dha, the god of good who offers the 
crowning virtues of life to all men who 
seek them. Each year on the great feast 
day the worthy are gathered together in 
the temple to receive the blessing. Tiny 
Chinese figures, hand carved are shown 
kneeling and offering gifts of jewels to 
Buddha who is represented at the altar. 
At each side are standing figures, the 
priest in his robes, the coolie, and high 
estate Chinese woman, all hand carved. 
The dark colored carvings are relieved 
by gaily colored gowns and covermgs 
for prayer shrines. 

At the request of retail jewelry mer- 
chants of Canton, an investigation has 
been started by the internal revenue de- 
partment at Cleveland in an effort to 
have jewelry venders pay government 
tax on merchandise they peddle from 
door to door and in vacant store rooms. 
Jewelers here claim they are dodging the 
tax. The following statement issued by 
Collector of Internal Revenue Harry H. 
Weiss, at Cleveland, gives encourage- 
ment to the merchants: “In justice to 
the merchants and advertisers who are 


-making proper returns, publicity should 


be given to the fact that these people 
are required to make a report to the 
Internal Revenue Department and unless 
this is done they are violating the law 
and subject to severe penalty. The depu- 
ties of this office are now checking up 
on sales of this kind and where no return 
has been made to this office, the matter 
will be referred to the district attorney 
for action.” 








The Optometrical Association of Canada 
held its annual convention Jan. 17-19 at 
the King Edward Hotel in Toronto, The 
convention was attended by over 300 mem- 
bers. The following officers were elected: 
President, James G, Collinson, Dundas; 
vice-presidents, George W. Keevil, G. H. 
Welch and E. F. Defoe, Toronto; secretary, 
Edward Bind, Toronto; treasurer, F. E. 
Luke, Toronto; executive council, J. G. 
Russell, Hamilton; J. A. McFee, Belleville; 
A, P. Avison, Brantford, and’ A. D. Savage, 
Guelph. 
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H. G. Payne, representing the Alvin Silver 
Co., is calling on the trade in Los Angeles. 

George E. Brock, son of George A. Brock, 
who has been kept at home for several days 
by an attack of the grip, is out again. 

E. A. George, wholesaler, and Herman 
R. Levin, manufacturers’ representative, have 
just started for New York on business. 

J. G. Dougherty, of the sales force of 
Brock & Co., has so far recovered from his 
recent illness as to be able to return to the 
store. 

Falder & Robinson, Glendale, have sold 
their business to A. H. Helgeson, formerly 
of Corona. They have not yet announced 
their future plans. 

Charles E. Perham, San Pedro, is again 
at his place of business after having been 
confined to his home since Christmas by a 
severe attack of the grip. 

S. P. Dayton, 714 Title Guarantee build- 
ing, went to Redlands to spend the week-end 
with W. C. Guerth at the latter’s cabin in 
the San Bernardino mountains. 

George D. Parr, Torrance, was married 
Saturday, Jan. 14, to Miss Marjorie Fansher, 
of Los Angeles. The young couple are tak- 
ing a short honeymoon trip through south- 
ern California. 

William Dineen, formerly in the gold de- 
partment of S. Nordlinger & Sons, has gone 
to New York to take a position as traveling 
salesman for a big diamond jewelry manu- 
facturing concern. 

W. B. Bartling, for many years traveling 
representative for the Paul D. Walsh Co., 
but’ who has been elsewhere for some time 
past, has returned tg this company and re- 
sumed the traveling, taking the place of Phil. 
R. Sternberger. 

The report of the marriage of A. Protsch, 
Redondo Beach, in San Francisco recently, 
proves to have been a hoax perpetrated by 
some one who thought it was a smart prac- 
tical joke and succeeded in getting the story 
printed on the first page in the Los Angeles 
press, 

Hugo Steinkopf, formerly floor man for 
Feagans & Co., who has been staying in Big 
Bear Valley, has returned to Los Angeles. 
The snow was so deep in the valley that he 
had to travel on snow shoes for four miles 
before he could reach a road passable for 
vehicles. 

H. A. Phillips, traveling representative of 
C. F. Sischo & Sons, dealers in jewelers’ 
supplies, has returned from a trip through 
the southern part of the State. He reports 
having found conditions generally very sat- 
isfactory and the future outlook promising. 
He is about to start out again on a trip 
through Arizona, New Mexico and Texas. 

The following jewelers from out of town 
have been in Los Angeles recently: E. L. 
Tiffany, Taft; R. S. Fulford, Hanford; 
George L. Dietrich, Fullerton; H. E. Well- 
man, Alhambra; T. R. Canaday, Huntington 
Beach; D. Van Wart, Huntington Park 
E. Y. Stoddard, Whittier ; F. Melville Smith, 
Santa Ana; G. L. Box, Monrovia; G. B. 
Witman, Pomona ; Floyd Carr, El Segundo; 
R. H. Wilson and J. H. Blanchard, Ocean 
Park; C. E. Kendrich, Venice; R. F. Wins- 
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low and W. C. Stairs, San Pedro; W. W. 
Hauk, Long Beach; A. J. Dutton, Anaheim. 

Twenty-five firms were represented, sev- 
eral of them by more than one member, at 
the regular meeting of the Jewelry Crafts 
Association held Jan. 10. Weston & Mach, 
manufacturing jewelers, were received into 
membership. It was reported that 3,000 
copies of the pamphlet giving the names, 
location and lines of occupation of the mem- 
bers had been printed for distribution 
throughout the western Coast States. By 
unanimous vote the secretary was instructed 
to write a letter to the City Attorney regard- 
ing the very unsatisfactory service given by 
the local telephone company. The next 
meeting, to be held the second Tuesday in 
February, will be a “grievance meeting,” at 
which all sorts of complaints will be re- 
ceived and discussed. 











Fritz Barkan, diamond importer, has left 
for a southern trip. 

W. I. Robinson, diamond broker of Los 
Angeles is visiting the city. 

H. V. Sweasy, traveler for A. I. Hall & 
Son, sailed on Jan. 11 on the Maui, for 
Honolulu. 

J. P. Wrayton, formerly with Durand 


& Co, Newark, N. J., will hereafter 
represent the Allsopp-Bliss Co. on the 


Pacific Coast. 

B. M. Tassie, the new Pacific Coast Man- 
ager for Manning, Bowman & Co. was 
scheduled to arrive at his offices, 150 Post 
St. last week, 

John Beckett, who formerly traveled for 
the Alphonse Jeddis Co., has been in New 
York since the first of the year selecting 
lines for the Pacific Coast. 

Herbert Rappe, Watsonville, Cal., has 
been calling on the trade. His city is in 
the center of a rich agricultural district, 
Watsonville apples being especially in de- 
mand, 

A. J. Francis, general manager for the 
Morgan & Allen Co. planned to leave for a 
buying trip east, soon after the middle of 
the month. Mr. Francis will visit New 
York and other points. 

Z. Kimes, manufacturers’ representative, 
is starting for the south early in February. 
Mr. Kimes considers that business is open- 
ing up well for the coming year, judging 
from some orders he has received. 

A meeting of the watch committee of the 
Wholesale Jewelers’ and Silversmiths’ As- 
sociation was held on Jan. 12. Morris Mayer 
of Mayer & Weinshenk presided. Matters 
affecting the distribution of watch cases 
were discussed. 

Owing to increased business, Al. G. 
Benard, of 704 Market St., is moving to a 
larger suite on the fourth floor of the same 
building. Improvements, now in progress 
in the suite, will give this manufacturers’ 
representative very commodious quarters. 

Eastern manufacturers’ travelers, now 
calling on the San Francisco trade, include 
Ira Smith, who lives in southern California ; 
D. W. Wilkins, of the Ostby & Barton Co., 
Providence, R. I. and Bert Tourtellot, of 
the Waite-Thresher Co., Providence, R. I. 


CIRCULAR 
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The 15th annual banquet of the Burr W. 
Freer Co. took place a few days ago, at 
the Palace Hotel, and proved to be the 
usual enjoyable affair to which the staff and 
travelers always look forward. Burr W. 
Freer presided, and the- force was present, 
to a man. 

C. C. Brooks has been appointed manager 
for the Pacific Coast Branch of Wm. A. 
Rogers, Ltd. Mr. Brooks is well known on 
the Coast, having been in the silverware 
business here for a number of years, for 
the past five of which he has been with the 
local offices of William A. Rogers, Ltd. 

Retail jewelers visiting the trade last week 
included: Max F. Noack, Santa Rosa, 
Cal.; E. A. Cochran, Palo Alto, Cal.; R. 
H. Ewert, Riverside, Cal.; A. S. Shaddow 
and wife, Fresno, Cal.; S. E. Edises, of 
Reno, Nev.; Frank W. Poole, Marysville, 
Cal.; C. A. Moore of Gridley, Cal.; and 
F. W. Frisch of Healdsburg, Cal. 

Louis Ostby, formerly with the Keystone 
Watch Case Co., but more recently with the 
Illinois Watch Case Co.’s New York Office, 
will hereafter represent the North American 
Watch Case Co., Mansfield, O., in the west. 
He will have offices in the Mutual building. 
704 Market St., San Francisco, and will 
call on the trade from Denver to the Coast. 

The Alfred H. Bullion Co. reports that 
orders are numerous, but small. Its men 
out on their various territories find that 
there is a little slackening up of business 
in the south, but conditions are better in 
the north, owing to the opening up of indus- 
tries. Business seems to be rapidly reaching 
a normal condition, according to the Alfred 
H. Bullion Co. 

The luncheon given by members of the 
Wholesale Jewelers’ and Silversmiths’ As- 
sociation to their travelers, has been one of 
the main topics of conversation, in jewelry 
circles, during the past week, on account of 
the “bang” with which it was put over. 
Every wholesale house in the city was rep- 
resented, and everyone present joined with 
enthusiasm in the community “Sing” led 
by A. V. Davidson, secretary of the associa- 
tion. Burr W. Freer, president of the Burr 
W. Freer Co. was a spirited toastmaster. 
Speeches were made by A. W. Huggins, 
president of A. I. Hall & Son, Benj. Schloss, 
president of the Schloss Mfg. Co., Edson 
Adams, president of the Edson Adams Co., 
and Arthur H. Elliot, attorney for the 
California Gold and Silversmiths’ Associa- 
tion. Mr. Elliot held the keen attention of 
his hearers for 45 minutes whilst he spoke 
on “Optimism, and the Loyalty of the 
Salesman.” 








A transaction has been consummated 
whereby J. Sid Winget, George L. Rawl- 
ings and O. B. Belk have purchased the 
entire stock of the Winget Jewelry Co. at 
Gastonia, N. C. Mr. Winget will have the 
management of the firm as heretofore. The 
three members named will be actively con- 
nected with the firm. Mr. Winget has been 
connected with the jewelry business in Gas- 
tonia for 14 years, and has been very suc- 
cessful, having organized the above firm 
four years ago. Mr. Belk has been with 
the firm ever since its organization as a 
watchmaker and engraver. Mr. Rawlings 
has for the past 12 years been employed in 
the postal service. 
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At Your Service 


Light and Landay 
WHOLESALE JEWELERS 
Have Us in Mind for Your 


Requirements 


Some of the Lines We Sell: 


Clocks | Silverware | Watches Jewelry 


Waterbury | Rogers 1847 Elgins O-B Rings 
Ansonia Rogers 1881 Walthams Sovereign Chains 
New Haven | Community Imperials Bigney Chains 
Sessions A. A. Greene 


Chains 


























Ideal Waterman Pens—Eversharp Pencils 











705 Liberty Ave. Pittsburgh, Pa. 
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e c R O W N 99 Watchmakers’ and Jewelers’ Supplies 718 Penn Ave. Pittsburgh, Pa. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem 
bers of the trade generally communicate with THE 
JEweLers’ Circular regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their business. 























Fixing the Right Selling Price 





Written Expressly for The’ Jewelers’ Circular 




















HEN it comes down to a_ final 

analysis it is the merchant’s selling 
price which makes a success or failure of 
his business. 

In the selling price is included the mer- 
chant’s costs and profits—or losses. 

The selling price gauges the selling 
quality of the article. 

If the selling price is adequate, from 
the merchant’s viewpoint, it includes a 
profit. 

If it is “right” from the customer’s 
standpoint it means a purchase. 

Let us first consider the selling price 
from the merchant’s standpoint. It must 
include all costs and a margin for profit. 

What are the costs? Are they too 
high—or just right? 

The cost of an article is composed of 
the price paid to the manufacturer or 
wholesaler and the cost of the expense 
of handling the transaction. 

It is an easy matter to secure the exact 
cost figures for the article. The invoice 
shows that. It is a far harder thing to 
get the cost of handling the transaction, 
the “burden” or “overhead,” as it is 
variously called. 

It is obviously impossible for the retail 
merchant to charge against each article 
he sells the exact amount in dollars and 
cents of his expense. The alternative is 
to charge his costs by means of percent- 
ages, which are arrived at by taking 
figures as a whole. 

Still each transaction should be made 
to stand its own costs. Unless it does so 
there is grave chances that the transac- 
tion will be in the nature of a loss. 
Losses of this nature affect the profits on 
more safe and profitable transactions. 

There are two kinds of expenses every 
retail merchant has in connection with 
his business. One, the expenses that 
every merchant recognizes and seldom, 
if ever, fails to charge against his cost 
of doing business. The other are the 
wastes and losses that he most always 
overlooks and fails to charge to the cost 
of his business. 


Some merchants are known to feel that 
it is too much trouble and too much 
“red tape” to try to secure accurate cost 
figures. They say: “Why, I know hew 
much money [I am making. I started 
with a hundred dollars and I’ve got so 
much money in the bank and so much 
stock in the store. What more do I need 
to know?” 

Here is the reason he should know. In 
the same year of business the U. S. Steel 
Corporation made an average of $8.90 
profit on each ton of steel produced. Its 
nearest competitor made only $2.90, while 
another made only 60 cents. 

The U. S. Steel Corporation by know- 
ing its costs were able to make the higher 
profit. It was able to make the higher 
profit because it knew where to pare the 
cost. The price of steel is practically 
standard. One firm sells it at the same 
price as another. Hence the firm that 
can produce the cheaper makes the 
greater profit. 

It is the same with the retailer. He 
who can get the article into the custom- 
er’s hands and the customer’s money into 
his cash register with the least expense 
makes the greater profit—prices being 
equal. 

The knowing of the expense of doing 
business is not the end—it is only a 
means to the end that profits may ac- 
crue. 

A retail store doing $200,000 business 
made a net profit of $1,200. This store 
had too high a cost—or too low a selling 
price. In this particular case the selling 
was a liability because it did not contain 
one of its essential qualities—profit. 

The merchant must know his cost and 
he must know that it is the lowest pos- 
sible cost to conduct his business. He 
must not be satisfied with other mer- 
chant’s figures of costs. These are 2 
means for comparison not for setting 2 
standard. 

“Save all cost that adds no value” is 
the slogan of the Larkin Co.. the great 
mail order soap concern. This might be 


adopted by the retailer with profit to 
himself and without any injustice to the 
customer, 

During July and August, 1917, The 
Jewelers’ Circular gave an exposition of 
typical expenses for jewelry stores under 
the heading “Charting the Expenses.” In 
those articles the usual costs of doing 
business as recognized by the retailer 
were charted. We will here endeavor 
to mention a few of those that are so 
frequently overlooked—but which every 
business has to pay for. 

It is obviously impossible to mention 
all the different items in detail but it 
will be interesting to the jeweler to 
work out the items he finds that are pos- 
sible in his own store. If it is possible 
for these wastes and leaks to occur in 
his store he should make an effort to 
see that they do not occur. 

Leaks due to buying are numerous. 
Failure to get the lowest possible price 
or to purchase the most profitable line 
is perhaps the most important. Thea 
there is the ever present over stocking 
due to the buying of merchandise in too 
large a quantity for the outlet. Also, 
the outgo may turn out to be smaller 
than it should be for various causes mak- 
ing an otherwise “safe” purchase a bad 
one. 

The bookkeeping and _ accounting 
system of the store may be all right but 
the carrying out of the system may be 
entirely lax and careless. The omission 
to make charge not only means a loss of 
the profit on this sale, but the loss of 
many other profits. Errors in footing 
bills when in favor of the customer mean 
a leak, when in favor of the store a lost 
customer which is probably a greater 
loss. 

Errors in footing invoices are a source 
of loss that some stores fail to check at. 
all. A dollar here and another there 
soon mounts up—and all these leaks 
and wastes due to errors come out of 
the profit part of the selling price. 

Deliveries are the scurce of heavy 
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Perpetual Youth 
kor the Pocket 


At new pocket knives are good, 
—sharp, burnished, beautiful. 


Nevertheless, there’s a difference 
between ordinary knives and 
knives with Stellite blades. 

It is this— 

Stellite Knives never cease being 
new. 





For Stellite, the new semi-pre- 
cious metal, cannot rust, corrode, 
tarnish nor stain. 





Moisture-proof and acid-proof, 
it retains its beautiful natural pol- 
ish permanently. 





Harder than the finest steel, it 
takes and holds a_ remarkably 
keen edge for a long time. 


Manufacturers of high grade 
knives have found in Stellite the 
blade metal they have long been 
searching for—a rustless, semi- 
precious metal with superior cut- 
ting qualities. 




















Let us send you full particulars. 


Haynes Stellite Company 
U 30 East 42nd Street 
New York, N. Y. 
| Our new descriptive folder, 


q 
i “4 Knife for a Thousand Years,” 























will be sent on request. 
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Storekeeping Department. 


leaks in some stores, mis-routed deliver- 

ies, mis-directed packages, packages de- 

livered that could have been taken by 
the customer, badly routed deliveries 
are all a source of loss. 

“Absolute inefficiency in the manage- 
ment of the retail store is responsible 
for such losses as bad store arrange- 
ment, equipment that is unprofitable, 
misplaced and out of date. 

Advertising is another source of loss 
through poor and inefficient planning and 
“. after all is said and done, the sales- 
man in the store is responsible for the 
largest number and greatest amount of 
the leaks and wastes in the retail store. 
Dishonesty alone is a terrible toll on the 
business man. Salesman by collusion 
with their customers, by giving over 
measurement intentionally, by giving 
articles that are not included in the bill 
and in other ways cheating his employer 
handicaps the business success of the 
merchant. 

The inefficient salesman looses sales 
when he ought to make them. He makes 
sales when he had better have allowed 
the customer to retire without making a 
purchase. ; 

Careless handling of merchandise re- 
sulting in losses, over measurement, 
overweight, overcount and other “overs” 
are losses that a careful attention te 
business would avoid. The careless 
handling and the careless use of supplies 
is another source of loss. Every sheet 
of wrapping paper and every yard of 
twine has to be paid for. 

The jewelry salesman who puts a piece 
of jewelry in a costly box when it might 
have been delivered on a card is adding 
to the cost of doing business. It requires 
good judgment to determine when to 
give a box and when not, but the cost 
remains every time one is given away. 
It is a leak and a waste when it is given 
needlessly. 

Taking counterfeit money for good is 
another source of loss, fortunately not as 
heavy as it might be if Uncle Sam’s 
agents were not so alert. Yet every time 
a bad piece of money or a bad bill is 
taken it is a loss. 

No store should economize on light 
except under exceptional circumstances 
like the need of fuel conservation. But 
the store that wastes light at any time 
is piling up losses that have to be taken 
out of the profits added when the selling 
price is made. Economy in lighting lies 
in using just the right amount, not in 
using less than should be used or more. 

Every thinking merchant will admit 
that the most of these leaks may go on 
in his store, but he could not detect them 
because his system of accounting is in- 
adequate. He realizes that there is a 
leak when the profits do not turn out as 
large as expected at the time he takes 
his annual inventory and makes up his 
annual balance sheet. But he has no way 
of telling where the leak is. 

It lies in one of two places—always. 

_ It is either due to dishonesty or an 
inadequate selling price. If to the 
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former it can only be remedied by re- 
moving the offender. If it is in the price 
it may be due to the cost of doing busi- 
ness being too high or to not enough 
profit being added in setting the mark- 
up. 

In conclusion it may be wise to state 
that the customer must be considered in 
making the selling price Justice must 
be done the customer. 

It is good policy to use the rule, “make 
every article bear as large a profit as it 
will stand,” or in other words, as large 
a mark-up as it will stand. But in apply- 
ing this rule the customer must be con- 
sidered. Competition must be considered. 

If the price is right it will induce the 
customer to buy. If it is too high the 
customer will not buy. The store losses 
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More Than 10,000 Pieces of Jewelry 
in This Display 





A GENEROUS' assortment of merchan- 

dise is displayed in the window of 
Marks Brothers, Chicago, shown below. A 
recent letter from that firm describes the 
exhibit as follows: 

“Many of our friends in the retail jewelry 
business have complimented us for having 
one of the most attractive window displays 
in the country. 

“The front of our window is 12 feet, and 
the depth is about four feet. It contains 
more than 10,000 pieces of jewelry of every 
description, and is so arranged that every 
piece can be seen at a glance. 

“Each week all merchandise is removed 
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SHOW WINDOW OF MARKS BROS., CHICAGO 


unless the sale is made as there is no 
such thing as profit until an article is 
sold and paid for. If the price is too low 
the customer will buy but the merchant 
will lose. 


What shall it profit a merchant if he 
make a sale and lose his profit? 

The cost of doing business is chang- 
ing hence it must be figured each year. 
The figures must be analyzed from time 
to time to see if there are any items that 
should be eliminated. 

The selling price should be based upon 
the proper price for the article, plus the 
cost of doing business, plus the profit 
desired. 


Is your selling price an asset or a lia- 
bility ? 





Mother’s Fault 





MoTHER—“I’ve tried so hard to make you 
a good child Margaret, and yet in spite of 


all my efforts you are still rude and 
naughty.” 
MARGARET (deeply moved)—“What a 


failure you are mother.”—London Weekly 
Telegraph. 





and cleaned. It takes four men six hours 
to retrim. 

“The back of the window is operated by 
three sliding doors which lift up so that 
any article may be removed in less than 
30 seconds of time. 

“The ‘Diamonds’ sign is made of colored 
glass of about six different colors and 
hangs about one inch inside of the window. 
One row of lights shining through it throws 
a beautiful effect and illuminates the entire 
window at the same time. 

“The top section hangs from the ceiling 
and the bottom section consists of seven 
steps. In fact the window is so arranged 
that not one inch of space is wasted. 

“Needless to say a display of this type 
consumes a world of merchandise which in 
itself is a large investment.” 





“Do you call that a beefsteak? It makes 
me laugh!” 

“I’m glad to hear it, sir. 
swear.” —Kasper, Stockholm. 


Most people 





“Pa what's a post-graduate?” 

“A fellow who graduates from one of 
those correspondence schools, I suppose.”— 
Boston Transcript. 
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—an article you will reorder again and again! ( 
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y , This item is one of the quickest selling items in (\ 
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gearsevaa CASES, TRAYS AND TRUNKS 


Complete Outfits 
for 
Jewelry Salesmen, 














Agents for 
: : “FABER UTICA” TRUNKS No. OA. Leather Telescope. 
No. 2152. Ribbon Bracelet 
Watch Tray. _——————— 
Bueckert Manufacturing Company 
9-13 Maiden Lane, New York PROVIDENCE, -— - 717 Market St., San Francisco a 























Keen Point 


Propel and Repel 
Deuble Action 


Descriptive folder 
on request 


Manufacturer of 
Lingerie Clips, Buckles 
Knives, Etc. 


O. R. Johnson Co. 
Auburn Providence, R. I. 
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What You Are Obligated to Give 
Your Customers’ 








Making Purchasing Easy 


Written Expressly for The Jewelers’ Circular by Jas. H. Collins 

















(Continued from issue of Jan. 18) 

_ other day, a man took a pad of 

paper, a lead pencil, and a fresh view- 
point, and went out window-gazing to see 
what he would see. The viewpoint was like a 
pair of magic spectacles, making every show 
window that he looked at stand out in a 
new light. That is what a fresh viewpoint 
should do—you can have as much fun with 
one, when you get it, as a small boy who 
has just been told that everything in the 
world is animal, vegetable or mineral. 

Looking into each show window, he classed 
all displays under two headings—Selling 
and Information. The Selling displays con- 
sisted of goods with which people are al- 
ready familiar, like a bag of flour or a 
pair of shoes. Such goods, with price 
marks, told a straight Selling story. In- 
formation displays were new things, sucn 
as an electric washing machine or a patent 
piston ring. Some windows were one hun- 
dred per cent. Selling. Others contained a 
single Information display, and could be 
roughly rated eighty to ninety per cent. 
Selling and ten to twenty per cent. Informa- 
tion. The hundred per cent Information 
window was mighty scarce—in fact, he 
found only one such window that contained 
only a single display. The average ran 
about eighty-five per cent. Selling and fifteen 
per cent. Information. 

The man who made this window survey 
is a merchandising specialist,.and had a 
motive. For he is marketing a new com- 
modity that has to be explained to people 
before they realize that it is something they 
want. He started out to see how merchants 
displayed his own article, and found that 
not one in twenty tried to show it in an 
explanatory way. Most of them seem to 
think people would want it when they saw 
it. Studying all sorts of displays from this 
standpoint, he found the explanatory kind so 
scarce that a special display was designed 
for his own goods, something that mer- 
chants could put together with little trouble, 
and which’ would tell the story. 

This way of looking at merchandise can 
be carried right into any store and applied 
to goods shown on counters and shelves. 
It can also be applied to advertising. 

Most interesting of all, apply it to goods 
themselves. Determine whether they are 
the self-explanatory things that people 
thoroughly understand, or are novelties or 
devices that require explanation. Then see 
how many blunders are made by merchants 
and window dressers, displaying Information 
goods without trying to show what they are 
for! 

The work of purchasing for one’s self or 
a family is a real job. It takes time, in- 
vestigation, comparison, study. Besides the 
countless everyday things to be bought, like 
food and clothing, there are new conveniences 


constantly being invented, anything from a 
safety razor that shaves by a new principle 
up to a standardized family motor boat. 
Some of these things are for us, and some 
for other people. When we build a house, 
a whole catalog of materials must be in- 
vestigated, and the right ones chosen. 

People are always trying to lighten this 
burden of buying. They shop around until 
they find the merchant whose staple things 
are good value, and whose sales force or 
service enables them to buy with the least 
trouble. They investigate new things until 
they learn about them, and then select a 
brand or a make which they adopt, and 
are often most loyal to. 

Show windows, counter displays, demon- 
strations, advertising and sales arguments 
are commonly supposed to sell goods, and 
that alone. Actually, they should lighten 
the cofisumer’s burden of buying as well, 
by giving information. Clear, vivid informa- 
tion about the brand-new and _ technical 
things that people want to study before 
they buy, as well as technical information 
about new merchandise in staple lines. 
There was nothing much that anybody 
could say about a cake of yeast except that 
it was fresh, as long as people used yeast 
solely for baking—it was about as staple 
as a common building brick. But when 
somebody discovered that yeast could be 
eaten, furnishing a needed element of diet, 
there was something new to say about yeast 
in window and counter displays, demon- 
stration and advertising. In these days of 
research and invention, any staple commodity 
may be put into the Information class over- 
night, and needs new displays and selling 
methods. The quicker Information methods 
are applied to them, the quicker they are 
sold, and the more. It took ten years to do 
the Information job for the typewriter back 
in the eighties, creating a market for it. 
Far more complicated and original devices 
are marketed in as many weeks nowadays, 
because we understand the Information needs 
better. 

The customer looks into windows and 
comes in the store as much to learn as to 
buy. The modern store should be an ex- 
position, and shopping in the nature of 
sight-seeing. The more information about 
goods that is spread around, the greater 
interest a retail establishment has for the 
public, and the greater its volume of auto- 
matic sales constantly rolling up. People 
often hesitate to ask questions about mer- 
chandise. Besides the feeling that they 
thereby obligate themselves to buy, it takes 
time to ask and answer questions, and sales 
people are busy serving customers who have 
made up their minds. Only one person’s 
questions can be answered at a time, but 
when Information is spread about freely so 
that people can get it simply by looking, 
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ten or twenty persons can have their ques- 
tions answered simultaneously. 

How definitely people have in minds this 
purpose of lightening their work in personal 
and family buying is shown by .their dis- 
regard of well-meant advice given them by 
economists. These gentlemen have pointed 
out to the public the cost of such service 
as telephone orders or deliveries, and told 
that things would be cheaper if they went 
to market themselves, and carried purchases 
home. But people go right on telephoning 
their orders and using the delivery boy, for 
they have found the hole in the ecoriomist’s 
argument. The économists forget to figure 
people’s time and energy as worth anything, 
but the people know that they have value, 
and that the telephone and delivery boy 
are really cheaper if the human costs are 
figured in as well as money. They have this 
so firmly in mind as one of the. conditions 
of modern living that every intelligent effort 
of the retailer toward lightening the buying 
burden is welcomed. 

(To be continued) 





Putting the Best Foot Forward 





HE advice of Punch to those about 
to marry, “Don’t!” is applicable to 
salesmen who are seeking a royal road to 
quick sales by way of snap judgments on 
intending purchasers. Many blunders are 
made by these superficial inferences. A 
little tactful procedure on the part of the 
salesman in handling a’ strange customer 
will often save awkward moments. A 
customer of indifferent appearance asks to 
see some watches. The hair-trigger sales- 
man gives him the “once-over” and imme- 
diately decides that he wants the cheapest 
time-piece in the house and proceeds to 
show them. If the salesman is right he is 
wrong, and if he is wrong he is dead- 
wrong. Perhaps the customer wants a 
fine watch. There has been a bad start 
because his armor propre has been ruffled 
in the implication that he doesn’t look like 
the prospective buyer of an expensive time- 
piece. Should he, on the other hand desire 
a cheap watch, he might be attracted by 
one of a little better grade, and induced 
to spend a little more. At any rate it is a 
tooth fast saw in business to “put the best 
foot forward” and there is a_ sound 
psychological basis in it when there is 
doubt in proceeding. 

There is a subtle flattery that few are 
immune to in in the implied compliment 
that might be offered in the course of the 
above-mentioned transaction. No one likes 
to be underestimated and the cordial rela- 
tions so necesary in easy trading are better 


-established by the avoidance of any act 


tending in that direction. If tactful inquiry 
fails to elicit a customer’s wants, assume 
that it is the best you have and put him in 
good humor by showing it to him.—S. R. 





A Southern Colonel called in his colored 
man, Sam, and gave him a drink of liquor. 
“How is that liquor, Sam?” the Colonel 
asked. .“Jist right,”.Sam replied. “What 
do you mean by ‘just right?’” the Colonel 
inquired. “Well,” Sam said, “if it was any 
better you wouldn’t give it to me, and if 
it *twas any worse I wouldn’t drink it.” 
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EWELERS’ Show Case and Window 
Display Trays that reflect the full value 

of the merchandise they contain. Every arti- 
cle made from the best material obtainable. 


Learn about our wonderful complete line. 


Write for price list and FREE Catalog 
No. 26. 


Western Tray & Case Co. 
Established 1864 
429 Plum Street, Cincinnati, Ohio 


Jewelers’ Show Case and Window Display Trays 
Wholesale Jewelers’ Trunks, Telescopes, Trays and Cases 














January 25, 1922. 
GREATEST 
BARGAIN 
EVER 
OFFERED 


No. 3002X —“Le-Flis” 8 
Power Genuine Prism Bi- 
aocular, French Make, very 
powerful, extra fine qual- 
ity thruout — retail value 


$45.00. Our Price, $1 6* 








No. 3003X—Guaranteed 10K. Gold Filled Cable Temple Spectacles 
fitted with O-Eye size Periscopic Convex lenses; all $4” 
SORES MACAU, TP MIGIIR 5 a6 5 sie sb. 0 00s 00 nncwecwessceseane 


NEW ERA OPTICAL CO. 


Write for Catalog and Save Money. 
123 W. Madison St. CHICAGO 














SIMSON BROS. 


125 Canal Street New York 


Pierced Shanks 





2310 


Suitable for Onyx or Colored Stones 





Made in various lengths and shapes. 





Immediate Delivery 
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y- LOUIS #JABNER 


LISPENARD ‘STREET. NEW YORK 
ccON Manufacturer .. ao . 
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It is too expensive 


TO EXPERIMENT 


If in doubt, 
“LOOK UNDER THE SUN.” 











JOSEPH G. BARNETT 
WM. S. TENCH 


JOSEPH G. BARNETT 


Manufacturing Jeweler 
EMBLEMS - - - - - - RINGS 


Phone Market 8850 


357 Mulberry Street NEWARK, N. J. 
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How to Increase the Number of 
Your New Customers 











Written Expressly for The Jewelers’ Circular 














OW E figure,” said an enterprising mid- 
western jeweler, “that we have 
just two sources from which to get an 
increased business. One of these sources 
is the regular trade of the store. If we 
can sell greater quantities of merchandise 
to our regular.customers all the time, 
then our business is pretty sure to in- 
crease. 

“And the second source is new cus- 
tomers. If we can get a constant and 
increasing number of new customers into 
our store from day to day, then our 
business also is pretty, sure to show a 
satisfactory increase. 

“The first problem—that of selling 
more goods all the time to the regular 
trade—is, in the final analysis, merely a 
matter of good salesmanship. It is mere- 
ly a matter of putting enthusiastic effi- 
ciency into our daily selling. But the 
second problem, that of getting a con- 
stant and increasing number of new 
customers into the store, calls for real 
effort and thought. 

“Suppose, for instance, that we have, 
on the average, about two new customers 
evéry day. That is, two people who have 
never previously patronized our store, 
enter our store each day and purchase 
goods. That is a mighty fair average 
for our store under normal conditions 
and is, we think, a pretty good showing. 

“But suppose we aren’t content with 
merely two new customers or so a day 
but set out to try and get five or more 
new customers a day. How are we go- 
ing to get this increased number, espe- 
cially when we are engaging in all the 
customers lines of promotion work used 
by jewelers—advertising, window dis- 
plays, direct mail advertising, the right 
goods at the right prices and so on 
and so forth? 

“This is the sort of a problem we set 
out to solve in this store some time ago 
and the manner in which we solved it 
may be of interest to other jewelers 
and may give these other jewelers some 
pointers which they can use to good 
advantage in their businesses. 

“In tackling this problem we first de- 
termined that we would not do anything 
freakish or sporadic. It would, of course, 


be a comparatively simple matter to get © 


a great many new people into a store 
by staging a vaudeville show or a band 
concert in the store or by doing some- 
thing odd and unusual in that nature. 
But the trouble with such stunts is that 
the results attained by using them are 
unsatisfactory and are not permanent. 
For instance, suppose that we did put 
on a vaudeville show in the store and 
did get a big crowd of new people into 
.the store as the result of the stunt. In 
the natural course of events we would 


sell almost no goods to these people and 
they wouldn’t come back to the store 
a second time. So the results would 
not be at all satisfactory and would have 
no permanent good effect on our busi- 
ness. 

“Also, and this was an important point 
for us to consider, freak promotion 
stunts are quite apt to give a store the 
name of being a freakish sort of place 
itself. And that, of course, is a mighty 
bad reputation for a jewelry store to 
acquire. 

“Cutting out all freak stunts eliminated 
a lot of ideas and forced us to fall back 
on the good reliable regular line of pro- 
motion work which we had always been 
engaging in. But was our regular line 
of promotion work as efficient as it might 
be? Was our advertising as effective as 
it should be? Would the use of a greater 
amount of space be successful in secur- 
ing the desired new customers? Or would 
a different slant in our copy turn the 
trick? 

“We examined our advertising care- 
fully and finally came to the conclusion 
that we could not afford to purchase any 
more space and that it would be diffi- 
cult to make the copy more effective than 
it was. So it was evident that we couldn’t 
do anything more in this line of promo- 
tion work than was already being done. 
We next inspected our direct mail ad- 
vertising and came to the same conclu- 
sion. 

“And, thirdly, we looked at our window 
displays. Here we started something. 

“We found that our window displays 
were always good looking and were 
always snappy and were always, appar- 
ently, good business-builders. But, and 
we came to the conclusion that this was 
a highly important point, we changed our 
displays only every two weeks! 

“Now when we considered the fact that 
our show windows are really another 
form of advertising when against this bi- 
monthly change of the show windows we 
placed the daily changes of wor adver- 
tising copy in the newspapers, it sure 
seemed like we were passing up some- 
thing by not using more frequent changes 
of trims. 

“Why hadn’t we been changing our 
trims more frequently? Questioning re- 
vealed the fact that if it was so there 
would be plenty of time for folks to 
see each trim! But, using the same argu- 
ment, it would be a good stunt for us 
to use the same advertisement in the 
same paper for two weeks. And every 
jeweler knows that to do such a thing 
would, inevitably, give his store a fatal 
reputation for slowness and lack of pep. 

“But this point about giving all the 
folks a chance to see each trim, interested 
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me. It- made me wonder just how many 
people who passed our store one day, 
also passed it the next day. It had a 
pretty good hunch that a very large 
number of regulars passed our store day 
after day, because we are on a side 
street, just a block from the main thor- 
oughfare of our city, and many folks 
from the west side residential district 
pass our store enroute to work and to 
the street car lines. 

“I determined to get some sort of a 
check on this matter, just for my own 
satisfaction. So I took one of our em- 
ployees—a young chap who had. been 
with us quite a long time and who lived 
on the west side and who seemed to 
know everyone in the city—and I posted 
him for a week at a strategic point near 
the front of the store where he could 
watch everyone passing by. 

“‘Now,’ I said, ‘I want a rough esti- 
mate of the percentage of regulars out 
of the folks passing this store on any 
day, who pass the store every day. Do 
you get the idea?’ 

“He did, of course, being a bright 
young fellow. I told him I wanted only 
a rough estimate, of course, as it would 
be impossible to get anything like a very 
accurate count. 

“For a week that young fellow watched 
the passing people closely. By the end 
of the week he had become so familiar 
with the situation that he could time 
his watch by the regular movements of 
some of the folks. 

“And what percentage of all the people 
passing the store during the course of 
a day were regulars who passed the 
store every day? Ninety per cent! Think 
of that! 

“In other words, approximately ninety 
per cent of all the people passing our 
store in the course of two weeks saw 
our window trims on the very first day. 
And we were continuing the same trims 
in the show windows for two weeks 
simply to make ten per cent of the people 
passing our store in that length of time, 
look at them. 

“Also, and this struck me as being a 
very important point, only about fifty 
per cent of the regulars passing our store 
day after day were our customers! 

“In other words, right there we had 
a splendid chance of increasing the num- 
ber of new customers coming to our 
store. If we could only interest more 
of the regulars passing our store each 
day, we could get them into our store 
and thereby increase the number of daily 
new customers to five or more a day. 

“And we did it. How? By treating 
our window trims the same as our other 
advertising—the same as our newspaper 
advertising—by daily changes. Of course 
we didn’t entirely re-trim our windows 
each day but we did each day put in 
sufficient changes to make the trims look 
different and interest the people and get 
them into the store. 

“Isn’t there a hint in this for other 
jewelers? Here’s hoping so!” 


John Lisenbee & Son, Marshall, N. Carna 
have succeeded L. V. & John Lisenbee. 
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The Artillery of Advertising Now Very Necessary 





Written Expressly for The Jewelers’ Circular 
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FOr months we have been doing honor 

and paying homage to unknown war- 
riors and the great war heroes. We have 
been strewing the graves of the unknown 
warriors with flowers and medals. We 
have done everything that we could to pay 
tribute to their memory. 

The great generals who have visited us 
have been given the freedom of our country. 
Honors and presents have been showered 
upon them. Their visits to our cities have 
ibeen made gala events. 

Why are we doing all this? Primarily it 
is to pay tribute to great courage. Back 
in 1918 and 1919 perhaps we would not have 
honored these visitors to the extent that 
we are honoring them now. In those days 
everything was going nicely and we all pos- 
sessed more courage than we do today. 

With our own courage at a low ebb it is 
only natural that we should actually wor- 
ship those that when things looked much 
darker than they look to us today never 
faltered, Instead of saying we will go back 
to some safe place and wait till things look 
better, these men when all hope seemed to 
be gone, said, “they shall not pass,” put 
forth super-human energy and won the day. 

Business men are never lauded to the 
same extent as are generals. It may be 
because people think that they are more 
selfish. It probably is because they do not 
display in a big way so much courage. 

A business depression always brings with 
it much suffering and hardship. In many 
respects it is not unlike having the country 
overrun by a foe. The only army that can 
fight off a business depression is the army 
of business men. Their artillery is adver- 
tising and their infantry, salesmen. 

How have the business men of this coun- 
try used the artillery of advertising in fight- 
ing off the business depression? The fol- 
lowing table compiled from the monthly 
tabulation of Printers’ Ink show how they 
have used it. 


Of course we must not place too much 
weight upon the large volume of advertis- 
ing done during the last six months of 1920. 
Business was good at the beginning of 1920 
and it was not possible to cancel all adver- 
tising contracts when the crash came. The 
year, 1921, however, started fresh and that 
tells the story. 

What has happened to advertising has 
also to a considerable extent happened to 





TEMPT ’EM TO BUY BY SUGGESTION IN SHOW WINDOW 


sales forces. Even the window and store 
displays have suffered. It has been a long 
time since it was so easy for a person tc 
save his money if his income has not suf- 
fered. The fact that savings banks de- 
posits have been increased indicates this. 
People are not being exposed to the temp- 
tation to buy. This being the case, they 








Tue GRAND TOTALS OF PRINTERS’ INK’s Four YEAR RECoRD OF ADVERTISING 


1921 1920 
Jammary ......... 1,462,424 1,739,252 
ee 1,579,673 2,304,940 
March ........... 1,564,944 2,524,051 
ST Vas Gatien aed 1,679,518 2,759,121 
ee 1,712,893 2,765,611 
BE ubiieee~ sane 1,573,815 2,701,818 
RE 1,229,827 1,953,223 
August 1,105,142 1,956,111 
September ........ 1,273,905 2,244,883 
0 ee 1,467,435 2,563,816 
November ........ 1,522,462 2,577,748 
December ........ 1,420,795 2,,224,588 


The advertising is given in agate lines. 


1919 1918 Total 
1,063,257 1,115,799 5,380,712 
1,351,951 1,243,309 6,479,873 
1,730,650 1,393,421 7,213,307 
2,175,775 1,677,443 8,291,857 
2,229,695 - 1,616,338 8,324,537 
2,226,863 1,509,076 8,011,572 
1,747,727 1,236,513 6,167,290 
1,558,822 1,017,282 5,637,357 
2,054,530 1,253,045 6,826,353 
2,362,342 1,409,613 7,803,206 
2,268,431 1,492,844 7,861,485 
2,329,179 1,363,398 7,337,960 








This table shows quite clearly how much 
the business men of this country are bring- 
‘ing the heavy artillery of advertising into 
play in an effort to drive back hard times. 





naturally are not going to buy as much even 
if they have as much money to spend. The 
longer we put off tempting them, however, 
the less money they will have to spend, be- 


—— | 
cause if people don’t buy, manufacturers 
can’t manufacture, and if manufacturers 
don’t manufacture, labor and capital can’t 
earn wages, and when wages are not earned 
they can’t be spent. 

In times like these if the manufacturer 
does not tempt both the dealer and the con- 
sumer to buy, neither buys and if the dealer 
does not place in the way of his customers 
every temptation to spend money they are 





AND NEWSPAPER ADVERTISING 


not going to buy. When everybody sits 
back and waits for times to get better every- 
thing is bound to get worse before it gets 
better. 

If the armies of the Allies did this sit- 
ting down and waiting it is hardly probable 
that we would be honoring the generals of 
those armies now. Instead we would all 
probably be learning a new language and 
working much harder than we are now in 
an effort to pay the cost of the war. 

Every sale made now even though it is 
made at no profit or in some cases at a loss 
is a step ahead. Every line of advertising 
if it is good advertising means more sales. 
If advertising did not mean more sales it 
most certainly would never be used to any- 
where near the extent it is. It wouldn't 
even be a way of getting rid of excess 
profits. 

Every good store or window display is a 
temptation for someone to buy. But store 
and window displays on the whole are not 
so tempting as they were a few years ago. 
Talk with the people on the street and this 
will soon become apparent. 

Here is a question that it will do well 
to ponder. Are business men displaying the 
same unselfish courage as did the soldiers 
and the officers in the last war? If not 
what can we do about? 
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Keeping Up the Power of 
Advertising 
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HEN we can take anything apart, ex- 

amine the parts and put it together 
again we always understand it much better. 
That is one reason why the watch repairer 
knows so much more about watches than 
does the average person who owns one 
He has taken apart and put together so 
many watches that he has of necessity learned 
a great deal about watches that could not 
be learned in any other way, 

Just as the watch repairer has learned a 
lot about watches by taking them apart and 
putting them together, so the jeweler can 
learn more about selling by taking his sell- 
ing methods apart examining each part, 
making repairs where repairs are necessary 
and then putting them together again. When 
we stop to examine selling we find that it is 
made up of five principal parts which in 
turn are made up of many smaller parts. 
As a matter of fact selling is fully as com- 
plicated as a watch. 

To sell to the best advantage we must 
talk, we must advertise, we must show our 
goods, we must provide means of transport- 
ing them and we must give careful consid- 
eration to the problem of financing the pur- 
chase of them on the part of those who buy 
them, 

Advertising is merely a mechanical method 
of carrying a sales message to prospective 
purchasers. It can do nothing more than 
carry this message. It 1s important, how- 
ever, to make certain that it carries the right 
message and carries it to the right people. 
This means using care in selecting the news- 
papers and other publications in which the 
message is carried to make sure that it is 
carried to the right people. It means using 
care in preparing and mailing or distribut- 
ing all printed matter. Printed matter 
mailed to people who have been dead a 
few years or who have moved out of the city 
is not carrying the message to the right 
people. Printed matter sent to people who 
cannot possibly buy what is offered for sale 
is not carrying the message to the right 
people. 

Advertising is merely a machine process 
and will no more run alone than will a lathe 
turn out work without an operator. It 
sometimes seems as though there are people 
who do not understand this. They start 
advertising, everything goes well for a time 
and then they let the advertising sort of 
run itself. They give too little attention to 
their mailing lists, they get careless about 
the mediums in which they advertise and in 
the end they decide that advertising doesn’t 
pay, 

Advertising requires the same care and 
attention that any other machine requires. 
A iathe doesn’t continue to give good results 
unless it is kept clean, unless it is frequently 
adjusted to take up the wear, unless it is 
oiled and kept in good running order. Care 


for it negligently and soon it will spoil the 
work that one tries to do on it. 
Advertising is the same way. The adver- 
tising copy must be kept clean and free 
from misleading statements. The mailing 
lists must be constantly adjusted, new 
names added and old ones taken out because 
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and his clerks but also by the people who 
buy them. For this reason it is well to make 
certain that these people know how to show 
them. A string of pearls fittingly displayed 
on a beautiful woman is a far more effective 
display of the goods than can be made in 
any other way. 

Not very long ago a very successful mil- 
liner made the statement that before any 
hat left that shop it must be so becoming 
to the person who purchased it that when- 
ever and wherever it was seen it would be 
an effective display for the millinery shop 
where it was bought. The same idea applies 
to much that the jeweler sells. Be sure that 
when the purchaser shows the goods they 
are going to be displayed in the most effec- 
tive manner. This means using good taste 
and judgment in making sales, 
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Franklin Simon g Co. 
Monday — the opening of 


THE GIFT SHOP INDIVIDUAL 
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Specializing in 
GIFTS THAT CANNOT BE FORGOTTEN 
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ECAUSE Christmas comes once a year—because people 
continue to celebrate birthdays—because young coup-* 
les persist in getting married and old couples honor 
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member their wives, and sons who remember their mothers—. 


Gifts are necessary! 


And because une never knows what td give—because of the dl 
sameness and lameness of ordinary gifts— because love and i 
| friendship so often give what only love and friendship can ; 
condone —we have created the Gift Shop Individual, where | 
every age and every occasion can be remembered with Gifts 
That Cannot Be Forgotten and do not have to be excused. 


We have ransacked the world to procure them! 


{ 
| 
| 
| 
| 
| 
{ 
their anniversaries—because there really are husbands who re- | 
| 
| 


London, Paris, Berlin, and Vienna— cach has contributed its | 

quota of surprises. You usually want to buy gifts in a hurry — 

we don’t —in order that you may! We have selected slowly 

that you may select quickly; surely,that you may select safely; 

solving the problems of What? and How Much? with selections | 

that are limitless and prices that are not! | 
| 
I 
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Franklin Simon & Co. 


A STORE OF INDIVIDUAL SHOPS 
Fifth Avenue, 37th & 38th Streets 




















SUGGESTIONS HERE FOR THE JEWELRY ADVERTISER 


any mailing list eventually wears out. This 
also applies to a certain extent to newspapers 
and other published mediums. Policies and 
circulations change and it is necessary to 
watch these. The sales message used must 
constantly be kept in step with public in- 
terest. 

The showing of goods like the talking 
about them is not only done by the jeweler 


Far too often is the fact overlooked that 
store and window displays, the way the clerk 
shows the goods and demonstrations of the 
goods are not the only ways the goods are 
shown. By far the most important way in 
the long run that they are shown is the way 
the people who buy them show them. Sell 
worthy merchandise so that those who buy 
may advertise them favorably. 
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Why Should Retail Jewelers Advertise? 


[X a recently conducted investigation 
of retail business, some interesting 
facts were discovered: 


All the jewelers were visited in the 
down-town business section of a large 
city. One store in an excellent location 
did not believe in advertising. It was 
the only store visited which complained 
of dull business. 


In a city of 60,000 inhabitants with six 
retail jewelers, one who had _ con- 
sistently advertised, did more business 
than all the others combined. 


Of four jewelers in a town of 12,000, 
the one who advertised did by far the 
largest business. 


Many jewelers who do not advertise, 
believe advertising is only an expense. 


Those who have advertised consist- 
ently, know it is an investment that 
pays certain dividends in increased 
business. 


To increase your watch business in 
1922—ADVERTISE. 


THE WADSWORTH WATCH CASE CO. 
** Makers of Watch Cases Exclusively ”’ 
DAYTON, KENTUCKY 
OFFICES 


New York 


‘omy 











Chicago 
-17 Maiden Lane 31 N. State Street 


San Francisco 
150 Post Street 


Wadsworth Ww C3 


MAKE WATCHES BEAUTIFUL 


Note:—Illustrate your newspaper advertisements with watches. Electrotypes like those above or others 
will be sent free on request to any jeweler. Order by number. 











January 25, 1929 
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The Future of Watchmaking in 
America 








jAdaress Delivered by H. R. Playtner, Director, 
Banquet of the Horological Institute of America. 


Elzin Watchmakers’ Ccllege, Before the First 

















WISH to say that the formation of the 

Horological Institute of America was an 
event of the very first importance in the 
history of our beautiful art, and its pro- 
motors are deserving of the very best sup- 
port and thanks not only of the entire trade, 
but of every person who is interested in 
time. 

The future of watchmaking in America de- 
pends on the foundation that will be laid 
and on the degree of support with which 
your efforts are seconded by each and every 
member of the trade, and secondly, on the 
kind of path which is being prepared for our 
juniors to tread on. This path should be 
laid out to lead straight towards the highest 
possible goal; then only can it serve for all 
time. The highest ideals of attainment must 
be inculcated in our young men together 
with the true spirit of service towards their 
fellows. 

They must be taught that the least the 
name “watchmaker” stands for is “Artist 
Mechanic,” and as such he is deserving of 
a fitting remuneration for his work. Never- 
theless, in giving information to anyone who 
inquires about learning the art, the oppor- 
tunity of engaging in scientific art work- 
manship, the pleasure of work, its variety 
and abundance; the possibility of improve- 
ments to be made; the chance to learn some- 
thing new every day, the variety of lines 
into which fine workmanship may lead him, 
and the service that may be given should be 
dwelt on more than just the remuneration 
he is to receive, 

There can be no doubt that one who en- 
ters the work simply for moneymaking and 
an “easy time” is very likely to become 
disappointed and develop into a_ slipshod 
workman. 


We all know that not only was the trade 
allowed to fall into an unenviable position, 
but in many cases it was unwisely both 
pushed and pulled into it. The Horological 
Institute of America is to be the great lever 
that will raise the standard of the trade. 
One of the “first aids’ must be the watch- 
makers’ school. This being the case, I shall 


take it upon myelf to draw your attention 


to some of the problems which confront 
these schools. 

It is now 32 years since I became actively 
engaged in Horological Schools, and I be- 
lieve it is fitting for me to devote a few 
minutes to look into their origin in America, 
and lead up to. some of their present day’ 
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problems which should be understood by 
every member of the trade; and they surely 
will be of interest to you. 

In the first place, the watchmakers’ school 
in America did not originate until after a 
thorough apprenticeship in the trade had 
just about died out. These schools, there- 
fore, are the product of necessity, though 
this fact has sometimes been lost sight of. 
I believe, and prefer to believe, that every 
school was established in the early days by 
someone who had the idea that he wished 
to make it easier for others to acquire the 
degree of knowledge and skill which he, 





himself, had acquired. 
established for moneymaking purposes its 
promotors were soon undeceived because, 
if the fees were made high enough to meet 
the expenses, then they were so high that 
only a very few students could attend. In 
any case, the making of money was out of 


If any school was 


the question. This indicates why so many 
schools were discontinued after a_ short 
existence. Some accepted the situation, and 
literally worked day and night in trying to 
save expenses and to earn in order to keep 
their work going, only to become tired out 
and ill, and obliged, in many cases, even- 
tually to give the struggle. I know 
of one school which, at intervals a few 
years apart, had a little cash on hand, but 
most of the time it experienced trying 
periods when debts were incurred. Its 
banker had advised the purchase of interest 
bearing bonds during the all to infrequent 
periods when the balance stood on the right 
side of the ledger and the disposal of them 
at times when higher prices could be ob- 
tained. In the interval these bonds were 
the best collateral on which a loan from the 
bank could be obtained, and in this way the 
deficit in overhead expenses was more 
easily taken care of. Others again con- 
ducted a separate business, part of the 
profits from which, I doubt not, were util- 
ized for school purposes and to meet their 
overhead. Whatever the original fine ideals 
of high art workmanship and desire to con- 
duct research work may have been, these 
were likely to become dwarfed in time, be- 
cause the atmosphere of feverish activity 
induced under the dire necessity of trying 
to make ends meet would not tend to make 
them thrive. 


Coming down now to the present day, 
there is no doubt that the costs to some 
schools of teaching the students is fully 
one-third more than the tuition fees that are 
charged. But aside from these financial 
problems, past and present, there are others 
which are of still greater importance to the 
trade at large. For instance, how are their 
instructors chosen? As there is no training 
school for instructors, these must be chosen 
from the ranks of their own students and 
of workmen in the trade who are considered 
capable and who believe that they would 
like the work of teaching and that it might 
be worth while trying. From this it will 
be easily understood that there is, therefore, 
no such thing as uniformity of curriculum 
and teaching methods in the different Horo- 
logical Schools; which is a point that I shall 
touch upon later. 

Though good workmen have been en- 
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gaged in the task of instructing, it is recog- 
nized that good workmen are very scarce, 
and that only a very small percentage of 
them may possibly have the teaching faculty, 
To become a good watchmaker is one busi- 
ness, but in order to teach the trade, that 
same good watchmaker has to learn an en- 


tirely different line of work—the successful 
transmission to others of that which he 
knows. 


First class practical workmen, well in- 
formed in theory, who study trade literature, 
who are heart and soul in the work and the 
teaching of it, who have good health, 
energy, patience, enthusiasm, an altruistic 
outlook, and ready sympathy for the stu- 
dent; who wish to put something into the 
school rather than to get something out of 
it; in short, men who are prepared to dedi- 
cate their whole lives to the work, are re- 
quired as instructors. In the past, those few 
instructors who have a knowledge of the 
theory and the technics of the trade, have 
been largely self-taught. Consequently, the 
thing that must be done, and done without 
delay, is to train instructors because the in- 
structors are the whole school. Bricks and 
mortar, and even equipment is dead beside 
the human entity—the live instructor with a 
vision. It would seem that the attention of 
a number of young, enthusiastic, college 
trained men, who are interested both in 
pedagogy and the mechanic arts, should be 
called to this question, with the view of 
attending a watchmakers’ school, for the 
purpose of later becoming instructors there- 
in, and, eventually, directors thereof. In 
the meantime, the Horological Institute of 
America might possibly, through its ex- 
aminations and certification plans, meet with 
some of those who are thought to be, both 
by nature, education, and training, fitted 
for the important post of instructor. A 
register of these could be kept, and any 
school on the lookout for an instructor 
could be placed in touch with him by the 
Horological Institute. But it must be 
understood that this is only the first step; 
should the school engage anyone, they will 
have to try to teach him the art of in- 
struction, also their teaching methods, step 
by step progression of work, and so on. 

Let us now devote a few minutes to the 
curriculum or teaching plans, which will be 
recognized by every thinking person as 
being a subject of the highest importance, 
and about which it is only right to say that 
there may be an honest difference of opinion 
between the best intentioned people. Not- 
withstanding this fact, it can also be stated 
that, as an aid to the students and the prob- 
able requirements of the Horological In- 
stitute and the school themselves, there 
should be at least a reasonable uniformity 
of curricula. A uniformity, however, that 
would mean a lower standard than the best 
school stands for, will manifestly miss its 
object, 

The teaching plan in all schools should 
have the one final aim—the ideal of perfec- 
tion. Then, as perfection will always be 
striven for but never quite attained, every 
school, without one single exception, will 
have the same aims to strive for. While the 
teachings in some schools may not have 
reached the development of others, depend- 
ing on many circumstances, nevertheless, 
whatever the subjects are that they do take 
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up, these should be taught with the neces- 
sary accuracy—the same progressive step by 
step advancement in the work and, as far as 
they go, their work should not be at variance 
with the best school. 

The well balanced curriculum will have 
lectures, technical drawings, and bench work 
all closely related to one another. In bench 
work, for instance, the first step in the im- 
portant training of hand and eye is readily 
accomplished in the very interesting and 
profitable work of making a number of 
small special tools which cannot be pur- 
chased, but which will be required later on; 
also in perfecting the small bench tools of 
which every student requires his own set. 
When the step by step progression has been 
well reasoned out and accuracy insted 
upon, the student becomes prepared so that 
he can turn, without further delay, from 
fine tool making to the finer work of making 
pivots, then balance staffs to watch size; 
followed by the accurate setting of jewels 
in all styles of settings used in watch work. 
This may be followed by a study of escape- 
ment models, including precise rules for 
examining defects and methods of correcting 
them. By this time the student will have 
acquired an elementary knowledge of watch 
and clock technique and of the relationship 
of part to part, demanded by theory and 
practice alike, through the lectures and 
drafting classes. At the start, these lec- 
tures and drafting classes have reference 
to the work being done at the bench at that 
time, but they progress at a faster ratio 
so that by the time the practice work is com- 
pleted and the watch repairing begun, the 
student will have been prepared to under- 
take specific repairs to time pieces. So he 
is led step by step from comparatively 
simple repairs to more and more difficult 
ones; then to all around repairing, locating 
defects and stoppages, and position tiining, 
according to the grade of the movement. 
This is followed by new work of an es- 
pecially fine nature, and should take the 
form of a “Masterpiece” which is made from 
the students’ own plans and calculations, 
out of sheet metal strips and wire rods, by 
using only such tools as are to be found in 
a repair shop. On completion, this “Master- 
piece” will be owned by the student and 
can be either a fine watch, which will pass 
a rigid observatory test, or a _ precision 
clock, 


In the past the competition among schools 
has been lively, but it was more along the 
lines of obtaining students, and alas, even 
in the shortening of the term. Right here is 
where a higher grade school cannot and does 
not compete; its attendance will be smaller 
on account of its longer courses. 


It is only in high aims and accomplish- 
ments wherein competition between schools 
should exist, and in this connection, honor- 
able mention might be made by the Horo- 
logical Institute, of the school or schools 
that acquit themselves especially well. 

I am a consistent upholder of the “not 
less that three year continuous attendance 
course,” because that is the length of time 
it takes a hard working man to learn the 
trade properly. Then there is the fact that 
while the amount of money a prospective 
student may have is undoubtedly a deciding 
factor as to the length of time that he feels 
he can attend school, yet this has absolutely 
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nothing whatever to do with determining 
the length of time required for him to learn 
the trade properly; and this fact should be 
recognized. 

We are now coming to a fine, fruitful field 
in which much can be done—the problem 
of those young men who ardently desire to 
become art workmen, but who lack the 
means of attending a school and paying for 
their board and lodging. Two ambitions 
have actuated me, one, to be connected with 
the only kind of school that appeals to me, 
the other, a desire to make it possible for 
boys in moderate circumstances who have 
a genius for the work to attend it without 
any difficulty whatever. I believe a fund 
for such a purpose has been talked of. This 
should be raised, and that part of the stu- 
dent’s expenses which he cannot himself 
defray might be met from the fund. Each 
student so assisted might be asked to give 
a promissory note for the amount, agreeing 
to repay the same before a stated number of 
years have expired, and to pay interest on 
the same dating from the time he leaves the 
school. In this way the young man will re- 
ceive help at a time when he requires it the 
most, and a circulating fund for assisting 
deserving young men will be created. A 
fund of $1,000,000 may be expected to take 
care of not less than 500 students who take 
three-year courses. The young man who 
would be helped in this way will realize 
that he has been very considerately treated, 
at the same time, he will not feel that it 
was a case of charity. He will, therefore, 
keep his self-respect, and in his turn, will 
likely become both a generous contributor to 
such a fund, and an enthusiastic member of 
the Horological Institute’ of America. 

I have here a letter from such a young 
man which is typical, and I cannot do better 
than read it to you: 

“I am a young man 23 years of age. I 
am a graduate of a high school, and have 
lived here nearly all my life. 

“I have always wanted to be an expert 
watchmaker, as I feel I could not be other- 
wise than successful in this art. I am very 
much interested in the three-year course you 
have outlined in one of the trade papers, 
and as [ have never studied this trade, I feel 
this course will suit me exactly. 

“The thing which is holding me back is 
insufficient funds. I have enough money to 
pay my school expenses, but not enough 
to cover my room and board. So I thought 
I would write you a personal letter in re- 
gard to some kind of work in Elgin where= 
by I can earn enough to pay for my room 
and board while in school. I can do most 
any kind of office work, or anything else 
along the line as a clerk in a store. Al- 
though, if I am unable to get this kind of 
work, I am not willing to stand back, be- 
cause I am determined to be an expert 
watchmaker, and for this reason am will- 
ing to take anything. I would be very glad 
of a chance of working in a boarding house, 
or restaurant for my board, and just enough 
money to cover my room rent. Any of this 
work, I feel sure I could get in enough 
time while I am out of school, and won't 
have to lose a day. I could work before and 
after school, nights, Saturdays, and Sur- 
days. 

“Please see if you can assist me in this 





(Continued on page 127) 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of Jan. 10, 1922 


1,403,111. BUCKLE. Joun G, Fisner, McLean, 
Va. Filed Aug. 12, 1921. Serial 491,807. 1 
Claim. 


A belt buckle comprising a frame constructed of 
a single piece of resilient metal and including a 
body portion having side flanges defining a channel 








adapted to receive one of the ends of the belt, one 
of said side flanges having an integrally U-shaped 
buckle retainer extending toward the other side 
flange and having arms defining a socket adapted 
to receive the shank of a button and prevent dis- 
placement of the buckle horizontally or vertically. 
1,403,276. JOINT FOR PIN TONGUES. Avn- 
THONY E. WALLER, Edgewood, R. I. Filed 
Sept. 3, 1919. Serial 321,384. 1 Claim. 

A pin-stem joint member formed of thin sheet 
stock folded to form a short bridge portion with 
two spaced apart upstanding side ears integral with 
the opposite edges of the bridge and adapted to 
mount a pin-stem in the space between them, a pair 


of bendable fulcrum fingers each having one end 
formed integral with the forward edge of each ear, 
said fingers extending inwardly toward each other 
to extend across this space with their free ends 
abutting to provide a fulcrum-bearing for the pin- 
stem, said bridge being provided with means where- 
by it may be readily connected to a base-member. 
1,403,428. DIAL FOR TIMEPIECES. Henry R. 
Lounssery, Jr., New York. Filed April 9, 
1920. Serial 372,485. 3 Claims. 

As an article of manufacture, an attachment for 
the dials of timepieces comprising an annulus cut 
from a thin sheet of flexible material having hour 
indicia thereon, said annulus adapted to be immov- 
ably applied over the dial with the adjacent indicia 
‘on the dial and annulus differing from each other, 





said annulus being of smaller diameter than the 
‘circle formed by the hour indicia on said dial to 
which said annulus is applied, whereby both the 
‘original hour indicia on the dial and the hour 
indicia on the annulus will be readable at all times. 





The W. D. Nelson jewelry store at Pierre, 
S. Dak., was recently damaged by fire. 
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matter, as I am very anxious to attend this 
college. I am ready to enter at any time, 
just as soon as I can secure the work. 

“Assuring you that anything you can do 
for me in regard to this matter will be ap- 
preciated very much, and hoping to hear 
from you at an early date.” 

We may be certain that this type of young 
man will make good and win out. He knows 
what he wants, will strive to become a 
master workman, and be a splendid influ- 
ence in the school and the trade. 

To show you further that the desire of 
high art workmanship and craving for 
knowledge in the work is not dead I will 
read you an extract from another letter 
which is typical of a number received only 
recently : 

“If I can possibly do so, 1 am very 
anxious to take your full three years’ 
course, just as though I knew nothing about 
‘the inside of a timepiece,’ although I have 
spent the last 16 years at the watch repair 
bench, and am now over 30 years of age.” 

Such letters give cause for congratulation. 
They are of a type emanating from men 
who, it seems to me, might eventually be- 
come instructors in a watchmakers’ school. 

The problem I am now coming to is one 
that has frequently been created for the 
schools by some members of the trade who 
induce students to accept positions before 
their courses are completed, and then turn 
around and blame the schools for the only- 
to-be expected unsatisfactory results. Here 
is a case where the school and students are 
not doubly injured. A future graduate and 
reputation upholder is lost and the results 
are negative. The school lost a student to 
obtain whom, in the first instance, cost it 
more money in advertising and other ex- 
penses than might be believed. The young 
man, too, becomes discouraged and also 
blames the school. This problem is, in fact, 
closely related to the question of the 
length of terms in watchmakers’ schools. 
Admittedly these are often too short. Then 
why should members of the trade take it 
upon themselves to further shorten them 
and then blame the schools for the results? 
I submit that the trade must do its part by 
encouraging students to remain in the 
schools until they are graduated and the in- 
fluence of the Horological Institute should 
be brought to bear on this question. Having 
properly brought these matters concerning 
one of the Institute’s “first aids” to your 
attention, it is to be hoped that far-sighted 
collaboration will be achieved. 


Allow me to say that your plan of the 
certification of the watchmaker seems to be 
very well thought out. It looks like a 
master idea. This will encourage the 
younger men especially to try to improve 
themselves and become interested in fine 
art work, to attend schools, and to study 
trade literature. We all know that one who 
does not so keep himself well informed has 
no idea what he misses both in profit and 
pleasure. The formation of local branches 
of the Horological Institute of America is 
also a fine idea. Friendly competition among 
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the members would also be very instructive 
and pleasing. Prizes might also be offered 
for short essays on special subjects and for 
especially well thought out tools. This 
activity will really stimulate a greater in- 
terest in and love for the work, making it 
a pleasure. It will result in success in life 
and means a guarantee to a person when he 
purchases a fine timepiece, that it will be 
more satisfactorily handled when it re- 
quires repairs. We are all glad that we 
have lived to see this day. 

The future of watchmaking in America 
looks exceedingly bright to-day and what 
has been accomplished so far is a splendid 
inspiration for the future. 

In closing, I wish the Horological In- 
stitute of America the greatest success. 








Lancaster, Pa. 





Elam R. Foster, Richmond, is spending 
a couple of weeks among old friends in 
Lancaster. 

Paul Anderson, formerly of Columbia, 
was seriously injured on Jan. 17 in an 
automobile accident in Chicago. 

Edward Hackleton, an engraver of 
Boston, formerly with the late Ezra F. 
Bowman, is visiting Lancaster, accompanied 
by his wife. 

Charles Reisner, of the traveling sales 
force of the H, S. Meiskey Co., has re- 
turned to Lancaster after an extended visit 
to his home in Salisbury, N. C. 

John J. Bowman, of Ezra F. Bowman’s 
Sons, attended last week’s meeting in New 
York of the Horological Institute of. 
America, of which he is secretary. 

F. A. Wheeler, of the traveling sales 
staff of the Non-Retailing Co., left last 
week on an extended trip south, and Charles 
E. Foose, another member of the force, is 
traveling through central Pennsylvania. 

Amiss Devier, son of D. C. Devier, 
Harrisonsburg, Va., has entered the Bow- 
man Technical School for a special course 
in jewelry repairing. Boyd Manner, Akron, 
O., has enrolled for a course in watchmak- 


‘ing and engraving, and B. D. Bowman has 


finished a course in watchmaking and re- 
turned to New York city. 

W. Edwin Keefer, son of former City 
Controller W. W. Keefer, was presented 
on the evening of Jan. 19 with a beautiful 
silver loving cup by the 111th Ambulance 
Company Club, a company that served 
overseas during the war, on retiring from 
the presidency of the club. The cup was 
furnished by Jeweler S. Kurtz Zook. 

T. J. Apryle, Johnstown, Pa., was in Lan- 
caster last week attending the annual ses- 
sion of the Masonic Grand Lodge of Penn- 
sylvania. A feature of that meeting was 
the presentation to William J. Fordney, the 
oldest Worshipful Master in Pennsylvania, 
of the jewel marking 30 years of member- 
ship in the order. It was furnished by 
Ezra F. Bowman’s Sons. The same firm 
furnished the Past Regent’s jewel conferred 
on Daniel Rawn, the retiring Regent of 
Conestapa Council, 463, Royal Arcanum, 
the evening of Jan. 19. 








An involuntary petition in bankruptcy 
has been filed against C..D. Martin, Louis- 
ville, Ky- 
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= for the bank, office and school. 


Write us for full information 


THE E. HOWARD CLOCK CO. | 


373 Washington St. Boston 309 Broadway, New York 
31 North State St. Chicago 
Established 1842 


( / AVOID 
r a ie A INFRINGEMENTS 
= ORIGINAL 


\ 24-Hour Service Send for Price Lis 


NORMAN OPTICAL CO. 
Wholesale Opticians 106 Fulton St., New York 








THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York, 























The Protection Ring Guard 


Has No Points to Catch or Scratch 





~ Enoine Termed 14K Gof. uF Enerawed 14K "White Goid.--. 228 EASY TO PUT ON 

3 Plain 14k Yellow om... 14K Gold. Filled or pe I 30 ) Made in 14K Yelew and White 
Made by LIEBERFREUND BROS., Manufacturing Jewelers ; , : 

i agit Originators and Patentees ‘of the Mazuza — The Lion Safety Pin Clutch Co. 











& 116 FULTON STREET - - - - - NEW YORK Pat. Feb. 20, 1917 81 Nassav St., New York Pat. May 25, 1920 
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BRISTOL AND MONTAUK WATCH CASES 
> New 12 size Green Gold (ases with Shaped Bows 
and Pendants in luding the New Lafcyette (ase f 
THE NAME Fauys stamped in a watch 
} case is a standard of excellence that 

















every jeweler recognizes 4 








JOSEPH FAHYS & COMPANY 
15 Maiden Lane, New York City 
ESTABLISHED 1857 Boston 





Chicago 
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Increased volume of business in the Bos- 
ton territory makes it necessary for us to 
appoint a resident sales representative in 
Boston. | 


We require a man of sound training and 
experience as salesman for jewelry manu- 
facturers. Our representative must be a man 
with a background of success—a man of 
sterling character and good personal appear- 
ance. 


Opportunity has its doors open wide to 
the man who can measure up to our idea of 
what a representative of this concern should 
be. Immediate action is urged as our 
appointment in Boston must be made within 
a few weeks. 


Please apply by letter only, stating past 
accomplishments, records of sales, age, ref- 
erences as to character, salary desired, and 
such other information that you can give 
that will assist us in our choice. 


Nihil lidtdidiedididtditddbdiediLiLiidlilild, 


Ud buble lyk ol be hick 
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IX 


TY 


Your letter of application will be held in 
strict confidence. Address Desk “B,” J. R. 
Wood & Sons, 1325 Atlantic Ave., Brooklyn. 


J. R.- WOOD & SONS 


NEW YORK CHICAGO 
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PHILADELPHIA 


Sales Representative 


Increased volume of business in the Phila- 
delphia territory makes it necessary for us 
to appoint a resident sales representative in 
Philadelphia. 


We require a man of sound training and 
experience as salesman for jewelry manu- 
facturers. Our representative must be a man 
with a background of success—a man of 
sterling character and good personal ap- 
pearance. 


. Opportunity has its doors open wide to 
the man who can measure up to our idea of 
what a representative of this concern should 
be. Immediate action is urged, as our ap- 
pointment in Philadelphia must be made 
within a few weeks. 


Please apply by letter only, stating past 
accomplishments, records of sales, age, ref- 
erences as to character, salary desired and 
such other information that you can give 
that will assist us in our choice. 


Your letter of application will be held in 
strict confidence. Address Desk “A,” J. A. 
Wood & Sons, 1325 Atlantic Ave., Brooklyn. 


J. R,. WOOD & SONS 





NEW YORK CHICAGO 
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Small Diamonds During 1922 


Will Continue to Be Your Best Sellers 
































Our Latest Design 


GREATLY ENHANCES THE SIZE OF SMALL DIAMONDS 
Made with 18K White Top and Head and 14K Green Shank. Also in All 18K White 


NET PRICES 


18K Wht. Top & Hd. 14K Green Shank All 18K White Gold 
6349 —1/16 to %..-$5.00 6349/2—3/16 to 3%...$5.75 6349W —1/16 to % $6.00 6349/2—3/16 to %...96.75 
6349/1—% to 3/16... 5.25 6349/3—% to %..... 6.50 6349/1IW—% to 3/16 6.25  6349/3—3% to %..... 7.50 


PRICES WITH PLATINUM TOP ON APPLICATION 
SOLD THRU YOUR JOBBER OR DIRECT 


ARCH CROWN MFG. CO. 


Warren and Arch Streets NEWARK, N. J. 
CHICAGO AGENTS:—SCHRADER WITTSTEIN CO., 31 N. STATE ST. 





























[| 


—_— BAKER PLATINUM WORKS, NEWARK, N. J., U. S. A. 
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Seamless Wedding Ring Blanks 
































Designed Especially 
FOR MEN 


















































Made in Platinum and Gold—In All Finger Sizes 


The latest additions to the Baker line of Seamless Ring Blanks were de- 
signed especially for men and offer wonderful possibilities as a groom’s 
engraved wedding ring. 


Series 200 is 5 m/m wide and Series 201 is 6 m/m wide, both styles have 
beveled edges with flat tops and sides which allow for rounding on the inside. 





Ring Blank Brochure will be mailed on request 














Platinum for every purpose. 


BAKER &CO, INC. 
SETTINGS © Refiners and Workers of Platinum Gold andSilvr ,' FINDINGS 


54A Hi St. © 
30 Church St.New York centemnte t 0. 5 S Wabash Ave. Chicago. 



































THE JEWELERS’ CIRCULAR 


Wedding Ring 
Blanks 


BEVELED 


White Gold Th, 
Platinum S 


A | NN Ff 
OD ee JOC 


FLAT HALF ROUND 


A Standard Unexcelled 


**A Trial Will Convince” 


Ask for Quotations 


Goldsmith Bros. Smelting & Refining Co. 


ESTABLISHED 1867 


20 John Street 29 E. Madison St. 
NEW YORK CHICAGO 


SEATTLE ATLANTA TORONTO PORTLAND MONTREAL 
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as S there anything more beautiful than Cut 

| Glass—and when we say this we refer to glass 

fashioned by the hand of an artist Glass 

Blower and afterward designed and cut with the ex- 

quisite skill of an artist Glass Cutter, such are Pair- 

point Productions, covering a period from 1869 to date 
—over 50 years. 

When selecting Cut Glass it is well to select carefully 


not only the glass, but the Manufacturer as well, select- 


ing those who have sold you goods previously that 





met with ready sales. 


SS SSS SSS SS SS SS SS SS SSS SSS 


Pairpoint Cut Glass is not the cheapest that can be . 
bought, but where quality is considered it has always 


been of the best, and is today. 


Pairpoint Productions 


Real Cut Glass 
Silver Plated Ware 
Metal Electroliers 
Artistic Decorated Glass Shades 





The Pairpoint Corporation 
Factories: New Bedford, Mass. 


BRANCHES: 
NEW YORK, 43-47 W. 23d St. 
MONTREAL, Coristine Bldg., St. Nicholas St. 
SAN FRANCISCO, 140 Geary St. 
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Grertings 


May the New Year bring to'you that measure of suc- 
cess to which every thoughtful merchant is entitled. 
The hand writing is on the wall and it is writ in large 
letters that David Belais’ White Gold is an epoch 
making metal. 


So pause and think. 


If you have had any prejudices against his metal, eradi- 
cate them so that you may think and see clearly. You 
will then be able to visualize the great part that Belais’ 
White Gold is bound to play in the Jewelry Industry 


throughout the World. Its future is assured. 


In color and ductility it is preeminently the best White 
Gold that is being produced. It is made in 14K and 
18K. 


Belais’ new White Gold Solder is a great success. 
Note: Belais’ White Gold is Patented. 


David Belais, Inc., has no connection with any other 
firm. 


DAVID BELATIS, Ine. 


137 West 14th Street New York City 
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~” A. Wittnauer Co. 


NEW YORK MONTREAL 
PARIS Gst. 1866 GENEVA 





RIBBON BRACELET 


Watches 





YELLOW, GREEN AND WHITE 
GOLD, PLAIN OR ENGRAVED, 
IN THREE SIZES 
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BROCADED 
CurF LINKS 


Mi ovins fevalele(acwetete me Wer taee 


ful study of the prevailing 
fashion enable us to present a 
unique variety of brocaded de- 
signs in CK. Dual Cuff Links— 
Brocade work that, in its silky-like 
texture, produces a new effect in 
the art of gold and platinum 
finishing. 


KELLER & Co. NewYork 


John & Nassau St’. 
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= SUPERB in design and workmanship, always 
superior in content and quality of gold, always 
SW equipped with the patented ball bearing safety bow, 
_7!\~ and bearing the honored name of an honored house, 
\ |Star Watch Cases have qualities of wear and beauty 
_—X* that appeal to the most discriminating purchaser = = 
/ / Always let the Star Case help you sell the watch. 


! 





STAR WATCH CASE COMPANY, Lupincton, Micuican 
New York, 15-19 Maiden Lane San Francisco, Mutual Bank Building Chicago, 1112 Heyworth Building 
a. 


“—\ 
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“Heirloom Slate 


From Generation to Generation 











A Sales Policy That 
Protects the Jeweler 


What Heirloom Plate did for jewelers in 1921 war- 
rants your serious consideration of this line for 1922. 
Bear in mind that 





(a) you are protected from competitive 
selling 
because 


(b) distribution is absolutely under our 
own control 


(c) there can be no confusion or regrets by 
your customers on the matter of qual- 
ity, as all Heirloom Plate is one quality 
only,—the highest. 


(d) its success in 1921 is an indication of 
the greater profits that will be made by 
Heirloom Plate dealers in 1922. 


This merchandising policy is backed by consistent 
national advertising, attractive consumer booklets, 
attention compelling displays, and we are ready at all 
times to cooperate with our dealers in an effort to 
promote their sales. 


WM. A. ROGERS, Ltp., 
Niagara Falls, N. Y. 


New York Chicago San Francisco Toronto 
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BLANCARD 











STANDARD 











THE PERFECT WHITE GOLD 


With a Wonderful Blue White Color 
It Possesses Real Ductility 


A White Gold That is Supreme in Every Test 





How often have you wished for a white gold that could be worked with- 
out difficulty. A white gold that you could use with a maximum of success. 


The House of Blancard has just developed such a white gold. 


This new Blancard 18K White Gold is the result of exhaustive experi- 
ments and, aside from the fact that it has the most beautiful blue white color 
that ever has been produced, it has many other superior qualities that are 
worthy of your attention. 


Finest Designs Can Be Stamped Out 
100% Perfect 


With the Blancard White Gold you can stamp out the finest, most delicate. 
designs 100% perfect. It cuts evenly in engraving, and high beads can be raised 
in stone setting. It can be remelted without difficulty. 


Every manufacturing jeweler who is looking for the best white gold his 
money can buy should send for a working sample on memorandum. You can- 
not realize how superior this new white gold actually is until you try it. We 
will gladly send a memorandum sample of our New Special 18Kt. White Gold 
to any responsible manufacture on request. 


The cost is reasonable. 





BLANCARD & COMPANY, Inc. 


Newark, New Jersey 
161 Maiden Lane, New York City 
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“Will You Take This Sale?” 


Mr. Retailer:. In your community are many 
readers of the magazines sketched along the mar- 
gin of this page. 


In many issues of these publications your, custom- 

ers will see and read attractive advertisements of 

uy Whiting & Davis Mesh Bags—advertising de- 

TN 7 signed to se/l the desire for these beautiful bags. 


VAI 
GA 





Our experience proves that these advertisements do 
create sales for local retailers. 


Will you take these sales in your community? 
They are yours simply by displaying Whiting & 
Davis Mesh Bags; running, occasionally, one of 
ee the Whiting & Davis newspaper ads, electros of 
oe = which we will send you free; and making your 
é ve store known as the Whiting & Davis store in your 

Ss 


~~ 





teh, 
ye Ee si community. 
Rae . 
"OR Soe Test it. It will pay. 


oo 





WHITING & DAVIS CO. 


Plainville, Norfolk County, Mass. 


NEW YORK OFFICE 
366 Fifth Ave. 
New York City 31 N. State St. 


CANADIAN BRANCH 
Sherbrooke 
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ROCKFORD SILVER PLATE CO. 


Makers of Highest Grade 
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Silver Plated Tableware 
ROCKFORD, ILLINOIS 
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(fie I1& Ro EMBLEM 


cA Gift that is unsurpassed 


O GIFT, whatever the occasion, is more pleasing 


Emblems , to a man than a finely designed and beautifully 
Exclusively wrought I (2 R Emblem of the order to which he 
Since belongs. It will last a lifetime because of its inbuilt quality 
1861 of materials and craftsmanship. It will last a lifetime in 


the appreciation and affection of the one who receives it. 
I c®& R Fraternal and Society Emblems are “Gifts that Last’ 


IRONS & RUSSELL COMPANY 


Four convenient distributing centers aid your wholesaler in serving you 


New York, 11 Maiden Lane PROVIDENCE Chicago, 10 S. Wabash Avenue 
‘San Francisco Office, Al. G. Benard, 704 Market Street 
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2 (5-8”); engine turned 


R/53 
with hand carved border in rope effect 






R/549 (1-2); engine turn 


ed 
pattern with Greek border in black ename } 


R/172 (7-16); plain surface,° 
pierced - _ 
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The Mark of 
Better Jewelry 
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Fill Up the Gaps 


Christmas buyers have left holes in your stock which 
Should be filled up now with saleable merdhandise. 


Ribbon watch bracelets are the one staple, steady 
selling item that can be relied upon to produce 
business—provided you Show the right goods. 


Three B & N numbers are illustrated here merely 
to indicate that they, or other B & N numbers 
equally as attractive, ought to be making business good 
for you now. 


Bugbee 6 Niles Co. 
‘Makers of Gold and Platinum Front Sewelry 
North Attleboro, Mass. 


OQ Maiden Lane, NewYork 
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12 Size High Grade 
OMEGA WATCHES 





15 or 17 jewel 


In handsome 20-year or 25-year 
gold-filled cases. 









Fancy cushion cases are very fashionable. 
This case is a recent creation, and fitted with 
an Omega movement will produce a highly 
recommendable and beautiful watch. 





Our Omega price list illustrates all shapes 
and grades of Omega watches. Send for it. 











- Be > UNITED STATES AGENCY. 


m5N5 OMEGA WATCH COMPANY G4 


21-23 MAIDEN LANE NEW YORK 
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(gruen (Cjuild 
Craftsmanship 
is Individualized 
Creation of 
Useful Things in 
a Beautiful Way 






SIGN POST AT THE ENTRANCE OF THE GRUEN GUILD WORKSHOPS . TIME HILL . CINCINNATI 
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_ RHODE ISLAND 








The above illustration shows ‘our Emblem Catalogue—The 
“Purple and Gold” Book—Did you receive your copy? If not, 
write us. 

To those who have this catalogue we respectfully suggest a refer- 
ence to it at all times when interested in emblem jewelry. This 
book was made for one purpose—To be of service to you. Help 
the attainment of that purpose by making use of it. 
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POTTER and BUFFINTON CO. 


Makers of the Famous “KING SOLOMON CHARMS” 
7 Eddy St. Providence, R. I. 




















EAM ONNIUUUULOUOAA ENA EUAU ECON ELE COSUOUUL COAG COUT EAE eee (liz. 





= Bemuanmamnisasssa MN 


—_——_ 


> 
af 














i. 
sy J 


paso oociom Ena Aseee cOCac MORO RON OMCO OR OMeMA CMA MOONORS 


January 25, 1922 
Samples only 


CIRCULAR 


PROVIDENCE, R. I. 





S THAT LAST 2 


Makers of 





aD 
ps 
Fa 
oo 
ie 
5 
iS 
a) 
eS 
= 
= 








E. L. SPENCER CO. 


95 Chestnut St 
N. Y. Office 
15 Maiden Lane 





























For Your Best Trade! Black or Colored 
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&xtensible Ribbon Watch Bracelet 





‘*The Most Comfortable Watch Bracelet ’’ 


Selling Points 


The ribbon passes smoothly 
and easily over sliding bars 
supported by sturdy little 
springs in collapsible tubes 
(see illustration). This not 
only eliminates all tightness 
tension, permitting the 
bracelet to conform to 
every motion of the wrist, 
but increases the life of 
the ribbon. 
These attachments are well 
tempered and snap securely 
to the watch case. 


Waar 
&xtensible 
Attachment 
CONCEALED EXPOSED 


PATENTED 


BRACELET ATTACHED TO WATCH 


~, 


‘pipe Gcvasille M7 uxtended 


Our Guarantee 
American Maid Extensible 


Hook Attachments are 
strong and durable. If for 
any reason whatsoever any 
of these attachments break 
or become out of order, 
either in your stock or in the 
hands of your customers, 
we will replace them free 
of charge.. Either you or 
your customers can easily 
change the ribbons as they 
show wear. 


FOUR STYLES OF EXTENSIBLE HOOK ATTACHMENTS AS FOLLOWS: 


7/16 INCH 


FOR CONVERTIBLE WRIST WATCHES 


“oe 


A’'' HOOK FOR ROUND OR CUSHION SHAPE CASES 


THE FOLLOWING BRACELETS HAVE HOOK ATTACHMENTS 


7/16 INCH 


FOR WATCH CASES WITH WIRE LUGS 


**B'' HOOK FOR HEXAGON, OCTAGON OR-ANY STRAIGHT EDGE CASE 


c** HOOK FOR ROUND OR CUSHION SHAPE CASES 


06 


NUMBERS ILLUSTRATED ARE ACTUAL SIZE~14K GOLD—ORDER IN ANY QUALITY DESIRED 


Ribbon—Black or Colored Suede Leather 
— Order Direct — 


BEI cB BE 


CEE SRR eK 
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* The four styles of Extensible hook attachments chown are made in Bright or Green Rolled Gold Plate, 
Sterling, |OK and 14K Bright or Green Gold, and 18K White Gold. 


Providence, R. I. 


CHARLES E. HANCOCK CO., 


MANUFACTURERS 
AND PATENTEES 





26 


THE JEWELERS’ CIRCULAR 





January 25, 192 





ey 
































P-R-O-F-I-T-S 


IGURE your profits two ways. First, margin of profit per 
sale; second, turnover or frequency of sale. The Kum-a-part is 
strong both ways. You will find that in planning the merchandising 
of Kum-a-part products we have considered the retailer. Figured 
into the suggested retail price is a generous profit margin. 


But this is not all! In Kum-a-part products you get not only a large 
profit per sale but you get it often. Active demand keeps Kum-a- 
parts moving and profits accruing. 


Are you planning your 1922 stocks of Kum-a-part products with 
these facts in mind? 























im THE CIty OF 
ATTLEBORO 


The Baer &Wilde Company 


STATE 
MASSACHUSETTS 
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32nd DEGREE 














\\ 
Three Leaf Combination ‘NS 
32nd DEGREE anv KNIGHTS TEMPLAR CHARM. 


SHOWING SYMBOLS OF ALL THE IMPORTANT DEGREES 





KNIGHTS 
TEMPLAR 


“7 W KNIGHTS 
“hi TEMPLAR 
axii CHAPTER 
Q BLUE 


ae - 






























1420 K. T. (Back) 1420 CENTER (Back) 
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The above charm No. 1420 is one of many in our line of three-leaf 








combination charms. We can show in one charm the following 









































degrees: 
Blue Lodge, Lodge of Perfection (14th degree) 
Chapter, Council Princes of Jerusalem (16th degree) 
Commandery, Chapter Rose Croix, (18th degree) 
Shrine, Consistory, (32nd degree) 














together with many other Masonic symbols. We can furnish any 











combination your customer may suggest. 


























Sold Thru Wholesalers Only 























HARVEY & OTIS 




















Manufacturers of GOLD EMBLEMS 








46 Chestnut St, PROVIDENCE, R. I. 











CHICAGO OFFICE: 1205 Heyworth Bldg. 
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65 Nassau Street 


Elk Goods 


Elk Charms—Genuine Teeth Only 


We carry at all times 
a complete line of card 
cases, genuine Elk 
tooth charms, link and 
lapel buttons, with 
and without diamonds 


Trade @ Mark 


Henry Freund & Bro. 


SELLERS OF SELLERS 


Elk and Fraternal Goods a Specialty 


New York 
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SELECTED FROM THE 


A&Z QUALITY LINE 





We will be glad to 
send goods for selec- 
tion to responsible deal- 
ers on request. Write 


today. 


A & Z Chain Co., 


Manufacturers of High Grade Gold Filled and Solid Gold Jewelry 






se 
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Our Salesmen now call- 
ing on the Trade with 
an exceptional assort- 
ment of new goods. 
Look for them. 


Providence, R. I. 
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_ The “KNOT-LOCK’”’ 
Locks the Knot 


The ever increasing number of customers, requesting 
| Jewelers to restring necklaces, or furnish bead cord or 
—— adds another profit paying possibility to your 
e daily. 





| ‘Ther nswer a long standing want, that does away with 
ut i ; | cement, no sewing back through thre poor — an des the 
bal 7 . m } 

aie * e ir ; es & Ps 4 ge © ss eet re wing 0 epee ightly knots. Twelve easel card 
He? 4 for display purpose sr gor ided s ik oal-and-andiaes 
together with instructions, complete at a very reasonable 

i price. 

@ & | @o s 8 cS «» : . 

Ns % e Pa Py Re Meer gg % S gC They are made in |Okt. Gold, Sterling Silver, 1-10 


Twelve Kt. Gold Filled, etc., and are sold through the 
wholesale trade. 





o e _* i % “ £- & 1 Ps _& Write your wholesaler today and be the 
A 2 ues Sart) 22 en firs! show them 
a8 ele 4 _ KNOT-LOCK MFG. CO. 
a General Sales Office: 
29 East Madison Factory: 
{ CHICAGO, ILL. KOKOMO, IND. 
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émhblens 


The kind that improve 
- with acquaintance. 





Ask your jobber for the Logee Line 


z. L. Loger Cn. 


, 95 Chestnut Street Providence, R. I. 
1203 Heyworth Bldg., Chicago, III. 
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| ioe Diamond and Onyx 14-K. Gr 









Most Popular Item in Your Stock Today 


These rings are made solid, hand carved, genuine 











black onyx set with full cut fine white diamonds 
GREATEST VALUE EVER OFFERED 
$2 .40 Order Your Assortment Today $40 
NET (See our announcement on pages 24-25 of the 53d Anniversary Issue next week.) NET 




















in H. HORWITZ CO. winicceiece ce! CHICACO 














$$$ <q 





How To Get Business 


The Question of the Hour 


One Way 


Advertise the “GEBHARDT crs) SOLITAIRE 
Diamond Cluster” 


Show the people the wonderful effects produced in this artistic, 
high grade, up to the minute jewel at such extremely reasonable 
cost to them. 





We can help you to get business. 


Send for a Selection. 


GEBHARDT BROS. CINCINNATI 


Diamond Importers & Cutters OHIO 
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Waterbury Call Alarm Clock for 72’c. 


Regular net price $1.16 
Our Special Net Prices 


1 
In lots of 500 ...... 12ie 
In lots of 250 ...... 14. 
In lots of 100 ...... 15c 


1 
Case lots of 50 ..... Tic 
JJD-2014 Height, 614”; dial, 4” 


with nickel case. One day, time, : R0c 
alarm; GUARANTEED. Send for our Broken lots. Each .. 
1922 Catalog 


AISENSTEIN-WORONOCK & SONS, Inc. 


The Largest Wholesale Jewelry House in the East 
20-22 ELDRIDGE STREET NEW YORK, N. Y. 


Diamonds Watches ‘Jewelry Clocks Silverware 





We have made a fortunate purchase of 
25,000 Waterbury Alarm Clocks from 
the manufacturer and are offering 
them to you at prices that are far less 
than jobbers’ cost. 


Thousands of these clocks were sold 
at the regular net price of $1.16. Can 
you imagine how fast they will sell 
at reduced prices? 


As these prices prevail only while our 
quantity lasts, send us your order AT 
ONCE, and be assured of delivery. 
































SEAMLESS !—18K WHITE GOLD 


MADE ENTIRELY WITHOUT SOLDER 


ADE of 18k white gold of 
our own formula, which we 
guarantee will hold its color per- 
manently and is absolutely un- 
surpassed for color and working 
qualities. Without doubt the 
finest that can be had in 18k 
white gold today. 
Made in various stone sizes. 


HIS is one of our many de- 
signs in one-piece solderless 
18k white gold mountings beauti- 
fully saw-pierced and carved. 
Rivals the finest platinum mount- 
ing in style and workmanship. 


No Solder to Discoler 
Samples on Request 





$26.00 (LIST) OUR CATALOGUE DISCOUNT 


GOLDMAN, KOLBER AND WITTGREN, INC. 


MANUFACTURING JEWELERS 





2014 


$24.00 (LIST) 85 Columbia St. NEWARK, N. J. 
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Thin Matches of Supreme Quality 
in new Sbhapes—1s Karat 


Also Diamond and Platinum Ribbon Watches 


Pent Freund & Bro. 


65 Massau St. 
Pew Pork 


Sole Aaents 





ee 





































sowoen WEDDING — BOWDEN 


Diamond Set—Plain—Hand Carved 


The Diamond Set wedding rings are speedily increasing in popularity. They 
are set with fine full cut stones all the way around, part way, or spaced. 





DIAMOND SET 


The Hand Carved Seamless wedding rings, made in Platinum, Green, Yellow 
or White Gold are beautiful in design and finish, many exclusive. 


HAND CARVED 








The plain wedding rings, which are seamless, are made in a variety of widths 
and will meet every fancy of your customers 


PLAIN 


J.B. BOWDEN & CO. 


15-17-19 Maiden Lane, New York 
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Have You Seen It? 
The new Midget Jr. 





























Illustrations Are Actual Size 


Sold Thru the Wholesaler Send to Your Jobber for Selection 


The Midget Jr., born January lst, and a good healthy Baby it is. Like our Regular Mid- 
get, a perfectly practical, no fuss case in every respect. 


Truly a High Class Article at Popular Price, made in all salable emblems in Sterling Silver, 
Inlaid Gold Stripes, gold filled and 10 and 14 karat Solid Gold. 


dash aut. Rewomn, 1% 36. bora ALBERT ABRECH 
Teeth and Buttons, 10, 14 karat 


Gold and Platinum Front. 38-40 Crawford Street NEWARK, N. J. 














Sar" 





S.0O08S TRIN 


106 FULTON ST 











AN Institution for ORKMANSHIP 


= 









Your Special Unusual Merit, " 
Order Work. Moderate Charges. 
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MADE IN 


7 NEWARK 


MEANS ; i 
QUALITY and RELIABILITY | 


of coe J L f | Jewelry of Highest Grade 
i] vee. and Latest Styles 








pots i 








Riker Broth 
















































































er Trade BRACELETS Tetaz & Co. 
Manufacturing Jewelers—14 Karat whe Burstow, Kolimar & Co. Designers, Engravers and Engine Turners 
Only Green and Columbia Sts., Richardson B 
18 Columbia Street dg. 
» KEC Sons oy, auss 
[a wwe 4 Established 1897 Manufacturers Advanced Styles Gold Set and Dinner 
Shafer oe Douglas, Inc. 10 Kt. Jewelry & 10 Kt. & 14 Kt. Chains EXD Rings. ‘‘Rings that sell themselves,” 
-# Manufacturers of Rings 473 Washington St Newark, N. J. 9 CLINTON STREET. 
Office and Factory 68 Orchard Street : . ELK TOOTH CHARMS, CARD CASES” 
H ’ 
Meyer & Gross oa ALBERT ABRECHT 
son tenn Seiare Manufacturers Gold Rings Mfrs. of 10 Kt. Jewelry and Chains 
MG Exclusive Ring e 61 Arlington St. 38-40 Crawford St. Newark, N. J, 
Trade-Mark 401-407 Mulberry Street “LL. & 8. GOLD ALLOYS" The Eleder-Hickok Co. 
. 4 F rly Lebknech 
NECK CHAIN SNAPS L. LEBER & SON trerng3 Prospect St, 
The MARY Gr SCHICK, Inc. 140_N. J. Re Re Avenue |] yp octens in sterling Silver Holloware & Nevins 
A A » ine. ——————— er — esigns in Sterling ver Hollowware & Novelti 
Telephone 2825 Market 99-105 Chestnut St. Sterling Fireless Silver al 
Reduces polishing to a minimum and obtains Martin di. Heine 
Taylor & Co., inc. sou, teens co. gohtqnufacturer of “4K Ring iouatings 
SOE tess rite, Heer mate AEN All Sterling and Fine Silvers—Rolling for the Trade pringfield Ave. Phone Market 7996 
7 Guectnet St. Martin H. Wiedmann Trade ALFRED E. SANDOZ 
. F : LA VALLIERES Fine Gold Mountings for Leather 
DIAMONDS ; Eomene Ay 14k erties en 2 10k =s he > for Travelers, re, a pine! 
¥ pi t ° oWVe . . 
L. mi. ime Moppes Com ory 23 Longworth St., Newark, N. J. Mark Phone, Market 6589. Entrance on ion ee 
Wiss . roa t. el. Market 
GRAV-RINDELL CO., Inc. Crescent Ring Co., Inc. 
anufacturers atinum an “4K d 
STERN MFG. CO [ Gake eek aime _— MAKERS RINOS 
- . 20 Lawrence Street — For Jobbers Exclusively 
To Jobbers Only 72-74 Tichenor St. ENGINE TURNING -2 Maiden Lane ‘ “i08 liver Bt 
. ran . Somes, Rep. ewar' od. 
Makers of Synthetic Stones and Doublet E. M. Hood Tel, Cortland 1418 Tel. Market 7 
Solitaire Exclusively Tel. Market 3023 32 Clinton St. 
LADIES RINGS BORUT & RONECKER 
Clinton Refining Co. Phone Market 8538 Manufacturers of 
W. L. Robertson Co. PLATINUM, GOLD AND SILVER GOLD RINGS AND MOUNTINGS 
Assa Pe, ene ners 353 Mulberry St. Newark, N. J. toJobbers Only § 355-357 Mulberry Street 
e ; 
Why Waste Anything Now? J. A. & S. W. Granbery JOSEPH J. CLEARY 
(a corporation) Maker of Finest Gold and Platinum Moun’ 
RINGS— The 10 kt. line that sells ; Remarkable Prices to Jobbers 
A. seein abt Trade-Mark Kinney, Orchard and Scott Sts. || Ring Mounting a specialty. 336 Mulberry St. 
LOUIS BLEIBERG - 
Tel. 8790 Market 67 Hamilton Street —— Link & Angell, Inc. ‘ (DARASSO & BLASI a 
anufac utat: Estab i 
14 K. Jewelry eral line a 10-14K—spectally in Onyx and 
What Is the 71 Austin Street Ladies’ Rings, Cameo Brooches and Mountin 
Jabel Ring Mig. Co. The Leonhardt Mfg Co 31-33 Governor St. To Tobbers Only 
putting out now? That Is the question Makers of Gold RI ‘ P 
the ring trade Is asking. 23 Marshall St. 355-357 Mulberry +4 SCHWITTER, CLOVER & STARKWEATHER, lac. 








sees a > Metetiucsion Seaver 
H oid, atinum etais ver 

TIBBITTS & KAPPMEIER || United States Finding ve eee, GO ae Ave., Newark, M. J 

Makers of PLATINUM FRONT and GOLD JEWELRY JEWELERS’ MATERIAL 














































































Telephone 6687 Market 93 Lafayette St. Phone Market 7893 357-359 Mulberry St. J. HOOKAYLO 
A Br Manufacturer of Rings 
HOOP EARRINGS ® roder Office and Factory 15 Mechanic Street 
In all qualitice—Rolled Gold Piste s Wholesale Jeweler, is now located at 4 
CLARKE & OSWALD GO Room 903 9-15 Clinton Street JOHN C. NORDT 
® 1 Manofacturers of Settings and Galleries. 
Tol 5812 Market. 354 Mulberry St. J. J. FISCHER 26 Camp Street 
Maker of Better Ring Findings for Exclusive Trade. ° 
Acme Ring Mfg. Co. 245.N.J.R.R. Ave. Phone Market 9116 Newark, W. J. ( 4 4 my Fritzsche & Co. 
Acme Ri the Highest int i Gold Jewelry. Lucky Horse- 
ee anne, QUALITY ALL THE TIME, DIETZ & SCHUMAN 430 Vine Nall_ Bracelet 
Tel. 823 Market -43 Lawrence St. Manufacturers of Gold Ring Findings €tc. Washington Street 
Telephone Market 3831. 313 Halsey St., News-., M. J. Jewelers’ Settings and Solders 
Stumpf & Binder Geo. J. Bessinger & Co. Refiners and Smelters 
Mira. of Fine Gold and Platium Chains, Swivel, Spring |} crass and Fraternity Rings and Pins, P-ize Medals, Em- Baker & Co., Inc. 
36-40 Crawford St. tall rade Only. Prompt Deliveries, nw” "™E for Be I) N.Y. Office, 30 Church St. 64 Austin 8t. 
50 Columbia St. Ne k, N. J. 
Philip Woolf — Ziruth-Burgess Co. 
Makers of 10-K. and 14-K. Gold Jewelry LOUIS BASS Unbrestahie Chsine-—Bigh Galas 
Merchandise that brings repeat orders. Attractive || General Line of 10-14 K. Ladies and Gent's Rings of ne St ee ee 
' every description a specialty. Special orders solicited. ou 
prices to Jobbers. 60 Columbia Street. 336 Mulberry St. Phone, Market 8197 = |, aon 
Wm. H. Taylor & Co. THE NEWARK JEWELRY FINDING CO. chai soe 
1 aaa ., ie tates hon ae cae ains in 14K. and’ Sterling silver, STERLING 
m ail colors an ua es atalog Sent on eque am ‘ r) ¥ 
ain: oo ‘Orchard Street ” Telenhrne Market 3489 358 Halesy Street Geary Rantey made ih rp my Trade-Mark 
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 CarlesT: Dougherty @Ine 


Manufacturin Jewe lers 


7-11 West 452. fled Tew York 


Pearls 
Pearl Necklaces 


Precious Stones 
































Quality Is More Important Than Price i 


You can get the Best Quality at no extra cost. 
See our goods before ordering elsewhere. 





Write for illustrated Price Lists 


KETCHAM & McDOUGALL, Inc. 


15-19 Maiden Lane Est. 1832 New York 
























































14Kt. Green 
Gold, 

18Kt. White 
Gold, 
Platinum top, 
All Platinum, 
Engraved only, 
With Diamonds, 
Diamonds and 
Sapphires, 
Diamonds 


and Pearls. 


79 Nassau Street 
New York City 









!'COME TO STAY! 


HAS THE 
DAVING CASE 


The Case of No Repair 


(Patent Pending) 











anne _ 


A ar 


Powel] 


mg \% 


wes 


The Fall season has established without doubt the superior 
quality and unexcelle d construction of the DAVING CASE. 
WATCHES in Daving cases look better, keep better and sell better. 


JOSEPH DAVING 


IMPORTER and MANUFACTURER 









Complete 
Watches in 
beautiful shapes 
and many com- 
binations at all 
prices, contingent 
upon quality of 
movements. _ 


Telephone 
Cortland 5421 
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1¢ and 14 Kt., Plain and Fancy 


AT A PRICE THAT WILL SURPRISE YOU 


Yellow, Green or White Gold 





Stern Manufacturing Co. 


Samples Upon Request 
To Jobbers Only 


72-74 Tichenor Street, NEWARK, N. J. 


LMM Add ddd dddddddddddddddddadddaZZZZZXZXZXZXZXZZZZZZZZZ.: 














SIMONS THIMBLES 


ESTABLISHED 1839 


PPD PD EPYOS? 
OPP EEK HH PHHY? 
ee ee ee ee ed 
OSSD DS DH HH Hr? 
ee oo ee ek ee 
INF S OPES HS FP DDD”” 
“doe bd 9 > BOD PRY? 
FRR D Do pS > PPP” 
“SIS OSS D> SHS DY? 


The 
Priscilla 


"IXFH PE SD PH HPO” 
“SUV NN eA SS BD 


ee 
MARIS TT ITTY 


47 AVN 
ONAN 
SS ee 





Simons Bros. Company 
PHILADELPHIA 


NEW YORK CHICAGO SAN FRANCISCO 
_13 Maiden Lane 31 No. State St. 140 Geary St. 


SS ES Bs ee Ee 
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ROSENTHAL & KAPLAN 


Manufacturers of Platinum and Gold Mountings 
15 John Street New York 





To Satisfy the Present Fad 


we are importing an 
exclusive line of all kinds of 





Genuine Stone Necklaces 





of the prettiest shades 
and dainty combinations 


F. Vitelli & Son 


The Cameo House 
277 Broadway, New York City 
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THE LINE OF MERIT 











il Rieter ual ei 
‘ 4 > “ 


I. Michelson & Sons 


Manufacturers of 
Platinum and Diamond Jewelry 
89 Fulton St. New York 


Elciririt| 


Bias 


7% 
s 
Re 


ra 


Sautoir Watches Bar Pins 
Flexible Bracelets Wedding Rings 
Mounted Diamond Rings Ring Mountings 
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We know that we made no mistake when we added several new numbers to our line of 
“Louvaine” Pearls this year. We are just as certain that it will pay you handsomely to see and 
compare them with others. Our lines on the road, and our samples on display at our show rooms 
deserve your consideration. 


“MADE TO MAKE GOOD” 
Made in Fan LASSNER & BAMBERGER, Inc. 


59 MAIDEN LANE, NEW YORK CITY 

















I ti 





What Your Customers Want 








— esata i a ln ll li i it A 


English, Green or Pol- 


A—B—C designate hook «ff ; 3 
lished Finish iN aecz—<gancounatl 


attachments 








silk ribbon, suede leather and 





Sold Through Jobbers 




















We carry a complete line of L. E. FREEMAN CO. 10Kt and 14 Kt Gold 


a finely woven gold filled wire mesh watch bracelet that has the necessary qualities to satisfy the most 
exacting wearer. Its strongest selling features are a re-enforced edge that will not fray, a slide that 
easily adjusts to any size wrist and is as flexible and pliable as a silk ribbon insuring the utmost comfort. 


expansion watch bracelets. NORTH ATTLEBORO, MASS. Jewelry and Novelties 
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THE THOMAE CO., ATTLEBORO, MASS. 








: _ \\\, WV 
Mik EE n\\ WA\\\ 








January 25, 1999 
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7 in placing orders for specialties of su 
perlative quality one naturally thinks of 




















EVANS CASES! 


(es 
yo 





WE SPECIALIZE 





Aad 
tad 
Hi on 
sis 


| Popular Priced 


Sea 
SB 


Silver and 


| Gold Plated 
| Vanity Cases 








: Your Wholesaler has 
F401/4 them 
% Actual Size 


D.Evans & Co., Novelty Dept. 


North Attleboro, Mass. 
New York Office: 9 Maiden Lane, Room 1301 





SUINNIUUNUDONUAUNUUUEUOLAUUULU AUER 


Real Stone Beads 


Onyx, Amethyst, Topaz, Lapis, 
Mossagate, Amazonite, Opal, etc. 





Real Amber Beads 
Genuine Garnet Jewelry 


Our Salesmen carry a full Line 
of Imported European Novelties 


Write for Selection Package 


W. REICHERT & CO. 


Importers and Creators of 


NOVELTY JEWELRY 
320 Fifth Ave. New York 


TUUUGTOOUUONDOAUUUOUOEAOAUTSATAAUA TTT UANLEONUOTARAULENHUUHHN 

















EO 


Sil M/MIN LULU 
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Start the New Year 


—_—— 





with a 
Good Selection 





of 


Continental 


Sheffield 
Hollow-Ware 




















e 
mor TAC Rs i Make 50% Profit & 
SHEFFIELD se : ’ an 
MADE IN U. 8. A Gil Without Carrying a Stock! f 
¥ . 
jh | Samples of Grouse Rings and Emblems to show fi 
Our Distinctive customers are supplied FREE. This generous oR 


plan enables you to make a generous proht with- 














Designs ’ 
; y out investing a penny. Grouse Rings and Em- 
Sell Quickly | Hy 
es 4  blems have long been popular among Schools, Se 
ao Organizations, the Army, Navy and Fraternal es 





Orders. Write TODAY for catalog and full 
details. 


=; 
<> <> SS 


es 
C725 
Piz) 








“Gifts That Last’’ 


Continental Sheffield Silver Company 








C. K. GROUSE CO. 3 























> 
Pass 
SILVERSMITHS i 6 Bruce Ave. No. Attleboro, Mass. 
195 Broadway Brooklyn, New York if iN 
; 3 
ig y 
A 
| 
by eS 
THE BUYERS’ DIRECTORY i 8 
Price $1.00 ; 
A) 


The Jewelers’ Circular, 11 John St., New York 






YZ 


\ 

) 

STAT eT ee rN Ji 

RTA L CL 
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REAL JEWELER HAPPINESS 


It is our business to make you happy, not merely by wishing you A Happy 
New Year, which of course we do, but by— 


Paying What Your January Clean-Up 
Is Actually Worth 


ASK ANY OLD-TIME JEWELER ABOUT US 


THOMAS J. DEE & CO. 


Manufacturers and Refiners 


GCLD — SILVER — PLATINUM 
ae yg, ay longs CHICAGO street & cee 
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A few ring mounting designs made from our 
wonderful 


BLUITE 18K. 


BLUITE 18K is the nearest color to Platinum 
yet attained. 

This White Gold is made by our own secret 
process and is used only in the manufacture of 
our own products; thereby assuring you of get- 
ing the genuine BLUITE 18K. 

When ordering White Gold ring mountings, 
from your jobber be sure to ask for 


BLUITE 18K. 


GOLDFARB & FRIEDBERG, Inc. 
Manufacturing Jewelers to the Jobbing Trade 
336-340 CANAL ST. 

NEW YORK, N. Y. 








Samples Submitted to Responsible Jobbers Only 





BSS 55555555555 2S SSS SSCS CCS SCC CeCe eS Tee Tee eect itt itt. 








— 


ANNUAL JANUARY SALE 


Emeo Wrist Watches 
Fitted in Fahys Montauk Cases 





Every Watch Guaranteed 





10 Ligne—15 jewel—lever movements 


Net 
No. 3104—Round Plain Case, 1/10 Spring Bracelet .$9,00 
No. 3105—Round Eng. “ " 9.50 
No. 3106—Oct. Plain . - ry - 10.50 
No. 3107—Oct. Eng. ‘ si se 11.00 


9 Ligne—15 Jewel—Lever Movements. 
No. 3112—Round Plain Case, 1/10 Spring Bracelet 10.50 


No. 3113—Round Eng. e . 11.00 
No. 3114—Oct. Plain <i ss és 3 12.00 
No. 3115—Oct. Eng. ss i zs 12.50 
No. 3129—Cush Plain, Ribbon Bracelet........... 12.50 
No. 3128—Cush. Eng. Ribbon Bracelet........... 13.00 





Selections cheerfully sent to responsible jewelers 





Eska Mfg. Co., Baltimore, Md. 


LRRRER: LRAREEFRAFRIRIRFERFEFPEFRIZREFRG3y ae 














Good 
Platinum Jewelry 


can only be made by first class 
men. 


We have endeavored to pick 
the best men for our shop, so it 
is needless to say what we can 
produce. 


Try Us 


Weissner, Schierer & Katz 
Manufacturing Jewelers 


5 South Wabash Ave. 
CHICAGO, ILL. 


We Are Makers of Platinum Jewelry Only 














Tel. Cortland 


REE 


Neptune Chemical 
Corporation 


41 Park Row, New York, N. Y. 


Essence d’Orient 


Finest Quality 


for Artificial Pearl Manufacturers 


Stock always on hand in any Quantity 


We guarantee every Bottle of 
Essence d’Orient 


Prices Reasonable 
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and SETS—GRILLS—TOASTERS 


UN IVERSAL ELECTRIC PERCOLATORS 








ar a _ Universal oe d Table Service 


Guaranteed for fifty years. 
Stainless Steel Stag Handle Carving Sets 


J. W. JOHNSON jew York ‘ciry 


Established 1869 Phone Cortland 0299 














ANDERSON & KROENER 


MANUFACTURING JEWELERS 


Specializing in Platinum Flexible Bracelets 
126 WEST 46th STREET, : : NEW YORK CITY 


We take pleasure in announcing, that after the first of February, 1922, our offices and manufacturing 
plant will be located at 141-143-145 West 36th Street, New York City. 

As we move to our new quarters, we wish to extend our thanks to the trade, for their patronage of the 
past, which has made this expansion possible, and trust that we may continue our pleasant relations. 

















Your Melee in Our 


PLATINUM CASES 


Made in Three Pieces—You Know They Are Right 
We Supply Movements and Trimmings 


Kapeker & Blum, Inc. 





Rotimates and De- 


signs Submitted for P. latinumsmiths 
onl Cie Wek 7) NASSAU STREET NEW YORK CITY = Sititirs “Watch 


Mountings 




















Genuine Chinese Jade — Black Onyx 


JAPANESE PEARLS 
GIUSEPPE D’ELIA %232¢2 
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AAALAC 


CHICAGO EXHIBIT 


of GLASS, POTTERY, LAMPS and 
HOUSE FURNISHINGS 


February 6th to 18th, 1922 
At the Hotel Morrison, Chicago 


The list of exhibitors, complete to date, is offered to the buyers of the country, as a forceful argument in 


favor of attending and patronizing the Chicago Exhibit. 
at the Chicago Exhibit. 
nomically as at the Chicago Exhibit, Morrison Hotel, February 6th to 18th. 


attend. 


Abbey Studios 

Acme Corp. 

Adler Mfg. Co. 

Advance Wood Turning Co. 

Aladdin Mfg. Co. 

Albright China Co. 

Aladdin Industries 

Aluminum Cooking Utensil Co. 

Aluminum Goods Mfg. Co. 

Aluminum Products Co. 

American Aluminum Ware Co. 

American Clay Products Co. 

Armiger Chemical Co. 

Art Lamp Mfg. Co. 

Atlantic Stamping Co. 

Beaver Valley Glass Co. 

Beh & Co. 

Bellaire Enamel Co. 

Benjamin Electric Mfg. Co. 

Benjamin & Leipzig 

Berzhoff Importing Co. 

L, Bernardaud & Co. 

Sam E. Bernstein Co. 

L. Block & Co. 

Geo. Borgfeldt & Co. 

Boston Sculpture Co. 

Geo. H. Bowman Co. 

Bri-smaid & Co. 

Bronze Statue & Mfg. Co. 

Brown-Reddrop Co. 

Bryce Bros. 

Brush-McCoy Pottery Co. 

Buffalo Mfg. Co. 

Butler Bros. 

Cambridge Glass Co. 

Canozsburg Pottery Co. 

Carrollton Potterv Co, 

Cataract-Sharre Mfg. Co. 

Cc. & C. Cut Glass Co. 

N, 0. Cederborg Co. 

Central Cut Glass Co. 

Ce-tral Glass Works 

Central Specialty Mfg. Co. 

Century Cut Glass Co. 

Chicago Flexible Shaft Co, 

Chicago Lamp & Fixture Co. 

Chicago Lighting Fixture Co. 

— Artistic Wrought Iron 
0. 

Cincinnati Galvanizing Co. 

Classique Studios 

Cleveland Metal Products Co. 

Colonial Lamp & Fixture Co. 

Co-Operative Flint Glass Co. 

Crest Company 

Crooksville China Co. 

Crown Cut Glass Co. 

Cudahy Packing Co. 

Charles V. Daiger Company 

Darden & Cox 

Darrah & Conway Cut Glass Co. 

Jesse A, Dean & Co. 

Dearborn Duster Co. 

The Dearborn Co, 

H. A. Diehl 


MAM HT 





The latest and best in goods and prices will be 


You will not have a chance, during the entire year 1922, to buy as wisely and eco- 


EXHIBITORS 


Drescher & Wertheimer 
Duncan & Miller Glass Co. 
Warren H. Dunne 

East Liverpool Potteries Co. 
Etenezer Cut Glass Co. 
Economy Tumbler Co, 
Elgin Stove & Oven Co. 
Empire Transformer Co, 
Enterprise Aluminum Co. 
S. W. Farber 

Farber Bros. 

Federal Glass Company 
Fenton Art Glass Co. 

J, B, Finn 

Fischer Cut Glass Co. 
James E, Flanagan Pottery Co. 
Fostoria Glass Co, 

8, Franklin & Co. 
Frontier Cut Glass Co. 
Joseph Friedman 

H, C, Fry Glass Co. 
James P. Gordon 
Gordon Glass Co. 
Graham & Zenger 
Greenwald Novelty Co, 
Guernseyware Co. 
Hallgren Mfg. Co. 
Hazel-Atlas Glass Co. 

A. H. Heisev & Co, 
Helm & Soukup 

S. Herbert Cut Glass Co. 
Michel Hesse & Co. 
Hi-kle-Ieadstoxze Co. 
Hirsch-Malgood Co, 
Hocking Glass Co. 

Wm. A. Hodges & Co. 
H. E. Hooker Co. 
Hopewell China Corp. 
Housefurnishing Journal 
Huntington Tumbler Co. 
Hall China Co. 

Hamilton Ross Shade Factory 
Hartman-Malcom Co. 
Haviland & Abbott Co. 


Ideal Cut Glass Co. 

Illinois Pure Aluminum Co. 
Imperial Glass Company 
Indiana Aluminum Ware Co. 
Iona Cut Glass Co. 
Jearnette Glass Co. 

D, C, Jenkins Glass Co. 
Johrson-Carlson Cut Glass Co. 
Johrson-Meyer Co, 

Ira A, Jones Co, 


Jones, McDuffee & Stratton Corp. 


M, Kamenstein 

Kaplan, Inc. 

Frark M, Katz Co. 
Kernes Mfg. Co, 

Kerr Wire Products Co, 
Kewaskum Aluminum Co. 


E. J. Knapp Candle & Wax Co., 


Inc. 
Edwin M. Knowles China Co. 


| AULVUCUTECVITIUGQUVSUSAUGUIYNGIOUUILUUERUUTL 


The Knowles, Taylor & Knowles 
Co. 

Charles F, Koempel 

Koscherak Bros. 

Kranz & Sell 

A. Kreamer, Inc. 


Lafayette Stamping & Enameling 
Co 


Lancaster Glass Co. 
Landers, Frary & Clark 
Homer Laughlin China Co. 
Lazarus & Rosenfeld 
Francis Leffler 

Lehman Bros. 

Levinson Bros. 
Lippincott Cut Glass Co. 
Cyril A. Lowe & Co. 
Max Loewenstein 
Luzerne Cut Glass Co. 


Manning, Bowman & Co. 

Marcus 8S, Kopf 

Marion Glass Mfg. Co. 

Martin’s Mercantile Co. 

Maryland Glass Co, 

Massillo1 Aluminum Co. 

McNicol-Corns Co, 

D. E, McNicol Pottery Co. 

McAnulty Co, 

Mitchell Woodburv & Co. 

E. M. Meder 

Metal Ware Corporation 

W. G. Miznemeyer 

Alfred G. Moment 

Mulvaney Art ftudios 

Mutual China Corp, 

National China Co, 

National. Lamp Mfg. Co. 

National Pottery Co. 

New Martizsville Glass Mfg. Co. 

Earl W. Newton & Associates 

Nichthauser & Levy 

Wm. R. Noe & Sons 

Northwestern Expanded Metal Co. 

H, Northwood Co, 

Novelty Mfg. Co, 

Ohio Pottery Co. 

W. C. Owen 

Paden City Pottery Co. 

Parcholite Co, 

Perkirs & Jones 

Peru Baske* Co, 

Phoenix Glass Co, 

W. S. Pitcairn Corp. 

Pompeian Bro~ze Co. 

Pope-Gosser Chi-a Co, 

Charles A, Postley & Son 

Potomac Glass Co, 

Potters’ Co-Operative Co. 

Pyrex Sales Division (Corning 
Glas; Works) 

Quaker City Cut Glass Co, 

Harper J, Ransburg Co. 

H. E. Rainaud Co. 

W. C. Redmon Sons Co, 


ii LLL 





Make your plans now to 


Red Wing Stoneware Co, 
Republic Stamping & Enameling 
Co. 


Ritter Can & Specialty Co, 
John Ritzenthaler Co. 
Riviere Brass & Bronze Co, 
Roseville Pottery Co, 
Rowland & Marsellus 
Royal Art Glass Co. 
Royal Metal Mfg. Co. 
Samoline Corp. 

D. Saunders Mfg. Co, 
Saxon China Co, 

Schaffer Tinware Mfg. Co. 
Leo Schlesinger & Co, 
Schlueter Mfg. Co. 

H. W. Schmidt Picture Frame Co. 
Searls Mfg, Co. 

E, H, Sebring China Co. 
Sebring Pottery Co. 
Seneca Glass (o. 
Sheboygan Aluminum Co, 
Sherwood Bros, 

Shirley Studios 

Lewis H. Simpson & Co. 
Stadler Photographing Co, 
Sterling Glass Co, 
Steuben Glass Works 
Steubenville Pottery Co. 
J. H. Stouffer Co. 

Paul A, Straub Co. 
Susqueharna Cut Glass Co. 
Taylor, Smith & Taylor 

C. C. Thomnson Pottery Co. 
F. B, Tinker 

John W. Trenck & Son 
Tribble Cordage Mills 
Turchin Novelty Mfg. Co. 
Uhl Pottery Co, 

United States Glass Co, 
Venetian Art Lamp Co. 

J. H. Venon, Inc, 
Vodrey Pottery Co, 
Wabash Basket Co. 
Wabash Shade Co, 
Wagner Mfg. Co. 

Wapak Hollow Ware Co. 
Edmorson Warrin 
Weil-Ransom Co, 

S. A. Weller 

Wellsville China Co, 

West Bend Aluminum Co, 
West End Pottery Co. 
Western Tube & Wire Co. 
Weston Glass Co. 
Westmoreland Specialty Co. 
George R. West & Sons 
Wheeling Decorating Co. 
H. B. Whitney 

Witt Cornice Co, 

Ernest Wolf, Inc. 

H. R. Wyllie China Co. 
R. H. Yarwood 
Zanesville Stoneware Co. 
Zane, Pottery Co. 
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REGISTERED 
U-S- BAT.OFF 


FULLY 


GUARANTEED A R I 


Platinum & Diamond Snaps 
18k & 14k White Gold Snaps 10k Gold Snaps 


GOLDSMITH STERN & CO. 


Manufacturing Jewelers 


‘ 33-43 GOLD STREET Branch Offices: NEW YORK, N. Y. 
PARIS, FRANCE CHICAGO ILL AMSTERDAM, HOLLAND 
51 Rue De Chateaudun 31 North State Street 10 Tulp Straat 


LADIES, MISSES 
& BABY SIZES 


18k White Gold & Diamond Snaps 
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BUY IN NEW YORK 























Abel Bros. & Co., Inc. 16-18 Maiden Lane 


Diamonds—J ewelry—Mountings— Diamonds 


American Gem & Pearl Co. 6 W. 48th St. 
Prec. Stones, except diamo 


Baker & Co., Inc. 30 Church St. 


Jewelers’ Settings and Solders 


Baumgold Bros. & Co. 71 Nassau St. 


Diamond Cutters. 


Binder Bros., Inc. 15 Maiden Lane 
Gold and Silver Mesh Bags and Chains 


R. A. Breidenbach 51-53 Maiden Lane 


Diamonds and Precious Stones 


Alpheus L. Brown 68 Nassau St. 
Washes: Waltham, Elgin, Howard, Hamilton 


M. B. Bryant & Co. 7 Maiden Lane 


Ring Makers 


Bulova-Henshel Co. 392 Stk Ave., c. 36th St. 
Makers of Bluebird Pearls 


Carter, Gough & Co. 9-13 Maiden Lane 


Manufacturing Jewelers 


Dattelbaum & Friedman 15 John St. 
Ring Makers 
Davidson & Schwab, Inc. 126 W. 46th St. 


Mountings and Diamond Jewelry 


Jacques Depollier & Son 15 Maiden La. 
Platinum and Gold Novelties; Bracelets 


Derby Silver Co.’s 10 Maiden La. 
World Renowned Hollow and Toiletware 


Dieges & Clust ; 15 John St. 
Medals, Badges, Class Pins and Rings 


Wm. B. Durg 
The Gorham 


Elem Watch Co., Ltd. 
Swiss Watch Manufacturers 


Freudenheim Bros. & Levy 


Silversmiths 


in Co. 
Bidg., Fifth Ave. and 36th St. 


49 Maiden Lane 


Diamonds 2 Maiden Lane 
Idsmith Bros. 20 John _ St. 
= Silver and Flatinum Bought and Sold 
The Gorham Co. 
- The Gorham Bldg., Fifth Ave. and 36th St. 
J. Gottlieb 66 Nassau St. 
Importer of Swiss Watches 
R. Gse 15 Maiden Lane 


ll 
Watch Importer and Manufacturer 
A. J. Hedges & Co. 11 John St. 


Makers of 14kt. and Mourning Jewelry 
Herpers Bros. 35 Maiden Lane 
Settings 


Holland Diamond Cutting Co. 15 John St. 
Finest Quality Diamonds and Cutting 


Ibex Watch Co. 93-95 Nassau St. 
Swiss Watch Manufacturers 


Ideal Watch Case Co., Inc. 54-58 Canal St. 


Watch Case Manufacturers 





Kent & Woodland 


Bracelets 


Wm. B. Kerr Co. Silversmiths 
The Gorham Bldg., Fifth Ave. and 36th St. 


Ketcham & McDougall 15 Maiden Lane 
Thimbles, Eyeglass Holders 


12 John St. 


Julius King Optical Co. 12 Maiden Lane 
Opera and Field Glasses 
H. C. Kionka & Co. 15 Maiden Lane 


Importers of Diamonds 


Jonas Koch 37-39 Maiden Lane 


Jewelry and Watches 





New York 


leads the world with its com- 
petitive markets, the same as 
it does with its skyscrapers, 
hotels, theatres, etc. A trip 
to New York at least once a 
year is not only a delightful 
vacation, but is also a source 
of profit and education to the 
careful buyer. 


Plan to Spend 
a Week in 
New York - 











Levitt & Gold 71 Nassau St. 
14K. Mesh Bags, Vanities, Cig. Cases. Nov. 


L. & S. Loeb 


Bracelet Watches & Flexible Bracelets 


Frank T. May Co. 2-4-6 W. 45th St. 
Mesh Bags, Vanities in Gold, Plat. & Silver 


358 Fifth Ave. 


J. Mehrlust 15 Maiden Lane 
Diamond Jewelry of the Highest Class 

B. & I. Moskowitz 71 Nassau St. 
Importers of Diamonds 

H. Z. & H. Oppenheimer 
Diamonds 1 Maiden Lane 

Frank Pollak 214 Chrystie St. 


Importer of Swiss Watches 


Preston Bros. 100 W. 21st St 
High-Grade Platinum Wrist Watches 





W. I. Rosenfeld 


Diamonds and Pearls 


Segman & Abrahams 


Platinum mountings and 


Arthur Silberfeld 


Imp. of Diamonds, Pearls & Precious Stones 


Sinnock & Sherrill 


Smalheiser & Himmelstein 363 Ad 
14K. Mesh Bags & Vanities at Boro Hall, Bein 


Staiger & Sons 


Platinum Mountings and Diamond Jewelry 


Geo. O. Street & Sons 
Ring Makers 


U. S. Agency Omega Watch Co. 
Spec’ty Imp’d Bracelet Watches 21 Maiden La. 


Vulcan & Reiter 


Imperters & Manufatturers 


R. Wallace & Sons Mfg. Co. 
411-413 Fifth Ave. 


Silversmiths 


A. Wallach & Co. 


Gold Bags, Vanities and Chains 


Warwick Sterli 


iting Mfg. Co. Sil i 
The Gorham Bldg., Fifth Ave. and da Be 
A. Wittnauer Co. 30 W 
Importers of Watches walang: 
Julius Wodiska 182 
Diamond Mountings eee. 
Wolfsheim & Sachs, Inc. 

Boxes, Trays, etc. 35 Maiden Lane 
J. R. Wood & Sons 15 Maiden Lane 
Diamond Cutters—Wedding Ring Makers 
Woodside Sterling Co. 347 Sth Ave. 


Mail Order Silversmiths to Jewelry Trade 


Diamond Jewelry 


15- 
Solid Gold Emblem Goods to Jobbers only 


Co. Bush Bldg., 42d 
Sterling and Leather Novelties ™ ” 


562 Fifth Ave, 
102-4 Fulton St 


170 Broadway 


19 Maiden Lane 


2 Maiden Lame 


2 Maiden Lane 


71 Nassau St. 
Swiss Watches 


37 Maiden Lane 








Cut Crystal, Fine Glass, China 
Lamps and Mounted Ware 








L. Bernardaud & Co. 


French China, Tableware and Bric-a-brac 


Edw. Boote 


Empire Cut Glass Co. 


Popular Price Quality Cut Glass 


H. C. Fry Cut Glass Co. 


Jewelers’ Quality Cut Glass 


Maddock & Miller, Inc. 


Royal Worcester China. Open St 


35-37 W. 23d St. 
Cauldon China, Fancy Tea Pots & Specialties 


46 Murray St. 


200 Fifth Ave. 


200 Fifth Ave. 


54 Murray St 
Stock 
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Pantheon, the Irresistible: _ |, 
m4 . e 
‘ A Masterpiece of the Classics ' 
| OUR trade can’t resist the Pantheon Design of : 
j INTERNATIONAL STERLING. It 1s so beau- | 
° tiful in its classic motifs—in its superb lines—its massive H 
' appearance and rare splendor, that it will create Sterling ; 
i Silver business for you. Pantheon satisfies that fast- 
° growing desire in many homes to found a collection of H 
: family silver for present enjoyment and future re- H 
membrance. i 
® a 
| Dealers everywhere say it is the most beautiful Sterling . t 
' Silver service they have ever seen. i 
; Wide-spread national advertising is also helping create } 
: an even bigger demand for Pantheon. ; 
H Send for illustrations and prices * 
, WILcox & EVERTSEN, Meriden, Conn ; 
: INTERNATIONAL SILVER CO., Successor : 
; . 
‘ : ’ 
YrEAY r ie y . ry 1 ORS a 
J —_— INTERNATIONAL SILVER CO. 
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DESIGNS OF CHARACTER 


The reputation for quality and character of design in “MERIDEN” goods is of*many years’ 


standing. The pieces are well cut and well finished on best grade of Potash I.ead Blanks. 
Illustrations on request 


Cutters of Quality Glass Since 1870 


INTERNATIONAL SILVER CO., Successor 
MERIDEN, CONN. 
NEW YORK SAN FRANCISCO 
9-19 Maiden Lane 150 Post Street 
Jowls illustrated above are as follows: 101/302, 101F/100, 101/306, 101F/307, 101F/300, 101/310, 
128F/289, 1011/2990. Designs 302-100-306-307 and 310 are furnished in a general line. 


—— 


INTERNATIONAL SILVER CO <——= 
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Sead Sales : 


Our Flat Price Sale Plan offering twenty-two desirable 











articles of silverplated flatware produces a quick 





turnover with a good profit. 


We furnish advertising material of high class to 
put on this sale successfully. Write for details of 





our offer. 
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pee INTERNATIONAL SILVER CO. i 
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Our Anniversary Gift Box 


The Seventy-fifth Anniversary of 1847 Rogers Bros. Silverplate 
will be celebrated in various ways, all of which we confidently expect 
will bring results desired by the dealer who handles the line. 


Our Anniversary Gift Box will be a feature of the Anniversary 
campaign. For this year it will take the place of our regular velvet- 
lined gift box. The blue silk ribbon and seal will add distinction. 


The Seventy-fifth Anniversary year of 1847 Rogers Bros. Silver- 
plate is going to be a notable year in the history of the Silverware 
trade. 


Write to Sales Promotion Department, International Silver 
Company, Meriden, Conn., for advertising and display helps that 
will help to bring to you your share of the prosperity. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “‘Situa- 
tions Wanted” 5c. a word; minimum 

e, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per 
word. 

Heavy type, 
charge, $2.50. 

Name, address, initials and abbreviations 
count ac words, and are charged for as 
part of the advertisement. 

Display cards, $5.00 per inch. 

In all cases. if answers are to be for- 
warded, 15c extra to cover postage must 
be enclosed. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

All forms (Special Notice advertisements) 
close Monday, 4 P. M. 

Unless the advertiser especially instructs 
us to publish his name and address, all 
answers will be directed care The Jewelers’ 
Circular. 

In answering ads. do not inclose original 
letters of recommendation, references, army 
or navy discharge papers or photographs. 
When references are requested send dupli- 
cates, but always retain your Originals. 

To avoid unnecessary correspondence 
kindly mention your location in advertise- 
ment. 


10c. a word; minimum 








Situations Wanted. 
Under this heading, 50c. for first 25 


words, 5c. for each additional word; mini- 
mum charge, 50c. 





drcp and 


FIRST CLASS melter, 
iti Address 


wishes steady position. 
care Jewelers’ Circular. 

WATCHMAKER, competent and reliable, 34 years’ 
bench experience, open for positicn. Address 
“N., 1741,”’ care Jewelers’ Circular. 

SECOND WATCHMAKER | desires 
American; own tocls; best references. 
“Q., 1721,” care Jewelers’ Circular. 

STENOGRAPHERS, bookkeepers, typists, clerks, 
furnished, no charge. Fulton Agency, 93 Nas- 
sau St., New Yor Cortland 5051. 

SALESMAN, silverware, experienced wholesale 
and retail, flat,and hollow ware; would travel. 
Address “E., 1781,’ care Jewelers’ Circular. 

EXPERIENCED SWISS WATCHMAKER wants 
good position in wholesale or importing house. 
Address “B., 1702,” care Jewelers’ Circular. 

SALESMAN, for retail, evenings, or Saturday 
evenings only; at present with Maiden Lane 
house. Address “Z., 1780,” care Jewelers’ Cir- 
cular. 7 

BOOKKEEPER, female, and general office worker; 
five years’ experience in jewelry line; best refer- 
ence. Address “X., 1760,’ care Jewelers’ Cir- 
cular. 

SALESMAN, MANAGER, 20 years’ retail expe- 
rience, age 41, open for position with reliable 
concern. Address “G., 1585,” care Jewelers’ 
Circular. 

YOUNG LADY bockkeeper and typist, thorough 
knowledge of jewelry business; many years’ ex- 
perience. Address “J., 1772,” care Jewelers’ 
Circular. 

YOUNG MAN, 19 years. with two years’ experi- 
ence in large watch case concern, desires posi- 
tion in retail stcre. Address “A., 1728,” care 
Jewelers’ Circular. 

ENAMELER, all arcund man, large or small work, 
gold, silver, etc.; can organize or supervise; ex- 


press hand, 
ih.» 16/4,” 





position; 
Address 


























YOUNG MAN having seven years’ experience in 
the jewelry business, desires a position with a 
manufacturer or jobber. Address ‘*K., 1621,” 
care Jewelers’ Circular. 

ENGRAVER AND CARVER, all around on 
jewelry, wishes position; Chicago or any place 
West. “Engraver,” care Louis Roehm, 1500 
Melrose St., Chicago, Ill. 

MANAGER, high grade watchmaker, buyer, sales- 
man, 20 years’ broad experience, wants charge of 
store or watch department. MHerbert, 61 Ten 
Eyck Ave., Albany, N 

YOUNG MAN, willing, desires pcsition in jewel- 
ers’ establishment to work on gold gouds or 
repairs. Dewar, 162 West 144th St., New 
York. Phene Audubon 5388. 

SALESMAN TO TRAVEL, having 10 years’ ex- 
perience in manufacturing jewelry line, wishes 
to connect with good concern. Address “N., 
1722,’ care Jewelers’ Circular, 

YOUNG MAN, 18, with one year’s experience in 
watch case and silver novelty line, wishes to 
connect with reliable concern. Address “K., 
1623”, care Jewelers’ Circular. 

HIGH GRADE WATCHMAKER, 28 years’ ex- 
perience, desires position with first class firm; 
state highest salary and working conditions. 1850 
Kast 10.h St., Indianapolis, Ind. 


YOUNG MAN, 21, five years’ experience, wishes 


























to connect with manufacturer where he can 
spend spare time at diamond setting. Address 
“P., 1708,’ care Jewelers’ Circular. 
MESSENGER, LIGHT PORTER, man_expert- 
enced, trustworthy, steady, willing, obliging, 
wants work; unquesticnable references. Address 


J. Beck, 339 West 44th St., New York. 

YOUNG MAN, 21 years, with four years of retail 
jewelry experience, wishes to connect with reli- 
able concern; comes well recommended. Address 
*\'., 1540,” care Jewelers’ Circular. 








LADY of exceptional character and ability to 
take charge of diamend stock; mountings, dia- 
mond gouds cr loose diamond stock. Address 


*“V., 1695,” care Jewelers’ Circular. 
SALESMAN AND CREDIT MANAGER for in 
stallment jewelry, now employed, desire connec 
tion where ability will be appreciated. Address 
“B. K., 1664,” care Jewelers’ Circular. 
WATCHMAKER, age 53, thoroughly experienced 
cn ail kinds, doing first class work cnly, is open 
for position, city or country. Address ‘‘Watch- 
maker.” 320 East 87th St., New York. 
JEWELER, first class mechanic on all kinds of 
platinum work, formerly employed as~ foreman, 
wishes gcod propcsition; best references. Ad- 
dress “G., 1429.” care Jewelers’ Circular. 
WATCHMAKER, expert, wishes position where 
there is plenty of wcrk and good daylight; age 
41; not less than $50 to start; best_references. 
Address “C., 1742,’ care Jewelers’ Circular. 
SALESMAN, eight years’ selling experience in 
jewelry line, desires position inside or outside, 
anywhere in the United States; best references. 
Address “‘E., 1666,’ care Jewelers’ Circular. 

















ee Ey 
DESIGNER AND MODELER, first class; algo ¢ 


perienced in manufacturing modern 4 
mountings, and would take charge at ¢ 
success guaranteed. Address “ 1072 ory 
Jewelers’ Circular. » Cate 


SALESMAN, watches, diamonds or 





personal following among New yan? large 
jewelers, will consider making change: fire 


Class concerns only. 
Jewelers’ Circular, 


BOOKKEEPER, female, desires permanent 
ticn in jewelry house; knowledge of stenography. 
1% years’ experience and 11 monthg in ms yi 
line; salary, $20. Address “V., 1617» elry 
Jewelers’ Circular. Care 
PAWNBROKERS JEWELRY MAN, show cad 
Writer, counter man, 1) years’ experians 
wishes position with first class firm: highest 
grade reterence. Address “‘J., 1669 ny Biest 
lewelers’ Circular. . 
EXPERT WATCHMAKER and optometrist with 
Michigan license, six years at tront bench, 
sire position in Chicago about March lets’ hen 
references. Address G, D. Rowe, 314 § Man 
St.. Ann Arbor, Mich. ae 
YOUNG LADY wishes to connect with high dag 
manufacturing jewelers; experienced cost, cath 
mate clerk, knowledge bookkeeping, typewriting: 
many years’ experience. Address “A,, 17734 
care Jewelers’ Circular. : 


Address “U,, 1308," en 














WANTED TO REPRESENT YOU in Birming. 
ham and other Alabama towns; buyer general 
stores, many years; experience handling dig. 
moncs; highest references. Boddie, 410 North 
21st St., Birmingham, Ala. 

WANTED, FPOSITION AS W ATCHMAKER, 
first class on Swiss or American watches; capa- 
ble of taking charge cf repair department; New 
York City or Florida preferred. Address “W, 
1667,” care Jewelers’ Circular. é 

YOUNG MAN, 19, desires a position with many 
facturing jeweler or precicus stone concern which 
offers opportunity for a salesman; experienced: 
can furnish best of references. Address “Y’ 
1782,” care Jewelers’ Circular. : 











WATCHMAKER, expert, age 41, rapid and ae. 
curate in all lines, can wait on trade, wish stead 
position preferably in the vicinity of New York 
or Jersey; very best of references. Address “F. 
1743,” care Jewelers’ Circular. ; 





SALESMAN, acquainted with best jewelers from 
Ohio and West Virginia to Maine; five years’ 
experience, 38 years old; best of references; 
thorcugh knowledge of merchandise. Address 

/ 


” 


J., 1733,’ care Jewelers’ Circular. 





YOUNG MAN, age 21, wishes to connect with 
reliable pawnbroker or jeweler, whclesale and 
retail experience, also three years with pawn- 
broker; all references will be furnished. Ad- 
dress “E., 1777,’’ care Jewelers’ Circular. 





A JEWELER, watchmaker «ir salesman, one who 
has had eight years’ business experience and 15 
vears’ bench experience, would like position as 
traveler or salesman; Canada preferred. Ad- 
dress “U., 1681,’ care Jewelers’ Circular. 





GOOD WATCHMAKER, Swedish, age 30, wants 
steady position; can assist on clocks; Dwn tools; 
somewhere near New York City preferred. Ad- 
dress “A., 1652,” care Jewelers’ Circular. 

YOUNG MAN, 25, 11 years’ experience retail 
jewelry line, able to manage store, desires posi- 
tion with high class concern; Al references. Ad- 
dress “K., 1670,’ care Jewelers’ Circular. 

YOUNG LADY with general experience in 
jewelry line desires position as assistant book- 
keeper and clerical worker; can give references. 
Address “E., 1698,’ care Jewelers’ Circular. 

YOUNG MAN wishes position as an estimator 
on jewelry repairs; have had five years of ex- 








perience; best references; can also furnish se- 
curity. Address “C., 1653, care Jewelers’ Cir- 
cular. 





POSITION DESIRED; gocd class watch repair- 
ing only; 30 years’ experience; front store 
bench preferred; state hours and class of work. 





“Watchmaker,” 1117 Madison Ave., Toledo, 
Ohi ss 
YOUNG LADY, seven years’ experience retal 


jewelry, and handling repair and order work, 
high class jewelry, desires position; best refer- 





ences. Address “B., 1766,” care Jewelers’ Cir- 
cular. 
SALESMAN, well acquainted and have a gocd 


established trade among watch importers and 
jobbers, desires popular priced line of watch 
cases. Address “B., 717,” care Jewelers’ 
Circular. 








cellent references. Address “U., 1709,” care 
Jewelers’ Circular. 

SALESMAN with established retail trade, Sc vth 
and West, desires diamond line, Icose or mounted. 
Alexander. 351 Hillside Ave., Jamaica, N. Y. 
Telenh: me Ta -nien 2420, 

FIRST CLASS colcrer and polisher; 18 years’ 
experience: rrderstand a shades thorouchly: 


furnish best of reference. Address “‘U., 1686,” 


core Tew elers’ Cirevlar. 

FIRST CLASS engraver, jeweler and diamond 
setter; also do fine clock repairing; 18 years’ ex- 
perience; unquestionable references; married; 
would desire change March Ist. Address “J., 

1727,” care Jewelers’ Circular. 








WATCHMAKER, native born, Southerner, protes- 
tant, over 45; highly qualified, loyal and ener- 
getic; own tools; congeniality a favorable con- 
sideration. Address “G. O., 1788,” care Jewel- 
ers Circular. 

SALESMAN, executive ability, 16 years’ 
experience, thorough knowledge of dia- 
monds, watches and general line of 
jewelry, wishes to connect with reliable 
firm; first class references. Address 
“K., 1591,” care Jewelers’ Circular. 





SALESMAN, nine years’ experience, watch, 
jewelry or mounting line; salary and commis. 
sion; have covered territory from Maine to 
Florida; desires positicn with high class firm. 
Address ‘‘Z.. 1668,’’ care Jewelers’ Circular. 





SALESMAN, 40, covered the Scuth East for 15 
years, mengee on first class jewelers with high 
grade line of ivory toiletware, wishes connection 
with first class jewelry houses. Address ‘“‘Pari- 
sian Ivory, 1778,’ care Jewelers’ Circular. 


YOUNG LADY, associated several years’ precious 
stone house, experienced handling diamonds, un- 
derstands typewriting, clerical work, keeping of 
stock and has selling ability; best references, 
Address ‘“‘P., 1724,” care Jewelers’ Circular. 








TRAVELING SALESMAN, 20 years’ experience 
diamonds, watches, jewelry, established trade in 





Pennsylvania, Ohio, West Virginia, wishes to 
connect with reliable house; first class refer- 
ences. Address ‘‘K., 1768,” care Jewelers’ Cir- 
cular. 

YOUNG MAN wishes position in California as 


watchmaker; also do engraving, designing and 
special order work; 16 years’ experience manu- 
facturing jeweler; can wait on trade; honest 
and reliable. Address “K., 1725,” care Jewelers’ 
Circular. 





FIRST CLASS watchmaker, clockman, salesman, 
consider combination cr otherwise; 20 years’ ex- 
perience; single, American, age 36; particulars 
and references will interest you; state salary first 
letter. Address “Watchmaker,” 315 E. Market 
St., Akrcn, Ohio. 





SOUTH AMERICA; wide experienced traveler, 
representative, South American countries, de 
sires connections preferably manufacturer, for 
home markets, with object eventually developing 
Latin-American trade. Address “O., 1767,” care 
Jewelers’ Circular. 








WATCHMAKER, ENGRAVER and =e graduate 
optometrist, registered in Illinois and Iowa 
nine years’ experience, wants position with go 
concern; good personality, capable of handling 
high grade trade. “Optometrist,” 6 West Erie 
Street, 


Chicago, IIl. 
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SITUATIONS WANTED — Continued. 








covering Southern territory continu- 
SALESMAN nacre exclusively to jewelers, cut 
glass, hollowware, sterling silver novelties, last 
10 years; possibly open for position on or, be- 
fore Feb. 15; welcome interview. Address “‘D., 
1576,” care Jewelers’ Circular. 
AKER, age 33, at the bench 15 years, 
War enced on ‘ ne American, Swiss and 
bracelet watches; capable of taking charge of 
repair department; Minnesota, lowa or ad- 
‘ourning states preferred. R, L. Bringolf, 
3423 Newton Ave., No., Minneapolis, Minn. 
MAN, 28, married, wishing to make 
jy ae Feb. 1st; first class all around man in 
jewelry store; Al watchmaker and clock  re- 
pairer; plain jewelry work and salesman wishing 
a position with firm who will appreciate a first 
class man; would like to get near Allentown or 











Wilkes-Barre preferred. Address “H., 1769,” 
care Jewelers’ Circular. 

MAN, retail store manager and _ watch- 
oar. American, 38 years old, five years as 


road salesman, seven years at retail as salesman 
and manager, seven years watchmaker and three 
ears in escape and repair department of watch 
tery: capable of estimating repair work; best 
of references; New York State or New England 
referred. Address “‘T., 1734,” care Jewelers 
Pircular. 

SOMEWHERE IS A MAN who requires the ser- 
vices of an experienced, competent salesman 
with real selling ability; I am seeking a steady 
position with a firm, either retail or wholesale, 
where good conscientious effort and hard work 
is appreciated; have had a six years’ inside expe- 
rience and am thoroughly familiar with business 
and all its requirements; can furnish best refer- 
ences as to character and ability. Address “W., 
1771,”. care Jewelers’ Circular. 


Zines Wanted. 


5c. a word; minimum charge, $1.25 














GOOD WATCH LINE; calling on the best trade 
in Kentucky, Indiana and Ohio; commission. 
Address “G., 1654,” care Jewelers’ Circular. 

MANUFACTURER’S OR JOBBER’S LINE for 
Southern territory; also an American watch 
line; reputable house only. Address “W., 1757,” 
care Jewelers’ Circular. 

DIAMOND JEWELRY, platinum mountings, gold 
mountings, watches; South and West established 
retail trade. Aiexander, 351 Hillside Ave., Ja- 
maica, N. Y.; telephcne, Jamaica 2430. 

SALESMAN traveling New York and Pennsyl- 
vania, wants iine of mantel clocks as_ side 
line; commission basis; preferably Seth Thomas, 











Sessions or Waterbury. Address “B. J. G., 
1633,”’ care Tewelers’ Circular. 
SALESMAN with a_ large following 


among the jobbers and retailers, city 
and road, wishes a first class line. ,Ad- 
dress “D., 1770,” care Jewelers’ Circu- 
lar. 

SALESMAN covering Middle West, headquarters 
Chicago, would like to take manufacturer’s line 
of gold and platinum jewelry; exclude watches; 
commission basis. Address ‘Circular, 353,” 1104 
Heyworth Bldg., Chicago, IIl 

EXPERIENCED WATCH SALESMAN 
desires first class line diamond bracelet 
watches to sell jobbers; territory West 
of Pittsburgh, having office in Chicago. 
Address “Circular, 357,” 1104 Heyworth 
Bldg,. Chicago, III. 

FOR TEXAS AND OKLAHOMA from border to 
border, also affecting old Mexico, on straight 
commission basis; two territorial trips a year; 
one additional line sold to the retail trade; give 
full information first letter. Address Claude H. 


Riggs, manufacturer’ agent, Jefferson Hotel, Dal- 
las, Texas, 


WELL KNOWN SALESMAN, Chicago 
headquarters with -large following 
among the jobbers, desires representa- 
tive 10 and 14 karat card goods line, 
West of Pittsburgh. Address “Circular, 
ul 1104 Heyworth Bldg., Chicago, 
ll. 




















Side Lines. 


5c, a word; minimum charge, $1.25 





JEWELRY SALESMAN, live wire, covering gcod 
territory to take side line of platinum and gold 
wrist watches. 
ers’ Circular. 


Address “V., 1786,’ care Jewel- 








SWISS WATCH IMPORTING HOUSE wants 
salesman on commission as side line for New 
York and adjoining States. Address “‘Y., 1779,” 
care Jewelers’ Circular. 

SALESMAN WANTED to carry 10 and 14 karai 
card jewelry with non-conflicting line; commis- 
sion basis; New England territory preferred. F. 
ee Inc., 105 Chestnut St., Newark, 








SALESMAN WANTED | to carry new sterling 
novelty as a side line; high commissicn; compact, 
and sells at sight; state territory wanted, etc., in 





letter. Address ““T., 1671,” care Jewelers’ Cir- 
cular. 
REAL SALESMAN WANTED with established 


trade among retailers to sell manufacturer’s line 
of carved wedding rings and white gcld mount- 
ings. Address ‘“S., 1687,” care Jewelers’ Cir- 
cular. 

PACIFIC COAST SALESMAN wanted by New 
York manufacturer to carry high class platinum 
mountings and mounted jewelry for the retail 
trade as a side line on commission. Address “B., 
1692,”’ care Jewelers’ Circular. 

WANTED by large Middle Western jobbing house, 
salesman carrying kindred line to handle our line 
of American watches, diamonds, jewelry and sil- 
verware in the States cf Oregon, and Washing- 
ton, on the commission kasis; territory all worked 
up. Address “‘J., 1690,’ care Jewelers’ Circular. 

EXPERIENCED traveling salesman with a gcod 
following, wanted to represent a manufacturer 
of very fine diamond platinum jewelry and 
mountings, also Belais’ 18 karat white gold ring 
mountings, in Middle West and Pacific Coast, 
as a side line; commissicn basis. Address “B., 
1748,” care Jewelers’ Circular. 

SALESMAN to carry as side line on 
Pacific Coast, one of the finest and 
best made lines of jewelry boxes, dis- 
plays and hand tooled leather goods, 
for a New York manufacturer, whose 
line is now sold or carried by the lead- 
ing jewelers and exclusive department 
stores of United States; sales man- 
ager will be in both Los Angeles and 
San Francisco, latter part of February 
to interview successful applicants; in 
answering give full details. Address 
“Y., 1678,” care Jewelers Circular. 


Belp Wanted. 


5c. a word; minimum charge, $1.25 























EXPERT LAPIDARIES WANTED. G. A. 
Veeck, Inc., 320 Fifth Ave., New York. 


TWO EXPERIENCED SALESMEN wanted for 
city and vicinity to carry a complete line of 
imported clocks on commission. Sockol-Montag 
& Co., 239 Broadway, New York. 

ENGRAVERS for traveling pcsitions; $40 to $75 
a week; engraving on white metal jewelry; 
steady work the year round. G. W. Dale, 498 
Summit Ave., Jersey City, 

Al ENGRAVER, one with instruction and teaching 
experience preferred for large engraving school; 

Address 





state salary, experience and references. 
“D., 1719,” care Jewelers’ Circular. 


SALESMAN to sell popular line of: cigarette 
and cigar holders in New York City and vicini- 
ty; state experience and salary desired. Answer 
“C,, 1705,” care Jewelers’ Circular. 

WANTED, JEWELER capable cf taking entire 
charge factory (ring mountings); to right party, 
interesting proposition; state full particulars. 
Address “T.. 1688,” care Tewelers’ Circular. 











A NATIONALLY ADVERTISED silver 
house has an opening for a salesman 
familiar with department store methods 
and possessing a large acquaintance 
with department store buyers; the man 
who will secure this position must have 
a pleasing personality and a record of 
success; he will have an old established 
line to sell at the right price and will 

' find thorough cooperation at head- 
quarters; complete information, which 
will be treated confidentially, is re- 
quested in advance of an interview. 
Address “K., 1764,” care Jewelers” 
Circular. 





WANTED, SALESMAN to sell line of watch 
chains to jcbbing trade in East; commission or 
salary and commission; only if established trade. 
Address “O.. 1656,” care Tewelers’ Circular. 

DESIGNER, good first class up to date man; 
platinum and gold mountings, special order de- 
signs; state age and experience; permanent po- 
sition assured if work is satisfactory. Address 
“N., 1536,” care Jewelers’ Circular. 

WE WANT A REAL LTVF SAI ESMAN tto sell 
our line of American Sheffield silver and Ivoryd’ 
toilet gocds; several territories open; tell us 
your ability by letter. Address to Dowd-Rodgers 
Cea.. 1102 Hevworth Blde., Chicago, Ill. 











WANTED, competent platinum maker; steady po- 
sition, good salary. Apply to Wm. J. Orkin, 
373 Washington St., Bostcn, Mass. 

WANTED, first class engraver and watchmaker; 
permanent position in first class jewelry store. 
John Bauer & Son., Zanesville, Ohio. 


YOUNG LADY bookkeeper and typist, experience 
in jewelry line; best of references required. 
Address “S., 1737,” care Jewelers’ Circular. 


CLOCK AND JEWELRY REPAIRER experi- 
enced workmen on all kinds of clocks and 
jewelry. W. E, Blanchard, Gloucester, Mass. 


EXPERIENCED ROAD MEN represent our 
line Norma Pearls; liberal arrangements. 
Lichtenstein Bros., 565 Fifth Ave., New York. 


FIRST CLASS watchmaker and jeweler; perma- 
nent position, good salary; apply reference. Ad- 
dress ‘‘New York, 1729,” care Jewelers’ Circular. 

EXPERIENCED SALESMAN wanted for retail 
jewelry store; apply with references; Philadel- 
phia. Address, “‘P., 1730,” care Jewelers’ Cir- 
cular. 3 

WATCHMAKER AND ENGRAVER, first class, 
permanent, with an old established firm; particu- 
ed first letter. John A. Stapf & Son, Dun- 

irk, 


SALESMAN WANTED with established trade to 
carry general line of jewelry: good oppcrtunity 
for right party. Address “T., 1660.” care Jewel- 
ers’ Circular. 

Al WATCHMAKER and engraver, one who can 
instruct classes in engraving; state..salary, ex- 
perience and references. Address “T., 1720,” 
care Jewelers’ Circular. 


WANTED, gcod experienced engraver who can 
take in watch work; congenial surroundings; 
good pay for right man. Address “M. N., 1751,” 
care Jewelers’ Circular. 

WANTED, watchmaker and engraver; permanent 
position for a first class man; salary to begin 
$40 and bonus. Watkins & Yarbrough, 200 E. 
Broad St., Richmond, Va. 

WANTED, combination watchmaker, jeweler and 
engraver; state wages and experience; must be 
first class jeweler and engraver. Address “‘J., 
1750,” care Jewelers’ Circular. 



































BARRY & WHITMORE COMPANY, Washing- 
ton, D. C., need a high class watchmaker for 
shop work cn watches exclusively; good light, 
conveniences and surroundings; eight hour day; 
permanent pcsition to man who can qualify. 

WANTED, experienced watchmaker and jeweler, 
in modern jewelry store; pleasant surroundings; 
state in letter reference, salary, married or sin- 
gle; would prefer one who understands. en- 
graving. Shaw’s, 113 S. Main St., Akron, Ohio. 








WANTED, optometrist and watchmaker, one who- 
is capable and desires a permanent position; 
position to be filled at once. Communicate 
x yan Jewelry Co.. 3 E. State St., Trenton, 
IN. . 





WANTED, first class clockmaker; permanent po- 
sition near New York City; one who can re- 
pair American, French, chime and graridfather 
clocks; state experience, salary, and give refer- 
ence in first letter. Address “U., 1774,” care 
Jewelers’ Circular. 

YOUNG MAN about 21 or 22 years of age to make 
himself generally useful around office of manu- 
facturing jewelers; only those active and ambi- 
tious need apply; $20 to start, with rapid ad- 
vancement; apply by letter only. Wendell & 
Co., 24 W. 45th St., New York. 








— 


. J. SWEENEY JEWELRY CO., Houston, Tex., 
have position open for watchmaker of excep 
tional ability; in applying send samples of your 
work such as balance staff, jewels in settings, 
hairspringing, etc.; also references, salary, same- 
as paid generally for equal ability. 








(Special Notice continued on page 132) 
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HELP WANTED—Continued. 


WANTED by large Middle Western jobbing house, 
salesmen to cover the States of Nebraska, Kan- 
sas, Oklahoma and Texas, with complete jobbing 
line of American watches, diamcnds, silverware, 
clocks and jewelry, on the commission basis; 
must be experienced jewelry salesman in this 
territory. Address “‘Y., 1689,’ care Jewelers’ 
Circular. 





REPRESENTATIVES WANTED in ali cities 
and towns to sell high grade goods; indestructible 
pearl necklaces, precicus stone necklaces in 
crystals, onyx, jet, amazonite, amethyst, etc.; 
also line of superfine English wallets. Address 
“L., 1680,” care Jewelers’ Circular. 


WATCHMAKER WANTED; young man, experi- 
enced in taking in and delivering work; must 
come well recommended and be found competent 
in every respect; permanent position to right 
man; state all qualifications and salary desired 
in first letter, E. Hertzberg Jewelry Co., San 
Antonio, Tex. 











SALESMAN, experienced, to cover Mis- 
souri, Kansas, Nebraska and Oklahoma, 
with a well established ring line; 
good opportunity for the right man. 
Meyer & Gross, 407 Mulberry St., 
Newark, N. J. 





WANTED, first class watchmaker and engraver, 
at once; prefer one who has some capital to 
buy interest in business, as one of the partners 
would like to retire; this is a splendid opportunity 
for the right kind of a man to get into a good 
paying business at the start. Fisher & Petigrue, 
Oswego, 5 

EXPERIENCED SALESMAN to represent 
established manufacturer of fine dia- 
mond jewelry and novelties to cover 
Middle West; good opportunity for 
right man; only men of ability need 
apply. Address “V., 1596,” care Jewel- 
ers’ Circular. 





DESIGNER, by a long-established up-to-date con- 
cern in Providence, R. for a high grade line 
of gold and platinum front jewelry, principally 
rings; one with emblem goods experience pre- 
ferred; only a high grade man of proven ability 
considered; gocd salary to start with; excellent 
opportunity for one with original ideas; all ap- 
plications will be held strictly confidential; give 
references and fu!l details in reply. Address “A., 
1310," care Jewelers’ Circular. 


Sor Sale. 


Stores, Stocks and Businesses. 
5c. a word; minimum charge, $1.25 











FOR SALE, JEWELRY SHOP, fully equipped; 
rare opportunity. Inquire A, Taft, 406 East 
149th St., New York. 


=STABLISHED JEWELRY STORE for sale; 
100,000 population in New York State; best loca- 
tion; will take $7,500. Address “P., 1740,’’ care 
Jewelers’ Circular. 








FOR SALE, jewelry. loan and musical business; 
invoice about $12,000, will take part gash bal- 
ance secured notes. Abe L. Krauss, 311 Cherry 
St., Toledo, Ohio. 


FOR SALE, old established pawnbroking business 
with good lease on main street in San Antonio; 
owner ready to retire. Write P. O. Box 861, 
San Antonio, Texas. 


FOR SALE, JEWELRY STORE in Southern Cali- 
fornia town; nice, clean, up to date stock; ideal 
climate and surroundings. Address “V., 1716,” 
care Jewelers’ Circular. 











FOR SALE, the finest jewelry store in the best 
town of 15,000 in the State of Washington; 
fine stock and up to date mahogany fixtures. 
L. C. Erven, Bremerton, Wash. 





WANTED, ENGRAVER AND JEWELER, com- 
bination man; must be good jeweler as well as 
engraver and be willing to do both kinds of 
work; must come well recommended, be steady 
and reliable; state qualifications and salary de- 
sired in first letter. E. Hertzberg Jewelry Co., 
San Antonio, Texas. 


WANTED, ENGRAVER, in a first class 
store in Pittsburgh; a good all around 
letter and monogram engraver, one 
capable of doing any work in a retail 
jewelry store; steady work and a good 
position. Apply to Hardy & Hayes Co., 
Pittsburgh, Pa. 


WANTED, JEWELER; must be first class on 
platinum and gold work, a good setter; must be 
steady as job is steady to right party; will pay 

salary; state salary you expect in first 
fetter, as no other letters will be answered; 
located in Western State. Address “X., 1648, 
care Jewelers’ Circular. 


SALESMAN, a live-wire of long road ex- 
perience with following to represent 
well known house with line consisting of 
loose and mounted diamonds, American 
and Swiss watches, also full line of 14 
karat gold jewelry; for man possessing 
qualifications, an opportunity is pre- 
sented to connect on liberal basis. Ad- 
dress “P., 1718,” care Jewelers’ Circular, 














WE WANT THE BEST CUFF DESIGNER 
in America; one of the largest manu- 
facturers of cuff buttons in this country 
wants to add to its staff a man who can 
produce designs that are leaders; he 
must know relative values in the cuff 
button line; he must know the trade 
influence on design and final consumer 
choice; the man who fills this position 
will be responsible for the design 
element in our line, therefore he should 
be a man who has already arrived; 
give in confidence full detail of ex- 
perience in first letter. Address “Q., 
1603,” care Jewelers’ Circular. 





MODERN TEWELRY STORE on good street in 
Detroit, Mich.; inventory of stock, $5,500; fix- 
tures, $1,000; reduce if necessary. G. 
3rufiedt, 2227 Bewick, Detroit, Mich. 





FOR SALE, retail jewelry store in gcod town of 
150,000; doing good business; will reduce stock 
to suit purchaser; good reasons for selling. Ad- 
dress “A., 1551,’ care Jewelers’ Circular. 


JEWELRY STORE in North Georgia; clean, staple 
stcck, up to date fixtures; best store in growing 
town of 5.000; one cther store; stock and fixtures, 
$5,500. Address “Z., 1723,” care Jewelers’ Cir- 
cular. 


WELL ESTABLISHED, paying jewelry business. 
invoice $5,750; liberal reduction for quick sale; 
owner wishes to retire: an excellent opportunity 
for the right party. Address Box 456, Madison, 











Nebr. 
TEWFLRY STORE in cne of Brooklyn’s best 
residential secticns: un to date fixtures, clean 


stock, very good place for repairs: can be had for 
$3.000 cash. Address ‘*M., 1682,” care Jewelers’ 
Circular. 


FOR SALE, best jewelry store in mcdern South- 
ern city of 10,000; requires about $8,000 to 
handle; sales around $16,000, and repairs $2,000 
annually. Address “U., 1543,” care Jewelers’ 
Circular. 








LONG ESTABLISHED jewelry store for_ sale: 
best Iccation on Fifth Ave., Brooklyn, N. Y.: 
very good reascn fer selling: will sacrifice to 
quick buyer. Address “D., 1761,’ care Jewel- 
ers’ Circular. : 





OTD ESTARLISHED jewelry store with music as 
side line; lots of good repair work: excellent op- 
portunity for a watchmaker: will sell cheap, as 
owner is gcing South. Address “L. U., 1677,” 
care Jewelers’ Circular. 

JEWELRY STORE; small investment, with or 
without stock; good opportunity for watchmaker; 
low rent, excellent Brooklyn location; partnershi 
troubles only reason for selling. Address “ 
N.. 1507,” care Jewelers’ Circular. 


DEVOTING ENTIRE TIME to wholesale 
business, will sell old established re- 
tail jewelry store on Smithfield Street, 
Pittsburgh, Pa.; either with or without 
stock; rare opportunity. Address “U., 
1672,” care Jewelers’ Circular. 











—$$______ 
UP TO DATE jewelry store an 
cated in the heart of city, New oar, shop lo- 
sell with or without pawns; reason for cil! 
other business; good lease; terms if desired: ne 
dress “M., 1455,” care Jewelers’ Circular. Ad- 





FOR SALE, well established jewelry store: 


location in the best business city in the g ee 
am going into the jobbing and manufactur; : 
business; a rare opportunity for some one. re 


R. Walker, 413 Main St., Jacksonville, Fla L, 





FOR SALE, JEWELRY STORE, gcod fix 


clean stock, invoice $3,000: best location in Ke 
sas, city of 12,000; in present location 17 Vears: 


fine reputation; large repair trade; w 

‘ ant 
retire. Address “D., 1649,” care Jewelers’ cre 
cular. a. 


RETIRING FROM BUSINESS, jewelry store ¢, 

c [ING FROM BUSINESS, jewelry st 

sale; fine stock and fixtures; established it sen 
fine city in Westchester County, on main street: 
long lease, reasonable rent: gocd opportunity for 
someone Address “C., 1679,” care Jewelers’ 
Circular. f 








FOR SALE, a good jewelry business in a live town 
of 7,000 people in Central Pennsylvania; com- 
petition very small; gocd reasons fcr selling; jp. 
ventory of stock and fixtures, $2,800; will’ gelj 
very cheap for much less than inventory .to 
C ae Sayer. Address “L., 1553,” care Jewelers’ 

ircular. 











Sor Sale. 


Tools, Equipments, Merchandise. 
5c. a word; minimum charge, $1.25 








TWO ENGINE TURNING LATHES for sale 
in excellent condition, Ewald Dietz, 279% 
Mulberry St., Newark, N. J. 


TRAVELING TRUNK, telescopes, trays, diamond 
scale with case diamond vest, for sale. Room 
1,200, 68 Nassau St., New York. 


FINE MOSLER SAFE, 62x36x36; sell very 
cheap: also trial case, revelation chart, engray- 
vel block, Morris Silverman, Fayetteville, 
ATK. 











FOR SALE, store room full of jewelers’ fixtures; 
will sacrifice, as they must be sold by Feb, 1 
1922. For information write to E. Wiggins, $$ 


Church St., Washington, N. J 


JEWELERS’ SAFE, double motor roll, foot press, 
screw press, power press, drop hammer, flat 
hand rolls, good scale, plating dynamo, sand 
blast, drill press, enameling furnace, blower, 
motors. 81 Walker St., New York. 








RUY DIRECT from the imnperter and save monev: 
we specialize in sterling silver bags, sterling sil- 
ver cigarette cases. cuckoo clocks, musical alarm 
clecks, desk clocks, traveling clccks. Sokol, 
Montag & Co., 239 Broadway, New York. _.” 





FOR SALE, sclid mahogany store fixtures suit- 
able for first class jewelry store; five eight 
foot wall cases, two four foot wall cases, six eight 
foot floor cases, one gilled diamond display 
room, cone watchmaker’s room, office partition 
and other conveniences; will sacrifice. Address 
Jacob Bennett, Norfolk, Va. 








Business Opportunities. 


5c. a word; minimum charge, $1.25 





MR. JEWELER! If you want cash for your en- 
tire jewelry stock and fixtures, write J. A. Conn, 
719 Hippodrome Bldg., Cleveland, Ohio, 


DO YOU WANT CASH? Retiring _ over- 
stocked, closing cut sales ecnducted personally, 
anywhere: wire or write for terms and open date. 
F. ©. Tee. Auctioneer, Waterloc, Towa. 








TWO thoroughly reliable masterful credit jewelry 
salesmen Cesire anvone having $25.006 cr more 
to finance them: particulars at interview. Ad- 
dress “O., 1651,”’ care Jewelers’ Circular. 


GOOD OPPORTUNITY for salesman or execu- 
tive, to buy half interest in going concern 
manufacturing jewelry novelties; will require 
$15,000. Address “1D., 1703,” care Jewelers’ 
Circular, 


ATTENTION RETAIL. TEWELERS! Established 
trade shop manufacturing and repairing jewelry, 
desires new location in live Southern citv. What 
can you offer? Address ‘Location, 1657,’ care 
Tewelers’ Circular. 











SALESMAN with business ability as_ partner 
wanted in established jewelry manufacturing 
business; capital, minimum, $5,000; sure success 
for responsible party. Address “Y., 1627,” cate 
Jewelers’ Circular. 
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BUSINESS OPPORTUNITIES—Cont. 


=—_ 











HIGH GRADE platinum jewelers and diamond 
setter with small capital, wants as partner one 
a has an established trade shop in a city 
pt such work can_be had. Address “H., 
1763,” care Jewelers’ Circular. 

wishes small space in 


PTOMETRIST 

oo Magtncng i optical department; rental or 

ey commission basis; able tc assist on watch re- 

pairs “What have you? Address at once. “V., 
676," care Jewelers’ Circular. 


a  EeeE 
ASH PRICES PAID for your sur- 
HIGHEST, Cot diamonds, watches, jewelry; send 





s : 
ad stock to me and receive money by return 
vail “national bank references; all business 

’ 


strictly confidential. Emil Noel, 29 E. Madison 


St., Chicago, Ill. 

SD a 

2XPE ATCHMAKER, age 41, desires a po- 

EXPERT re there is a chance to go into part- 
nership or take cver business later, within a 
poe cr so; best of references; working now in 
New York Broadway store. Address “Y., 1744, 
care Jewelers’ Circular. 


| HAVE PAID the highest cash price for 
jewelry stores for 40 years; | am a posi- 
tive buyer if you really want to sell. 
isaac Rich, 21 Bromfield St., Boston, 


WANTED, a good live man with $3,000 .to $5,000, 
as partner to take charge of fine growing jewelr 
and. phonograph business; big field to werk 
phonograph and record business; must be good 
all round man and furnish first class reference. 
Drawer B, Williamson, W. Va. 


ULL CASH VALUE for all or any part 
of your stock and fixtures; wire or 
write us; buyer will be sent at our 
expense; best financial references. 
H. Horwitz Co., Auctioneers and Ap- 
praisers, 159 N. State St., Chicago, Ill. 

















HIGH GRADE experienced watchmaker, jeweler, 
expert. diamond and merchandise buyer, wishes 
partner with cash capital to open a jewelry store 
or to enter’in partnership with small investment 
in a long established store. Address “Watch- 
maker,” 328 E..79th St., New York. 


00 YOU CONTEMPLATE going out of 
business? My large retail business 
places me ina position to pay you more 
than anybody, for your entire stock or 
any part of it; a trial will convince you; 
best bank references. F. Nerad, 1833 
Blue Island Ave., Chicago, III. 


FOR SALE, half interest in well established 
jewelry store, up to date stock, and best location 
in city; stock inventory about $25,000; partner 
wants to retire; this is a rare opportunity for 
the right person. Address “P., 1565,” care 
Jewelers’ Circular. 


WILL PAY SPOT CASH for your entire 
stock or part of it; our immense retail 
jewelry business places us in a position 
to pay you more than anybody; check 
by return mail; best bank references; 
business confidential. M. Bennett & 
Co., 59 E. Madison St., Chicago, III. 


DO YOU CONTEMPLATE RETIRING or going 
out of business? I will buy your entire or sur- 
plus stock of jewelry, diamonds, etc., and pay 
the very highest cash price; no stock too large; 
25 years’ experience in buying diamonds an 
jewelry; it will be to our mutual benefit to com- 
municate with me; best references. I. Olenick, 
4 penmene, New York. Telephone 9531 

nal, 

















DON’T LET your old stock accumulate; 
turn it into real cash; | pay full value 
for your entire stock or any part of it; 
check by return mail; a trial will con- 
vince you. Emanuel Maltz. Room 1004 
Mallers Bldg., Chicago, IIl.; established 
1900; you benefit by my experience. 





OPPORTUNITY is offered to a practical watch- 
maker, either to purchase an established retail 
jewelry business including a five vear lease, 
which will net $4,000 profit, or purchase small 
stock and fixtures at cost of about $500 and lease 
office and store for one or five years at $35 per 
menth, and share net profit equal with owner as 
the outside man, controlling good territory; also 
own auto: have several branch offices. Address 
Ben, the Jeweler, Takoma Park, D. C. 





WIRE OR WRITE if you want to sell; 
we buy for spot cash entire jewelry 
stores or any part; we are paying high- 
est cash prices for surplus stock; send 
us a shipment of anything you have for 
sale; check mailed same day received 
and goods held until offer is accepted 
by you; bank reference. J. L. Art & 
Co., Bonded Auctioneers and Apprais- 
ers, 422-424 S. State St., Chicago, Ill. 


ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communi- 
cate with us, it will be to your advantage; 
rating and references of the highest order. 
Van Praag & Co., 459 Broadway, New York, 
established 1889. 


NOTE! Do you intend to raise cash 
quick? We are looking to purchase 
your entire stock of diamonds, watches, 
jewelry, silverware, also fixtures for 
spot cash; you may send part or all of 
your goods to us at our expense and 
we will forward check at once; bought 
out some of the largest concerns 
throughout the United States; 30 years 
established; bank and mercantile ref- 
erences as to our financial standing. 
Brooklyn Purchasing Syndicate, Frank 
Walker, Prop., 610 Broadway, Brooklyn, 
N. Y., Telephone 1757 Stagg. 


Watch Work for the Trade. 


5c. a word; minimum charge, $1.25 














TO RENT, about 500 square feet; 
suitable for office or manufacturing. 
Hyman, 141 Fultcn St., New York. 


DESIRABLE OFFICE, very light, top floor, sub- 
lease 1,100 square’ feet with or without partiticns; 
ee aan Michelson, 89 Fultcn St., New 
fork. 


JEWELRY FACTORY, first floor, unusual light, 
power furnished, two safes, etc. Apply to owner, 
C. C. Champenois, second floor, rear, 50 Walnut 
St., Newark. N. J. 


SPACE AND BENCHES TO LET, with use of 
jeweler’s machinery; good light; reasonable. 
Atlesberg & Kleinman, 147 Fulton St., New 
York, Cortland 4650. 


SPACE TO SUBLET in Jewelers’ Building; large 
North windows especially suitable diamond and 
precious stone dealer. N. Gamse, Room 1008, 
9 Maiden Lane, New York. ; 


GUARANTY TRUST CO. BUILDING, Fifth 
Ave., at 44th St., New York; space to let. for 


good light, 
Nathan 




















pearl or diamcnd broker; $1,500 per year. Room 
506, Telephone Murray Hill 1192. 
OFFICE, desirable diamcnds, jewelry jobber; 


modern building, good light, lease 15 months 
with or without fixtures, including Holmes 
oa Apply Room 303, 87 Nassau St., New 
ork. 


ABOUT 1,100 SQUARE FEET of desirable space 
to sub-let for office or jewelry manufacturing; 
excellent location, light, fireproof building; oc- 
cupancy within reasonable time. Blancard & Co., 
Inc., 161 Maiden Lane, New York. 


MAIDEN LANE STORE, available for rent; ex- 
cellent location between Brcadway. and Nassau 
Sts.; store contains 1,000 square feet, basement 
and sub-basement of equal size; possession soon 
A. H. Mathew & Co., 14 Maiden Lane, New 
York. Telephone Cortland 318. 














TRADE WATCHMAKERS; gcod work, reason- 
able charges, promptness is our motto; try us 
out now; you will Jike cur way. Tyson Bros., 
Madison, Ind. 


INDIVIDUALITY in watch repairing; there is 
a difference; every job personally attended to; 
expert Swiss and American watchmaker. Gustave 
Sitka, 6 W. Randolph St., Chicago, Ill. 








Wanted to Purrhase. 


5c. a word; minimum charge, $1.25 





WE WANT TO BUY a complete plating outfit 
for copper and nickel plating. Telephone Bush- 
wick 160, Brooklyn, N 





IF IT IS FIRST CLASS watch repairing you 
want, then scnd your work to me; I positively 
‘guarantee first class workmanship and prompt 
service. Jos. A. Plotkin, 134 West 32nd St., 
New York. 


EXPERT WATCIIMAKER, specialist on compli- 
cated and small movements, wishes connection 
with one or two reliable firms to do the re- 
pairing at hcme; reasonable prices and _satis- 
faction guaranteed. J. R. Rutkay, 328.E. 79th 
St., New York. 





WANTED TO PURCHASE, used rolling mill, 
screw press cr power press, dies. Marple 
Jewelry Co., Hamptcn, Va. 


ELECTRIC OUTSIDE CLOCK SIGN; good con- 
dition; two to three feet, not larger. Belmont’s, 
2487 Broadway, New York. 


WANTED ALL KINDS of second-hand and dis- 
carded American and fcreign watch movements; 
list with lowest prices and description. Standard, 
149 W. 14th St., New York. 














Sperial Order Work and 
Repairs for the Trade. 


5c. a word; minimum charge, $1.25 





WM. SCHALL, jeweler, 1474 Bushwick Ave., 
Brooklyn, N. Y.; specialist on platinum bracelet 
snaps. 





Al SERVICE on engraving, enameling and jewelry 
repairing; write fcr special designs and prices on 
new work. J. F. Apple Co., Lancaster, Pa. 








Lost. 


5c. a word; minimum charge, $1.25 


> 





LOST, platinum diamond ring-watch, three square 
diamonds on top and 42 small stones; $200 re- 
ward; no questions asked. Address “P., 1776,” 
care Jewelers’ Circular. 


Miscellaneous. 


5c. a word; minimum charge, $1.25 











Co Let. 


5c. a word; minimum charge, $1.25 





DESK ROOM with or without desk, to rent. Room 
1602, 71 Nassau St., Cockcroft Bldg., New York. 


OFFICE SPACE TO LET, 150 square feet, rea 
sonable price. Apply Rcom 303, 106-108 Fulton 
St., New York. 


SPACE, light and airy, to let; suntable for 
setter, engraver, or desk room, Phone Fritz Roy 
3594, New York. 


TO LET, LARGE OFFICE, reasonable rent, suit- 
able for office or manufacturing. Room 405, 66 
Nassau St., New York. 


SPACE TO LET with North light, for an A1 
engraver of watchmaker. Inquire Alschuler & 
Weisz, 64 Fulton St., New York. 


SMALL OFFICE OR SHOP to let, north light; 
stone dealer, setter, engraver, polisher, etc. De- 
may. 29 West 38th St., New York. 




















HILES WATCHMAKING and Engraving School, 
the largest and best equipped school in the west 
717 Market St., San Francisco, Cal. 


ENGRAVING SCHOOL, designing and_ cutting, 
lettering, menograms, on jewelry, silverware, 
learned in five weeks by new methcd of French- 
American professor. 25 East 14th St., New 
York. 

WATCHMAKERS! Increase your earning, power 
through quick and accurate position adjusting 
of fine watches; no mathematics or long theory; 
practical expert methods that quickly locate the 
trouble and explain its correction; send for 
circular, Walter Kleinlein, Publisher, Waltham, 
Mass. 


LEARN ENGRAVING through our prac- 
tical correspondence system; interest- 
ing booklet, “Jewelry and Silverware 
Engraving,” with particulars, sent upon 
request. The A. G. Plummer Corre- 
spondence School of Engraving, St. 
John, N. B., Canada. 
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Honesty Kilgallon & Company. Ability 




















Accuracy 


31 N. State St. 


Refiners and Assayers 





REFINERS OF 


BUYERS OF 


Old Gold—Silver— Platinum 








Chicago, III. 


Anything Containing Precious Metal 





Service - 




















GOLD—SILVER 
PLATINUM 


MESH BAGS REPAIRED 


re-plated and relined—same as new 


SILVERWARE REPAIRING 


PLATING 





We Do Work Exclusively 
for the Trade 


Swartz & Ciske 


183 N. State St., Chicago 











ODD SHAPE 


WATCH CRYSTALS 


Mail Orders Assured Prompt Attention 


My Watch Crystals are guaranteed air- 
tight and dust- proof. 

Due to the fact that I am_ equipped 
with modern machinery and all work is 
done on the Premises, I can give you good 
service at the LOWEST PRICES. 


MORRIS MEYERS 


66 Beekman St., New York, N. Y. 
Beekman 2827 


THIS IS DAN I. MURRAY 


—the Most Cele. 
brated Jewelry 
Auctioneer in the 
world. A real Gen- 
_ tleman, at present 
’ closing out the 

$200,000 stock of 

the Thoma Bros, 

Co., Cincinnati. 
This is my eighth large sale in this 


city in the past ten years. Write for 
dates, to Dan I. Murray 20 years at 3 Maiden 
Also Room 1089, 536 So. 


4 eN 
{ 
; 





Lane, New York. 


cinnati, Ohio. 














F. W. INSLEE 


(THE BEAD KING) 
I make and repair W 
all kinds of BEAD ORK 
Repairing my Specialty 
Give us that next job on trial 


402% State St., Rochester, N. Y. 








MATERIAL HOUSES 


This notice is to remind you that I make 
balance staffs taat satisfy the trade. 


<iD> BURTON M. REID <iD>— 


Precision Measurements—Manufastarer to Wholesale Trade 
Second and Third oors 
S. W. 4th and Adame SPRINGFIELD, ILL. 





SYSTEMS, EXAMINATIONS, TAX SERVICE 


JEWELRY and KINDRED INDUSTRIES 
SAMUEL HOFFMAN 


Certified Public Accountant (N.H.) 
38 Park Row, N. Y. C. Cortland 1394 





The Buyers’ Directory 





Price, $1.00 





The Jewelers’ Circular Publishing Co. 
11 John St., corner Broadway, New York 


Clark Street, Chicago, Ill., 411 Race St., Cin- 

















ODD SHAPE 


|Watch Classes 


Perfect Fitting—Dust Proof 


Ruger & Keihe SYS. or 





Watch Repairing 


FOR THE TRADE 


ae, “a given to out of town orders. 
A trial will convince you. 


A.LIPSCHITZ 71o"s135" 


New York 








‘VICTOR D. BRENNER 


||18 East 8th St. New York 


! WILL TAKE LIGHT DIE CUTTING 
| No hardening or furnishing of dies 
|| By Appointment Fridays 11 A. M. to 5 P. M. 











l 











Can You String Perles 
in Ten Minutes? 


Write for free sample of “Hercules 
Bead Cord” and instruction sheet. 


GEORGE PHILLIPS & CO, Scranton, Pa. 








Bracelet Watch Glasses 


Special prices for large quantities 


American Watch Glass Co. 
74 Carmine St., New York 
Tel. Spring 5551 





DO YOU NEED MONEY? 


Send us your Surplus Stock, large or small lots, 
and get check by return mail. If not satisfac- 
tory, will return goods. 
reference. 


Toledo Auction Comm. Co. 


Confidential, bank }, 








TOLEDO, OHIO 


Leng Dist. Phone, Main 4817 











= 
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| You Can my It in Your 
Own Shop 


Now is the time to 
make that 30-day free 
trial. 


A torch at every 
bench means happy 
workmen and a Sav- 
ing of 30 to 60 min- 
utes per day per man. 








Patented July 19, 1921 


Wonderful HOKe-Jewel 


Solders gold, 
silver, plat- 
inum,— bet- 
ter and 
quicker. 


Melts and 
welds gold 
and plati- 
num. 

For the one-man shop and 
the fifty-man shop. Won- 
derful for repairs. 


Ask for details 


JEWELERS TECHNICAL ADVICE C9 
SAM W. HOKE, McR. of) 82 ALBANY ST. NEWYORK | 
300 ft. South of Cortlandt St. Ferry Phone Rector 3191 



































CORAL NECKLACES 


The Season’s Fashion! 
New Shipment Just Received 
Pure white—white with pink tint—pink 


All Sizes—All Prices 
GRADUATED AND UNIFORM 


. Write for Memorandum selection to 
BORRELLI & VITELLI 
15 West 34th St. New York 











WE KNOW YOUR» 
REQUIREMENTS 


Because we are WATCH REPAIRERS ourselves, 
as well as jobbers of watch materials, tools and sup- 
plies. What you want can be supplied quickly from 
our complete stock of 


American and Swiss Watch Material 
Jewelers’ Tools and Supplies 


Ver Be F. and Other Watch Crystals 


Send us your mail orders 


INTERSTATE WATCH CO. 
41-43 Maiden Lane, New York pairs 








Jewelry Repairing 
Special Order Work 


A trial will convince you 


SOL. LEVINTON 
90 Nassau St., New York 











MOVEMENTS REDUCED 


All makes, R. R. grades, 16 size, 21 jewels, 5 positions, $21.50. All 
other American makes from 0 size to 18 from 7 to 21 jewels. 
AT EQUAL BARGAIN PRICES 
ALL STANDARD CASES, 20 AND 25 YEARS, $2.56 TO $4.00 
GOODS GUARANTEED to be as represented, and if not satisfactory, 
subject to return and prompt refund. 


MARK-NELSON CO. a" sou 


HOPE MFG. CO. 


Trade Mark 


DEHOPE 


Jewelry 


Enameled—Sterling—Plated—Plate 


Cuff-Links, Separable Buttons 
and Ribbon Sautoirs 


Wholesalers ask for price list and samples 
Retailers get information from wholesalers 


BRANCHES: Factory and Main Office 
121: Fittll AWOsi..0<00- New York 102 Friendship St. 
by - worth Blidg...... Chicago 


elan Bldg., San Francisco Providence, R. I. 











Announcement °° °° give any order 


on encrusting until you 

have seen our new price list. If you have not re- 

ceived your copy notify at once. It will pay you 
to compare prices and workmanship. 

51 Maiden Lane, 

Kroner & Hyman New York City 


Telephone: John 0350, 





KEITH~ LANDIS 
Electric Clock 


Insured v4 For Homes, 
Accuracy Offices, Automobiles 


KEITH-LANDIS CORPORATION, 332 South La Salle St., CHICAGO 











PIONEER PLATING CO. 


GOLD, SILVER AND NICKEL PLATERS 
GENUINE PLATINUM PLATING 


64 FULTON STREET NEW YORK 
Telephone Mesh Bags 
Beekman 5772 Repaired and Refinished 











ARTHUR JOWUNSON MFG. CO., Inc. 


14-16 Church 8t., New York 
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The Leading Auctioneer 


WARREN H. BROKAW for the Jewelry Trade 


Do you need an auction sale of the modern kind, conducted by men of 
wide experience in this line, who are gentlemen? 

Your own goods sold, your high class stock, especially diamonds, sold at 
better than cost. Your good name and standing safely guarded. Your sale 
conducted in such a manner that it will be a pleasure to you and your cus- 
tomers. No red flag used. All sales conducted personally, assisted by Mr, 
C. Casper, high class auctioneer. 

References furnished from leading jobbers, wholesalers, manufacturers, 
retailers, Jewelers’ Circular, and members of the Jewelers Board of Trade. 








If you want the best results, write or wire 
W. H. BROKAW 


W. H. BROKAW, 14 Maiden Lane, New York City, N. Y. 











GREGORY AND HUBBARD, Auctioneers 
10 So. Wabash Ave. CHICAGO | 


Phones—Central 2547, Maywood 852R 





\Vhen Contemplating an Auction Sale for the pur- 
pose of Raising Money—Reducing Stock—Re- 
moval or Retiring from Business, it will be to your 
interest to Write or Wire us for Terms and Date. 
We give you Service, Quality and a Guaranteed 
Profit. We personally conduct all sales, thus giv- 
ing you the Service of Two High Class salesmen 
for the price of one. 





“The Golden Rule” All correspondence strictly confidential 














Do You Want Work 
That Offers Immediate Cash? 


I have an offer to make you for just such work that will help you 
to build a permanent and increasing business. Write for full 





details today. 





Jas. E. Curran The Jewelers’ Auctioneer 
4602 Simpson Ave. Madisonville 613X CINCINNATI, O. 





























. SAL - HYDE 5 || C.W.BUTTS, Inc.55.¢*"| 


TRADE MARK REGISTERED US TAT TNT AreN CE. Manufacturers of 


PLATINUM-PLATING SALTS | | Crowns, Pendants and Bows 


A Concentrated Salts for Electro-Plating in Gold, Silver, Platinum, 
= Bronze. Copper, and Stripping. 


The Green Electric Co., 81 Nassau St.,"New"York, U.S. A. 








We make a specialty of white gold crowns and _ bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 








, 
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“America’s Leading Jewelry Auctioneer’’ 


JAMES L. HAND 


Telephone 14 Maiden Lane, NEW YORK 


Cortland 6496 


The recognized leading auctioneer of the Jewelry trade! Reputation built on 
ability and square dealing! Conducting sales of your own_stock only. Hand 
carries no goods of his own to sell under your good name. Sales conducted per- 
sonally assisted by an auctioneer of great ability. Have conducted the sales of 
the largest and finest stocks ever sold by auction in this country. Repeatedly 
conducting sales under the supervision of the U. S. and Canadian Courts, for 
banks, trustees, receivers, administrators and for members of the National Jewel- 
ers’ Board of Trade. 


Some recent notable sales: closing out Wilmington, Del., and Chester, Pa., 
stores by order the executors of the estate of the late Joseph Castelberg, of Balti- 
more; a great reduction sale for Square Deal Miller, of Detroit; E. C. Wettengel’s 
“Gem” in Cincinnati, a mammoth store with 150 clerks; a reduction sale for The 
Stelfox Co., of Austin, Texas; Holt’s, Inc., with five stores in New Jersey; E. 
Karthaus Sons, Huntsville, Ala. These are big firms of the Jewelry Trade! 
Their interests were safe with “Hand,” and so are yours! 


A valuable book on Auctions is yours for the asking! Whether you have a 
small or large stock, just wire or write “Hand.” This book will solve your prob- 
lem. Hundreds of references and letters of recommendation, many from men 
and firms that you know well. Don’t sell your stock in bulk. Splendid results 
at Hand auctions and your reputation well guarded. The small store receives 
the same careful service as the large. With Hand you have a man of standing 
and a gentleman! The services of “Hand” cost no more than does the incom- 
petent unreliable auctioneer. 





Have you noticed the better standing that is demanded of jewelry auctioneers since Hand 
entered the field? 




















CASH for Your Entire Stocks and Fixtures 


For CASH | Will buy your ENTIRE, PART or SURPLUS STOCK and Fixtures 


Among the numerous Stocks purchased recently are: 
$60,000 stock of Wm. Kennedy, Albany, N. Y. $70,000 stock of Atlanta Wholesale Jly. Co., Inc., 





30,000 stock of J. McS. Buchanan, Petersburg, Atlanta, Ga. 
Va. 50,000 stock of J. Scher, Bridgeport, Conn. 
50,000 stock of G. E. Smith’s Son, Parkersburg, 25,000 stock of L. R. Jewelry Store, Muskogee, 
W. Va. Okla. 


35,000 stock of F. T. Pearce Co., Providence, R.I. 15,000 stock of L. E. Fouquet, Morris, Okla. 
er See CE Sean S.A, ENN CN: 50,000 stock of W. E. Fellows, Flint, Mich. 


. 35,000 stock of Philbin Jewelry Co., Lafayette, 
"Ind. _ 19,000 stock of Berner Bros., Albany, N. Y. 


150,000 stock of S. D. Hardy, Norfolk, Va. 72,000 stock of Ellis Jewelry Co., Ensley; Ala. 





All communications held in strict confidence. Reference, Hub Trust Co., Boston, Mass. 


Send in your dead stock and receive check in return mail. All goods held until acceptance of check. 


WRITE WIRE PHONE 


J.B. GORDON Cash Buyer of Jewelry Stocks and Fixtures 


387 Washington Street BOSTON, MASS. 





























138 THE JEWELERS’ 


CIRCULAB 


January 25, 1922, 








America’s Foremost Jewelry Auctioneer 





PRESS NOTICE 
Auctioneer Closes Arnold Jewelry Co. Successful Sale 


Thomas J. Faussett, of Howell, Mich., before leaving Texarkana for his 
home, after having spent a week in Texarkana with the Arnold Jewelry Co. 
directing a sale for that concern, gave a few incidents of his career to a 
newspaper man who interviewed him. 

‘‘Auctioning off something has appealed to me ever since I became old 
enough to understand that it meant crying something for sale,’’ he said. 
‘In fact, I was but seven years of age when the inspiration to become an 
auctioneer. I had attended a farm auction and was so vividly impressed with 
what I had seen and heard that at home that night I mounted a chair and 
sold everything in sight to my sisters. From that time on I think I practiced 
selling or rather went through the form of selling some object almost daily. 

**As I grew older, I made a study of conditions surrounding auction sales, 
carefully observing the methods employed by various noted auctioneers, their 
manner of address to prospective buyers, how they handled stocks for sale, how 
they won the attention of the crowds before them, and how they offered each 
object for sale in some way to put it before their crowds in an interesting way. 

‘“‘Many times I have noted what to me appeared as weak points in their 
methods, and studied out various ways in which those weaknesses might be 
overcome. The problem was as interesting to me as any problem in higher 
mathematics would be to the student of figures. 

“Among other things I learned that the old school of auctioneers was 
rapidly losing ground with their continued practices of sarcasm and by their 
usage of uncouth language.’’ - 

Today Faussett follows out a plan of campaign in selling that calls for 
smiles. He uses them plentifully and they do not appear just as trade smiles, 
but as real honest-to-goodness with a wealth of sincerity in them. He uses 
in his daily work eloquent, descriptive language coupled with a driving power 
and magnetic personality that gets his message home in such a way that a 
prospective buyer cannot keep out, but just to take one chance to see whether 
he can buy a thing, perhaps, he really docs not want. Such is the masterful 
way in which Faussett handles his daily work. - 

Asked what he thought of Texarkana, Faussett said he had some time ago 
spent a week in the city and every trip made to the South gave him a much 
deeper appreciation of the Southern people wherever he found them. He 
describes them as wonderful buyers and highly appreciative of small favors. 

‘Texarkana is a coming city of the south,’”’ he said, “‘it has a great 
future. Its climate is one of the attractive featwes. The labor mvblem ap- 
parently is readily taken care of. You have many industries, and the sound 
of the factory whistles morning and evening ought to be music to the ears of 
every inhabitant. It bespeaks industry.” 


Read Mr. Fred Brodegaard’s Letter: 


TO WHOM IT MAY CONCERN: 

In his capacity of Jewelry Auctioneer, Mr. Thos. J. Faussett has had occa- 
sion to serve our firm at two different times, and in this manner I have 
learned to know Mr. Faussett as a very upright business man of sterling 
character joined with exceptional ability. 

-In my opinion, based on 36 years of experience as a merchant in Omaha 
no other j-welry auctions in this city have ever been nearly as successful as 
the ones conducted by Mr. Faussett. 

During the months of May and June of 1921 he conducted the jewelry sale 
in our very large corner store, and his personality proved so appealing, his 
salesmanship so spirited, that our store was crowded to extremes from start to 
finish during sales hours, and our own sales force was strained to its utmost 
to keep up with the run of things. Mr. Faussett immediately put a ‘‘dash 
and go” feeling into this auction so that it became the talk of the town, and 
even business men of mature discernment marvelled at the results. 

Six. years earlier Mr. Faussett conducted a brief auction during four weeks 
at our store. and at this event also he succeeded in running up some very 
large and pleasing receipts 

For these reasons I have no hesitancy in recommending Mr. Faussett as a 
most capable Auctioneer and a fine, square man, to anyone in need of his 
services. FRED BRODEGAARD, Pres. 

Brodegaard Bros. Co. 





A New Circle 
in the Building 


A well known member of the National Jewelers’ Association 
recently said, “The Faussett Circle is destined to be the 
greatest ever drawn around the auction world.” 


A Good Way to Select an Auctioneer 


Is to ask each candidate for your sale to furnish you with a 
list of the firms for whom he has conducted auctions during 
the past year. 

Ask him for a complete statement of the actual cash taken 
in on these sales. Then compare the statements you receive 
from the various auctioneers, and it will be an easy matter to 
decide who is getting the best results. The auctioneer pleas- 
ing the larger number of clients, who sells the most goods for 
the most money, who leaves the public in the best frame of 
mind, is without doubt the logical man for you to hire. 
Faussett is the first auctioneer in the history of jewelry auc- 
tioneering to furnish you with such a statement, backed by a 
sworn affidavit made before an authorized officer of the law. 


The results obtained by the Faussett service in the year of 
1921 have swept over America like a flaming forest. 


It’s the new methods, original ideas and ability to keep the 
spirit of natural auction ever present during the life of a sale, 
whether its duration is one week or ten, that enables the 
Faussett service to surpass all others in volume of sales. 
REMEMBER—Faussett does not employ sarcasm, uncouth 
language or old style cabaret methods in his work. Such 
methods are indicative of fake grind-shops experience, and 
Thomas J. Faussett has never, during his fifteen years’ experi- 
ence, been identified with anything but a legitimate sale. 
NOTE—What the Faussett service accomplished recently for 
the following firms in the way of actual cash taken in. 
Haltom & Friedly, Wichita Falls, Texas ($85,000.00), 
in forty-one days. 
Brodegaard Bros. Co., Omaha, Neb. ($80,000.00), dur- 
ing May and June. 
Arnold Jewelry Co., Texarkana ($14,000.00), six days. 
C. S. Hammond, McAlester, Okla., member of Na- 
tional Jewelers’ Assoc. ($26,000.00), fourteen days. 
The Faussett service reached other jewelers during the year 
1921, in the States of Delaware, South Carolina, Pennsylvania, 
Mississippi, Alabama, Nebraska and Arkansas, the returns of 
which are all covered in our statement and sworn affidavit. 


Now Selling for the Mitchel Greer Co. of 
Fort Worth, Texas 


A firm established upwards of forty years and one of the 
largest jewelry establishments in the United States, with 
thirty-five people employed. This great sale opened at eleven 
A. M., Jan. 3, and at the time of this writing shows cash 
returns of over $4,000.00 per day, with many other sales 
secured by deposit. 

Auctioneers from all over America made application for this 
sale. Some held out ridiculous promises and impossible 
guarantees. 

Faussett did not make application for this sale. He was 
chosen after investigation of his methods. Proven ability’ to 
sell large volumes of merchandise, the old as well as the new, 


prompted Mitchel Greer Co. to select Faussett. If you con- 


template making an auction sale, it will pay you to write or 
wire this firm and ascertain why they employed my services, 
and how they like the new Faussett method as compared with 
the old style method which they employed several years ago. 
I have recently made a contract with one of the ablest auction- 
eers in the United States for the year 1922. Consequently am 
in a position to give you the services of two auctioneers for 
the price of one. Small sales will receive the same careful 
attention as the large ones. 

Write or wire today for future dates. What I have done for 
others I can do for you. 


THOMAS J. FAUSSETT 


HOWELL, MICH. 
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? of future sport matches, tournaments, etc., in your locality, such 
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You Can Sell Prize Cups ( 


: in Winter 


as well as in Summer by getting busy in time with the committees 


as Basketball, Skating, Hockey, Pool, Billiards, Polo, Bowling, 5 
Dancing, etc. 


ro 


) 


And remember that at Banquets, Testimonial Dinners and the like, 
x the Loving Cup makes a most appropriate token of esteem. 


1 








We will help vou get this business. Write for details of our plan. : 




















































































































| R.WALLACE & SONS MEG. CO. #s¢xbsv-ie3s WALLINGFORD, CONN. 


NEW YORK: 411 StH Ave. CHICAGO: 10S. WABASH Ave: PHILADELPHIA: 1204 CHESTNUT ST SAN FRANCISCO: 85. Post St. 
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Teaspoons 33.75 F~.. ly S At your Service 
Set of Six 7 E < for 50 Years 








I 
| 
} 
1 
i 


—— 


— 


sts 


— 


r 
A 


—— 


= 


i is as much an act of discrimination to select Community 
Plate tor vour gift to Her « « as to select Her tor 
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vour Gift of Community Plate. 
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